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There's no substitute 
for proven success! 


HERE’S WHY 
PERFECT CIRCLE 


NURLIZING 


RESTORES PISTON FIT 
WITHOUT SKIRT 
COLLAPSE OR DISTORTION 


Notice the roller on the inside of this cut-away 
piston which supports the skirt when oa ssurt 
is applied to the Caurling wheel. The displace 

ment of surface metal is accurately controlled 
by air pressure on the knurling wheel without 
affecting the shape characteristics of the piston 


PASS IT ON! 


OWNER 
GEN. MGR. 
SERY. MGR. 
PARTS MGR. 
FOREMAN 
SHOP 


September. 1952 


NURLIZING, the Perfect Circle method of re-sizing pistons, has 
given outstanding performance in over 5,500,000 installations! 


Success invariably encourages imita- 


tion but the splendid record of 


NURLIZING remains unchallenged! 
Why? Because Perfect Circle NURL- 
IZING is the one and only method of 
re-sizing worn pistons quickly, 
accurately and permanently without 
affecting the original shape charac- 
teristics of the piston. 


Remember—there's a difference in 
piston knurling processes. For last- 
ing dependability . . . for freedom 
from come-backs . . . insist upon 
proved Perfect Circle NURLIZING . . . 
the original! Perfect Circle Corpora- 
tion, Hagerstown, Indiana; The 
Perfect Circle Co., Ltd., Toronto. 


ONLY NURLIZING OFFERS ALL THESE ADVANTAGES 


1. Increases piston diameter to 4. Interrupted surface assures 


exact predetermined size quick- 
ly, accurately, permanently 


adequate lubrication, longer 
piston iife 


5. Equally effective on new or 


2. Permits closer fit without used, cast iron of aluminum 
danger of scuffing or scoring. pistons. 


3. Eliminates piston slap, stabil- 
izes pistons, increases ring life 


6. Enables dealers and Doctors 
of Motors to do better overhauls 
at lower prices 





Perfect Cirele “2%. 


lhe Standard of Comparison 





GOOD NEWS Yor dealers 
who sel VL, Wiz ZOREIT / 


GOOD NEws! 


This winter ZORBIT sells 
in a new 12-02. can priced 
at 65¢ Notice the screw 
cap that makes ZORBIT 
more convenient to open 

ZORBIT will be easier to GOOD NEWS! 
sell—easier to pour! ZORBIT has been 
tested by the Pitts 
burgh Testing Labo- 
ratories and proved 
the best gas-line anti 
freeze. When you sell 
ZORBIT you know 
it’s good! 


There's a new ZORBIT 
bonus offer! You get an all- 
profit, extra case at 
charge when you order 
cases his new Whiz 
Deal No »2-Z gives 

you a $109.20 retail 

value for only $56.16! 


Half deals accepted ; — ‘ - SEE YOUR 
x %, WHIZ JOBBER 
now about the new 


ZORBIT 


extra-profit deal! 


Anant piste rel 
"SOUNE g FueL THE 


te teeren of the 





R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
Camden 2, N. J. 


Canadian Offices: Toronto 
Worehouses: Chicago, Dallas, San Francisco 


Volume 32 Number 9 








Ask your Jobber Salesman about the 
SPECIAL OFFER on this. 
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Every time you give “Free Water” is the 
time to look for a sale of Permatex Water 
Pump Lubricant and Radiator Anti-Rust. 
Take a look at the water in the radiator 
before you add fresh. If it’s rusty, suggest 
draining the radiator and adding a can of 
Permatex Water Pump Lubricant. It will 
neutralize acid and keep the water crystal 
clear. Listen for a pump squeal. This 
Permatex Product serves a dual purpose, 
it takes the squeals out of water pumps 
and prevents the formation of rust. Will 
work perfectly in any standard anti-freeze. 


PERMATEX COMPANY, INC., Brooklyn 35, N. Y. 


Over 50 Chemical Products for 
better automotive maintenance 


PERMATEX 


WATER PUMP 
LUBRICANT 
and RADIATOR 
ANTI-RUST 











SILENCE F 


IS YOUR 


BUSINESS 





» | 
M*‘CCORD CORPORATION « Detroit 11, Mich. 
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WHY ADD “OIL TO OIL? 


Plain Facts About Additives — 
About Their Purposes and Performance 


@ There are a lot of conflicting statements and 
claims about additives these days... about what 
types of additives should be used . . . what they 
will and will not do... and that their lubricating 
qualities excel those of finest motor oil. 

Here are the facts as Casite sees them—-after 
more than 100,000,000 successful applications, after 
the industry’s most extensive laboratory and field 
testing programs, after years of leadership in engi- 


neering and sales. 


Modern Motor Oils Unsurpassed 
Add "Oil" to Oil? Modern motor oils are unsur- 


passed for lubricating engines. There is no need to 
add another oil that claims to have “super” lubri- 
cating qualities. If the “additive” is a better lubri- 
cant than motor oil then logically the “additive” 
should be used instead of motor oil. But the addi- 
tive makers never recommend that. Which proves 
that in spite of their claims of “super lubricant” 
they depend on the regular oil to do the lubricating. 


Beware of “‘Trick’’ Demonstrations 


Film Strength ? All motor oils already have at least 
double the film strength needed for today’s engines. 


- 


Hence nothing is gained by adding something that 
increases film strength—in spite of what may ap- 
pear to be startling results produced on “trick” 
demonstrating machines. 


Graphite ? 


Graphite is a good lubricant for locks and many 
other applications but no engine manufacturer has 
ever designed an engine that was intended to be 
lubricated with graphite. And what happens to 
graphited oil when it passes through a good oil 
filter? Laboratory tests prove that the filter re- 
moves practically all of the graphite (even the syn- 
thetic colloidal type) in the first few hours of run- 
ning. Aren't these good reasons to question adding 
graphite to motor oil? 


Casite is not a “Super Oil.” It contains no graphite. 
It does not increase film strength. 


Casite is a petroleum and chemical compound that 
blends perfectly with all types of Motor Oil. . . 
Heavy duty, detergent, premium, straight run or 
synthetic. 


Examine These Facts! 


See For Yourself Why Casite is the Nation’s No.1 Additive 


Casite Speeds the Flow of Oil... 
Casite makes any oil a faster oil—cuts 
start-up wear. Independent laboratory 
tests show Casite speeds the flow of 
No. 20 oil 42% at zero. Yet as the 
engine warms up, oil returns to normal- 
range viscosity. The engine gets proper 
protection at all times. 


Casite is an Oil Carrier... 

Casite enables oil to do things that oil 
alone cannot do. It helps oil penetrate to 
the tight spots of new and rebuilt en- 
gines ... assuring safe, smooth break-in. 


Casite is a Sludge Solvent... 

Casite through the air-intake, or in the 
gasoline, gets rid of engine gum and 
goo ... frees sticking valves and rings 
... lets the power zoom through. Casite 
in the crankcase oil keeps the engine 
clean and free-running. 


Casite Makes Oil More Fivid ... 

Try this test yourself. Take a beaker of 
cold oil, then add 10% Casite—the 
normal crankcase application. You can 
see how Casite makes the oil more fivid, 
helps it move faster. 


Casite Werks With the Oil . . ; 
Casite's purpose is to help oil do the job 
of lubricating the engine. Not to sub- 
stitute for it. 


Casite is Unconditionally Guaranteed 
Casite sells fast—and repeatedly —be- 
cause it's guaranteed to give Quick 
Starting in coldest weather —Better and 
Smoother Motor Performance all year 
‘round —or Double-Your-Money -Back. 
Another important reason why Casite’s 
the money-maker in the field. 


CASITE DIVISION +» HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 
Casite, Drout, Hastings Piston Rings, Spork Plugs, Oil Filters. 





_ _ All Privates,"Brass,’ 
)4 and Even Mules... Know 


PROTO means. 
PRO fessional 
TOols' 





PROTO ¥ TOOLS 


" LOS ANGELES PROls::0n0! 
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wash cars like magic... 


phuto-magtcally cars WASHED CLEAN. . . LEAVES A LUSTROUS SHEEN! 


Colds 


“Auto-magic”’ 
Carwasher 


COMPLETE WITH MOTOR & 
PUMP! NO AIR COMPRES- 
SOR NEEDED! 


No Tracks to Lay, 

No Arch to Sway, 
No-rack at All— 

To Pull or Fall. 

Won't Jump the Track 
Or Break your Back. 
No Tank to Fill, 

No Soap to Spill, 

No Valves to Stick— 
Now—Take your Pick! 


But, be sure before you buy 
. The CHOLDUN is the one 
you try! 


PUSH A BUTION— *¥alo-magically buto-magically "PURPLE MAGIC” 
SPRAYS FRONT, BACK, TOP, SIDES AND SHAMPOO COVERS AND ADHERES TO EN- COMPLETELY RINSED 


WHEELS WITH WATER WHILE GOING DOWN TIRE CAR FOR EASY MITTING. 


OTHER CHOLDUN PRODUCTS 


Speedily/ 


CHOLDUN MANUFACTURING CORP. 

331 East Street, New Hoven, Conn. 
(0 Please send me additional information 
() Please have your representative call 


Name 
Address 


City State 


EXPORT OFFICE: 288 MAIN STREET, CAMBRIDGE 42, MASS. CANADIAN OFFICE: 298 LAKESHORE ROAD, HUMBER BAY TORONTO, CANADA 
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capt. (2\5\/says: 


HOSE REPLACEMENTS 
ARE /5/.\(Sy/ WITH 


WEATHERHEAD 


THE ORIGINAL 
EQUIPMENT LINE 


THERE’S A WEATHERHEAD HOSE ASSEMBLY FOR EVERY JOB 
-»ethe Weatherhead line is complete...over 1500 original 
equipment automotive parts to make replacements [AGS 


HOSE LINE REPLACEMENTS ARE EASE WITH QUICK ATTACHABLE REUSABLE FITTINGS AND 
BULK HOSE—74 different fittings —5 different sizes of hose. 


ate 


OIL-FILTER LINE REPLACEMENTS ARE/S/,\G5\/ WINDOW LIFT JOBS ARE 
with 56 different sizes and types of TAS with bulk hose and 7 different types of fittings 


FUEL LINE REPLACEMENTS ARE P/GSI BRAKE JOBS ARE 


with 68 different sizes and types of assemblies with 113 different sizes and types of brake 
hose and fittings 


HEAVY-DUTY HOSE 
AND REUSABLE ENDS 


—for trucks, buses, tractors, etc. Meet any require- 
ment with Weatherhead's five types of heavy- 
duty hose and REUSABLE hose ends. Write for 
catalog J-1503. 

Address: THe WeaTHerHEAD Company, Dept. D-1, 
300 East 131st Street, Cleveland 8, Ohio. 
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This Coupon 


CE 
TRICO SALES-MAKER CABINET wl 


MAKES IT EASY to get a i 


ENS of thousands of these handsome metal 
Trico Cabinets now are making money for 
dealers nearly everywhere. 

To get yours, you need invest only ina 
modest, balanced stock of Trico’s new Soft- 
Rubber Wiper Blades and Arms. Send us the 
coupon and we'll have your Jobber show you 
how you can own a Stock Organizer Cabinet 
‘D-102, without extra charge. 

The new blades fii ALL FOUR types of 
wiper arms without adaptors. No more fumb- 
ling on the’shield! The Cabinet puts the right 
ee ee oe eee ee oe Soe TRICO PRODUCTS CORPORATION, Buffalo 3, N. Y. 
fumbling on the shelf. 

Mail the coupon to Trico teday! The big Please have a Trico Jobber show me the new Trico metal 
blade season is just ahead. No obligation. Cabinet D-102 and submit the cost of « stock of blades and 
arms especially selected to fit my needs. 


ee 

~~, Individual___ 

Street Address 
Town or City___ 
(My Jobber is: 


Trico Products Corporation, Buffalo 3, N. Y. 











pol Be pollywog 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethy]” gasoline. When you set 
the timing to take full advantage of “Ethyl” 
gasoline’s higher antiknock quality, your cus- 
tomer gets “Ethyl” performance—more power, 
quicker starting, more mileage. And you get 
happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the “ Ethyl” trade-mark: salt cake...ethylene dichioride...sodium (metallic) ...chiorine (liquid)...01l soluble dye... benzene hexachloride (technical) 
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A car wwally will need 
bly low or the cor comer combine’ shen the trent is notice 


. + —e ws 
1 . Ree ment oevaty infteted, part the car an 0 level 
& 1 obways necessary te check both the front an ends mee : 

ane + . z w pul 
the <ar ot the time ony changes ae made in the inont er vost x we hee = * os 
o higher than C as shown in above Mivetration, the 
Cod Spring: should be replaced 








There's More to Coil Springs Than Meets the Eye COIL SPRINGS — Front Onl 
. . _-_._srarine Yorr Pometorthadals— tae Sreomiier tr Comes ting 


au 
“ = ereene—trinete 
+ —) le ee ee er eee 
waar j DON'T COMPARE CON SPRINGS 
—— | BY LOOKING AI THEm 
8 
= Moog Coil Springs ore designed to 
carry the car at the proper height 
_ = J 
Oo 
cous 


Ove sepertor pertermance ond long 
We Always install im matched paws! 





aes ee nie s 
WE RECOMMEND ano IMSTALE MOOG Con sPaines 


Helps You Sell Coil Springs 
in Matched Pairs 


Here's a sales help you will want, to show 
your car owner customers why they need 
coil springs replaced due to sagging, etc. 
Moog Coil Springs are especially designed 
for replacement and should be installed in 
matched pairs for top performance and safe 
driving. Send for this Coil Spring Check-up 
Wall Chart now—use handy coupon or see 
your closest Moog Distributor. 


MOOG INDUSTRIES, INC. 
6655 Easton Ave., St. Lovis 14, Mo. 


Please send free Coil Spring Check-up Chart. 


MOOG INDUSTRIES, INC. 
St. Lewis. 32> Y. PP eee EO 
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"| gotta get me 
one of them 
Thor Polishers” 


ri ( 
caus CAR SHIN Swe 
| POLISHED Wig 

U WAIT 





There's BIG MONEY in the ‘‘shine’’ busi- 
ness —and most of it’s PROFIT when 
TOO RS you're shining cars with the new and 
amazingly powerful Thor Silver Line elec- 
tric polishers. Standard and heavy duty 
models available. Right speeds, perfect 
balance, assure perfect polishing jobs. 
Call your jobber, or write ‘'Thor."" Inde- 
pendent Pneumatic Tool Co., Aurora, Ill. 


VALVE REFACERS e VALVE SEAT GRINDERS e SANDERS 
IMPACT WRENCHES e POLISHERS e DRILLS @e SAWS 
BODY AND FENDER HAMMERS e GRINDERS e HAMMERS 
BENCH GRINDERS e SCREWDRIVERS e@ ACCESSORIES 


FACTORY SERVICE BRANCHES IN 20 PRINCIPAL CITIES 
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Its New 


MODEL V-9812 


Curtis 
AIR COMPRESSOR 


15 H.P.—TANK MOUNTED 
TWO-STAGE— AIR-COOLED 


Features that make the V-9812 truly outstanding: 





4 


Other CURTIS Equipment Known for Quality 
and Dependability 


CURTIS FULL HYDRAULIC TWO-POST SHOP 
LIF T—for Passenger Cars, Trucks and Busses 


HYDRAULIC CAR WASHER (300 Pounds Pressure) 


For better and faster car washing; more cars are 
washed per day — more profits for you. 





See your CURTIS jobber or use this coupon . . + 


CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 
1938 Kienlen Avenue + St. Lovis 20, Mo. 


Two-Cylinder Compressor — less friction and 
less oil consumption. 
- Vibration Free — smooth operation 
Self Oiling by positive Centro-ring method 
- Timken Main Bearings — provide easy 
external adjustment 
Four section Finned Intercooler — effective 
cooling between stages 
« 120-gailon ASME — Air Tank — Automatic 
Electric Weld. 200-Ib. pressure 
Automatic Start and Stop Control, with 
positive vacuum-type starting unloader 
Precision Built — assures long life and 
mininier: maintenance 
Experience — Backed by 98 years of 
“Know-How” 


r- 
CURTIS PNEUMATIC MACHINERY DIVISION 

of Curtis Manufacturing Company 

1938 Kienlen Avenue, St. Lovis 20, Missouri 





| am interested in items checked 
) AIR COMPRESSORS [) AUTO LIFTS (Single Post) 
] POWER CAR WASHERS 
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when Preparing 
for Winter ! 


Does Your 
: Element ee 


; nuns “ama 


eT 
fi WITH ALUVAC ELEMENT Ae a te 
va if 


<= Ae4. 
A Sy 


, RNS 4 sue 


AY Uy : 


© AC’s SEPTEMBER PROMOTION POSTER 
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A>) WINTERS 


e By & ON THE WAY 





PATENTED 


LORALOX 


INSULATOR 






e AC’s OCTOBER PROMOTION POSTER 


GM 


— 


oo 
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Delco offers you greater battery-selling opportunity 
because the mightier Delco is first choice with car engi- 
neers, with car owners ... has the biggest pre-sold market. 
Delco is designed to deliver maximum starting power. . . 
to operate in bal with d automotive electrical 
systems and to meet every modern driving need. Take 
advantage of this greater battery-selling opportunity 
now! Delco batteries are available everywhere through 
United Motors distributors. 





ACCEPTED BY MILLIONS! Delco is first choice with 
millions of car owners. American motorists depend on 
Delco for reliable starting power, for longer life. 


ORIGINAL EQUIPMENT LEADER! Delco batteries are 
i equipment in more cars and trucks than any other 
. These car and truck owners are pre-sold on Delco 

... the battery they know for good service. 


POWER-PACKED MERCHANDISING! Delco’s up-to-the- 
minute merchandising aids, plus battery service and 
technical data, are all designed to keep you out in front in 
battery sales. 


IT’S EASY TO GET STARTED! The big battery market is 
the Deice market. Delo sells easier because Delco has the 
confidence of more ple. See your local United Motors 
distributor. Find out for yourself how easy it is to get 
started in the Delco business. 
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TERY, 


EVERY DELCO 
HAS THESE FEA E 


MAXIMUM STARTING POWER! In life performance 
tests, Delco batteries showed maximum starting power, 
after months of operation. 

NEW SUPER-QUICK STARTS IN COLD WEATHER! 
Exclusive, d “expander” formula used in making 
negative plates for batteries produces greatly improved 
action in cold weather. 

NEW BATTERY RUGGEDNESS! Exclusive high temperature 
vapor treatment of plates creates stronger, longer-lasting 
bond . . . insures greater resistance to shock and distortion. 
NEW “BALANCED” GRAVITY RATING FOR FINEST 
PERFORMANCE! The new “balanced” gravity rating of 
Delco batteries assures users of longer battery life. Extra 
battery life means extra miles per battery—more value for 
your money. 

“TAILORED” CASES! Delco has “tailored” cases for each 
battery model. Special sealing compound to prevent 
cracking and leaking. Visual filling device for instant 


DELCO BATTERIES 


GENERAL MOTORS PRODUCT a 





DISTRIBUTED BY WHOLESALERS EVERYWHERE 





-REVITALIZE YOUR SWITCH SALES 
with COLE-HERSEE SWITCH PAKS 


a . 


SEND FOR COMPLETE PAK CATALOG 


C 9 L EF 20 OLD COLONY AVE. 
=i™ _ WU « BOSTON 27, MASS., U.S. A. 
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“- B. E. means BRAKE ENGINEERED . . . it sums up a story that is mighty ter S HOW TO BE SURE 
he big bive Bendix Eclipse box stands for 


important to you and your customers: Brake Engineered means ho best ta trating! Ga your deck chahen 

that Bendix Eclipse Linings and Blocks are built by specialists in all or beside the mechanics in the shop, it 

types of braking . . . air, vacuum, hydraulic and their various combina- = Reeders nei nan ese ome 

tions. It means that Bendix Eclipse Linings and Blocks are backed by on better performance, you can count on 

the experience of America’s oldest and largest manufacturer of brake mene sm ~Seaene © & Seven Sy 
America's first team of brake specialists 

systems and other equipment for cars, trucks, buses, tractors and 

planes. Take advantage of the unparalleled design, development and 

production facilities of this great organization . . . join the first team 

of brake specialists. Give your sales a boost, give your customers the. 

improved performance of Bendix Eclipse Brake Linings and Blocks. 


MARSHALL-ECLIPSE DIVISION OF 
TROY, NEW YORK aviation CoepoRarion 


Bendix Eclipse BRAKE LININGS & BLOCKS 


BUILT BY AMERICA’S FIRST TEAM OF BRAKE ENGINEERS 
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ASSOCIATION GROUP HEALTH 
and ACCIDENT INSURANCE 
MAKES RAPID GAINS! 


Popularity Grows as Benefits are Experienced 


The average individual accepts without question the need for fire insurance. 
He wouldn’t drive his car without liability insurance. But until recently 
there was little recognition of the problem of loss of income and medical 
expenses resulting from accidents or sickness. In the past few years, however, 
growth of accident and health insurance has been very rapid. 


GROUP PLAN 
LOWEST IN COST 


Group insurance has met the need 
best of all because it offers more 
in benefits for the premium dollar. 
The cost is usually borne equally 
between employer and employees. It 
is felt that if the employee pays at 
least part of the cost he has a gree ter 
sense of responsibility and partici- 
pation. All members of your firm 
are eligible regardless of their age 
and without a physical examination. 
Thus protection is provided for those 
who are otherwise uninsurable. 


TRADE ASSOCIATION PLANS 
By offering group insurance through 
trade associations still further econo- 
mies are realized. Federated Mutual 
has been a pioneer in this field. 


ADVANTAGES TO THE DEALER 


The plans cover the employer and 
his family just as they do the em- 
ployee. Dealers report there is a 
definite connection between peace ot 
mind and profit. The man who is 
relaxed and worry-free enjoys his 
work and does it well. Employees 
feel greater loyalty. Turnover is re- 
duced. Smaller businesses can match 
many of the big corporations’ em- 
ployee benefits. When there is an 
unfortunate accident or illness, in- 
stead of passing the hat for charity, 
most of the financial burden is met 
with insurance. 

If you are not already a member 
of such a plan, whether it be one or 
Federated’s or not we urge that you 
give serious consideration to its 
benefits! 


Questions about Insurance? 


Ask Sederaled is 
QUESTION (?\ BOX 


. Do these accident and health 
plans provide me with an income 
when I’m laid up? 

A. Most Federated Mutual Group 
plans provide for a weekly income in 
addition to payment of hospital and 
surgical costs. 

Q. May I go to any doctor or hospi- 
tal I choose? 

A. Yes. 


Representatives of Federated Mutual and John Hancock Company 
present checks for $325 and $3,000 to the widow of a dealer who 
participated in the lowa Farm Equipment Association group health 


and accident insurance plan. 





CLAIMS PAID PROMPTLY— 
NO RED TAPE! 


“Mrs. Toews and the writer haven’t 
words to express our appreciation 
for the checks. 

The thing that we really appreci- 
ated was that there was no red tape 
to go through as usually is the case, 
requiring weeks—sometimes months. 
All we did was to make out the appli- 
cations and just in a few days we 
received our checks which were much 

more than we ex- 
pec them to 
cas 


H. H. Toews 
Toews-Mehr 
Implement Co. 
Mankato, Minn. 


“ARE YOU FULLY COVERED?” 














Bills For Billious Bill 

He felt bad enough and then the bills 
came bowling in! How about you? Has 
your trade association a group health 
and accident plan? If they have it’s an 
opportunity for protection at a very low 
rate. Don’t be caught like billious Bill. 
Write your association today! 





Sederaled Mulwal eS 


aftr, 





IMPLEMENT and HARDWARE INSURANCE COMPANY %& OWATONNA, MINNESOTA 
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Mixes perfectly with all original 
equipment and other standard 
brand fluids! 


Will not freeze at temperatures 
as low as 70°F. below zero! 


Flare will not corrode brake parts 
or swell rubber cups—it’s harm- 
less to use! 


Uniform quality is assured by 
close laboratory supervision! 


Flare performance is backed by 
twenty years manufacturing ex- 
perience! 





Hlare HYDRAULIC 
BRAKE FLUID 


Flare is available in pint, quart, gallon, 5-gal- 
lon (with special handy pouring spout), and 
54-gallon containers. 


THE BELL CO., Inc. 


407 North Wolcott Avenue 


Chicago 22, Illinois 
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A nickél dam 
gives 
CLEVITE* 77 
longer life 


HE Clevite 77 is a tri-metal engine bear- 

ing made especially for severe service 
conditions. Its long life is due in part to a 
nickel barrier—or dam—which maintains the 
corrosion resistance of the bearing surface 
layer. This nickel dam is an exclusive feature 
of Clevite 77 bearings—developed by CGB 
engineers and fully patented by the company, 
it cannot be duplicated. 

Comparative results prove the Clevite 77 
gives unequalled service life in engines sub- 
ject to overloading, lugging, overspeeding 
and continuous heavy-duty operation. Truck 
and bus owners, race car drivers and con- 
tractors operating heavy off-highway equip- 
ment report the Clevite 77 gives superior 
service life and saves money because it re- 
duces the down time of costly equipment. 

Sold for replacement use under ovr Mon- 
mouth Brand, Clevite 77 bearings should be 
used only where engine manufacturers’ speci- 
fications call for Clevite 77—the bearing with 
the nickel dam. 


*The words Monmouth. € 


levite and Micro are re 
tered trade marks of The Cleveland Graphite Bronze Co 


THE CLEVELAND 
GRAPHITE BRONZE CO. 
Cleveland, Ohio 


cGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed bushings, 1931—continuous casting of copper lead on 
steel strip, 1934—tri-metal bearings, 1938— Micro* Bearings, 1939—Clevite 77, 1944—and others which have helped to revolutionize the lined bearing industry 
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MOST FAMOUS NAME 
IN HIGH-COMPRESSION POWER | 


OLDSMOBILE’S 
ONE AND ONLY 


ROCKET 


Here's the “Rocket” record . . . 
a record that makes the “Rocket” 
Oldsmobile such a wonderful car 
to sell! The “Rocket” is owner- 
proved by more than a million 
motorists—road-proved over bil- 
lions of miles of driving! The 
“Rocket” has been a leader in 
high-compreseion for four full years! 
“Rocket” means amazing action 

exceptional economy—silken smooth- 
ness! The “Rocket” has proven its 
rugged durability! These are the 
reasons why the “Rocket” is the 
most famous name in engines 
—and why dealers agree: It’s 


SMART TO BE WITH OLDs! 


Oldsmobile Ninety- 
Fight 4-Door Sedan 


PLDOMOBILE 


DIVISION OF GENERAL MOTORS CORPORATION 7 LANSING, MICHIGAN 
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New VICTOR Oil Seal Guide 


HELPS YOU SELECT AND ORDER ALL REPLACEMENTS 


...has all these useful features! 
NO. 43 CONDENSED EDITION 


FOR SERVICE SHOPS AND 1. Fully Illustrated 
JOBBER SALESMEN ’ 


2. Alphabetical Listing of Applications by 
Makes, with Both Factory Part and 
Victor Numbers 

3. Size Listing of Standard Victoprene Seals 

4, Numerical Listing, Showing Makes on 
Which Used 


5, How to Install and Care for Seals 


eaten 
aut 
Sy at 
vu) ‘ 


aye! 


You will like the 5-way help of this Victor Guide in 
replacing oil seals quickly and accurately. Below, 
for example, is a page from the Alphabetical listing 
section. You can’t go wrong when ordering from 
here. Size and Numerical listings are also arranged 
for saving your time in identifying seals for all jobs. 


weet ’ 


Get Your Guide Free — From Your Victor Jobber 
Service Shops get their own edition of this Guide 
free. For added convenience, it’s condensed to list- 
ings you need and use most. Ask your jobber for 
NO. 42 MASTER EDITION Victor Guide No. 43. Also ask to see the Master 
FOR JOBBERS’ COUNTER ci oie, Aree si Guide showing the complete, highly expanded 
CATALOG Sen Victoprene Oil Seal line. There you'll find original 
‘ equipment quality replacements for every car, truck, 
bus, or tractor you service. 


Victor Manufacturing & Gasket Co., P.O. Box 
VICTO , 1333, Chicago 90, Illinois. 
R Sealin Products set 


nD TRUCKS & BUSES ualit standards 





Year 
Mode} 


4 Cyl. AA, 
4Cyl. AA 
4#8C 


1928.29 
1930.31 


Typical page in 
Alphabetical List- 
ing. Shows the 
seal you want at 
a glance. 


Vz CT i) 15? “ORIGINAL EQUIPMENT” 


Gaskets and Oil Seals 


SEALING PRODUCTS EXCLUSIVELY 
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PERFORMANCE S- 
ON THE JOB 


DUTCH BRAND 


RubRdtrip 


for original equipment replacement 
on trunk lids and doors 


DUTCH BRAND 


Rub RSteip 


et 
see een 
% UM WIE 
MAT) 





Johns Manville 


7800 WOODLAWN AVE . CHICAGO 19, ILLINOIS 








J LOC 
TEU 


WHY Comfinental STEEL-FLEX IS 


THE INDEPENDENT JOBBER'S 
PISTON RING 


Cxss>> 


Continental gives the inde-- 
pendent jobber the biggest 
piston ring profit, plus 


The maximum margin of profit 
regardiess of how small the 
volume, plus 


Fastest service on odd sized 
rings—MADE ... PACKED... 
SHIPPED in 24 hours! 


ession Rings obtainable 


*“Continental Steel-Flex Piston Rings are the 
only ones for me. I’ve made almost a thousand 
installations and still have not had a ring fail- 
ure”... H. C. Hughes, Chandler & Hughes 
Garage, 910 N. Fillmore St., Amarillo, Texas. 





PISTON RING COMPANY 


“37 years of service to the automotive trade” 
MEMPHIS, TENNESSEE 
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LUBRICATION AUTHORITIES AGREE: 


"Cold-Engine” Driving leads to 
EXCESSIVE OIL CONTAMINATION 


9 out of 10 of your customers 
are “Cold-Engine” drivers 
They need the Total Protection of 


WALKER OIL FILTERS 


@ Lubrication authorities agree: average drivers—more 
than any others—are hardest of all on their oil and their 
engines. They are the starting, stopping, slow-speed, 
“Cold-Engine”’ drivers who expose their engines to maxi- 
mum “combustion blow-by” summer and winter. They 
are victims of excessive oil contamination. 

That’s why the average driver—the “‘Cold-Engine” 
driver—needs the total protection of a Walker Oil Filter 
most of all. Walker is the filter which acts as an ideal 
working partner to modern oils. 

Walker patented “‘Laminar’’ construction gives posi- 
tive ““3-way”’ protection against dust, dirt and abrasives. 
Walker also recognizes and acts against the threat of 


water, greatest enemy of motor oil and good lubrication. 


Because of the unusual ability of wood cellulose fibres, 
the Walker Oil Filter selectively removes water from the oil 
. .. helps check sludge formations by keeping the mois- 
ture content of the oil below the critical “‘sludge danger 
zone.” It also minimizes acid wear by absorbing the acids 
contained in the water removed from the oil. 

Regardless of the amount of driving your customers 
do, give them total oil protection by installing Walker 
Oil Filters or Walker Replacement Cartridges. 


WALKER carries the most 
powerful protection story in 
oil filter history to more than 
9 million readers of these 
great national magazines. 


WALKER 


OIL FILTERS 


a 
WITH PATENTED Sawmnar CONSTRUCTION 
4 


WALKER MANUFACTURING CO. OF WISCONSIN, RACINE, WISCONSIN 


Oil Filters + 


Exhaust Silencers + Jacks + Electric Lifts 
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Here's Why 


YOUR CUSTOMERS NEED 
WALKER OIL FILTERS 


Walker Checks Engine-Clogging 
Sludge Formations by removing water 
from the oil. Water in combination with solid 
contaminants creates a pasty, mayonnaise- 
like condition which is the starting point of 
* sludge. 


METAL | imei 
PARTICLES tt “d : 
4 | 


a > = 
E PUTS In- —~ 


WALKER Taxes Our! » ae 


 —~e, 


Px, ~ 


THE ENGINE p 

oes rane, Walker Checks Corrosive Acid Wear. 

whan ++ from “combustion blow-by.” Highly acidic’ blow-by” fu mes condense with 

average oa of slud al i crankcase moisture to form wear-producing 

contamination, emme" acids which wash past the pistons. Walker 
‘removes water —absorbs the acids it contains. 








ustion fumes, Hj hi i 
~ » Hig ly acidic “blow-by” 
Presence of moisture, create ried 


Case acids, the ; 
Gter j eon” major 
er in the oil is the “eanvins », ©oUSe Of engine eine 





++ from en in 
in the Gir gine breath 
ds its 


gine | ing. Gritt 
—in Cities as well as 4 
way into the crankcase 








Walker Gives Total Oil Protection be- 
cause Walker removes the major oil contami- 
nants. Walker takes out harmful water as 
well as dust, dirt and abrasives—prevents ex- 
cessive oil contamination . . . preserves the 
detergent-dispersant properties of modern 
H. D. oils. 
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THE PROBLEM OF TAIL PIPE BARK 


Heavier explosion pressures of new high horsepower engines and 
V-8 dual manifolding greatly increase the severity of “Tail Pipe 
Bark.” Walker “Precision Tuning" meets and solves this new problem. 








In “Direct Flows’’ by the use of special filtering chambers. In “Tri- 
Flows"’ through Walker “combined action” design which brings to- 
gether the superior “spit-reducing” characteristics of “straight-thru” 

T R Pi F LO w design with the superior note reducing qualities of tri-flows. 
“Reverse Flow” gives 
Note Reducing Action 








DIRECT FLOW 
Special "Straight Thru"’ Roughness Con- 
trol Chambers — advanced application in 
Tri-Flows to control Tail Pipe “Bark” 





“INDIVIDUAL TUNING” “PRECISION TUNING” 


For the Millions of Fine Automobiles, For the New Generation of Engines and 
Trucks and Buses in Active Service. Automobiles— Now and to Come. 
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OnsePOWer LP or, 


--- AND WITH IT COMES 


~ "BRECISION TUNING" 


A NEW GENERATION OF ST i4R40e) Mead hc 
WALKER SILENCERS GIVES CAR OWNERS WHAT THEY WANT! 
TO MEET THE NEW AND MORE COMPLEX 
PROBLEMS OF A NEW GENERATION 
OF ENGINES AND AUTOMOBILES 


@ Improperly designed mufflers are horsepower thieves! No 
longer can yesterday's mufflers meet even the minimum require- 
ments of today’s new standards of car performance and engine 
design. More powerful engines . . . greater horsepower . . . more 
intense explosions mean heavier = notes ... greater “tail 
pipe bark”. . . greater muffler body and exhaust pipe noise . . . 
greater volume of exhaust gases. More automatic operation and 
increased flexibility through automatic transmissions mean more 
critical power note peaks through “accelerating-to-cruising™ range 
of operation. Greater economy and quieter, smoother ride mean 
more rigid back pressure limitations . . . more rigid acoustical 
specifications. 

- There is no single solution such as “trick shell construction” 
to these new and complex problems. Exhaust system design is 
now an integral part dean design . . . and must comprehend 
and successfully meet the entire broad front of new engine per- 
formance. 

To meet these new requirements, Walker now offers a new 
and advanced concept which brings the exhaust system into its 
true position as a specific engine part— Precision Tuning—a new 
generation of Walker Silencers for the new generation of engines 
now—and in the years to come—with Walker “Individual Tun- 
ing”. . . for the millions of “other generation” vehicles now in 
service. 


WALKER MANUFACTURING COMPANY OF WIS. + RACINE, WIS. 


Exhaust Silencers « Jacks « Lifts « Oil Filters 
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e+ WITH EXCLUSIVE NEW 


u u 
Yilliy ROLLER ACTION 

u é 
pis Olffidlc iene HOOK 


Here’s how 
**Counter-Acting”’ Roller Action 
makes lifting extra easy! 


Lifting effort is reduced to a minimum by an 


exclusive “counter-acting” roller principle in 
9 Pp 





the lifting mechanism of this great new 
Walker Bumper Jack. When a vehicle is 
lifted, the load is transferred to two special 
counter-acting, friction-reducing rollers which 
travel against the inner and outer surfaces 
of the “U-Channel” supporting column. This 
eliminates unnecessary frictional drag, and 
with the “bearing-cushioned" suspended 


screw assures smooth, easy lifting. 
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NEW WARNER 400° 


Nal ‘'Counter-Acting”’ 


Actually Reduces Lifting Effort 





Roller Principle Plus many other 


outstanding features 
that almost make tire 
changing a pleasure! 


@ "Bearing-Cushioned” Suspended Screw 
Reduces handle effort—makes lifting 
smooth, easy. 

@ Comfortable “Biister-Free” Handle 
Permanently attached at top of jack for 
convenience, safety, ease of operation. 

@ Positive, “Safety-Screw” Lifting Action 
No sudden “drops” or handle “whips” — 
assures positive load control at all times 
—wvup or down. 

@ Large integral “Gravity Centered” Base 
Centers the load for safer lifting under 


“i ttached to 


as much as 47%! 


@ Once again, Walker engineering hits the “jack pot” with the new 
Walker “400”—the easiest-to-use bumper jack to ever ride under the 
rear deck of an automobile. 

Here is a bumper jack with real sales appeal—it’s loaded with sound, 
practical “customer-catching” features . . . the great, new friction-fighting 
“Counter-Acting” Roller principle actually reduces lifting effort as much 
as 47%!...the new “Adjust-O-Matic” lifting hook, automatically ad- 
justs itself to the contour of any bumper . . . prevents bending and 
damage . . . positive “Safety Screw” lifting action prevents sudden drops 
or handle “whips” . . . and it’s top operated by a convenient, easy turning 
“Blister-Free” handle. od cond 

The new Walker “400” is a real investment in easy lifting . . . safety liting column for greater stability. 

.. and reliability . . . and your customers will like the price. @ Extra Strong “U-Channel” Support 


WALKER MANUFACTURING COMPANY OF WISCONSIN «+ RACINE, WISCONSIN Prevents sway or deflection under load. 
Walker Jacks, Exhaust Silencers, Oil Filters, Electric Lifts 














HERE'S WHY THE “ADJUST-O-MATIC” LIFTING HOOK FITS ALL BUMPERS — PERFECTLY! 


Roi’ 





The new Walker “Adjust-O-Matic” lifting 
hook automatically adjusts itself to the 
contour of deep skirted bumpers—pro- 
viding a firm, two-point lifting contact 





which prevents bending and damage. 
(A) shows point of contact between 
bumper and swinging portion of hook. 
As jack is raised further, bumper causes 


hook to swing downward (B) until bump- 
er is fully cradled by hook (C). Com- 
pletely universal . . . fits oll bumpers 
firmly and safely. 


Leads in Jacks 
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SEE IT NOW” with Edward R. 
Murrow—CBS-TV every Sunday 
brings the world to your arm- 
chair ‘onsult your newspaper 
for local time and channel. 
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Sell the safety which 
inferior brake lining 
can't give e ee There’s a 


whale of a performance dif- 
ference between inferior brake 
lining and Raybestos PG Proving 
Ground Tested Sets. To use 
Raybestos Brake Linings is to 
complement your good shop 
work, satisfy your customers, 
and increase your profits. They 
last longer on today’s vehicles, 
make safer stops in traffic. 


ALL RAYBESTOS LINING 
(riveted or bonded) 
branded for your 
protection 


ASK YOUR JOBBER ABOUT 
RAYBESTOS FACTORY BONDED 
SHOE EXCHANGE 


PULL WHEELS AND USE THE 
RAYBESTOS BRAKE CERTIFICATE 


These two things, plus the quality of Raybestos 
Brake Lining, will give you the keys to brake 
service volume. And month after month, 
powerful pre-selling Raybestos ads like the 
one below will support you by urging city 
and rural car owners to have their brakes 
certified safe. 


aw 


You can't have peat’ 
of mind with infer! 
brake lining . - + wen 


brakes ore relined, you have everY 





YOUR CUSTOMERS AND PROSPECTS 
WILL READ THIS RAYBESTOS AD 
Hard-hitting advertisements like this are 
appearing regularly in The Saturday Evening 
POST ond in Farm Journal + thousands 
of car owners right in your own neighborhood 
will become brake lining conscious .. . will 
want to buy Raybestos. 


cot t Pee, 
50 YEARS OF SERVICE...50 YEARS OF PROGRESS... 1902-1952 (@us§)) 
Sr ioe 


PG SETS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings « Brake Blocks « Clutch Facings * Radiator Hose + Fan Belts + Industrial Rubber 
Products + Rubber Covered Equipment + Packings » Asbestos Textiles « Sintered Metal Products » Abrasive and Diamond Wheels + Bowling Balls 
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There are no bargains 
in BEARINGS! 


You risk early bearing failure and customer 
dissatisfaction every time you take a chance 
on a bearing priced a bit lower than the 
original equipment supplier's quality product. 
Yes, “bargain” bearings can be mighty costly! 
So remember this: BCA is one of the major 
manufacturers specializing in automotive ball 
bearings. This specialization is your assurance 


of precision-made bearings that meet the 
requirements of a specialized industry. BCA 
engineering and production facilities are 
aimed to make automotive power safe and 
trouble-free. 

The name BCA is your assurance of bearings 
engineered to fit specific automotive ap- 
plications. 


BEARINGS COMPANY OF AMERICA 
LANCASTER - PENNSYLVANIA 


MAKERS OF A COMPLETE LINE OF BALL BEARINGS FOR ALL MAKES OF CARS, TRUCKS, BUSES, AND TRACTORS 
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Sludge Syphon 
for Quick 
Cleaning 
of Sump 


Cartridge 
Dispenser 
for Lube 
Room 


Special Merchandise 
Assortments 


ae ae) 





: 
: 
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: 
' 
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BRING CUSTOMERS DIRECTLY TO YOUR DOOR! 


Get Extra Sales and Profits from 
Western Union Operator 25.... It’s easy! 


Today, more than ever before, car owners need and want an accurate battery charge and 
condition test. AAA reports more than 10 million car breakdowns in 1951 were caused 
by battery failure. And now Willard Dealers can provide a quick, accurate test that car 
owners can understand. Over 73 million sales messages in Willard national advertising 
will feature this battery charge and condition test in a big way. And every single 
message will urge car owners to locate their Willard Dealer by Calling Western Union 


and asking for Operator 25. 


PUT WESTERN UNION OPERATOR 25 TO WORK FOR YOU! 
Willard Foots the Bill. ..Costs You Nothing 


@ Use this great new 
Willard service to help 
you sell more batteries 
and other under-the- 
hood products and serv- 
ices. Contact your Willard 
Distributor right now 

. delay can cost you 
extra profits. If you don’t 
know your Willard Dis- 
tributor, fill out coupon 
on right-hand page and 
mail it today. 
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you can make more money 


om Willard! 


It’s easier to sell Willard because more car owners 
prefer Willard than any other battery! 


Year after year, Willard has supplied batteries to more 
manufacturers for original equipment than any other 
battery maker... and will again in 1952! 


In the complete Willard line you have a battery for 
everyone — retail prices start at $16.65. 


50 years and 100 million batteries have proved Willard 
the world’s most dependable battery. 


FACTS FOR DEALERS 


Willard Storage Battery Co., Dept. F-9 


Willard Storage Battery Co., Dept. F-9 
1220 Huron Road, Cleveland 15, Ohio 


1220 Huron Road, Cleveland 15, Ohio 


Yes, I would like all of the reasons why I can make 


Yes, I would like all of the reasons why I can make 
: ‘ les more money selling Willard Batteries 


money asa whe aler tor ila. 


NAME eee 


ADDRESS__ ee 
CITY ZONE___ STATE__ 


ADDRESS___ 
of fre OS Eee 
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Eight decades ago 70% of all gainful workers 
in the U.S. A. toiled in agriculture. Today farms 
and factories, put together, account for less 
than 40%. 

Where do the rest serve? Chiefly in disvribu- 
tion, which includes the physical movement of 
products to buyers, and all forms of selling, 
advertising and sales promotion at the manu- 
facturing, wholesale and retail levels, as well as 
the widely varied services related to the main- 
tenance and use of American products. 

With over 60% of our total labor force fall- 
ing outside of farm and factory employment, 
obviously salesmen on the front line of selling 
contribute greatly to the productivity, prosperity 
and the world’s highest standard of living en- 
joyed by the U.S. A. 

Without sales a business fails and jobs vanish. 
No matter how good a product may be, it must 
be sold in competition with other goods. A 
salesman sometimes finds his products not truly 
competitive. He then exercises tremendous pres- 
sures on his employer for better products, lower 
prices, or both. Thus, competitive selling greatly 
influences the progress of American prosperity. 

Countries where selling is inefficient, re- 
stricted or eliminated generate far less wealth, 
happiness and security. 

Competition, especially competitive selling, 
is a great American Freedom. Let us preserve it 
to assure Progress For All Our People. 


. . . 


This report on PROGRESS-FOR-PEOPLE is published by this 
magazine in cooperation with National Business Publica- 
tions, Inc., as a public service. This maierial, including 
illustration, may be used, with or without credit, in plant 
city advertisements, employee publications, house organs, 
speeches, or in any other manner. 





THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 
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YOU CAN MAKE SUBSTANTIAL PROFITS 
ON ALL-METAL WHITEWALLS*! 


SELLING 


DISPLAY * DEMONSTRATE 


Get your WHITEWALLS dis- 
played where customers 
can see them! Talk them 
up! Show your customers 
how WHITEWALLS can 


beautify their cars. 


ae Oh ee Be 
SS a es 





On 


War 


LYON WHITEWALLS are easy to 
sell! Car owners by the thou- 
sands are giving new beauty and 
design to their cars at low cost 
—the Lyon way. New type 
WHITEW ALLS—an exclusive Lyon 
product — are simple to install, 
easy to keep clean, won't scuff 
or fade, and give the appearance 
of the newer style white side- 
wall tires for only a few dollars. 
The extra profits this accessory 
offers are yours for the asking. 
Cash in on WHITEWALLS now! 


LIST PRICE 


"To 


SLIGHTLY HIGHER 
WEST OF THE ROCKIES 


ORDER NOW from your oil or 
tire jobber, or write us for the name 
of the Lyon distributor nearest you. 
4 Fits all 15” safety rim wheels used 

by Chrysler, De Soto, Dodge, Plym 
outh and Packard 


4A‘ all other 15 


wheels 


standard rim 


Spt. all 16” safety rim wheels used 

by Chrysler, De Soto, Dodge, Plym- 
outh and Packard 

Sats all other 16” standard rim 
wheels 


Manvtactured under potent number DES 140,205 


LYON INCORPORATED 


13881 WEST CHICAGO BOULEVARD e 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 


DETROIT 28, MICHIGAN 





.o with 


the engine 


bearing service! 


Engine Bearings 
(Main, Connecting When you recondition the engine, you strike the 

: right note—every time —with Federal-Mogul’s 
Rod and Camshaft) complete engine bearing service! 
Bushings ¢ Connect- Federal-Mogul has more bearing part numbers 
than any other line... the only complete connecting 
rod service . .. all the bushings, shims, bolts 
Exchange Insert and nuts you need to make the engine hum a 
Rods, Rebabbitted . happy tune! Ask your Federal-Mogul jobber! 


ing Rod Service— 


Rods e Connecting 
Rod Bolts and 
Nuts! e V-Seam 
Piston Pin 

Bushings ¢ Shims 
and Shim Stock 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu! Corporation) DETROIT 13, MICHIGAN 
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Shortage of Mechanies 


needn’t bother you! 


the installation “WEAVED TWIN POST LIFTS 


will enable your present force to complete more jobs per day 


Time studies show that service departments gain up 
to 100% increased production by using Weaver 
Twin Post Lifts instead of the old “crawl-under-on- 
the-creeper” method. 

The Weaver Twin Post Lift has no rails in the way. 
Once the car or truck is raised to a convenient work- 
ing height, the mechanic has quick, easy, unob- 
structed access to his work. This feature in itself 
prompts many mechanics to stick with the Weaver 


equipped shop. 


A Weaver Twin Post is the on/y automotive type 
lift that can handle all wheelbase lengths and with- 
out loss of lifting capacity. Model EC-100 (illus- 
trated) is regularly furnished with wheelbase of 88" 
minimum and 148” maximum. TWIN POSTS with 
other wheelbase combinations furnished upon 
special order. 

For details, consult your nearest Weaver jobber— 


or write us for Bulletin SAJ-457. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weaver line includes—Twin Post Lifts. . Unit Lifts.. Wheel Alignment Equipment ..Heod- 
light Te-ters.. Broke Testers.. Wheel Balancing Equipment. . Jocks ..Dollys..and Air Compressors. 
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\ 
Vig \\ YOU CAN SELL 


ETLOID finest professional quality 


at competitive prices! 





EACH KIT A 


oo DISPLAY IN ITSELF! 
—— por weincats ae * Hondy, Durable Metal Edge 


WRENCHES id » rE] 
* No Duplication of Sizes 


* Priced for Fast Volume Sales 


* Excellent Profits 


\ 


* Fully Guaranteed 


AMAZINGLY SMALL INVESTMENT 
BRINGS YOU THIS COMPLETE 
ASSORTMENT FOR IMMEDIATE RESALE! 
These popular tools sell on sight to motor- 
COMBINATION ists, farmers, shops and homes. Display ‘em 
Wriatte"1 <3 a and you'll sell ‘em. Start now and get your 
4 share of this fast-moving, profitable business. 


Guaranteed Hot-Forged rea 


eSOCKET KITS a. “ns 


y ' 
Rugged, Handy, Compact Saeed ph 


eWRENCH KITS owes 


eo" 


Popular, Fast-Selling % x4 
4 , 





e UTILITY KIT 


SOLD ONLY THROUGH AUTHORIZED JOBBERS 
INVESTIGATE TODAY—CONTACT YOUR JOBBER 


Va-INCH SQUARE 
NOW! OR WRITE DIRECT 


DRIVE SOCKETS 


UTILITY 
TOOLS 


¥,-INCH SQUARE 


3 R 
s-INCH SQUARE DRIVE SOCKETS 


DRIVE SOCKETS 
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waxes sO 


for Greater HEATER éfficieacy 


TmenestAT| THERMOSTAT 


lily, 


A 
z 


S EASY 


TO GET STARTED WITH 





| fer ‘Greater as wi K 


THERMOSTATS 


EVERY CAR OWNER 
A POTENTIAL CUSTOMER- 


Yes, every car owner is a p c because there is a 
Harrison thermostat for every car. The Harrison thermostat display 
assortment is designed to make it easy for you to get started in 
the profitable, year ‘round thermostat business. It contains 19 
Harrison thermostats that cover 90% of all popular applications. 
Complete application information is included. 








i173 EASY T0 GET STARTED THE HARRISON MARKET IS BIG 
WITH ANY OF THESE 
ONITED MOTORS LINES 


DELCO Batteries 


AC Gauges, Speedometers 
and Rebuilt Fuel Pumps 


SAGINAW Jacks 

MORAINE Engine Bearings 

DELCO Radio Parts 

ROCHESTER Cigar Lighters 

HYATT Roller Bearings 

INLITE Brake Lining 

HARRISON Heaters 

GUIDE Lamps 

DELCO Clocks 

NEW DEPARTURE Ball Bearings 

DELCO Shock Absorbers 

DELCO-REMY Starting, Lighting & 
Ignition 

MORAINE Gasoline Filters 

HARRISON Thermostats 

KLAXON Horns 

HARRISON Radiators 

ROCHESTER Carburetors 

DFLCO Hydraulic Brakes 


a 


Selling thermostats is an easy, profitable business . . . car owners 
know that the thermostat plays an important role in maintaining 
top engine performance in all seasons. Harrison thermostats 
are easy to sell because they are original equipment on more 
than half the cars on the road. Here is a huge, ready-made 


market for you! 


SELL TOP QUALITY AND PERFORMANCE 


You can sell Harrison thermostats with confidence because 
Harrison thermostats are designed and built for long-lasting, 
trouble-free service. Rigorous continuing tests in the laboratory 
and at the famed General Motors proving grounds have proved 
the stamina and accuracy of Harrison thermostats and they are 
backed by thirty years of manufacturing quality products. 


GET STARTED WITH HARRISON NOW 


The Harrison thermostat display assortment provides you with 
a low inventory way to a wide market coverage. Supply your 
customers’ thermostat needs from this fast-moving display 
assortment. Contact your local Harrison wholesaler now. 


HARRISON THERMOSTATS 








_ A GENERAL MOTORS PRODUCT ee A UNITED MOTORS LINE 


eal DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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“THE THREE VANISHING KILLERS’? 


What Readers Say - 


‘_ is the first reasonable answer to the timeworn excuse "| hed brakes all dey, 
when | tried to stop this time, they wouldn't work!" 
—Arnold L. Haupt, Steffke Freight Co., Wausau, Wisconsin 





"| was very much astonished and pleased to find and meet a president of a brake 
lining company who is so well informed on brake lining problems. Thanks for a most 
interesting discussion on brake lining problems that face the American f= 4 sey. 

—Hedley Dreher, Friction Materials Consultant, Alpine, N. 





“After reading ‘The Three Vanishing Killers* we wish to compliment the author for 
expressing so much in so few words. 
—Alien E. Howkes, Director, Registry of Motor Vehicles, Providence, R. |. 





*"Why does a man stick his neck out like this when it is obvious there is no money to 
be made doing it. May ! congratulate you on the fine job." 
—frank Postma, Auto Repairing, Paterson, N. J. 





*"We are instructing everyone in our shop to read ‘The Three Vanishing Killers.’ We 
wish.we knew of a definite way to see to it that =a at alt interested in auto- 
=— safety maintenance could have the ad of the ledg 

e. 


—Leonard's Precision Brake Service, Sen Diego, Californie 








“tt is watiyn Se to find one man in the brake lining business big enough to admit the 
weaknesses of whe ers esent day brake. | have spent 25 years working on brakes and 
still hard at it and it is seldom a man comes into my shop that has had a ‘price reline’ 

te who hasn't had some experience with one of the three killers.'* 
—Don's Safety Spot, Pasadena, California 





is ine *"My praise goes to the men responsible for this. booklet. | believe every mechanic and 
Dhecee = sit i every driver should be required to read same.’ 
ATee —frank R. Martin, Lawrenceville, Ilinois 





“Your method of testing brakes under actual + wg conditions sounds like the 


-| 
Kill ets best approach to many of our everyday brake problem 
—dAuto Electric & Seskeraher’ Co. . St. Augustine, Florida 





A "We are specialists in the brake business and we think this is the best summary of 
- brake problems we have ever seen. 
Jecative —Robert F. Bernhardt, Evansville, Indiana 





ON 
“tt Is wien 4 doubt the best treatise on brakes | have ever read. It really hit home. 
| am so greatly moe with the information therein that | am having everyone in 
> my orgen ion read i 

| 2 4. Lake —Charles Raynoha, Bay Shore, N. Y. 

4 ° 


BRAKES 


A FEW OF THE THOUSANDS REQUESTING F. J. LAHER'S BOOKLET 
“THE THREE VANISHING KILLERS" 


RESEARCH LABORA 
— FOR <ommome 


TORIES Division 


co 
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awarlomes, eer tt 
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otAh, Ingersoll-Rand 
& [J iMPACTOOLS 


8 rugged Impactools that run nuts on 

and off in a jiffy—4 of them are multi- 

purpose tools that enable you to 

AIR POWERED IN 5 SIZES: change swiftly to drill, tapper, reamer 
or screw driver. These amazing Im- 

RATINGS pactools with thousands of powerful 

2” bolts impacts per minute will speed your 


58’’ bolts rea 
1 “bolts service jobs. 


Uitte GDS Amazcagly light in weight 
_ “> Easy to handle on toughest jobs 


> Tle hich on twist to operator 


Ask your Ingersoll-Rand jobber for a 
free demonstration in your shop and see 
for yourself how I-R Air or Electric 
“Rotary” Impactools “pay for them- 
selves” in 30 days. Or get full details 


from... 


Did you get your 
neenine free “AUTOMOTIVE 
24" bolts SERVICE GUIDES” 


58’ bolts 
114" bolts 


The most complete time study ever compiled 
shows you how to cut CHEVROLET, FORD 
and PLYMOUTH service time as much as 30% 
Guides covering other makes are already in 
preparation. Ask your Ingersoll-Rand jobber or 
write us. 
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for the last time! 


sig Time and agoin I've fallen for undercoats boasting individvol 
features that are supposed to be terrific. I've bitten for the lost time. Well, now | | 
know Martin-Senour Undercoots bect ‘em all! Why? Because they're bolanced. 

' They give you the five features that mean a first-class paint job. 
You get perfect adhesion to bare metal or old finish. 
Filling qualities are excellent. Martin-Senour Under- 
coats dry a heck of a lot faster and make sanding 
for easier. What's more, you get.the best 
color holdout. Add all this up and you see , *» ° 
what | mean when | say Martin-Senour gives the car =j \\ 
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All Martin-Senour Undercoats Give 
You These 5 Balanced-Formula Benefits 


1. Maximum Adhesion 2. Excellent Filling Properties 
3. Fastest Drying 4. Easiest Sanding 5. Best Color Holdout 


Martin-Senour primer surfacers contain no resistance to cracking, finest adhesive 
graphite. They hove unexcelled resistance qualities. Available in agitator drums. 
tor moisture and humidity, highest rating on 


6252—Light Gray 6255—Dark Gray 6256—Red Oxide 


"Martin-Senour Undercoot 
worked with says Gene 


Auto Body Works, Haskell, N. J Ao \ 






"We use all three types of Martin-Senour Undercoats in oyr’ c* Y > \ 
shop. That way we know we're getting a base for the finish —_— PF 4 
coat thot is tough and durable. You can tell by the wey they [SS \ 


fill, dry and hold out that you're putting on real protection MAR 
for the finish coat, protection that works from the inside out.” SENaI N 
UR 


— 


— 











See your N.A.P.A. Jo a eel Undercoats qyromoTlvé 


MARTIN-SENOUR ~_ ae 


2520 South Quarry Street, Chicago 8, Illinois 


Padoty Fuckaging ... the only positive control from Factory to Finisher 










® 
56. U.8. PAT. OFF. 


R 
EG. U.S. PAT. OFF. 


CUSTOMERS IT’S 
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Anti Rust ANTI-FREEZE 


-” 





. 
Remember | st winte sloshing around on wet the first freeze jam-UP Ww Anti-freez© Week. 
driveway: rreezing Y - gers trying to handle Starting October 6, powerful national ads like 
a jam-uP ¢ - us? Now you can the 4-color spreac above will convince your cus: 
change all that. tomers it’s sme ¢ their cars winterized 
yr, Du Pont has 4 great new program early—* p )u Pont anti-freez®- 
ti-freeze the easy yay — an more convenience and 
> servi for your customers: 


This ye 
r pocket. ‘Let’s preak profits to you 


to help you sell an 
put more dollars in you 


SOUTHERN 
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: ee PONT PROGRAM TO 
sti YOUR PROFITS ON 
EEZE, PARTS, CHEMICALS 


Fal nied atin 
va ee 


Set in eran, 


ITH POWERFUL 
IDE ADVERTISING 
E’ and “7EREX 


ATINES —Four-color spread in 


Post! Four-color, full poges 
the ideo oe carry ovr sales message to your cus- 


Sat- piLtBOARDS— This season, not 
ay one, not twor but three boards will 


tomers at key points along major traf- 


freeze! Followed up by hard-selling ads pro- 


moting “Zerone” and “Zerex- 


IN FARM papers—We're not overlooking 
the influential farm market, either. There's 


ON THE RADIO — Reminder spots, 
timed to catch your customer's oF when 
he hos the best chance to come in for » q heovy advertising 


in important state farm 
Early Servicing: ( papers where the best rural anti-freeze mor- 


kets exist 


ON TELEVISON - Attention-getting: ani- 
mated TV spots will hit home with “ Anti- 
freeze Week" and wzerone”-"Zerex com- 


mercials. 


pERS— Timely ads in © heovy 
your 


¥ BANNER .-- weather-re- at ... tells you 
sistant, catches customer $ eye right freeze needed by 


at point of sale 


STREAMERS to re antw IDEA ..- weather-resistont 
stomer he needs anti half cans” for fastening to pump oF 
Pont ant) freeze disploy window. 


AND A Tie-IN ..-° big reproove 
tion of the opening “Post” ad oF 
nouncing Anti-freeze Week for tyne 
in with the nation-wide progro™ 


evs © 


TIFREEZE * 


1ERONE | 


U 





FRAM ANNOUNCES - 
- NEW<CHEVROLET 
OIL FILTER i" 


FASTEST, SIMPLEST INS tA LLATION— 
Uses only one fitting to install. Takes less than e a 
minutes for complete installation! j ' 


SAFEST INSTALLATION —-Fociptoc ote 
interference from moving parts. j : 


’ ESPECIALLY ENGINEERED 

“ospriNe adjustable straps, no slipping! 
NEW LOW PRICE—Genvine Fra 
a price every customer can easily aff 


GUARANTEED —soid on a monepbodk 
guarantee, - 








OIL « AIR * FUEL * WATER 
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Straight 
roller bearings 


: 
) 
| 
: 
: 


When you need quality roller bearings—with 
“right-now” service—get Bower roller bearings 
from your Federal-Mogul jobber! 


You get both tapered and straight roller bear- 

ings in the Bower line—famous in original 

equipment. And you can depend on “right- t AR ln 
now” Federal-Mogul service. Ask your ® Cc 
Federal-Mogul jobber! 


FEDERAL-MOGUL SERVICE Mogul RA 


(Division of Federal-Mogu!l Corporation) 
DETROIT 13, MICHIGAN 


ney 
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Presenting... 














Popular “shorty” handwheel type 
lifter for hard-to-get-at valves. Speeds 
the job on all Chrysler-built and other 
low hung L-heads. Also for Ford 6 cyl. 
passenger 1948-51 incl. Only 8” long. 


As 
a 














Old favorite for L-heads old and new. 
Parallel jaw action. Automatic ratchet 
lock holds lifter in place, allows free 
use of both hands. Also for Industrial 
and Marine engines. 


‘ 
aal= 
= aoe Ww 


920 Set for Ford V-8s 














Pulls valve guide assemblies FAST, no 
matter how tightly stuck. 917 removes 
retainers; 918 pulls assemblies. For all 
Ford built V-8s since 1932 except 60 
hp, and late 150 hp Trucks & Lincolns. 





608 Inserter 














Specially designed to replace the one 
size split keeper now used on most 
all present motors (including Ford and 
Chrysler!). Light, easy loading, self- 
supporting on valve stem. 


“Universal” 380 Compressor 














Will service over 85% of all your calls 
—L-head or valve-in-head engines, old 
or new (including “Rocket” engines 
and 1952 Ford 6 overhead valves). 
Fast, safe, strong. One man operated. 


325 Compressor for BIG Jobs 














Get it for big truck, bus, tractor motors. 
One man can operate this rugged, 
deep throated tool on most engines 
(L- or valve-in-head) with manifolds 
in place. Fast and versatile. 








335 CADILLAC Compressor 


fr 
Py ee, 

e es 

~ =, 

For shops specializing in Cadillac 

service. For all V-8s 1936 to 1949. 


Service both banks of valves without 
walking from side to side. 

















609 MAGNETIC Inserter 


hs 





AE” | 
| 


h di 











A. 2 dA 


Specially 9 to large, 
split collar type keepers used on late 
model Ford-built free type valves (150 
hp V-8, 110 hp 6 cyl. truck). 








Write for Freecopy 
of K-D Catalog. 
Over 100 Tools de- 
scribed and illus- 
trated. 


K-D MFG. co. 
LANCASTER, pa. 





SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 








- HERE'S HOW IT 
ALL BEGAN 


OUR FORD 
BUSINESS I¢ REALLY 
PICKING UP! 


\ ; 





THATS EASY. WE'LL 

GIVE YOU A GENUINE 

CUSTOMERS TO KNOW 4 [T WILL PAY OFF IN 
THAT ( USE GENUINE EXTRA FORD REPAIR 

FORD PARTS. BUSINESS. I'LL GET ie 

wee YOU THAT Sawe , 














Ask your Ford Dealer or mail this coupon to get 


your free Genuine Ford Parts sign 


Ford owners, the country over, have come to 
recognize the Genuine Ford Parts oval as a sign of 
good service. And, with new, hard-hitting ads run- 
ning in LIFE and many other magazines, more 
Ford owners than ever will realize the advantages 
that you can offer. 


Get acquainted with your Ford Dealer. He can 
give you full information on how to obtain this sign. 
And he will also be able to give you some helpful 
hints on how to make bigger profits in your parts 
business. 
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The Genuine Ford Parts sign is easy to get and 
costs you nothing. Coupon below will bring you 
full details and show just how you'll benefit. 


MAIL THIS COUPON NOW! 
PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


mplete information telling me how independent 


Please send me co 
Genuine Ford Parts sign. I'd like to cash in 


garages can get a 
on this, too! 
FIRM NAME 


INDIVIDUAL 8 NAME 


ADDRESS 


He ee a ee oe eee 


“i 
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** Last SEASON was one of the best we've 
had in the battery business, and it’s 
mainly because of the extra big pluses 
we got when we signed up to handle 
the Auto-Lite Battery line,” says Lamar 


F. Noble. 


“We expect an even bigger volume of 


business and profits this coming year 


with the Auto-Lite Battery line because 


only Auto-Lite has so much to offer: 


original equipment, national radio and 
tc levision shows, a strong national may 
azine and farm magazine advertising 


campaign and now—‘Operator 25 
Service 

“Add to this great line up the fast-grow- 
ing preference for the premium 

profit ‘Sta-ful’ in our territory, 

and you'll understand M hy we re 


such Auto-Lite boosters.” 





Not just afew 
numbers: 


"your jobber can supply 


There’s no need for you to go to one place for 
some of your hydraulic parts—and to another for 
“hard-to-get” numbers. Save time . . . Save money 
.. . Get all your requirements from one source— 
your Wagner jobber. 

The Wagner Lockheed line of brake parts is the 
most complete of its kind there is anywhere. For 
example—Wagner catalogs 696 different brake 
cylinders. 


Genuine Wagner products are available in factory- 


all makes and models 
of cars and trucks 


sealed kits, or as individual parts. Cylinders are 
supplied completely assembled, or parts may be 
purchased separately ... Ask your Wagner jobber 
for details. 

You can depend on Wagner Quality because 
Wagner products are used as original equipment 
by automobile, truck and trailer manufacturers. 


Wagner Electric Grporation 


6362 Plymouth Ave. « St. Louis 14, Mo., U.S. A, 
(Branches in principal cities in U. S$. and in Canada) 


REFILL with Wagner Lockheed Brake Fluid @ 


The 3R: tor better brakes... = 


REPLACE with Wagner Lockheed Brake Parts 
>< RELINE with Wagner CoMaX Lining 


Tee 


3 


pp’, 
nate in brake service 2 


eX 
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Wherever it Stands-Beside the Pump, 
at the Grease Rack or in the Store- 
S$S-24 Stands for- 


(UX | 
r 1 


se I 


= 














$$-24 


Comes complete in shipping carton with stock of 24 WIX 
HEVI-DUTY Cartridges. The Display Stand is yours ABSO- 
LUTELY FREE of extra cost. Here's the stock 


Services or Replaces 
Fram C-4, C-4P2 
AC L-11 
"52—6 cyl. Ford; '52 Lincoln 
From C-3, C-3P2 
Puro., Atlas, Mopor P-70, PN-15 
AC C-115, Puro. P-51 
Chrysler Full Flow 
Buick Full Flow 
Olds. Full Flow 


Cortridge 
PC-1-F 
PC-1-A 
PC-4-F 


N 
1 


° 


~~ NEN N = CO 


PLUS 

Attractive 24 Cartridge Display Rack — List Price Sheet — 
Dealer Cost Sheet — Dayglo Window Sign — Combination 
Inventory ond Identification Chart. 


your cost onty *22.93 
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Remind ‘em . .. Serve ‘em... Sell ‘em! Don't forget 
.. . few of your customers drive in with oil filters 
on their minds, but most of them need filter car- 
tridges! SS-24 reminds them because it's right up 
front — handy to service them. So, it's a cinch to 
sell them. 

SS-24 stands for everything to speed up sales. With 
its stock of 24 of the fastest-moving WIX HEVI- 
DUTY Filter Cartridges, you have coverage for all 
popular cars on the road. You have a handsome, 
lightweight, easy-to-move display . . . a small in- 
vestment . . . AND — genuine WIX HEVI-DUTY 
Cartridges, engineered to outperform on today’s 
heavy-duty oils. Here's a combination with SPEED- 
IER SELLING written all over it! 


Ask your jobber for this profit-winning opportunity 
today! 


TRADE! atc. 


OIL FILTERS CARTRIDGES 


WIX ACCESSORIES CORPORATION - GASTONIA, N.C. 
IN CANADA: WIX ACCESSORIES CORP., LTD., TORONTO, ONTARIO 


1952 





No. 2050 HEAVY DUTY 
10” BENCH GRINDER 

1 H. P. Ball-bearing motor, 

1725 R. P. M. 

No. 2024 HEAVY DUTY 
8’ BENCH GRINDER 


34, H. P. Ball-bearing motor, 
3450 R. P. M. 


Both oil packed and sealed, no further 
lubrication. Two grinding wheels, one fine 
and one coarse, adjustable tool rests, en- 
closed guards, 3 conductor cable and plug. 
Lights and safety eye shields extra. 


(5 wal I “iy 


Highest Quality 
‘BENCH GRINDERS 


° . 7’’ BENCH GRINDER 
Each Unit Self-Contained Y H. P. Ball-bearing Motor, 3450 


No. 2062 PEDESTAL 


With water pot and tool 
tray for all Sioux Bench 
Grinders 


No. 2017 HEAVY DUTY 


R. P. M. Oil packed and sealed, no 
further lubrication. Two grinding 
wheels, one fine, one coarse, adjust- 
able tool rests, enclosed guards. 3 
conductor cable and plug. 


No. 2065 — 6’ BENCH GRINDER 

1, H. P. Ball-bearing Motor, 3450 
R. P. M. Oil packed and sealed, no 
further lubrication. Two grinding 
wheels, one fine, one coarse, adjust- 
able tool rests, 3 conductor cable and 


plug. 


2% 


ligt. 


Sold only through Authorized SIOUX Distributors 


STANDARD 
THE WORLD 
OVER 
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100% PENNSYLVANIA 


YOU PROFIT AND SO DOES YOUR CUSTOMER 
. « » when you sell 100% Bradford-Pennsylvania 
VEEDOL OILS. 

For cars and trucks— VEEDOL MOTOR OIL, 
“The World's Most Famous Motor Oil” gocs far 
Veedol’s exclusive “Film of Protection” actually 
cleans motors as they run... protects bearings 
against corrosion and assures a smooth, powerful, 
easy-running motor. 

For tractors — 150-HOUR VEEDOL TRACTOR 
OIL — made specially for tractors — gives a full 
150 hours service in gasoline fueled tractors and 
cuts oil consumption in all tractors regardless of 
fuel used. Veedol Oils and Greases are sold through 
today! 


TIDE WATER 
ASSOCIATED OIL COMPANY 
Tulss — Thompson Bldg. Atlanta — Rhodes Haverty Bidg. 


TIDE WATER 
=a associaten 
OIL COMPANY 


San Fran 


New York Tulsa 
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Lactedrabnio Ereet 


Sealed 


LATE-MOD 
FOR RUCK 


IN 


Late-Model Cars operate at higher engine 
speeds, higher compressions, higher com- 
bustion temperatures e Chrome can take that 
| kind of punishment e Sealed Power KromeX 


Best for Oil Control Ring Sets have solid chrome facing on top 
even in \ 7 
sADL\Y TAPEREo | i j ‘Steel Oil Ring e All rings in KromeX Ring 
Gaia =. sores ‘n% sn Sets are beveled or tapered to thread-line con- 


compression rings and on side rails of MD-50 


tact for quick seating. 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 
Sealed Power Piston Rings 


Eevee! ©. tk oe oh S Setzac: = 2% Sow Sm 





When they they leave a hole you sure wish 
quit, “ wasn’t there in the shop force. W hy 

: do they quit—all these mechanics 
who have been leaving lately? Perhaps what hap- 
pened at two Southern dealerships recently pretty 
well pinpoints the prevailing conditions. 


that I’ll be getting $20 a month less at 
the defense plant where I’m going than 
what I had been making with you,” con- 
fessed a capable line mechanic to his employer. That 
didn’t make much sense, pointed out the dealer. 
“Well, I'll go to work around 9 a.m., get off at 3:30 
p.m. and there won’t be any chance that a customer 
will be popping up about that time to cause me to 
have to be concerned with doing the public-relations 
thing of staying on while 

the customer tells all his 

trouble.” That was the 

mechanic’s reply. Maybe 

the mechanic wondered 

how long the defense 

plant would be operat- 

ing, because he expressed 

the hope the dealer 

would consider him fa- 

vorably if he should ever 

seek his old job. “I’ll be 

glad to see you, but I'll 

look at you a second time 

before I decide to rehire 

you,” commented the 

dealer. 


“The 


truth is 


was that of a 
pleasant ser- 
vice manager. 
Out of a cloudless sky 
the unsuspecting dealer 
was told that the man- 
ager was leaving to re- 
turn to his old job as a car-factory service represen- 
tative. The manager had been getting more than $500 
a month straight salary, plus a small percentage of 
customer labor. His monthly take was $600 or 
better. With considerable effort this second dealer 
learned why the service manager was taking the 
old job for at least $225 a month less: “I like work- 
ing for you, but I hate this thing of having to get 
up so early and work from 8 a.m. to 6 p.m.” 


Second 
case 


dollars—dollars worth fewer cents 
may have helped soften the desire of 
these two men for bigger jobs or, in fact, any wish 
to keep their same jobs. At any rate, the personnel 
problem is right in the shop today as much as it is 
up front in the showroom. Other instances which 
make poor sense could be cited. 


Softened 


“As soon as I get more practice on automatic- 
transmission repair, the boss is going to let me 
try an overhaul on his.” 


in personnel may be a blessing to a 
lot of companies right now. That’s 
true if you want to consider what 
one admittedly pessimistic Chevrolet dealer in the 
South had to say last month. “I can’t help but 
wonder if we're not heading in for some rough 
weather next year,” said this long-time dealer—a 
man whose voice has been raised in Washington and 
at state and national conventions in behalf of the 
retail automotive industry. “It looks like they may 
make 5,000,000 cars in 1953. If they do, I believe 
there’s noi going to be much profit in the deals for 
most dealers. Right now we're going slow. We're 
not trying to accumulate any waiting list because 
they won’t let us have their trade-ins until we de- 
liver them a new car so they can keep riding. 
Americans must ride! 
The used-car market 
doesn’t offer much profit 
just now anyway. Why 
should we try to estab- 
lish a waiting list as- 
suming we could do it?” 


A big 
shakedown 


Production may come 
close to 
4,300,000 cars for 1952. 
Many dealers told SAJ’s 
editors last month this 
would be about all they 
could handle, although 
there were exceptions, 
such as the unprece- 
dented Cadillac demand. 
Should the 5,000,000 
mark be hit next year, 
the industry may wit- 
ness the beginning of 
' the long-awaited battle 
by Ford to outproduce 
Chevrolet. It has been 
chiefly with that thought in his mind that Henry 
Ford II has been directing the expenditure of $100,- 
000,000 a year for expansion the last eight years. 


°53 Models will kick off the annual parade with 
Packard and Dodge bowing in Oc- 
tober. Packard is expected to offer power steering. 
How much more, faithful Dodge owners were asking 
this month, will the V-8 (140-hp) engine cost on the 
1953 Dodge? General Motors and others will display 
their models later in the winter. Chevrolet, expected 
to take a bow in January, will be quite different, 
according to word from the top brass. One report 
said you could expect a V-8 engine, a trend which 
may eventually engulf all American cars. It’s the old, 
old story of our buyers wanting more and more car, 
yet wondering about the “high prices.” 
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mm over 2,000 service customers a month!” 


“We have chosen complete ARO lubrication equip- 
ment because of its speed and efficiency demanded in 
handling over 2,000 service customers a month!'—says 
Charles R. Waller, President, Western Ave. Sales Inc., 
largest Buick dealer in Chicago and the Mid-West. 


Note the combination of ARO overhead reels, wall 
cabinet units and portable drains . . . outstanding eye- 
appeal p/us features to save time, improve service and 
increase lube profits! See your ARO Jobber. 

The Aro Equipment Corporation, Bryan, Ohio. 


ARO Equipment of Canada, Ltd., Toronto, Ont. 


‘The Leader! 
Charles R. Waller (seated), Presi- LU p , EQ U | PM EN T 


dent, and Harry Hollywood, Gen- 


eral Manager, Western Ave. Sales Also... AIR TOOLS... HYDRAULIC EQUIPMENT... 
Inc., Chicago. AIRCRAFT PRODUCTS . . . GREASE FITTINGS 
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) pecan up passenger cars is an 
expanding business these days 
and one that will surprise any per- 
son who thinks of it only in terms of 
speed-crazy youngsters. 

It can be a profitable specialty for 
shops that go into the work seri- 
ously. And some of the trends in 
“hot-rod” modification may well be 
a preview of things to come. 

There are over 200,000 serious 
hot-rodders in the country today and 
at least 15,000 sports-car enthusi- 
asts, it is estimated by some of the 
best-informed men in the hot-rod- 
ding field. In addition, there prob- 
ably are well over 1,000,000 drivers 
who just want to add a little extra 
performance to their personal cars. 
There is every indication that in- 
terest is increasing at a fast pace. 

“Red” Vogt Garage, a shop in 
Atlanta, Ga., that does hot-rod work 
as well as regular maintenance and 
repairs, has had an 
increase of 20 to 25 
per cent in soup-up 
jobs during the past 
year just one ex- 
ample of the way the 
hot - rodding move- 
ment, which first be- 
came popular on the 
West Coast, is 


September, 1952 


By M. M. Wilcox 


Assistant Editor 


spreading to the South and South- 
west. 

Ninety per cent of Vogt’s jobs are 
for businessmen, most of whom are 
in the 35- to 60-year age group. 
They spend an average of $200 on 
improving car performance. 

“A few days ago an undertaker 
from a small city in Alabama 
brought in his 1951 Ford,” said 
Owner “Red” Vogt. He wanted 
dual exhausts, high-compression 
head and dual carburetion. He 
wasn’t interested in seeing if he 
could out-race somebody on _ the 
highway; he just wanted better per- 
formance for his own driving pleas- 
ure. He was a man in his 50's.” 

Vogt, like many others who do 
hot-rod work, is anxious to em- 
phasize that such people are typical 
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customers, not exceptions. He would 
like to help correct the unfavorable 
impression about the entire hot- 
rodding field that has been given by 
a minority of hot-rod drivers, some 
of them teen-agers. 

Two other recent customers of 
Vogt’s were a preacher and a sales- 
man for a surgical-supply company. 
A number of doctors have had their 
cars souped up. Many other busi- 
nessmen who spend a lot of time be- 
hind the wheel want better car per- 
formance. No age group or profes- 
sion has a monopoly on this work. 

The most popular souping-up job 
is the installation of dual exhausts 

“This is especially effective on a 
‘V’ engine,” Vogt said. “It will in- 
crease horsepower from six to ten 
per cent, depending on the particu- 
lar engine. The job costs the cus- 
tomer about $60. 

“We're doing an average of five or 
six dual-exhaust in- 
stallations a month 
Another local shop 

does work on 


Hot-rodding is not merely a ome ti’ nee Bio and exhaust 
racing a jalopy. Sales possibilities in 


this expanding field may surprise you. 


systems only, turns 
out an average of 30 
to 40 amonth. That 
gives you some idea 
of the local demand 
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About 90 per cent of Vogt’s customers are businessmen over 35. They 
spend an average of $200. Here Vogt (right) explains to one of them 
that valve seats may be ground to another angle during modifications. 


for souping up passenger cars.” 

After the dual exhausts, the next 
step is a high-compression head. 
Then comes dual carburetion. 

“Some owners have all three jobs 
done at the same time but most of 
them have modifications made one 
at a time so they’re easier to pay 
for,” said Vogt. “The cost of soup- 
ing up a car is one reason that the 
majority of customers are business- 
men. Most youngsters don’t have 
that kind of money to spend on their 
cars. 

“After dual exhausts, dual car- 
buretion and high - compression 
heads, you come to cam changes. 
This is the point where major 
changes in the engine begin.” 

Among the special equipment on 
the market today are dual igni- 
tions, magnetos, valves, flywheels, 
clutches, fuel injectors, blowers, 
quick-change rear-end units, alumi- 
num wheels and carburetor kits for 
burning special fuels. Some special 
equipment is available for all cur- 
rent makes of American cars, with 
more different types produced for 
Fords than for other makes. 

There’s practically no limit to 
what can be done to a car, as some 
racing-car builders have shown, but 
most customers want only a limited 
number of modifications. 

What do these more or less 
“standard” modifications accom- 
plish? 

“They result in better perform- 
ance, especially at high engine 


speeds,” said Vogt. “Unfortunately, 
many people hear references to 
high-speed performance and think 
you are talking about miles-per- 
hour, rather than the engine r.p.m.’s 
you actually mean. Failure to 
clarify this in some discussions of 
hot-rodding has prejudiced many 
people against the whole idea. 
“Modifications can also give bet- 


ter mileage at normal highway 
speeds. Acceleration is better, not 
only from a full stop but from cruis- 
ing speeds on the road. Used prop- 
erly, increased horsepower and im- 
proved performance can be impor- 
tant safety factors in driving.” 

It takes a lot of know-how to 
make some of the major changes in 
cars. One of the toughest jobs, ac- 
cording to Vogt, is putting an 
American engine in a foreign car 
Some other jobs require a lot of 
thought, planning and shop work. 
But such things as dual exhausts 
can be installed without difficulty by 
any competent mechanic, Vogt said. 

“If a mechanic will read carefully 
the instructions that come with the 
modification parts and follow them 
closely, he won’t have any trouble in 
99 per cent of the cases,” Vogt said. 
“Hot-rod work has to be exact. If 
a mechanic leaves out some steps 
that don’t seem necessary to him or 
if he isn’t precise in making all ad- 
justments, he’s in for trouble.” 

What about the young drivers, 
who can’t be overlooked in any dis- 
cussion of hot-rodding? 

Vogt certainly can understand the 
appeal of racing and speed and the 
love of tinkering with cars. He be- 
gan working with racing cars more 
than 35 years ago “before I was in 
my teens.” He’s a former race 
driver and a member of American 
Automobile Association and the Na- 
tional Association for Stock Car 

(Continued on page 122) 


Like other hot-rodding jobs, “relieving” a V-8 engine requires careful 
and accurate work. But mechanics who know engines and can handle 
equipment should not have trouble with the most popular soup-up jobs. 





TP.HERE was no guesswork when 

Homer “Red” Simmons sketched 
the plans for the Simmons’ Auto LARGE PARKING AND 
Works new building nearly three STORAGE AREA 
years ago. FOR CARS 

He knew exactly what he wanted. 

After ten years in a building at 
a congested corner near downtown 
Memphis, Tenn., Simmons had 
definite opinions about floor and 
wall space, door locations, lighting 
and ventilation, parking facilities 
and departmental arrangements. 
His new building, out of the con- 
gested area, is an eye-catching 
model of glass and brick at 2060 
Madison Avenue. 

An increased shop volume and 
easier flow of traffic have proved 
the soundness of Simmons’ ideas. 
Memphis’ oldest wreck rebuilder- 
now with one of the most modern 
automotive shops in the city—has 
reason to be proud of the building 
he owns. It’s fire-resistant and as 
modern as tomorrow’s Car. 

Let him describe features of his 
building and explain the reasoning 
behind them: 

“My old building, at a busy cor- 
ner with no off-the-street parking, 
was 50 by 100 feet. I liked the 
over-all size, and designed my new 
building with the same dimensions 
A side door and front door in the 
old building were 12 feet wide. 
Doors in my new building are ten OFF STREET PARKING 
feet—which experience has proved 
to be ample—and are in the center 
of the front and back walls, there- 
by allowing traffic to go straight 
through the building. I have 

(Continued on page 168) 
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This $50,000 body and paint shop, 
containing more than 10,500 square 
feet of floor space, was opened re- 
cently by Elkes Pontiac Co., Tampa, 
Fla. A general view of the plant is 
shown in top photo, with paint shop 
in the foreground and the body shop 
beyond the partition. The baking oven 
can be seen through windows at right 
in the exterior shot and a close-up of 
the oven is pictured at left. Doors at 
both ends of the oven permit a drive- 
through system. The lower photo shows 
stalls for sanding and masking and the 
spray room. Eugene R. Elkes is presi- 
dent of the company. Rambo is 
manager of the paint division and Al 
Cappa is manager of the body division. 


























New Classification 
Symbols for Oils— 


(il: MS 
M ML 


MM“ years ago the automotive 
1 and petroleum industries rec- 
ognized the need for a system by 
which oils could be classified and 
designated on the basis of viscos- 
ity, replacing the vague and in- 
definite terms, “light,”’ “medium,” 
“heavy,” etc. 

To meet this need, the SAE vis- 
cosity classification system was 
adopted in 1926 and has since been 
revised several times, as recently 
as 1950. Today the SAE viscosity 
numbers are universally used in 
connection with recommendations 
of motor oils to meet various de- 
sign, service and temperature re- 
quirements affecting viscosity only. 
Other factors of oil quality or char- 
acter are not covered by this sys- 
tem. 

In the period just prior to World 
War II, developments in the de- 
sign of both gasoline and high- 
speed diesel engines and in the 
services to which they were sub- 
jected, resulted in the introduction 
of new types of crankcase oils. To 
enable the automotive manufactur- 
ers to recommend these new oils, 
the American Petroleum Institute 
was asked to define them. This was 
done and the A. P. I. definitions of 
oil types designated “regular,” 
“premium” and “heavy duty” were 
published in 19465. 

Recently, the automotive and 
petroleum industries have recog- 
nized that the definitions just men- 
tioned had distinct limitations. 
While satisfactory when _ estab- 
lished in 1945, the definitions did 
not provide for the many new de- 
velopments since the war in en- 
gines or in crankcase oils. 

To correct this situation, two 
industry committees worked to- 
gether; one, the lubrication com- 
mittee of the American Petroleum 
Institute representing both large 
and small refiners and marketers, 


the other from the American So- 
ciety of Testing Materials on which 
the major manufacturers of gaso- 
line engines and high-speed diesel 
engines were represented. By this 
joint effort, a new system of ser- 
vice classifications and designa- 
tions for motor oils for automotive- 
type engines has been developed as 
a basis for selecting and recom- 
mending oils for these engines. 

The SAE viscosity numbering 
system is in no way affected by 
the new A. P. I. service classifica- 
tion system and will be used as be- 
fore to indicate the proper viscosity 
grades of oils for any service. 

In devising the new service 
classification sytem, it was recog- 
nized that the satisfactory opera- 
tion of automotive gasoline and 
high-speed diesel engines is based 
primarily on the suitable combina- 
tion of these five factors: 

Engine design and construction 

Fuel. 

Motor oil. 

Maintenance practices. 

Operating conditions. 

To begin with, the design and 
construction of different engines 
and consequently their lubrication 
needs vary widely since individual 
engine manufacturers place em- 
phasis on different engine features. 
Fuels also vary widely, depending 
upon the crude oil and refining 
methods used. Motor-oil character- 
istics and performance depend not 
only upon crude source and refin- 
ing methods, but on the special 
ingredients which may be added to 
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oils in their manufacture. As for 
the maintenance of engines, natu- 
rally it varies from good to poor 

The service conditions under 
which engines operate are ex- 
tremely wide and have a major in- 
fluence upon the character of oil 
required to give the best perform- 
ance for any particular combina- 
tion of engine design and kind of 
fuel. 

To provide a workable guide for 
the selection of oils suited to vari- 
ous engine designs, service condi- 
tions had to be divided into broad 
classes, based on the most up-to- 
date knowledge and _ experience. 
Obviously, it was impossible to de 
fine and include all possible service 
conditions and it was actually un- 
necessary because an engine may 
be operated in a variety of services 
in any given period. 

In the new system, the various 
classes of service for gasoline and 
diesel engines are defined and ex- 
plained. Quite important is the 
fact that some types of service 
commonly thought of in the past 
as being very light are actually 
quite severe from the lubrication 
standpoint. This applies especially 
to passenger cars and light trucks 

Each service class is designated 
by letters. This provides a con- 
venient means whereby oil compa- 
nies may indicate what class or 
classes of service each of their sev- 
eral brands of oil is suitable for. 
The engine manufacturer may 
similarly use these letter desig- 
nations to indicate the service and 
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lubrication requirements of his 
various engine designs. 

The new service classification 
system includes five types of ser- 
vice—three for gasoline engines, 
two for diesel engines. Each ser- 
vice type is defined and explained 
below and the corresponding letter 
designations shown. 


Gasoline Engines 

Service MS: 

Service typical of gasoline or 
other spark ignition engines operat- 
ing under unfavorable or severe 
types of service conditions, and 
where there are special lubrication 
requirements for deposit or bearing 
corrosion control, due to operating 
conditions or to fuel or to engine 
design characteristics. 

Service MS normally represents 
the most severe service conditions 
encountered in the operation of 
gasoline and other spark ignition 
engines. It includes two different 
types of severe or adverse oper- 
ating conditions which are as 
follows: 

Start-and-stop service promotes 
condensation in engine cylinders 
and crankcases of water from fuel 
combustion and also dilution of the 
oil with unburned fuel; it can pro- 
mote corrosive wear of cylinders, 
pistons and rings, also oil ring 
plugging, varnish deposits and low 
temperature emulsion type sludge. 
{n passenger cars and other units 
the severity of this service in- 
creases in winter time as atmos- 
pheric temperatures drop, although 
it is often a year-round problem in 
taxicabs, delivery trucks and simi- 
lar operations. The nature of the 
fuel can influence these troubles. 
The design of the cooling system 
and the effectiveness of crankcase 
ventilation can increase or decrease 
their severity. 

High-temperature, severe service 
promotes oxidation of the lubricat- 
ing oil. This type of service may 
cause high-temperature varnish and 
sludge deposits, stuck rings and 
scuffing of rings in all types of 
engines. It may also cause corro- 
sion of some types of bearings. 
This condition is aggravated by 
driving long distances at high 
speed, particularly in hot weather. 
Under these conditions, the crank- 
case oil is subjected to relatively 
high temperatures. The nature of 
the fuel may have some influence 
on the severity of this condition, 
but its relative influence is less 
under these high engine tempera- 
tures than under start-and-stop 

(Continued on page 118) 
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QUESTIONS AND ANSWERS 
ABOUT THE NEW SYSTEM 


Why are American Petroleum Institute service definitions and desig- 
nations for motor oils needed? 

Equipment manufacturers consider it their responsibility to recom- 
mend the correct oil to be used in their engines. It is undesirable that 
this be done by brand names because of the practical impossibility of 
evaluating and including all brands and the oil companies are responsible 
for the quality of their oils. A system is needed, therefore, by which 
motor oils can be indicated as to their suitability for specified services 
so that equipment manufacturers and oil suppliers may have a common 
means of reference. 


Why did the A. P. I. crankcase oil nomenclature in use during the past 
several years become inadequate? 

(A) The new types of oils resulting from developments in engine 
design could not be covered by the old system. 

(B) The word “premium” is normally considered to mean first quality, 
but oils designated “premium type” under the previous A. P. I. nomen- 
clature today are not necessarily of the quality being recommended for 


the newer engines. 


What does the new A. P. I. system accomplish? 

(A) Instead of specifying oil composition which may change with 
new developments, it classifies service differences, which are of greater 
importance. 

(B) It provides a system which can survive changes in equipment 
design, and which encourages developments and improvements in oil 
composition. 

(C) Such a system leaves each oil company free to develop and mar- 
ket the type of oil which it feels on the basis of experience is most suit- 
able for a defined type of service. 


How will these service classifications be used? 

(A) It is expected that they will be published in the Society of Auto- 
motive Engineers Handbook as A. P. I.-recommended practice. 

(B) They will be referred to in equipment manufacturers’ instruc- 
tion books. For example, a car owner’s manual may henceforth recom- 
mend the use of oil suitable “For Service MS” or “MM.” 

(C) Oil companies may use various means of informing their sales 
organization and customers what classes of services their various oils 
are suitable for. Any company choosing to identify oil containers 
could use the words “FOR SERVICE MS,” “MM,” “DG,” etc., as 
applicable. 


How will the public benefit by this new system? 

The new system provides a more logical basis for selecting the right 
oil for any engine under any service condition, and affords greater 
opportunity for the development of better oils to meet specific service 
conditions without regard to other requirements. This will contribute 
to better engine performance, longer engine life and greater safety at 
reduced maintenance costs. 


How will the dealer benefit? 

The new system will enable dealers to explain more clearly to cus- 
tomers which oil is best suited to their individual engines and service 
conditions. This will mean more satisfied customers for him. 


How quickly will the new system be adopted? 

The new A. P. I. service classifications and designations are now in 
effect and the old oil-type definitions no longer are official. However, 
there will necessarily be a transition period in which the old and the 
new systems will both be in use. Time will be required to complete the 
change to the new system. 
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RACING: 


Fonty Flock of Decatur, Ga., drove his °52 Olds “88” to 
victory in the “Southern 500” race for stock cars, held 
Labor Day at Darlington, S. C., under the sponsorship of 
the National Association for Stock Car Auto Racing. His 


time was 6 hours, 42 minutes, 37 seconds, Average speed 
was 74.15 miles an hour, with the race under the caution 
flag seven times for a total of 40 laps because of rain and 
wrecks. Johnny Patterson, Huntington, W. Va., was second 


and Herbert Thomas, Olivia, N. C., was third. Both drove 
1952 Hudsons. Prize money amounted to $25,750. These 
pictures by SAJ Staff Photographer Milton May show the 








It's BIG Business 
in the Southeast 


pace car as it led more than 75 entries around the track 
(top of page), a section of the customer infield before the 
race (top left below) and portion of customer parking 
area which stretched for several miles. Race officials in 
photo at lower left are (1. to r.): Harold Brasington, gen- 
eral manager, Darlington Raceway; Bill France and Can- 
nonball Baker of NASCAR; Bob Colvin, president, Darling- 
ton Raceway, and Louis Ossinsky, Sr., NASCAR. A blown 
tire caused a car to spin (lower right) without other dam- 
ens of thousands, from at least a dozen states, turned 

year despite the threat of ugly hurricane weather. 
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The author (left) explains to a customer the method and importance of wheel balancing. 


$300 Monthly from Balancing 


REPAIR shop with a gas island 
has a wonderful opportunity 
for watching a customer’s tires and 
building up wheel-balancing volume 
because of the frequency with 
which a customer drops by for gas. 
We did 82 wheel-balancing jobs 
for one month alone, May, or a vol 
ume of over $300. 

Yet that amount does not reflect 
the gain we have had in tire sales 
of 25 to 30 per cent since the addi- 
tion of a wheel-balancing machine 
last spring—nor the additional re- 
pair volume these jobs have brought 
us. 

No matter what a customer comes 
in for, we notice whether his wheels 
are balanced. If we see that the 
wheels apparently are not bal- 
anced, we ask the customer whethe1 
we can check them on the machine 

If we learn that his wheels have 
been balanced recently, we suggest 
checking to see whether they are 
still in balance, saying that it will 
take only a few seconds. 

At least 90 per cent of the cus- 
tomers give us permission to check 
the wheels. Of that 90 per cent of 
wheels checked, I would say that 
almost every one of them needs bal- 
ancing—or practically 100 per cent. 

And once you have explained the 
costliness and hazards of unbal- 
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By NORMAN L. LUSHBAUGH 


Owner, Norman’s Gulf Service Station 
Charlottesville, Va. 


anced wheels, you have no trouble 
selling a customer a wheel bal- 
ancing job. 

I find that most car owners do 
not know what you mean by wheel 
balancing. I explain to them that 
unbalanced wheels at low or high 
speeds set up vibrations in the ca 
Many will remark that they have 
noticed vibrations but did not know 
what caused them. 

Vibrations affect the life of the 
tires. When wheels are balanced, 
weight is distributed evenly and 
the car runs smoothly. 

A bad wheel caused by going over 
a hole or hitting an object will 
make the tie-rod ends wear. King- 
pins will wear and the car’s wheel 
bearings will become worn 

A car with wheels balanced, | 
point out to customers, is much eas- 
ier to handle. If it comes down to a 
matter of inches, it may make the 
difference between a wreck or no 
wreck. Besides, I always let them 
know, a car with balanced wheels 
is more enjoyable to drive. Driving 
is more comfortable. 

Our greatest gain from wheel- 


balancing jobs has been in tire 
sales, though we get an appreciable 
volume in repacking wheel bear 
ings too. Before recommending a 
wheel-repacking job, I always ask 
when wheel bearings were last 
packed. I show the car owner o1 
ask him whether he has noticed 
that a wheel is not turning freely. 

When I meet resistance in check- 
ing cars for wheel balance, or when 
a customer tells me his wheels were 
just balanced, I answer, “Then 
now’s just the time to have wheels 
checked and balanced—not when 
they become unbalanced and your 
tires have worn too much to be of 
further use.” 

I pointed out to a customer only 
the other day that the large spots 
in his tires were caused by unbal- 
anced wheels. I had him run his 
hand over the flat spots. Recogniz- 
ing the difference, he had me check 
the wheels on the machine. I sold 
him a set of tires for $167.50. 

When I sell a set of tires, I 
waive the wheel-balancing charge 
of $3.50. 

The major part of this promotion 
is handled through personal con- 
tact. I do have a mailing list of 
600 to whom I sent notices that I 
was putting in a wheel-balancing 

(Continued on page 122) 
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Owner Ginsberg (left) keeps abreast of 
the market by going out on the lot and 
selling a number of used cars himself. 


mproving Used 


oe W E HEAR that some franchised 

dealers throughout the South 
have had a little difficulty moving 
used cars in recent months,” said 
Sydney Ginsberg of Nash Miami 
Motors, Miami, Fla. 

“But we've been selling 125 to 
150 used units a month from an 
average inventory stock that we 
plan to keep as low as 60 cars, and 
which often runs well under that 
number. 

“If there’s any secret to it be- 
sides a good location, hard work 
and personal salesmanship, it’s in 
the selective trading we insist on 
for deals both coming and going. 
This is accomplished by close, con- 
tinuous personal contact of my son 
Burt and myself with both our 
new-car and used-car sales. We 
often do as much selling as any of 
our men, especially of used units, 
though we turn the commissions 
over to them. 

“Every dealer claims or believes 
he tries to buy right. But that’s 
not the same thing as the boss him- 
self knowing in advance from ac- 
tual, current experience at what 
price the trade-in will move—not 
just eventually and probably, but a 
figure that has recently moved a 
similar model from the lot within a 
few days after it was first dis- 
played. 

“Building up the popularity of 
your new-car line so prospects will 
want it badly enough to trade on 
your terms, and building up the 


reputation and good-will of you 
organization so folks will have con 
fidence in you, are both necessary 
But the ‘trigger’ of the whole 
thing is real salesmanship — per- 
sonal, sincere and expert which 
unfortunately is rare on many lcts 
since the war. 

“Selling the buyer on letting the 
trade-in go for a realistic figure 
deserves as much time and plan- 
ning in itself as any other sale. 

“Whenever we have brief trouble 
with turnover or hear anothe1 
dealer complain about it, we always 
ask several fundamental! questions: 
6 Are any lots, or even in- 

dividual salesmen, in the 


area selling used units up to 
quota? If so, the dealer should 
check first on all his fundamentals, 
trading policies, reconditioning, 
display, advertising promotion and 
the caliber of his salesmanship 
“He should check even the rou- 
tine phases of his operation, the 
ones that he thinks are all right, 
to make sure that his personnel are 
really doing these things well and 
not just giving them lip service, 
while the boss is taking them for 
granted 
+ Does the owner or manager 
himself do a lot of personal 
selling on both new and used units 
to really keep his finger on the 


A salesman goes over a car with Burt Ginsberg (right) and tells him 


the reasons given by prospects for 


not buying that particular model. 


Such comments are used te revamp the selling angle and move the car. 
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The appearance of the individual cars and of the used-car lot is im- 
portant in attracting prospects and closing sales, so the firm keeps 
a porter busy washing cars and uses eye-catching displays on the lot. 


pulse of the market? 

“We find there are minor and 
major cycles, sometimes seasonal, 
of demand for certain used models, 
as well as definite price cycles 
which we have to watch continu- 
ously if we want to take in cars 
at a price to move quickly. The 
turnover rate tells the story and if 
you take in too many slow movers 
or models priced a little out of the 
market, it pulls down the average. 

“We don’t believe in being ‘trade 
crazy’ on new units, and going by 
the book is not enough for we cur- 
rently work under those figures in 
both buying and selling. 

“The salesmen in each depart- 
ment are thinking mostly of put- 
ting over a sale. Someone in 
authority has to coordinate their 
efforts, which is done better by 
making a plan in advance to avoid 
waking up some day with too many 
units not priced for quick sale. 
“3° -Is the dealer turning over 

his stock of used units two 
or three times a month? 

“If not, he is tying up too much 
capital, creating a bad atmosphere 
on his lot and cramping his style 
on additional new-car trades. Our 
units, priced right, move in a week 
or ten days. 

“We set a definite time limit for 
each car of two weeks on our orig- 
inal selling program. After that, 
we recheck the condition and ap- 
pearance, noting any comments 
made to salesmen by prospects. 
Barring any specific defects, we 
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then know that our newspaper ads 
and selling talk have been angled 
wrong on this particular unit. 

“We change our point of view 
and thereafter keep up a flexible 
advertising campaign on_ these 
units, continuously emphasizing, 
for example, economy and low up- 
keep cost and other points and 
equipment until we hit one that 
clicks in some prospect’s mind and 
brings him in. 

“Anyone can sell a car by reduc- 
ing the price enough. But if the 
trade has been made with one eye 
on the current market, it’s just a 
question of discovering by experi- 
ment what particular picture your 
ad has to create in some buyer’s 
mind. To take a simple example, 
we had a ’49 four-door, priced at 

2,500 new, and now offered at 
$1,495. We advertised it, giving 
those facts, and adding ‘two-tone 
paint, clean inside and out, radio 
and overdrive, good rubber, priced 
right.’ Several prospects who called 
in response to the ad told our sales- 
men that the car was ‘too big’ and 
that they were ‘looking for some- 
thing more economical.’ 

“Buyers’ comments are always 
systematically reported, and in a 
few days we sold this car at the 
asking price with an ad which 
read: ‘Four-door sedan which has 
gotten as high as 27 miles per gal- 
lon. Outperforms any car on the 
road in combined comfort, room 
and economy. Will give you and 
your family a more economical, 


trouble-free and enjoyable vacation 
trip.’ 

“The point is the buyer forgot 
all about it being a ‘big car,’ and 
was led to see the extra room as 
only an extra advantage as long as 
it was combined with low gasoline 
consumption. Note also that we 
didn’t claim the car would get that 
mileage now, but still the figure 
and the impression stuck in the 
reader’s mind, and was really justi- 
fied because the motor actually was 
economical. 

“4. —Does the dealer cut his prof- 

* its by giving too much ser- 
vice after a sale, particularly on a 
lot of little things the owner keeps 
coming back for? 

“The way we avoid most of this 
is by guaranteeing only half of 
the cost of the service work needed 
in the 30-day period. On any seri- 
ous trouble, of course, we stand 
the whole expense. But the 50-50 
policy sure keeps buyers from tying 
up our shop and salesmen with a 
lot of minor complaints. And it 
makes us a ‘good fellow’ when we 
come through 100 per cent on a 
real repair. 

66 —Does the dealer maintain 

complete flexibility of mind, 
not only in advertising but in all 
operations ? 

“It’s easy to get into a rut of 
doing business in one way. Any- 
time we’re not selling and anyone 
else is, we keep looking around for 
angles to freshen up our approach. 

“At one time we elevated the 
‘car of the day’ on a spotlighted 
ramp on the lot. At others we ad- 
vertised lower carrying charges. 
When regulation W first went in, 
we advertised ‘Buy a Car with 30 
Payments.’ This was only a gim- 
mick to get people on the lot, for 
of course, the payments had to be 
made every two weeks. But it did 
get folks onto our lot who did buy 
cars. 

“No matter how good your sales- 
men are, you have to get the cus- 
tomer in the store before you can 
sell him. To buck other used-car 
lots—in Miami there are over 300 

you have to keep trying some- 
thing new and different, even when 
it’s only an angle or a change in 
emphasis. 

“6H —Is the dealer paying enough 

* attention to top-notch sales- 
manship and is he selecting and 
training his salesmen to be really 
expert in this work? 

“Many assume that all experi- 
enced salesmen are good enough. 
But as long as certain past masters 

(Continued on page 124) 
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A Reader Survey 





~ Front End 


Rated Tops in 


Equipment 


6¢\W/ HAT’S the most helpful piece 
of equipment in your shop?” 

When SOUTHERN AUTOMOTIVE 
JOURNAL asked 700 dealers and 
garagemen that question last 
month, the answers were varied— 
as might be expected. 

More of these shop operators 
mentioned front-end equipment 
than any other single item. Both 
alignment machines and wheel bal- 
ancers received a lot of votes as the 
biggest help around the shop. 

Motor analyzers, lifts and impact 
tools stood high on the list also. 
Dynamometers, steam cleaners and 
brake-drum lathes were mentioned 
in other cases. 

A number of shop operators said 
they could not pinpoint any single 
piece of equipment as being the 
most helpful and listed several as 
being equally valuable in efficient 
shop operation. 

They felt like L. C. Plant, Plant’s 
Garage, Oklahoma City, Okla., who 
commented: “It’s hard to say 
what’s most helpful.” He listed 
battery charger, radiator flushing 
machine and tune-up machine. 

“Is your most helpful piece of 
equipment also your biggest profit 
maker?” Some said yes and some 
said no. But again, front-end equip- 
ment received more mentions than 
any other single type of equipment. 
Motor analyzers ranked high in the 
“profitable” listings, as in the 
“helpful” listings. 

Among the other profit-making 
machines were: brake-drum lathes, 
valve equipment, lifts, radiator 
cleaners, air guns, body tools and 
metal-cutting lathes. 
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A General Motors dealer in a Southern city of around 40,000 jotted off 
these comments about his equipment. His detailed machine-by-machine 
records, showing exactly gross and net profits charged off to each piece 
of equipment, actually prompted this survey. He requested anonymity 
because “if other dealers in my city knew what !\e been making a 
month from equipment, they’d get wise and buy these machines. Then 
I know my profits from equipment would drop. Where would I be?” 


The comments by some shop op- 
erators on profits realized from 
equipment tell the story concisely. 

In regard to front-end equip- 
ment, which received the most men- 
tions, shop owners made such 
comments as: 

Wyatt Buick Salés Co., Danville, 
Va.—“One man sometimes takes in 
$40 a day.” 

Robert W. Kennedy, Jr., Kennedy 
Motor Co. (Oldsmobile-Cadillac), 
Marshall, Mo.—‘‘$200 net a month 
average.” 

An Oklahoma dealership—‘100 
per cent profit on the investment 
in two months.” 

J. J. Altman, Altman Cadillac 
Co., Ine., Charleston, S. C.—*F ront- 
end machine and wheel balancer 
are five years old and have paid for 
their original cost about three 
times each year.” 

Comments on other profit-mak- 
ing equipment included: 

F.H. Franklin, Franklin Garage, 
Big Spring, Texas—“We turn about 
three sets of brake drums a week 
on our brake-drum lathe, which is 
$18 a week.” 

Louis W. Fortune, Dub’s Garage, 
Karnack, Texas — “Welding equip- 
ment, especially electric, is the most 
profitable piece of equipment. Our 
$475 welder paid for itself in 12 
months and made approximately 
$200. Impact wrenches cut time in 
half on seme jobs.” 

A Tennessee garage — “Motor 
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analyzer accounts for 70 per cent of 
profits.” 

An Arkansas dealership—“With 
twin-post lifts and impact tools you 
can do a normal job in half the time 
required otherwise.” 

A Georgia dealership — “About 
35 per cent of our shop volume de- 


» pends on body tools.” 


A Missouri garage “With an 
air gun you can do the job in half 
the time.” 

A number of the shops have 
plans to add other equipment in the 
near future. Realizing that a shop 
must have modern equipment to 
maintain its competitive position 
and give the kind of service that 
customers want, they listed a vari- 
ety of items they hoped to buy be- 
fore long. Some of the equipment 
could be used in merchandising ad- 
ditional services to customers. 
Other pieces would not be used 
directly in selling but would in- 
crease shop efficiency and speed the 
flow of work. 

Some of the items shop owners 
plan to buy soon were: tire changer, 
brake-drum lathe, body-glass tools, 
mica under-cutter, dynamometer, 
front-end machine, wash rack, por- 
table crankshaft grinder and a shop 
crane. 

Shop owners in the South are 
becoming increasingly aware of the 
importance of modern equipment in 
doing the job right and doing it 
profitably as well. 
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Highways May Reduce Car Size. 
West Virginia Meeting Is Told 


a ARS are already too large for 
the roads and they must get 
smaller to be driven on today’s 
highways,” Dr. Roy K. Marshall, 
scientist and author, told the con- 
vention of the Automobile Dealers 
Association of West Virginia, held 
Aug. 24-27 at The Greenbrier, 
White Sulphur Springs. 

“Cars will be smaller and more 
compact because the roads are al- 
ready 25 years behind times,” 
he said in his address on “Science 
and Sales of Automobiles.” While 
the trend today is to have a living 
room on wheels because of the 
American desire for luxury, Mar- 
shall predicted lighter cars with 
lower horsepower for utility 
reasons. 

He also discussed the materials 
that go into the making of an au- 
tomobile and the effect on the buy- 
ing appeal of the public. Plastic 


eventually will replace glass in cars 
because it is lighter and shatter- 
proof, he predicted, commenting on 
the current uses of plastic mate- 
rials in cars. 

A review of the problems facing 
automobile dealers and the meth- 
ods used by his association in op- 
posing what he termed “unjust” 
governmental regulations were dis- 
cussed by D. C. Barnhart, assistant 
managing director of the National 
Automobile Dealers Association. 
The role of NADA in effecting cer- 
tain changes in OPS regulations 
for the benefit of automobile deal- 
ers was told by Barnhart. 

The social side of the meeting 
occupied a considerable amount of 
the convention time, with a cabaret 
dance as the highlight. 

Approximately 350 dealers at- 
tended the meeting, according to 
General Manager Carlton E. Welch. 


Officers of the Automobile Dealers Association of West Virginia include 
(I. to r.): Carlton E. Welch, Charleston, general manager; William Wilson. 
Clarksburg, first vice-president; President G. C. Stollings, Logan; Sherman 
Dils, Jr.. Parkersburg, treasurer, and E. J. Sharp, Beckley, regional vice- 
president. Regional Vice-Presidents Paul Layman of Morgantown and 
Louis Biederman, Huntington, were not present for this photograph. 
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R. R. Compton, formerly Midwest 
regional manager, has been named 
zone manager for Nash Motors at 
St. Louis. He joined Nash in 1940 
as district manager at Charlotte, 
N. C. Compton succeeds C. b 
Keller, named zone manager at Buf- 
falo, N. Y. Keller joined Nash in 
1945 as business management man- 
ager at St. Louis. He was named 
assistant zone manager there in 
1946 and zone manager at St. 
Louis in 1950. 





Car Registrations Drop 
From Steel Shortage 


_ ER having reached the highest 
£4 point for any month this year 
(422,217 


registrations for July will show a 


in June units), new-car 
drop to approximately 295,000 
units, R. L. Polk & Co., Detroit, 
statisticians for the automotive in- 
dustry, reported Aug. 28. The drop 
is largely due to restricted produc- 
tion caused by the steel strike. 

A year ago, July registrations to- 
taled 406,333 new cars. 

Effects of the 53-day steel tie-up 
were expected to continue into 
August, so far as new-car registra- 
tions are concerned. Normally July 
and August would see high seasonal 
sales. 

New-truck registrations for July 
are expected to total approximately 
72,000 units, or about equal to June 
registrations, if not slightly higher. 
Truck field stocks prior to the strike 
were sufficient to carry well into 
July, with no let-down. 
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INDUSTRY 


Anti-Diversion Tax Amendment 
Asked by Georgia Association 


A RESOLUTION asking the use of 
the entire amount of funds 
collected by the state in license, 
gasoline and other car taxes for the 
building and improvement of roads 
in Georgia was adopted by the 
Georgia Automobile Dealers As- 
sociation during its annual conven- 
tion at the General Oglethorpe 
Hotel, Savannah, Sept. 6-8. 

Even the full use of automotive 
taxes for road building may not 
provide enough funds to meet the 
need, said Governor Herman Tal- 
madge, who was one of the speak- 
ers at the meeting. 

He reported that with the heavy 
use of roads by school buses, rural- 
mail carriers, people traveling to 
work and passenger and freight 
carriers, highway maintenance has 
become a “formidable problem.” 

“Our existing roads are getting 
older each year,” he told the deal- 
ers. “They were built at a time 
when there was less traffic than at 
the present. We must make allow- 
ances for inflation and the difficulty 


Officers of the Georgia Automobile Dealers Association 
are: First row (1. to r.), Edward Edwards of Columbus, 
treasurer; A. K. “Red” Dearing of Savannah, first vice- 
president; President Max Marsh, Marsh Motors, Inc. 
(Chrysler-Plymouth), Macon, and John H. Lander (ex- 


in getting steel and other vital ma- 
terials.” 

The dealers endorsed his pro- 
posal that the use of automotive 
taxes for road building be written 
into Georgia law as an amendment 
to be voted on in November. This 
would make the future use of such 
taxes for road improvement manda- 
tory, Governor Talmadge said. 

J. Saxton Lloyd of Daytona 
Beach, Fla., president of the Na- 
tional Automobile Dealers Associa- 
tion, was another featured speaker 
at the convention. 

Dr. Kenneth McFarland, con- 
sultant for General Motors, spoke 
on “Fathoming the Fifties” at the 
banquet session. 

A dance with music by Ted 
Weems’ orchestra closed the meet- 
ing. 

Hix Green, Buick dealer of At- 
lanta, is the retiring president and 
L. L. Austin of Atlanta continues 
as secretary of the group. 

Including guests, several hundred 
persons attended the meeting. 
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Buy a Car during Lunch? 
Willys Employees Can 


N AUTOMOBILE salesroom exclu- 
sively for the folks who build 
the cars has been opened at the 
Willys-Overland Motors, Inc., To- 
ledo plant. 

Formal opening of the salesroom, 
named “The Employees’ Trading 
Post,” drew 1,122 Willys workers 
and members of their families and 
resulted in first-day sales of 18. 

The showroom, which will serve 
only those who work at Willys- 
Overland, was developed jointly by 
the firm, the Willys unit of the 
United Auto Workers-CIO and 
Laurel C. Worman, Inc., Toledo 
area distributor of Willys products. 

The factory sales center will en- 
able employees to select a new car 
and arrange purchase and delivery 
during their lunch hours or before 
or after work, Ernest W. Worman, 
general sales manager for Worman, 
Inc., pointed out. 

“As far as we have been able to 
learn, this marks the first time in 
the automotive industry that an ef- 
fort of this kind has been made to 
bring product sales directly to those 
making the product,” he said. 


treme right) of Atlanta, second vice-president. Directors 
shown in the second row include: Henry Darling, Jr., 
of Augusta; W. G. Southwell, Jr.. of Valdosta; J. T. 
Anderson, Jr., of Marietta; Arthur Rylander, Jr., of 
Americus and C. M. Daniel of Atlanta. 











Sept. 25-26— Annual convention of 
Kansas Motor Car Dealers Asso- 
ciation, Hotel Broadview, Wichita, 
Kan. 

Sept. 29-30- 
western 
Association, Hotel 
sas City. 

Oct. 6-7—Annual convention of Texas 
Automotive Dealers Association, 
Hotel Cortez, El Paso. 

Oct. 10-12—Fall convention of Auto- 
motive Wholesalers of Texas, Dris- 
coll Hotel, Corpus Christi. 

Oct. 12-14—Annual convention of 
Mississippi Automobile Dealers As- 
sociation, Buena Vista Hotel, Biloxi. 

Oct. 16-18— Annual convention of 
National Used Car Dealers Asso- 
ciation, Hotel Hollenden, Cleveland, 
Ohio. 

Oct. 19-21 — Annual 
Florida Automobile 
ciation, Sans Souci Hotel, 
Beach. 

Oct. 26-28— Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, Bi- 
loxi, Miss. 

Oct. 26-28— Annual convention of 
Tennessee Automotive Association, 
Noel Hotel, Nashville. 

Oct. 27-29— Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, 
Richmond, Va. 

Oct. 31-Nov. 2—Annual convention of 


Fall meeting of South- 
Automotive Wholesalers 
President, Kan- 


convention of 
Dealers Asso- 
Miami 


Automotive Parts Rebuilders Asso- 
ciation, Conrad Hilton Hotel, Chi- 
cago, Ill. 

Nov. 19-20— Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Oklahoma City. 

Dec. 7-9—Annual convention of Mo- 
tor and Equipment Wholesalers 
Association, Chalfonte-Haddon Hall 
Hotel, Atlantic City, N. J. 

Dec. 8-9—Annual convention of Na- 
tional] Standard Parts Association, 
Ambassador Hotel, Atlantic City. 

Dec. 9—Annual meeting of Automo- 
tive Booster Club International, 
Traymore Hotel, Atlantic City. 
(Banquet on 10th at Traymore.) 

Dec. 10-13—Automotive Service In- 
dustries Show, Municipal Audi- 
torium, Atlantic City, N. J. 

Feb. 14-18—-Annual convention of 
National Automobile Dealers Asso- 
ciation, Civic Auditorium, San 
Francisco, Calif. 

March 26-29—Southwest Automotive 
Show, Fair Park, Dallas, Texas. 
May 4-7—Annua)i convention of Auto- 
motive Engine Rebuilders Associa- 
tion, Netherlands Plaza Hotel, 

Cincinnati, Ohio. 

May 22-2 s ast 
Show, Dinner Key 
Miami, Fla. 


Automotive 
Auditorium, 


Fayettevillians Elect A. B. Carr 


The Fayetteville (N. C.) New 
Car and Truck Dealers Association 
has elected A. B. Carr president, 
Lawrence Blackwood vice-president 
and W. A. Dickenson, Jr., secretary- 
treasurer. 


How crazy can a cow get? In the excitement of having her first calf, this 


determined bovine from the Win-Del ranches near Ennis, Mont., 


decided 


that the middle of a shallow lake would be the ideal spot. Not even ponies 


and ropes could budge the stubborn cow. 


For a while “udder confusion” 


reigned until someone hooked a line onto a Jeep. The vehicle had the 


reluctant mother out in no time. 


At last report, the cow and her new 


daughter were getting along quite nicely, thank you. 


Fred L. Haller, a past president of 
National Automobile Dealers Asso- 
ciation, has retired after 33 years 
as a dealer and has leased the build- 
ing which housed his Hudson 
agency at Washington, D. C., to 
Willys-Overland Motors for use as 
a factory branch. Haller said he 
would confine his activities to his 
real estate holdings and perhaps do 
some public relations work in the 
Washington, D. C., area. 





He Answers the Query: 
When to Change Oil? 


Ow often should oil be changed? 
One of the biggest factors 
determining this with trucks is the 
quality of maintenance given un- 
der the direction of just such peo- 
ple as are members of the Fleet 
Superintendents Association of At- 
lanta, Ga., said B. H. Robson, lubri- 
cating engineer for Socony-Vacu 
um Oil Co., New York City, at the 
August meeting of the asociation 
The surest way to find the an- 
swer is for average samples to be 
drawn from fleet units at 2,000, 
4,000 or perhaps other intervals, 
he said, and then submit them to 
the oil suppliers’ laboratories for 
analysis. Then such important mat- 
ters as the amount of acidity and 
other foreign elements found in 
the oil can be ascertained. So-called 
“clean” oil in an engine could stil) 
have high acidity as filters do not 
remove this, he pointed out in his 
remarks. 
As for passenger cars, Robson 
said a round figure of 1,000 miles 
had been arrived at generally 


Cherokee Dealers Organize 


W. A. Gay has been elected pres- 
ident of the newly-formed Chero- 
kee County (S. C.) Automobile and 
Truck Dealers Association. W. Joe 
McArthur is vice-president and 
Walter Lipscomb is secretary-trea- 
surer of the association. 
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Tennesseans Will Hear 
Panel of Dealers 


tg of the highlights of the 
convention of the Tennessee 
Automotive Association, to be held 
Oct. 26-28 at Nashville, will be a 
panel discussion by directors of 
National Automobile Dealers Asso- 
ciation. 

James A. Ayers, Cadillac-Olds- 
mobile dealer of Chattanooga and 
Tennessee NADA director, will be 
the moderator. Participating will 
be Turner A. Summers, Louisville, 
Ky., who will speak on dealer em- 
ployer-employee relations; Alton M. 
Costley, East Point, Ga., on the role 
of the dealer in public affairs; H. 
Mead Norton, Oklahoma City, 
Okla., on factory-dealer relations, 
and Ernest Burwell, Spartanburg, 
S. C., on dealer business manage- 
ment. These men are NADA direc- 
tors for their respeztive states. 

Speakers for the convention in- 
clude: Dr. Alfred P. Haake, con- 
sulting economist, General Motors 
Corp.; J. C. Doyle, general sales 
and advertising manager, Ford Mo- 
tor Co.; D. C. Barnhart, assistant 
managing director, National Auto- 
mobile Dealers Association, and 
John J. Hooker, senior partner in 
Walker, Hooker, Keeble, Dodson 
and Harris of Nashville, Tenn. 

Two banquets, two nights of en- 
tertainment, a ladies’ luncheon and 
several cocktail parties are among 
the entertainment features. 


Chrysler Names Houston 
For Amarillo Area 


| pen C. Houston, Jr., has been 
appointed district manager for 
the Chrysler Division, with head- 
quarters at Amarillo, Texas. 
Born in Houston, Texas, his first 


connection with the automobile 
business was as a retail salesman 
for C. S. Hamilton Motor Co., 
Chrysler dealership in Dallas. He 
also worked for a Dodge dealer in 
Dallas before joining Chrysler 
Division. 


Factory Sales Drop 


The steel strike caused a 59 per 
cent decline in factory sales of new 
motor vehicles in July, the Auto- 
mobile Manufacturers Association 
said Aug. 27. The month’s total of 
211,890 units compared with fac- 
tory sales of 518,710 new cars, 
trucks and buses in June. It repre- 
sented the lowest monthly output 
for the manufacturers since March, 
1946, AMA reported. 


Sales. Operating Profits Rise 
For Dealers in Second Quarter 


{gree sales for automobile deal- 
ers in the second quarter rose 
29.4 per cent over the first three 
months of 1952 and 16.5 per cent 
over the second quarter last year, 
according to the half-year survey 
conducted by National Automobile 
Dealers Association. 

Average gross profit for all deal- 
ers in the second quarter was 17.1 
per cent of sales, slightly lower 
than the 17.2 per cent shown in the 





Spare-Tire System 
Gets Deflated 


Police at Panama City, 
Fla., weren’t long in deflating 
a plan tried by two young 
airmen to supply plenty of 
spare tires for themselves. 

The pair took a used car 
for a trial run and when they 
returned the automobile to 
the lot, the spare tire was 
missing. About a month later 
they took another car out 
from the same lot and re- 
moved the spare. But the sec- 
ond time they were arrested 
and one of the tires was re- 
covered. 











first quarter and down from the 
18.4 per cent realized in the same 
period last year. Gross for six 
months was 17.1 per cent. 
Average margin of operating 
profit before taxes was widened 
from 2.5 per cent in the first three 
months of 1952 to 5.7 per cent in 
the second quarter, with a 4.5 per 
cent average for the six months. 
In dollars, second-quarter oper- 
profits were nearly three 
those of the first three 
NADA officials pointed 


ating 
times 
months, 
out. 

Labor sales in the second quar- 
ter three months increased over 
those of the first quarter by 11.3 
per cent. 

Service sales of all kinds, includ- 
ing customer labor, parts and ac- 
cessories, rose 5.4 per cent in the 
second quarter over the first three 
months and 13.6 per cent over the 
same period last year. 

This increase, coupled with the 
reduction in fixed expense, jumped 
the service absorption average to 
67.9 per cent, up from 57.3 per cent 
at the end of March. It also boost- 
ed the figure for the first six 
months of 1952 to 62.4 per cent. 

Selling expenses went up 11.1 
per cent in the second quarter, fol- 
lowing the sharp increase in new 

(Continued on page 170) 


The 80-voice Albuquerque Boys Choir under the direction of George P. 
Geake (see arrow) highlighted the entertainment program of the New 
Mexico Automotive Dealers Association convention, which was held in 
Gallup on Sept. 11-13. The entire town of Gallup was invited to the 
concert as a public-relations gesture, according to Howard Woods, con- 
vention chairman. The choir has appeared on national radio networks. 
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This Credit Union Works! 


a of 16 employees in two 
stores of the Auto Parts Co., 
Dallas and Arlington, Texas, have 
acquired the habit of thrift on a 
weekly basis and are accumulating 
individual interests in the company 
credit union since it began func- 
tioning last March 1 as the Apco 
Savings and Loan Co. 

The idea originated, as far as 
Auto Parts is concerned, with its 
owner, O. A. “Nick” Carter, who, 
over a period of months, had pro- 
moted the plan in discussions with 
various employees. 

Although Carter is not an officer 
of Apco Savings and Loan and does 
not participate in any way, he 
knows the value of such an internal 
organization from personal experi- 
ence. It was with savings in a com- 
pany credit union that Carter 
started his own business. So far 
as he has been able to establish, the 
Apco Savings and Loan Co. is the 
only credit union in existence within 
the organization of an automotive 
wholesaler, at least in the South- 
west. 

Carter concedes that stabilization 
of his personnel was one of the mo- 
tives behind his suggestion. But he 
also wanted employees to develop 
the saving habit and eventually he 
will offer them the opportunity to 
acquire interests in Auto Parts. 

Apco Savings and Loan is con- 
trolled and directed by a board of 
trustees consisting of Eddie Bur- 
rows, manager of the parts denart- 
ment; J. R. Bumpas, Jr., and Fred 
Harper, outside salesmen; and 
Robert G. McPherson, office and 
credit manager, who is secretary- 
treasurer. 

Apco eventually expects to extend 
its operations to purchase of paper 
beyond the scope of the store, but 
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By Baron Creager 
Southwestern Editor 


currently, since the capital accumu- 
lates slowly, it has restricted pur- 
chases to paper on shop equipment 
which is sold by Auto Parts to 
established customers. At a later 
date it is possible that Apco, with 
the counsel of Owner Carter, will 
even purchase used-car paper. 

As this is written, Apco has made 
but five loans in the four months of 
its existence, but one of these served 
to demonstrate effectively the ad- 
vantage of such an_ institution 
within an institution. 


A Negro employee had neglected 
for a day or so the current payment 
on his personal automobile and it 
wis repossessed. The board of 
trustees got together and made the 
Negro a loan. Thereby he regained 
use of his car and, at the same time, 
refinanced at a substantial saving 
on the basis of charges by this par- 
ticular independent finance com- 
pany. 

According to the permit by which 
Apco Savings and Loan must op- 
erate, its capital stock is established 
and increased by payroll deductions 
authorized by employees. Minimum 
payroll deduction permitted is $2 
per week and the maximum, which 


R. G. McPherson, secretary-treasurer, makes an entry in credit-union 
books. Looking on are (I. to r.): Jobber O. A. “Nick”? Carter and the 
three trustees—Eddie Burrows, J. R. Bumpas, Jr., and Fred Harper. 
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The Automobile Building in Fair Park, Dallas, Texas, in which the 1953 
Southwest Automotive Show will be held March 26-29, will accommodate 
260 manufacturers in 500 booths measuring ten feet by ten feet. The 
building covers a floor area of 750 feet by 115 feet. The 1952 show, held 
in Houston, occupied 535 booths with displays by 285 manufacturers. 
Automotive manufacturers and wholesalers are scheduled to receive invi- 
tations to exhibit and to sponsor the show around the middle of this 
month, Dean A. Johnson, show manager, reported. Special attention will 
be directed to new and improved products to be exhibited and morning 
sales conferences are being arranged for greater benefits, he reported. 


is the choice of a majority of those 
participating, is $5 a week. 

All loans made must be passed on 
and approved by the board of 
trustees, which also determines the 
time limit on any and all loans. Em- 
ployees may borrow only up to 75 
per cent of the amount individually 
invested, “unless the board rules 
otherwise.” No employee may draw 
down his total investment as long 
as he or she is a member of the 
organization. If an employee de- 
parts before the end of the first 
year of his investment period, he 
gets only his capital investment, no 
interest. 

However, on March 1, 1953, Apco 
will declare its first dividend, based 
on the net profit. The rate of this 
dividend will also be determined by 
the board of trustees. 

According to Texas procedure in 
such credit unions, much is left to 
discretion of the board of trustees, 
for it is indicated that in hardship 
cases the board might be lenient. 

Commenting on results accom- 
plished by the new credit union in 
its short span of life, Carter said 
it was an effective means of main- 
taining interest of personnel in the 
company. 

“But there is more to it than 
that,” he pointed out. “It provides 
a stimulant for individual thrift. as 
has been demonstrated. More than 
that, it provides the vehicle for 
thrift; and it is something closely 
associated with the daily work of 
every participant. It is right here 
in the store where every member 
can watch his investment grow day 
by day. 

“This credit union serves to turn 
attention on business principles, 
too, and serves to bring closer to 
every home a conception of the 
workines of free enterprise in 
American business. 

“These. and other advantages I 
might enumerate, are all too ob- 


Frank J. Brogan (top photo), man- 
ufacturers’ representative at Dallas, 
Texas, has been elected a director 
of the Southwest Automotive Show 
to fill the term of A. L. “Artie” 
Barnett, who resigned as a director 
and as president of Automotive 
Booster Club B-4 because of leaving 
the automotive industry. John Har- 
vey (lower photo) has been ap- 
pointed acting president of B-4 for 
Barnett’s unexpired term. 





vious. To sum it all up, it’s a 
mighty good thing for the em- 
ployees. Since we finally got it 
started they can see these advan- 
tages more plainly and everyone 
participating is well pleased with 
both performance and future pros- 
pects of Apco Savings and Loan Co.” 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 


Wholesalers of Texas 
Will Hear Garrison 

‘Yo. Homer Garrison, head of 
t the Texas Department of Pub- 
lic Safety, will be one of the fea- 
tured speakers at the fall conven- 
tion of the Automotive Wholesalers 
of Texas, to be held Oct. 10-11 in 
Corpus Christi. 

Preliminary plans also called for 
panel discussions on subjects of 
close interest to wholesalers. 

Among the entertainment fea- 


tures will be a cocktail party spon- 
sored by B-4 of Dallas and B-30 of 
Houston. 

J. B. Wilson, Gulf Distributing 
Co., Houston, is president of the 


association. Alden Davis, Walter 
Tips Co., Austin, is vice-president; 
Jimmie Quicksall, Quicksall-Pryor 
Co., Lubbock, is secretary, and 
Jimmy Wilson, Motor Machine and 
Supply, Houston, is treasurer. G 
C. Morris is executive secretary. 


Archenhold Auto Supply 
Celebrates 21st Year 


RCHENHOLD Auto Supply at Abi- 

lene, Texas, observed its 21st 
anniversary last month. Three 
members of the Abilene branch 
represent 90 years with Archen- 
hold Auto Supply, which has its 
main store at Fort Worth. They 
are: Earl Parmelee, manager; For- 
rest Kendall, city salesman, and 
Norris Petty, who is now Odessa 
manager. 

Other members of the Abilene 
organization are Ed Gaskin, Henry 
Harp and Bud Wroten. 
Voss-Hutton-Barbee Names 
Hutton as Sales Head 


1ERCE Hutton, secretary, has 

been named sales manager of 
Voss - Hutton- Barbee Co., Little 
Rock, Ark., according to an an- 
nouncement from President W. F. 
Barbee. He will devote his full 
time to sales promotion and branch 
supervision. 

Richard Jones has become pur- 
chasing agent, assisted by Ralph 
Estes, who has joined the firm. 

Harold Evans has returned after 
spending 21 months with the Air 
Force in Korea and has taken over 
the territory worked out of the 
Pine Bluff branch. 

“Shortage of good manpower” 
was the answer given last month 
by G. K. Linkous, owner of Link’s, 
Danville, Va., to a query on his 
biggest trade problem today. 
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Patten Predicts 400 Sponsors 
For the °53 Southeast Show 


@6f ‘ONSIDERING the many ad- 

vantages and exclusive privi- 
leges accorded a sponsoring job- 
ber, it is not unreasonable to expect 
from 400 to 500 sponsoring jobbers 
for the 1953 Southeast Automotive 
Show,” President E. Webb Patten, 
Miami, Fla., said last month. The 
show will be held in Miami May 
22-24. 

“The number of sponsors has 
grown with each succeeding show 
and it is conservatively predicted 
that jobber sponsorship for the 
1953 show will break all previous 
records,” Patten stated. 

An extensive promotion program 
is being directed to hundreds of 
jobbers in the ten Southeastern 
states, inviting them to enroll as 
sponsors. As many as 150 jobbers 
have already expressed their de- 
sire to become sponsors, show offi- 
cials said. 

“We jobbers fully realize that 
in order to keep pace with our 
ever-expanding market, we must 
of necessity take full advantage of 
every opportunity to educate and 
develop our sales staff,” Patten 
commented. “Our salesmen must 
know more about the products they 
are selling. They must know the 
advantages of the products they 


are selling over competitive lines. 
In short, they must roll up their 
sleeves and go to work. 

“That is why each sponsoring 
jobber should bring along all or a 
part of his sales staff to the show. 
It affords the rare opoprtunity for 
them to study the many and varied 
complete lines which will be on dis- 
play, as well as listen to seasoned 
sales programs presented by high- 
ly-trained and well-informed fac- 
tory executives. The knowledge 
they will absorb is bound to pay off 
in greater sales and service to old 
and new customers.” 


American Ball Bearing 
Appoints Ed Klippi 


D KLIipPiI, formerly regional 
manager in the Southwest for 
American Hammered Division of 
Koppers Co., Inc., has been ap- 
pointed western sales manager for 
American Ball Bearing Co., manu- 
facturer of the ABC bearing line. 
Klippi will coordinate sales poli- 
cies in 14 states from headquarters 
in Dallas, Texas. Ralph E. Russell 
Co. has the sales agency for the 
line in the Southwest, with ware- 
housing facilities at 3015 Main 
Street, Dallas. 


“I know you can’t get married on what I pay you and some day you'll 
thank me.” 
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APRA Meeting Features 
Technical Clinics 


He poten clinics for various seg- 
ments of the industry, as well 
as speeches by nationally-known 
men, will highlight the annual con- 
vention of the Automotive Parts 
Rebuilders Association, to be held 
at the Conrad Hilton Hotel, Chi- 
cago, Oct. 31-Nov. 2. 

The clinics will deal with en- 
gines, clutches, brake shoes, gen- 
erators and other items. 

William K. Tobolt, editor of 
Motor Service Magazine, and How- 
ard D. Linton, a certified public 
accountant, will be two of the 
speakers on the opening day of the 
convention. J. L. Wiggins, execu- 
tive vice-president of National 
Standard Parts Association, and 
B. W. Ruark, general manager of 
Motor and Equipment Wholesalers 
Association, will also speak on the 
first day of the meeting. 

Dr. Allen Stockdale of the Na- 
tional Association of Manufactur- 
ers will be the speaker at the 
banquet on Saturday evening. 

John A. Lacy, Bruton & Brown 
Co., Dallas, Texas, is president. 


Porter Names Representatives 


R. E. Van Scoter Co., Denver, 
Colo., has been appointed represen- 
tative for Porter-Ferguson, auto- 
motive body tool division of H. K. 
Porter, Inc., in New Mexico and 
three other states. Wilbur N. Bahr- 
man, Bethlehem, Pa., is now repre- 
sentative in Delaware, Maryland, 
District of Columbia and Pennsyl- 
vania. 


“The south plains of Texas, 
cotton capital of the country, are 
due for the best crop in history 
this fall,” Fred D. Pinkston, presi- 
dent of Ferguson Auto Supply Co., 
Inc., Lubbock, Texas, reported last 
month. “According to estimates 
by agricultural authorities, 17 or 
18 counties should produce more 
than 2,000,000 bales.” 

* * * 

John Pearson has been added 
to the sales force of the budget 
and tire department of Hayes & 
Hopson, Inc., Asheville, N. C., and 
Art Rivers has joined the firm as 
outside salesman in the radio and 
appliance division. 

* * * 

Gene Leggett has taken over the 
McAllen, Edinburg and Mission 
territory for the Grindle Sales 
Co., Inc., Harlingen, Texas, re- 
placing Howard Courtney. 
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H. B. Smith (top photo) has been 
appointed to the new position of 
assistant general sales manager of 
United Motors Service, division of 
General Motors. Edward L. Lape 
(lower photo) has been named as- 
sistant general merchandising man- 
ager of the division. 





Fire Causes $50,000 Loss 
At Beard & Stone Shop 


| pees was estimated at $50,000 
after a fire swept through the 
automotive electric repair shop of 
Beard & Stone Electric Co., Hous- 
ton, Texas, last month. 

The alarm was turned in shortly 
before noon when an employee saw 
smoke coming from the paint shop 
in the center of the two-story build- 
ing. 


“The automotive wholesaler’s 
biggest problem in operating to- 
day is the higher cost of basic 
operation along with higher taxes 
and freight rates,” Clyde Bassett, 
sales manager of Auto Spring & 
Supply Co., Wichita Falls, Texas, 
commented when queried last 
month. 

* * * 

“One of our salesmen, Mr. Del- 
linger, who had been with us 27 
years, died last month,” Owner 
R. H. Curby, Curby Auto Supply 
Co., Ottawa, Kan., reported. 


A Reader Survey 





Equipment Sales Up in Texas: 
Generally Off In Other Areas 


= new safety inspection law 
which has experienced some 
rough sailing in Texas has never- 
theless contributed to higher sales 
volume in equipment by some job- 
bers there this year than the same 
period of last year. 

A sampling of wholesalers 
queries directed to 300 over the 
South and Southwest—turned up 
the expected replies generally that 
sales of equipment were off. How- 
ever, under the impetus of the 
Texas law, which finally was 
shunted aside for a few months un- 
til inspections could get better or- 
ganized, a number of respondents 
reported an increase in sales vol- 
ume. All vehicles were supposed 
to have been inspected by Septem- 
ber 6 in the Lone Star State, but 
there were expectations early this 
month that hundreds of thousands 
of owners would not have had their 
vehicles checked by that deadline. 
By mid-August only a little more 
than half of Texas’ 3,500,000 ve- 
hicles had been inspected. How- 
ever, 75,000 to 100,000 cars a week 
were rolling through some 3,500 
inspection stations for their safety 
certificates. 

President Fred D. Pinkston of 


Ferguson Auto Supply Co., Inc., 
Lubbock, Texas, reported his gross 
volume in equipment sales the first 
seven months of 1952 was about 15 
per cent ahead of 1951’s same 
period. 

Secretary-Treasurer James F. 
Bayle reported “50 per cent in- 
crease due to the passing of state 
auto safety inspection law” for his 
firm, Wholesale Auto Supply Co., 
Houston. 

There were scattered instances 
of increases in other areas, too, 
while a survey which appears on 
page 71 of this issue of SAJ un- 
mistakably shows the value of mod- 
ern, complete shop equipment in 
the hands of aggressive dealers and 
garagemen. 

“Equipment sales are about five 
per cent ahead of same period last 
year,” reported Manager H. P. 
Fischer of Lexington Automotive 
Supply Corp., Lexington, Ky. “How- 
ever, we specialize in parts, and 
equipment business is a small per- 
centage of our volume.” 

Bookkeeper A. M. Foote of Car- 
buretor & Ignition Co., Hatties- 
burg, Miss., said: “First seven 
months of 1952 shows total sales 

(Continued on page 150) 


“There! I wrote it on with my special pencil so you won't forget. It comes off 
easily with my secret formula.” 
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Nervicing the De Soto 
Torque Converter 


By E. M. Lowery 


Technical Editor 


W HAVE become accustomed to 
this age of high-compression, 
high-horsepower engines and vari- 
ous types of automatic transmis- 
sions. Now it’s the torque con- 
verter. 

DeSoto Corporation engineers for 
the first time in the industry have 
developed a high-performance tor- 


Fig. 1—Torque converter housing. 


“O" RINGS 


OIL RETURN 


que converter which combines the 
torque-converter oil system with 
the engine oil system. This unit 
is now being used on the 1952 
DeSoto. 

This method of circulating oil di- 
rect from the engine through the 
converter provides efficient cooling 
and adequate oil supply, eliminat- 


ANCE 


ing the necessity of a separate oil 
pump and cooling system. 

The torque converter is fed from 
normal engine oil pressure through 
a main oil gallery opening, at the 
rear of the engine block, into the 
converter housing inlet oil passage. 
This passage routes the flow of oil 
through the reaction shaft and into 
the converter unit. Pressure is 
maintained in the converter at ap- 
proximately 20 lbs. per square inch 
by a ball-type regulator valve con- 
tained in the turbine shaft. Pres- 
sure above 20 Ibs. actuates the valve 
and allows the excess oil to flow 
through the return passage in the 
housing to an opening in the block 
where it is returned to the crank- 
case oil supply. The regulator valve 
also acts as a check valve, when en- 
gine is not running, to prevent 
draining of converter system oil 
into crankcase. 

The total capacity of the com- 
bined engine and torque-converter 
oil system is 13 quarts. Use SAE 


Fig. 2—Engine block oil gallery “O” ring gaskets. 


OlL INLET 


OIL RETURN 
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grades of oil recommended for the 
engine. 

The oil-change frequency is twice 
a year, spring and fall, or as sea- 
sonal temperatures require. The 
oil filter element should be changed 
at least every 5,000 miles. Note: 
Stop-and-go driving, dust conditions 
and short runs in cold weather will 
necessitate more frequent oil and 
filter-element changes. 


Removal of Torque Converter from 


Car 


(1) Disconnect storage battery. 
(2) Remove floorboard solenoid 
cover and remove ignition inter- 
rupter, governor and solenoid wires. 

(3) Raise car off floor. 

(4) Drain oil from engine pan 
and converter unit. Remove access 
plate on bottom of converter hous- 
ing. Drain oil in converter by re- 
moving drain plug. Caution: The 
cil in the converter is usually very 
hot after the converter has been in 
operation. Use extreme care when 
draining oil to avoid oil burns. 

(5) Remove front end of propel- 
ler shaft and slide to one side. 

(6) Remove transmission. 

(7) Remove clutch housing to ex- 
haust pipe bracket bolt and shift 
bracket away from housing. 

(8) Remove clutch release fork 
pullback spring. 

(9) Disconnect rear end of clutch 
fork rod assembly by removing cot- 
ter key, pin and two washers. Dis- 
connect the front end of clutch fork 
rod at clutch release bearing torque 
shaft by removing cotter key and 
three flat washers. 

Caution: When clutch fork rod 
assembly is removed, push clutch 
pedal in until over center spring 
brings clutch pedal down on floor- 
board. so as to avoid personal in- 
jury should pedal be pushed in while 
the lineage is disconnected. 
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BEARING WITH SLEEVE 


Fig. 3—Exploded view of the 
torque converter and clutch 
assembly. 


(10) Remove pivot bracket as- 
sembly from clutch housing and re- 
move torque shaft. 

Note: To avoid spreading release 
bearing pullback springs apart, 
pivot release bearing assembly 
away from clutch fork, enough to 
slide the bearing off the prongs of 
the fork without effort. If any at- 
tempt is made to pull the bearing 
straight off the clutch fork without 
pivoting the release bearing, the re- 
lease bearing pullback spring will 
be spread, causing lost motion be- 


Technicai tditor Lowery 
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PIVOT 


tween the fork and bearing when 
unit is reassembled. 

(11) Remove release bearing (do 
not remove clutch fork). 

(12) Remove rear engine to 
crossmember, support bolts. 

(13) Turn front wheels to ex- 
treme right, and remove starting 
motor. 

(14) Install engine support fix- 
ture tool C-3082. Insert hooks of 
fixture firmly into holes on either 
side of frame members, with sup- 
port ends up against the under side 
of cylinder block. Adjust the sup- 
port fixture adjusting bolt so that 
the tool will support the weight of 
the engine while the crossmember 
is being removed. If this tool is 
not available, support the engine 
with a floor jack. Use a wooden 
block, approximately 12 in. square, 
between oil pan and jack to prevent 
damage to pan. 

(15) Remove crossmember’ to 
frame bolts and remove crossmem 
ber 

16) Lower engine approxi 
mately three inches away from floor- 
board to permit the removal of up- 
per clutch housing bolts. Caution: 
Do not lower engine more than three 
inches from the floorboard to avoid 
disrupting the set position of water 
hoses and other engine attachments 


8) 














(17) Remove clutch housing to 
torque-converter housing bolts; re- 
move clutch housing. Do not use 
a tool to pry or pound between the 
flange faces. 

(18) Remove clutch cover and 
disc assembly from clutch driving 
plate to avoid getting oil on disc. 
Note: Punch-mark clutch cover and 
drive plate for alignment during 
reassembly. 

(19) Remove torque - converter 
housing to housing adapter plate 
bolts and remove complete assembly 
from adapter plate. Note: Care 
should be taken in removing hous- 
ing from dowels so that flange sur- 
face of housing is not damaged. As- 
sembly should be moved straight 
away from converter unit to avoid 
damage to the torque-converter im- 
peller hub oil seal and turbine shaft 
oil seal ring. Inspect housing for 
“O” rings or gaskets, which seal be- 
tween the converter support hous- 
ing and the engine adapter plate. 
The passage at the top of the hous- 
ing is the inlet oil supply for the 
converter; the passage on the right 
side is the return outlet to the en- 
gine. Note: The oil inlet and out- 
let passages in the converter hous- 
ing contain seal aligning sleeves; 
do not damage these sleeves. (Re- 
fer to Fig. 1.) 

(20) Remove converter assembly 
from crankshaft. Note: The con- 
verter assembly is a welded unit 
and cannot be serviced, except as an 
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Fig. 4 (left)—Removing turbine shaft housing. 


Fig. 5 (above)—Removing turbine shaft bearing. 


assembly. 

(21) Remove housing adapter 
plate from engine. Note: Three 
bolts are removed from the rear of 
the plate and one bolt from the front 
of the plate. After removal of 
adapter plate, you will notice the oil 
intake and return galleries from en- 
gine to converter unit. “O” ring 
gaskets are located at each gallery 
between engine and adapter plate 
and between adapter plate and the 
torque-converter housing. (See 
Fig. 2.) 


Servicing the Torque-Converter 
Housing Assembly 

To disassemble the torque-con- 
verter housing assembly for over- 
haul or repair, refer to Fig. 3, then 
proceed as follows: 

(1) Remove (8) torque-converter 
impeller hub oil seal retainer cap 
screws, then remove retainer and 
gasket. 

(2) Remove reaction shaft by 
screwing two cap screws in the two 
threaded holes of the reaction shaft. 
Be careful to pull shaft evenly to 
prevent binding in the housing. Re- 
move gasket between reaction shaft 
and converter housing. 

(3) Remove snap ring from tur- 
bine shaft, using snap-ring pliers, 
tool C-484. 

(4) Remove turbine shaft from 
bearing and housing, using special 
puller tool C-3182. Thoroughly 
tighten side puller screws in hous- 


ing to prevent damage to threads. 
(See Fig. 4.) 

(5) Remove turbine shaft bear- 
ing from converter housing, using 
tool C-3184. Place puller body 
through inner diameter of bearing; 
then place cupped part of puller over 
outside of bearing. Install puller 
nut and tighten until bearing is re- 
moved. (See Fig. 5.) 

(6) Remove turbine shaft oil 
seal from housing. When driving 
this seal from housing, with a blunt 
drift, be careful not to damage 
housing. 

(7) Remove turbine shaft to 
clutch drive plate cap screws. Note? 
Not necessary to remove unless tur- 
bine shaft or drive plate is to be 
replaced. 

(8) Remove torque - converter 
regulator valve spring plug from 
clutch drive plate end of turbine 
shaft. Insert tool C-3179 and pull 
as shown in Fig. 6. Screw % in 
threaded part of tool into plug, in- 
stall puller cup and nut and tighten 
nut until plug is removed from 
shaft. 

(9) Remove regulator valve 
spring and ball. 

After disassembly, make a close 
inspection of parts for wear or dam- 
age. Inspect regulator valve spring 
and ball check for rough surfaces. 
Valve seat should be free of nicks 
and have a smooth surface; thor- 
oughly clean valve passage to insure 
proper valve action. 
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Converter impeller hub and tur- 
bine shaft seals should always be 
replaced to insure proper sealing. 

Examine oil passages in conver- 
ter housing, turbine shaft and reac- 
tion shaft; clean and make sure oil 
passages are free of dirt or other 
foreign particles before re-assem- 
bly. 

Inspect oil seal rings on turbine 
shaft and reaction shaft. Compare 
with new rings in stock, replace as 
necessary, if found damaged or 
worn. Care should be taken to in- 
sure locking of rings when they are 
replaced. 

Always replace gaskets between 
reaction shaft and retainer plate 
and between reaction shaft and the 
converter housing. 

Mating surfaces of the converter 
housing to adapter plate must be 
free of nicks or other damage to 
insure proper sealing at “O” rings. 


Removal and Installation of Trans- 
mission Drive Pinion Pilot Bushing 


Removal: 

(1) Remove transmission drive 
pinion pilot bushing from turbine 
shaft with tool C-3185. (See Fig. 
7.) Check hole in shaft after re- 
moval of bushing for metal cuttings. 

Installation: 

(1) Remove the outer sleeve and 
nut with tool C-3181. Install spacer 
washer SP-1615 over end of drift, 
then slip the new bushing over the 
ground end of the tool. Use the 
tool as a driver and drive the bush- 
ing into place. Spacer is required 
to position bushing to proper depth. 
(See Fig. 8.) 

(2) Install outer sleeve and nut 
on the driver part of tool, tighten 
the nut and withdraw tool to burn- 


Fig. 9—Installing regulator valve 
spring plug. 


Fig. 6 (above) — Removing regu- 
lator valve spring plug. 


Fig. 7—Removing transmission 
drive pinion pilot bushing. 


Fig. 8 (below) — Installing drive 
pinion pilot bushing. 


=, 
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Fig. 10—Installing turbine shaft bearing. 


ish bushing to proper size. 


Replacing Starter Ring Gear on 
Converter Drive Plate 

(1) Remove converter from 
crankshaft. 

(2) Remove the staking lugs 
which retain the ring gear to the 
drive plate with a file. 

(3) Use a blunt chisel or drift to 
tap around the ring gear until it is 
free of drive plate. 

(4) Remove burrs or raised spots 


Fig. 12—Installing converter housing on turbine shaft. 





left on the gear contact surface of 
the drive plate with a file. 

(5) After ring gear has been 
heated, place gear over flange sur- 
face of drive plate, making sure 
that the rear face of the ring gear 
contacts flange on drive plate evenly 
around the entire diameter. 

(6) Weld gear to drive plate, 
spacing welds evenly, and use ap- 
proximately the same amount of 
metal at each weld. Note: After 
welding, be sure to clean mating 


Fig. 11—Installing turbine shaft seal. 


surfaces of drive plate and crank- 
shaft flange before installation. 


Re-Assembly of Torque Converter 


(1) Install torque-converter reg- 
ulator valve ball and spring. Install 
a new regulator valve spring plug, 
using tool C-3178 as shown in Fig. 
9. Place plug in counterbore of tur- 
bine shaft and drive into shaft until 
the tool bottoms at turbine shaft. 

(2) Assemble turbine shaft to 
clutch drive plate, if removed 


Fig. 13—Installing impeller hub oil seal. 
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(3) Install the turbine shaft 
bearing in converter housing, using 
tool C-3186 as shown in Fig. 10. 
Insert guide portion of tool from 
rear of housing, place bearing in 
recess of housing and insert driv- 
ing tool. Drive bearing until it is 
seated in housing. 

(4) Install new turbine shaft 
seal in converter housing, using tool 
C-3187. (See Fig. 11.) 

(5) Install converter*housing and 
bearing on turbine shaft, using tool 
C-3183 as shown in Fig. 12. Be 
careful not to damage turbine shaft 
seal rings when installing tool. 

(6) Install a new turbine shaft 
snap ring. Note: Use the thickest 
ring possible to obtain zero back- 
lash. These snap rings are avail- 
able in various thicknesses. 

(7) Position a new gasket in the 
converter housing and install the 
reaction shaft. Caution: Care 
should be used when sliding the 
reaction shaft over the turbine 
shaft to prevent breaking of tur- 
bine shaft seal rings. Align reac- 
tion shaft cap screw holes with con- 
verter housing holes and drive reac- 
tion shaft into position, using too] 
C-3192. Use two cap screws for 
maintaining alignment while driv- 
ing reaction shaft. Note: Cap 
screw holes in reaction shaft and 
housing are spaced so that they will 
align in one position only. 

(8) Install a new impeller hub 
oil seal in the retainer plate, using 
tool C-3180. Rubber-coated end of 
seal goes toward the converter. (See 
Fig. 13.) 

(9) Position a new gasket on the 
reaction shaft and install the im- 
peller hub oil seal retainer plate. 
Install (8) cap screws with lock 
washers and tighten to 17 ft. lbs. 

(10) Install clutch cover assem- 
bly and disc on clutch drive plate. 


Installing 


(1) Check rear face of engine 
block and mating face of adapter 
plate for burrs or other foreign 
material. 

(2) Install new “O” ring gaskets 
at engine block. Use heavy grease 
to hold gaskets in position while in- 
stalling adapter plate. Note: Be 





Fig. 14 (top) —Checking crankshaft flange runout. 


Fig. 15 (above)—Checking converter hub runout. 


sure that gaskets are in position be- 
fore tightening adapter plate bolts. 
(3) Checking runout of crank- 
shaft flange: 
(a) Remove spark plugs from en- 








October: Let’s Get Our Bearings! 


Our industry rolls on its bearings. Next month Technical 
Editor Lowery takes up in detail the servicing of those 


vital engine bearings in the present-day passenger cars. 
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gine at this point of procedure. 

(b) Mount dial indicator, tool C- 
430, as shown in Fig. 14. Indicator 
pointer should bear on outer ma- 
chined surface flange. 

c) Set dial indicator at zero and 
rotate engine until a runout read- 
ing can be obtained. Crankshaft 
flange runout should not exceed 
002 in. 

(4) Examine the mating sur- 
faces of the crankshaft flange and 
converter drive plate for burrs or 
foreign material. Clean surfaces so 
that they are smooth and flat. 

(Continued on page 109) 























SPRAY 


By E. M. Lowery 


Technical Editor 


HE greatest “headache” of our 

body shops today is the demand 
for quick service in straightening 
and repainting of slightly-damaged 
sheet metal. The shop which can 
render this service usually gets the 
business. 

There is no difficulty in quickly 
“dinging” out the small dents in a 
fender, door or a body panel. The 
problem lies in the time required for 
the refinish coat to dry. 

Many of the larger operations 
have met this requirement through 
the use of infra-red or hot-air dry- 
ing ovens. Shops so equipped have 
no difficulty in rendering quick re- 
finish service. However, this type 
of equipment is rather expensive 
and normally requires considerable 
space; therefore, it cannot be used 
by some of the smaller shops. 

To overcome this problem the hot- 
spray method of refinishing, with 
either enamel or lacquer, was de- 
veloped and has been improved so 
that now many shops are using this 
method very satisfactorily. In fact, 
several operators have told us that 
in using the hot-spray method they 
are now doing jobs which they pre- 
viously would have turned down. 

Since drying is the time-con- 
sumer in any refinish operation, lac- 


86 


Hot spray allows heavier coats and virtually eliminates over-spray. 


quer (which is the fastest drying 
finish known) when used with the 
hot-spray method will dry to a finish 
equivalent to baked enamel and, 
therefore, can be used in spotting 
or refinishing panels on units origi- 
nally sprayed with enamel. 

In hot spraying, the solids in the 
material are higher and the thick- 
ness obtained for each pass of the 
gun is greater. When the lacquer is 
warmed or heated, the gun can 


spray it at higher concentrations. 
A lacquer, which at room tempera- 
ture cannot be sprayed above 21 per 
cent solids, can be sprayed at 30 per 
cent solids when heated. Obviously, 
this higher percentage of solids 
means less solvent is needed. 

A typical lacquer at 21 per cent 
solids uses up 3.76 pounds of solvent 
to lay down one pound of solids. At 
30 per cent solids only 2.33 pounds 
of solvent is used for each pound of 
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solids. Therefore the coverage per 
gallon is increased. Since there are 
more solids, fewer coats are needed. 
Frequently three coats are required 
to obtain sufficient finish to beautify 
and protect a product. Experience 
has shown that by spraying hot, at 
higher solids (30 per cent instead of 
21 per cent), two coats will give the 
same satisfactory amount of finish. 

The finish will also have a better 
flow-out. All existing evidence indi- 
cates that heavy films flow out bet- 
ter than thin ones. The hot-spray 
method not only makes heavy films 
possible, but encourages this. There 
is a natural tendency to apply heavy 
coats, as a result of the inherent 
higher solids. Hot-sprayed finish 
has less tendency to sag. 

Lacquers applied hot, at corre- 
spondingly higher solids, have less 
tendency to sag than lacquers 
thinned for applying at room tem- 
peratures. For example, one lac- 
quer applied to vertical surface at 
room temperature sagged when a 
film thicker than .001 inch was ap- 
plied. Thé same lacquer solids, ap- 
plied at 160 deg. F. in a hot-spray 
solvent formulation, did not sag 
when .002 inch film was applied. 
Thus sag resistance was increased 
to where no sag occurred, although 
the film thickness was doubled. 

Blushing is also eliminated by hot 
spray. In some areas blushing is a 
major problem, particularly during 
humid weather. Moisture condenses 
on the freshly-sprayed lacquer drop- 
lets as they are cooled by the rapid 
evaporation of solvents and clouds 
the film. When lacquer is sprayed 
hot instead of at room temperature, 
it is virtually impossible to create 
a blushing condition. 

Toughness and cold check resis- 
tance are increased. 

When lacquers are formulated 
specifically for high-solid applica- 
tion, it is possible to use higher- 
viscosity materials, thus providing 
films with greater cold check re- 
sistance, tensile strength and tough- 
ness—at no loss of solids. 

Another advantage of the hot- 
spray method is that the material 
is applied with considerable less air 
pressure, thus practically eliminat- 
ing over-spray. This cuts cost by 
saving material and clean-up time. 

How is lacquer heated? Very 
satisfactory results have been ob- 
tained in refinish shops using the 
standard-type pressure cup and a 
pot heater. There are several types 
available commercially at a reason- 
able cost. The lacquer may be 
heated in the pot heater and tapped 
off into the standard spray cup or 


the spray cup may contain the 
heater as shown in the illustration. 

For the larger operations steam 
spraying may be used to an ad- 
vantage. Steam spraying is also a 
revolutionary spray-painting proc- 
ess claiming great advantage. 

1. With steam-spray much 
heavier coats can be applied with- 
out sagging, running or popping. 
This means that one or more coats 
can be eliminated, resulting in sub- 
stantial savings. 

2. Much less thinner or solvent is 
needed with steam spray because 
materials can be sprayed at higher 
viscosities. Another important sav- 
ing in material is accomplished by 
a reduction of over-spray. When 
compressed air leaves the gun it 
sets in motion large volumes of air 
in the direction of the object being 
sprayed. This sets up a slipstream 
around the objects which carries 
with it substantial amounts of 
wasted material. When directed 
against a flat surface, compressed 
air spray rebounds, carrying with it 
material which falls to the floor and 


contributes to over-spray losses. On 
the other hand, superheated steam 
within a short distance from the 
gun actually evaporates, leaving the 
particles of material moving in a 
vacuum toward the object being 
sprayed. Air is coming in con- 
stantly from all sides to fill the vac- 
uum and literally throws the mate- 
rial against the surface. No slip- 
stream is formed, nor is there any 
rebound, so that overspray is almost 
completely eliminated. 

Perhaps more important than the 
saving in labor and material is the 
improvement in quality in connec- 
tion with elimination of “orange 
peel.” Under certain conditions 
when spraying with compressed air, 
air bubbles are trapped between the 
material film and the surface of the 
object. With steam spray this is 
avoided because any steam trapped 
under the film immediately cools, 
creating a vacuum and causing the 
film to hug the surface tightly. 

In summarizing the advantage of 
the hot-spray method, we find that: 

1. Preparation time is shortened 


This is the combined heater unit and spray cup. Unit is connected to 
conventional 110-volt A.C. wall socket and is thermostatically-controlled, 
cutting off when contents reach | . 
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October: Glass Installation 


Having a little trouble with the glass department? Perhaps you 
will be interested in the points to be brought out next month 
on this ever-important subject by Technical Editor Ed Lowery. 








The time required to sand the old 
finish is shortened because less 
sanding is required and a coarser 
sandpaper can be used. This is be- 
cause the hot-spray lacquer, having 
higher solids, has less shrinkage and 
better filling properties. 

2. Spraying time is shortened. 

With proper formulation and 
proper spray technique, the complete 
car can be sprayed at once. It is 
not necessary to bake and wait a 
long time for air-dry between coats 

and two coats are enough. 

3. Less tendency to sag. 

Sagging is a common trouble in 
automotive refinishing. To elimi- 
nate, spraymen often resort to 
“dusting,” which results in a very 
poor finish. With hot spraying you 
can deposit a good wet coat without 
fear of sags. 

4. Less spray dust or over-spray. 

This is a very important con- 
sideration in many cases, particu- 
larly in shops not having an enclosed 
spray room. It is also important 
to the man who operates the spray 
gun. 

5. It is not uncommon for the re- 
finishers to remove 50 per cent of 
the lacquer that was sprayed on the 
job in the process of sanding and 
polishing. This, of course, is a big 
waste of material and labor. It is 
quite feasible that hot lacquer can 
be so well formulated that sanding 
can be eliminated. 

6. Greater quality of finish. 

This is the most important benefit 
of all. The finish is smoother, with 
greater depth and luster. A very 
important factor is that “haze” is 
eliminated. 

Haze is caused by spraying one 
coat on top of another coat without 
sufficient drying time in between, 
thereby trapping solvents which do 
not escape until after the car has 
left the paint shop. The resultant 
haze gives most cars that “re- 
painted” look. 

These methods of spray painting 
are more or less revolutionary but 
they are improving our paint opera- 
tions where they are being used. 

Note: We will be glad to supply 
information as to the procurement 
of the hot-spray heating units upon 
request. 


Lubricating Chevrolet 
Roof Rail Strip 


METHOD for lubrication of the 

side roof rail mechanical seal- 
ing strip on Chevrolet Bel-Air 
models was included in a recent is- 
sue of Chevrolet Service News: 

In the event that a sticky condi- 
tion in the operation of the Bel-Air 
mechanical sealing strip is encoun- 
tered in the field, the following lub- 
rication operations should be per- 
formed to provide proper operation 
and a minimum of wear: 

1. With the door in an open posi- 
tion, apply a light coat of “Lubri- 
plate” or equivalent along the entire 
length of the hinge as shown at “A” 
(Fig. 1). Do not apply Lubriplate 
to the awning gasket. 


Top, Fig. 1 
Bottom, Fig. 2 





2. Wipe off excess lubricant and 
operate flipper by hand ten or 15 
times to work lubricant into the 
hinge. 

3. Close the door and apply a thin 
coat of silicone compound or sili- 
cone emulsion or their equivalent to 
both sides and along the entire 
length of the awning gasket as 
shown at “B” (Fig. 2). 

4. Wipe off excess silicone com- 
pound to reduce accumulation of 
dust and close door. 

5. If operation of sealing strip is 
still not satisfactory, adjust as out- 
lined under “Sealing Strip Installa- 
tion” in the January, 1952, issue of 
Service News. 


Be Careful When Cleaning 
Vinyl Plastic Panels! 


HE door trim panels of Plym- 

outh and some other current 
car models are made wholly or par- 
tially of a vinyl plastic material. 
The finish of the vinyl plastic is 
harder than cloth upholstery mate- 
rial and resists soil. In addition, 
the plastic provides long-wearing 
qualities. 

If it is necessary to clean vinyl 
plastic panels, use mild soap suds 
and warm water only. Work up a 
good lather and scrub the panel 
with a soft brush. Wipe off the suds 
with a damp cloth and finish with 
a soft, dry cloth. 

Vinyl plastic cannot be cleaned 
with the liquid-type cleaner used 
for cloth upholstery. Liquid clean- 
ing solutions will fade the plastic 
and cause it to deteriorate. 


Matching Color to Patch 
°52 Maroon Chevrolets 


F IT is necessary to patch the fin- 

ish on a 1952 Chevrolet painted 
regal maroon, Chevrolet Service 
News suggested the following pro- 
cedure: 

In order to be sure of getting an 
accurate match, special care should 
be used when patching 1952 model 
Chevrolets painted with Regal 
Maroon, Duco No. 202-55986-M. 
This color has extremely low hid- 
ing power and contains a dark pig- 
ment which does not distribute it- 
self well throughout top coat un- 
less wet coats are applied. 

To obtain a good match to an 
original Regal Maroon finish, it is 
necessary to (1) apply wet coats 
and (2) make sure sufficient coats 
are sprayed on to give complete hid- 
ing. If these precautions are not 
taken, the patch will appear light 
and have a yellow-bronze cast to it. 
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WIRING DIAGRAM FOR 1952 BUICK (SERIES 40 DYN. & SYN. WITH DIR. LIGHTS ) 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 
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MAKE AND 
MODEL 


Bore 
and 
Stroke 


No. Cylinders 
Arrangement 
Taxable H. P. 
Camshaft Drive 
Main Bearings | 
Air Cleaner 

a. Damper 
Carburetor 


Std. Wheelbase 
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> | Crankcase 


we | (ats.) 
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2 | 
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3%e x4 2.51 120 @3600 
3%g x 4% 32. 124 @3600 


BUICK 40 Special 
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<< </ Vibr 


BUICK Model 52 125% 3%_ x1 32.: 124 @3600 
BUICK 70 Roadmaster (except) se 
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<< << <<! O11 Filter 
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STUDEBAKER Champion 10G 
STUDEBAKER Commander I 
STUDEBAKER Land Cruiser H 
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ABBREVIATIONS 


*__Refill DM—Dry Mesh I—Valve in head N—No St—Stromberg 
A—Accessory d— my 0937, Middle .125 j—"88," 119%; “98”, 122 OB—Oil bath T—Tillotson 
Ca—Carter P—F Head motor L—L head OCM—Oil-coated mesh Y—Yes 


—Ch G—Gear 
- “a Ho—Holley N—Optional at extra cost RP—Rochester Products Zn—Zenith 
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ANOTHER ONE OF BLUE STREAK’'S 
36,000 BOOSTERS! 


If yours is a Blue Streak service shop, you're a 
step ahead of the other fellow, because improvements 
in ignition parts come your way that much faster. 

Take this Blue Streak headlight relay, which 
doubles road illumination without extra current. It’s 
the original headlight relay —developed first by 
Blue Streak engineers, and introduced first by Blue 
Streak dealers. 

Naturally, other manufacturers followed suit, but 
the important thing is that Blue Streak was first... 
just as we were with 5 other important develop- 
ments in ignition parts. «fom pen a - a 

That’s why Blue Streak is the ignition line for fi — rei poten ae 
mechanics who are out to build a reputation. Next _a am indie ad Pw 
time you’re at your jobbers, put in a supply. ser in a Virginia State Police 
Standard Motor Products, Inc., Long Island City 1, car, where dependability is vital. 
New York. “T. E.” says: “Because BLUE 

STREAK parts give such depend- 
able service, it pays us to use 


TIESS +++ them and avoid complaints.” 
Better your Bust 


COILS . POINTS - CONDENSERS - VOLTAGE REGULATORS 
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HEADLIGHT RELAYS - DISTRIBUTOR HEADS & ROTORS - DIMMER SWITCHES - WIRE & CABLE 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








IGNITIO 


N AND TIMING 


Battery) 


Clutch Facings 








MAKE AND 
MODEL 


gle 
ees) 
Arm Tension 


Breaker Point 
(ozs.) 


Breaker 
Gap (.0) 
Cam An 
(degr 


Gap (.0) 
Tappet Clear- 
(.0) 

Tappet Clear- 


Cool. System 
(Qts.) No Heater 


Parking Brake | 


Outside 
Diameter 
| Diameter 








BUICK 40 Special 
BUICK 50 Supe 
BUICK 70 Rondmosies 


F4¢ 


35 
Pees 
s 

* 


$53 
BE 


$8 | Spark Piu: 


toot 


Sow 
222 ance Exhaust 
(.0) 


222 ance Intake 


w 





| to 





CADILLAC 60, 62 & 75.. 


=| $s 
PP 


19-23 


. 
c 
. 
c 








CHEVROLET Styieline and 
Fleetline oS Ht 
CHEVROLET Sty. & Fleet. 
(with Powerglide Drive).. 
CHRYSL ER Wind. ry DeLuxe 
CHRYSLER N. Y. & Imperial 
CHRYSLER Crown Imperial . 
CROSLEY Model ‘CD. 
DiSOTO s- 15-1 DeLuxe. 
DeSOTO S-15-2 Custom 
DeSOTO S- 17 Fire Dome 


DODGE Cor., 


FORD Main. & Cust. 6 

FORD Main. & Cust. 8 
FRAZER Std. & Man. 

HU DSON Pacemaker 
HUDSON Commod. 6 & Hornet 
HUDSON Commodore 8 


KAISE R Spec. & DeLuxe 


HENRY 
HENRY J DeLuxe 


LINCOLN Cosmepolitan 
LINCOLN Capri 


MERCURY 


NASH Statesman 
NASH Ambassador 
NASH Rambler 


OL DSMOBIL E 8s & 98.. 


PACKARD “200 
PACKARD “300” 
PACKARD “400” 


PL YMOUTH P- 22 Concord 
PLYMOUTH P-23 Cambridge 
and Cranbrook 


PONTIAC 6 Model 25 
PONTIAC 8 Model 27 
STUDEBAKER Champ. 10G 
STUDEBAKER Comdr. H 
STUDEBAKER Land €. H. 





‘Ss Jeepster & Sta. Wag. | 
Jeepster & Sta. Wag. 
5 Aero Ace & Aero Wing.| 


Mead. & Way....|__; 


17-21 
17-21 


17-20 
17-20 
17-20 
17-20 
17-20 
17-20 
17-20 


17- ‘20 


7-20 


17- 20 2 


2 
2 
2 


34 be-38 
34 4-38 








-20} 





29-32 


33-37 











29- “32 


9-32 


9-32] 13-15. 








14-16] 14-16 


16 
14 
16 





9°b 








"30-35¢ 
60-65 


60-65 


120P 
100P 
100P 
105P 
90P 


115N 
100P 
100P 





7 46 
| 46 


| 60 


120P 
100P 





100P 
100N 


60W 100N 


E 60W 
50W| 100P 
50W| 100P 
50W| 100P 


65 | 100N 
65 | 100N 
100N 


65 | 


| 46 


| 60 
| 60 
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i—10” on DeLx. with std 6 
8-speed transmission. 

2—Total ‘yz for two points ; 
26° 28° for each 8 
Seseher 

8—Hydra-Matic Trans. Std B 
on 62-60 Series. e 

4—Each point. Total effec- d 
tive dwell 34° to 36°. E— 

6—.114 with Auburn facing 


6” on Windsor DeLx. 
~—Self-adjusting, seif-cen- 


au—Automatic 


Before 
b—Borg & Beck 
—Cold 
—Hydraulic valve lifters 
Nuts 52 to 57, cap 
screws 65 to 70 


ABBREVIATIONS 


f—Without heater. With 
heater add | qt 

H—Hydraulic 

n—Hor 

J—85 on cast-iron head, 
45 on aluminum 
head 

K—Statesmap 15, Am 
vassador 18 with 
heater 

L—Long Mfa 


N—Negative 

O—Own 

P—Positive 

Ps—Propeller shaft, rear 
transmission 

RW—Rear service brake 

S—Duo Servo 

T—Borg & Beck, or 
Auburn 


U—Auto-Lite 17-20, 
Delco 17-21 

W—Warm 

X—Do not recommend using 
dwell] meter for set- 
ting breaker point gap 

y—Tolerance of one degree, 
plus or minus, allowed 
in adjustin 


Z—Auto-Lite 27, Delco 31 
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Proved and approved 


for over 13 years 





SAGINAW “yorauiic 
POWER STEERING 


*Now available on 1952 model 
Oldsmobiles, Buicks and Cadillacs 


Since 1939, when it was introduced, Saginaw hy- 
draulic power steering has proved its worth overand 
over again on thousands of commercial vehicles. 


Now Saginaw hydraulic power steering is available 
on passenger cars! And already it has won wide 
acceptance, for “there is no steering like power 
steering ... and no power steering like Saginaw 
hydraulic power steering.” 


This new application of the Saginaw hydraulic 
power steering principle is amazingly simple in 
design ... has fewer moving parts, fewer parts in 
all. It retains the natural feel of ordinary steer- 
ing at moderate speeds, but makes a spectacular 
reduction in steering effort at low speeds or for 
parking. 


iF IT’S EASY TO STEER ... IT’S A SAGINAW GEAR 


TEERING GEAR DIVISION 
General Motors Corporation, Saginaw, Michigan 


AL 
Ory. 


RECIRCULATING BALL 
PRINCIPLE 


Saginaw’s famous recircu- 
lating ball principle pro- 
vides friction-free opera- 
tion that is unique in the 
industry. It is a principle 
proved in over a million 
automotive steering gears. 


HYDRAULIC POWER 
STEERING 


A hydraulic booster multi- 
plies driver steering effort, 
makes it easy to swing the 
wheel of the biggest car 
traveling at any speed—or 
even when standing still 


*Optional equipment at extra cost 





STEERING GEAR ASSEMBLIES « 
STEERING LINKAGE ASSEMBLIES 
© PROPELLER SHAFTS © DIESEL 
ENGINE AND AIRCRAFT PARTS 
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Regulations and News Items Alon¢ Federal Row 


- = quarter would approximate: 61 per 
Production of 330.000 Trueks cent of production in light trucks, 
27 per cent in medium trucks and 

e e 12 per cent in heavy trucks. 
Recommended in First Quarter i cameos st te aed 
division reported that the scrap 

Production levels for the first vised by the Motor Truck Manu- situation was fair and believed that 
quarter of 1953 should be raised to facturers Industry Advisory Com- by March, 1953, when expansion 
about 350,000 trucks, the National mittee. programs have been completed, the 
Production Authority has been ad- Production levels for the first steel industry will be producing 
about 10,000,000 tons of ingots a 
month. 

Representatives of NPA’s copper 
and aluminum division reported 
good outlook for these metals. Ex- 
pansion programs in the aluminum 
field were held up by the steel 
strike but by the second quarter of 
1953, the big production will be 
rolling, it was predicted. The rep- 
resentatives indicated that truck 
manufacturers who wished to re- 
convert to aluminum could plan to 
do so by the first quarter. 

It was reported that nickel was 
still in tight supply. Experiments 
have been conducted on boron steel 
The anti-freeze season is the time for big as a possible substitute, particular- 
t hose busi Voit is the hose ly in valves, gears and spark-plug 
your busi electrodes. 

















that makes this extra b 
— quick, easy installation — small inventory 


— widest coverage —proven performance. RESTORING DEALER PROFIT 


Check your Voit Hose Stock now! 





A revised OPS regulation that 
permits dealers to select either of 
two base periods in setting ceiling 
prices and restores the full margin 
of profit to dealers became effective 


$30 DOLLAR INVENTORY PUTS ANY DEALER IN 
BUSINESS — Every '36 to ‘52 curved hose appli- 
cation is covered by 18 sizes of Voit Flexible 
Hose. (Stocking assortment contains 25 pieces 
to allow for V-8's.) It takes approximately 164 
ordinary hoses to match this versatility | August 23. 
For their base period, dealers 
EASIER INSTALLATION — 5-minute installation on Rais - cy 
99% of cars. Excessive labor eliminated. More 7 select either May “A to June 
aoellt trereny teh 24, 1950, or Jan. 26 to Feb. 24, 
| 1951. Once the dealer selects his 
NO SPECIAL TOOLS REQUIRED — Completely flex- | base period, he must continue to 
ible to make the toughest job simple use that base period for all pur- 
poses under the regulation. 
Dealers must determine ceiling 
prices either by (1) the base of 
published suggested list price or 
factory retail price or (2) on the 
basis of the percentage of mark-up 
over cost used during the base pe- 
PROVED ON AMERICA’S soeepwavs In this riod selected by the dealer, depend- 
yore indionapotie classic, Vo Hose was used ing upon which formula the dealer 
on 29 of the 53 qualifying cars — on every used during the selected base pe- 
winning Car . 
riod. 
The revised regulation restores 
to dealers the full margin of profit, 
including the mark-up on the 34% 
| per cent factory increase of a year 
CHICAGO 10, LOS ANGELES 11 or so ago and the inclusion of full 
transportation cost, advertising and 
AMERICA'S FINEST AUTOMOTIVE HOSE other charges made by the dealer 
in his base period. 





AMERICA’S FINEST — Built like an accordion with 
bellows inside and out and a built-in, tempered 
steel spring to add resilience and extra strength 
This is the only radiator hose construction that 
gives complete flexibility without buckle, strain, 
turbulence or flow loss 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 





condensers... 


- for every engine 


since 27 Each an engineering masterpiece embodying all |2 jewels 
of pertection and identically built to highest known quality standaids 


Without an iota of deviation—regardless of 
size or type—each Filko Condenser ts built 
to conform to the highest known standards 
of quality. It is this same uniformity that 
gives assurance of complete, absolute de- 
pendability throughout the entire Filko line 


of Ignition Replacement Parts . . . Thus, to 
standardize on Filko 1s to guarantee match- 
less condenser performance for all your 
customers’ cars and trucks—Start today to in- 
sure increased ignition volume and profits— 
with Filko—‘‘the Crown Jewels of Ignition”. 


F & B MFG. CO., 4248 W. CHICAGO AVE., CHICAGO 51, ILL. 
Warehouses in Los Angeles, San Francisco, Fort Worth, New York, Boston, Atlanta, Toronto 


CONTACT SETS * CAPS AND ROTORS * COILS * CONDENSERS + BRUSHES * CUT-OUTS * GRAPHITE BRONZE BEARINGS 


SWITCHES * RELAYS AND REGULATORS 


Phecition Built by Gpnition Gpeecialjats 








NPA Reveals New Percentages 
For Fourth-Quarter Car Output 


Adjustments in each company’s 
percentage share of the automotive 
industry’s total authorized quar- 
terly production, based on changes 
in current competitive position, 
have been announced by the NPA. 

In arriving at the new percent- 
ages, officials used the 11-month 
period ending May 31, 1952. Fac- 


tory sales were used chiefly to 
measure the performance during 
this period. June was not included 
in the figures because the steel 
strike had varied effects on manu- 
facturers. 

Five of the nine automobile pro- 
ducers listed had their percentages 
slightly reduced because they had 





Here’s Why STAR Body Solder 
Is THE Body Solder 


STAR’s 5 points permit quick, even melting. It’s the 


solder that’s easiest to melt. 


STAR’s 5 hollows give perfect grip. It’s the solder 


that’s easiest to handle. 


STAR’s 5 ridges and valleys make the molten solder 


easy to control; prevent run-off of costly metal. It’s 


the solder that’s easiest to work. 


Federated STAR Body Solder is the outstanding bar 


solder because its shape, its composition, and its uni- 


formity make it easier for you to do a better job... 


to make bigger profits. 


Use Federated STAR Body Solder. Your local job- 


ber carries it in stoc iz 


rel 


Gadsilid Mills Ditiion Fo 


AMERICAN SMELTING AND REFINING COMPANY « 120 BROADWAY, NEW YORK 5, N.Y. 


failed to meet their production 
quotas in recent quotas. Their per- 
centage of “under-build” was 1.32 
per cent. This percentage was 
divided and added to the four large 
companies on the basis of their 
performance during the 11-month 
period. 

The percentages for the fourth 
quarter are: 

Neu Old 
Percentage Percentage 
41.00 


Company 
General Motors 41.62 
Chrysler 21.76 21.43 
Ford 21.31 21.00 
Studebaker 4.1y 4.13 
Nash 3.42 3.45 
Hudson 2.52 3.93 
Kaiser-F razer 2.00 2.47 
Packard 1.88 2.09 
Willys 1.20 1.21 
All others 10 


Checker and Crosley were on the 
former list but are now included in 
the new listing of “all others.” 

Despite the changes, the relative 
numerical standing of the various 
companies remains the same. 

George W. Mason, president of 
Nash - Kelvinator Corp., declared 
that the order was “unfair to 
our company, its employees and 
dealers. 

“Instead of a reduction, current 
competitive facts call for an in- 
crease in our per cent of industry,” 
Mason said. “During the second 
quarter of this year, Nash pro- 
duced 4.09 per cent of the industry 
and Nash dealers sold much more 
than the 3.42 per cent we are now 
given. 

“Retail sales figures for the first 
six months of this year are the 
latest ones available. They show 
that despite a new-model change- 
over in January and February, 
Nash, with one minor exception, 
was the only company in the in- 
dustry whose retail sales exceeded 
those for the same period of last 
year. Under these circumstances, 
we are at a loss to understand this 
reduction instead of an increase in 
our per cent of industry. We ex- 
pect to bring about a change in 
this NPA decision.” 


FARM MACHINERY SCARCE? 


A shortage of new farm ma- 
chinery to plant and harvest the 
1953 farm crop was forecast last 
month by John Ransom, director 
of the agricultural machinery and 
implement division of NPA. Pro- 
duction of machinery to meet the 
needs of American farmers for 
1953 crops must get underway as 
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Millions more fives *° filter the oil! ok 





many new features to help you sell! 


@ You've never before had an oil filter cartridge 
like this— Hastings gets oil cleaner, keeps oil 
cleaner for a longer time. 

Hastings developed an entirely new filtering 
material—Densite—made from many millions of 
specially-selected raw cotton fibres. There are 
more than five million of these springy, lively fibres 
in every ounce—and they’re densely-packed, in- 
terlocked in every direction, distributed uniformly 
throughout the cartridge. Each fibre works inde- 
pendently, exposing its entire surface to the oil. 


And the cartridge remains efficient until every 
surface of every fibre is completely coated. 

Hastings developed a stronger, functionally- 
designed metal container, too— with no loose parts, 
and no adapters required—easy to install and to 
remove. 

Be the first in your territory with this new, truly 
efficient oil filter cartridge. Send for illustrated 
catalog. Oil Filter Division, Hastings Manufac- 
turing Co., Hastings, Michigan (Oil Filters, Piston 
Rings, Spark Plugs, Casite, Drout). 


COTTON WASTE TYPE MEDIUM*— Note the com- 


density of the fibres, the microscopically tiny openings 
through which oil must travel, the tremendous surtace 


ares of fibres to which dirt adheres. fibre surfaces. 


paratively large spaces through which oil and dirt may 
pass. Compare number of seperate fibres and area of 


through which dirt particles may pass. 


“Each of the three photomicrographs ebove is enlarged 25 diameters. 
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in certain areas, sparse in others. Paper is only « few 
thousandths of en inch thick Light spots indicate voids 


early as the third and fourth quar- 
ters of 1952, he said. 

Inability of manufacturers to 
place orders for and get delivery 
on steel already allotted them may 
mean an industry setback of as 
much as 30 per cent off 1953 re- 
quirements, he predicted. 


SUPPLYING PARTS 


Despite effects of the steel strike, 
there will be an ample supply of 
automotive replacement parts for 


H ths Meael 
E =) fm Rarang Mecmmes 
et Cerys Hates Wit ts PO fr fg te 


COLD WEATHER CHECK CHART 


Here's the gadget that 
sells full winterizing. A 
real profit byi' 


NEWSPAPER ... RADIO 


Py 


3 
2 


? 
. 


the nation’s passenger-car and 
truck owners during 1953, the 
Automotive Replacement Parts In- 
dustry Advisory Committee said 
late last month. 

Domestic and export business 
during 1953 should equal or even 
surpass that of 1952, the commit- 
tee predicted. Inventories of parts 
are in fairly good balance, mem- 
bers said. June and July sales were 
approximately the same, with the 
back-order situation no worse than 
it was at the beginning of the 
steel work stoppage, one member 


OFFERS THIS 
6-POINT PROGRAM! 


Six potent sales helps, to help you 
increase your battery charging and 
battery repl t busi ! And 
once you’ve got ’em in for a free bat- 
tery analysis, the door is wide open 
for extra sales... anti-freeze, grease 
job, oil change . . . full winterizing! 
That's how your Marquette charger 
can pay off handsomely for you. 

Marquette hasn’t overlooked a bet 
in planning this hard-selling “‘profit 
builder”’ plan, designed to help you 
in your own locality! Have you got it? 
Ask your jobber for full details. 





— a a a» 


BIG “TEASER” BUTTONS 


“Got what?” asks 
he. “Pep in your 

" says you. 
And you're all set 
to sell. 


ad a ME Ow eoewe 


WINDOW STREAMERS 


wave YOu” gor it? | 
© | GET YOUR 20 StCOWD BATTERY TEST 


1 A COR gem ee oo — a a he cet cent Geet omnes 


GIANT POST CARDS 


A direct invitation 
te your customers, 
right from you. it 

pulls ‘em in. 





MARQUETTE MANUFACTURING CO., INC. 


¢ 307 East Hennepin Ave., Mi 


polis 14, Minnesot 





) a CHARGERS © TOW CRANES © WELDING EQUIPMENT 
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reported at the committee session. 

Members generally were appre- 
hensive about the steel procure- 
ment outlook for thé balance of this 
year. Some mills are declining 
fourth-quarter orders on the claim 
that up to 50 per cent of their out- 
put is earmarked for the military. 

The members said they were suf- 
fering no special hardship from the 
30-day inventory provision which 
NPA put into effect after settle- 
ment of the steel strike. Excep- 
tions to the 30-day restriction can 
be granted in cases of unusual 
hardship. 


TALLYING PRODUCTION LOSS 


Production losses estimated at 
between 600,000 and 800,000 auto- 
mobiles were sustained by the in- 
dustry as a result of the steel 
strike, according to a member of 
the Automobile Manufacturers In- 
dustry Advisory Committee of 
NPA. 

At the end of July there were 
virtually no cars on hand, NPA 
told the committee. Stocks were 
down to 173,428 cars, compared 
with 261,444 automobiles available 
at the end of June. Sales were 
about 76,800 cars in the last ten 
days of July, compared with 133,- 
500 vehicles in a like June period. 

The committee suggested a mini- 
mum car-production level of 1,500,- 
000 for the first quarter of 1953, 
with a minimum output of 5,000,- 
000 cars for the year. 

The committee urged that auto- 
mobile manufacturers be allowed 
100 per cent of their fourth-quarter 
steel allotments instead of the 73 
per cent allotted at the time of the 
meeting. 


ADJUSTING CEILINGS 


Provision for adjustment of ceil- 
ings to reflect increases in the cost 
of copper, steel, aluminum and 
wages has been asked by the mem- 
bers of the OPS Automotive Orig- 
inal Equipment Parts Manufactur- 
ers Industry Advisory Committee. 

The industry has been absorbing 
increased costs since the cut-off 
date under Ceiling Price Regula- 
tion 30 until the ability to absorb 
has been exhausted, members said. 

Most of the industry operates 
under wage contracts with escala- 
tor clauses and the others are con- 
fronted with the need to increase 
wages in line with steel wages, 
members said. 





Linco/n 


increased lube 
volume 40%.... 


ios v4  kLycofln 
os a! 


Drums located in the basement sove space and moke 
the lubrication deportment easier to keep clean 


e @ PIONEER BUILDERS 
* 


LUBRICATING EQUIPMENT @ « 
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WHICH WOULD YOU 








Nothing but a metal back sealed beam unit like the 
Auto-Lite Bull’s Eye continues to burn even when lens 
is cracked or broken. All other types black-out at once 

. . the Auto-Lite Bull’s Eye continues to give light. 





METAL BACK SEALED BEAM LAMP 


Bull’s Eye is backed by national magazine, television and radio 
advertising . . . no other sealed beam unit gets so much sales 
push to car owners as the Auto-Lite Bull’s Eye. 


Bull’s Eye is designed as the replacement for all makes of cars 
and trucks using a sealed beam unit . . . what a market! 


iiaceiantiaeis 

iis ies: | 
eh6©8 

{ 


SEALED TIGHT— STAYS BRIGHT. 











BUY FOR YOUR CAR ? 


Ob > 
Fatiyy 


Cid 














SUCH A RED HOT MONEY- MAKER? 


Bull’s Eye is sealed under 9000 Ibs. per square inch pressure to 
‘ exclude moisture and dust and maintain full candle power 
throughout lamp life. 


Bull’s Eye is guaranteed to burn even when lens is cracked or 
broken. 


THE ELECTRIC AUTO-LITE COMPANY 
Toledo 1, Ohio Merchandising Divisio n 





e 
- 








notes reed econo o= SHOP TALK 


WANTED: BUILDING IDEAS 


Knoxville, Tenn. 
Gentlemen : 

For a number of years, we have 
been subscribers to your SOUTHERN 
AUTOMOTIVE JOURNAL. During these 
years, we have noticed at various 
times articles and pictures that you 





How to buy 


Rebuilt Armatures 


qHeE TAG TELLs ro 
U 


that this generator is equip- 
ped with a genuine VENTI- 
LATED MATCHED COIL arma- 
ture, rewound to original 
FACTORY SPECIFICATIONS. 


NATION-WIDE SERVICE 


have run in your good magazine of 
wholesale automotive outlets—both 
exterior and interior pictures and 
floor plans. 

Any of these plans that you may 
have that would assist us in plan- 
ning the proposed outlet for our- 
selves and any additional informa- 
tion that you might be able to ob- 


THIS STAMP 


appears on every genu- 
ine VMC armature. It is 
your assurance of su- 
perior quality for higher 
output and longer life. 
The coils are pre-formed 
as in original equipment 
— balanced, ventilated, 
matched — with original 
wire size and original 


number of turns. 


BUY THROUGH YOUR JOBBER 


THE VMC SYSTEM, STATION D 


® 


ATLANTA, GEORGIA 





A column of informal 

comments about the 

automotive trade and 
its problems. 





tain would be greatly appreciated. 

WALTER G. BEST, 

Sales Manager 

Terminal Auto Parts Co. 

Glad to send you tear sheets of 

plans we have carried, as well as 
some showing interior and exterior 
photos of several stores. 


WHAT ABOUT OILERS? 


Midland, Texas 
Dear Sir: 

Please tell me the real value, if 
any, of installing “top cylinder 
oilers” on cars. Also the advan- 
tages, if any, of just putting any 
of the various “upper lubes” in the 
crankcase or gas tank. 

I would also like your opinion as 
to the value of a turned crankshaft. 

W. H. MAHAN, 
Mahan Motor Co. 

The oilers can have merit by pro- 
viding better lubrication in the top 
part of the cylinders and they also 
help prevent sticking valves. Addi- 
tives are also of value when added 
to the fuel. 

With reference to turned crank- 
shafts, if shafts are properly turned 
and not beyond specified limits as 
to undersize, they should give satis- 
factory service. 


THE BODY HAS IT! 


Have you noticed the increasing 
number of body shops? When a job 
rolls into a body shop, it usually is 
figured in terms of labor and parts 
which make a financial piker out of 
the general service and repair oper- 
ations. 

What Gene Elkes (see page 64) 
has done at Tampa is indicative of 
the current trend. 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St.. N. E., Atlanta 5, Ga. 
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No Need to 
Change Rams’ 


“PUSH ~ PULL’ 
HYDRAULIC 


Why buy unnecessary rams, or go through wasted 
motions, for simple pulling operations. With a HEIN- 
WERNER “Push and Pull” you get a hydraulic body 
jack that pushes or pulls with the same ram by merely 
turning a valve from right to left. There’s no need to 
break down an entire set-up each time you change the 
action. And you'll need no “trick setups” to convert 
pushing to pulling. All of which means fewer attach- 
ments to buy...less time to waste. 


The HEIN-WERNER C-5 JacKit, shown, includes the 
powerful J-4 four ton “Push and Pull” Hydraulic Jack; 
complete assortment of 26 attachments and assemblies; 
and an open-shelf steel storage stand that rolls right to 
the job. Everything you need is within quick sight and 
easy reach. Ideal for the shop where the JacKit will be The Hein-Werner line of hydraulic jacks is 
in constant use on body, fender and frame repair work. COMPLETE! It includes Under-Axle Jacks of 

Other new HEIN-WERNER JacKits are available in 1%, 3, 5, 8, 12, 20, 30, 50 and 100 tons 
10 and 20 tons capacity complete in chest or rollaway capacity. . .’“Bumper-lift’’ Hydraulic Jacks 
metal stand. Get all the facts from your H-W jobber for passenger cars. . . “Swift Lift’ and Service 
today or write us for new No. 10 JacKit catalog. Jacks for shop use. 


Model C-5 
JacKit 


ffein Were’ HEIN-WERNER CORPORATION 
Waukesha, Wisconsin 
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Correcting Window Bind 
On Chevrolet Cars 


suggestions 
window 


| following 
eliminating 


for 
bind on 


some Chevrolet cars was contained 
in a recent issue of Chevrolet Ser- 


vice News: 

Excessive door 
the 1952 Chevrolet 
convertible may 
the field when the 
ing lowered from the “up” 
This condition, 


window 
Bel-Air 


window is 


bind on 
and 
be experienced in 
be- 
position. 
which is the result 


of a bind between the window lower 


Low Cost... 
Big Capacity 


Pays for itself in 120 days 
on only 5 sets of drums a week 


New! Exclusive MICROFEED 


A finished surface in one pass of 


the cutter . 


SAVES HOURS OF 


TIME formerly required by addi- 


tional grinding and turning. 


wv Gactans, Microfeed—A single finish cut up 
in depth at .0025"' 
4 Eliminates the extra time required | 
on other drum lathes to take a roug ms = 
finish cut. 
Finish obtained with Microfeed aii 
factory standards for drum finish. No fur- | 
ther grinding required. 
Heavy-duty tool post compound and extra | 
long tool bar for cuts up to 7'2"' in depth. | 
Full carriage travel 9'« | 
Choice of 8 feeds 4 3 ‘eplndio speeds of 
46, 92, and 184 r.p.m | 
Cross slide and carriage move on hand | 
scraped dovetailed ways. 1 
Timken Bearing Mounted spindle and worm 
rive | 


feed is now —' 


Nome 


Address 


City 


sash channel weatherstrip and the 
door outer panel flange reinforce- 
ment, may be eliminated by the fol- 
lowing operations: 

1. Lubricate the weatherstrip 
with Ru-Glide or some other suit- 
able rubber lubricant as shown in 
illustration. Then check operation 
of window to determine if lubricant 
has eliminated the bind. 

2. If lubricant has failed to elimi- 
nate the bind, remove the door hard- 
ware and trim panel and remove 
window glass from the door. 

3. Trim edge of weatherstrip as 


Paste on postcard for quick repiy 


Just off the press! 


Fill in coupon for your copy of 
“505” new illustrated catalog that 
telis about this ovtstonding drum 
lothe ond how you can use it for 
several other shop purposes. 


LEMPCO PRODUCTS, INC- 
Bedford, Ohio 


Gentlemen: Send copy of Catalog 505 


FOR 35 YEARS A LEADING BUILDER OF MACHINE TOOLS 
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APPLY RUBEER LUBRICANT 
TO WEATHERSTRIP WITH 
NG CRISTLE BRUSH 


INNER PANEL —* 
u 


indicated in the illustration. 

4. Lubricate weatherstrip again 
and reinstall glass. 

5. Check the operation of the win- 
dow, then reinstall door trim and 
hardware. 

Chrysler Adds Space 
For V-8 Production 


A’ INCREASE in the space avail- 
LAX able for the manufacture of 
its 180-horsepower FirePower V-8 
engine will enable Chrysler to 
catch up with the more than 36,000 
orders on hand for cars equipped 
with the engine, E. C. Quinn, vice- 
president and general manager of 
Chrysler Division, reported last 
month. 

Moving the Chrysler Marine and 
industrial Engine Division to new 
quarters in the Trenton, Mich., 
plant made the additional floor 
space available. 

At the time the steel strike cut 
off production, 120,000 Chryslers 
equipped with the engine had been 
produced, Quinn said. In June, the 
last full month of production be- 
fore the steel strike, 62 per cent of 
Chryslers shipped had the V-8 
engine. 


Tubeless-Tire Production 
Reaches All-Time High 

of tubeless tires is 
an all-time high, 
Collyer, presi- 


RODUCTION 

currently at 
according to John L. 
dent of The B. F. Goodrich Co., 
which introduced the tire in 1947. 

“More than 1,000,000 tubeless 
tires have already been delivered 
to American motorists and the 
present rate of tubeless-tire pro- 
duction in our plants is nearly 
triple that of last year,” Collyer 
said. 

A new tubeless tire for passen- 
ger cars, which does not have punc- 
ture-sealing construction but does 
include many other features of the 
Life-Saver tire, has been developed 
and will be priced lower when of- 
fered for sale, Collyer reported. 





RING THE BELL—PROFITS GOING UP! 


erican Hammered 
PISTON RINGS and 


POA LPMUS. SBrV N02 


All the features of American Hammered Piston Rings 
and Power-Plus Service assure you 








Stresses have col- 
lapsed piston by 
pushing skirt in- 
ward, causing 
piston slap and 


ring wear. 
oe 


Inside of piston 
skirt being 
peened with shot 
at the rate of 
16,000 a second, 
causing rapid, ac- 
curate expansion, 


Resizing is fin- 
ished in seconds. 
And, because 
Koetherizing 
takes place when 
metal is cold, the 
piston will never 
collapse again. 
Remember, more 
pistons have been resized by Koeth- 
erizing than by any other method. 


more profits .. . better jobs . . . higher customer satisfaction! 








Toe Bee nibs 


GROOVE INSERT 


The GI-60 Groove Insert forms a 
heat-treated, spring-steel shield 
which resists wear and pounding of 
the top land better than either 
aluminum or cast iron. This insert 
is locked permanently in place and 
affords perfect seating for the new 
ring. 





DRY FILM 
LUBRICANT 


Dry Film Lubricant furnishes out- 
standing protection against serious 
friction damage and allows a good, 
snug fit, without danger of scuffing 
during the critical break-in period. 
It also offers positive, visual proof 
of Koetherizing. 





American Hammered 


Automotive Replacement Division 


S00 SANFORD STREET, MUSKEGON, MICHIGAN 

















lovnuer 


PORTABLE 


S. E. WATTERS, Service Manager 


CRANKSHAFT = cahaarys S oe gO 
GRINDER 
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THE NUTBUSZTER WRITES 
W/S BUODN 


Dear Bill: 

The summer’s heat waves did a 
little service-selling for us this 
year. It’s surprising how many 
service salesmen a good shop has 
out working for it. 

Our tune-up department got the 
lion’s share of the hot weather biz 
this year, and a good bit of it was 
come-back work from other shops 
where they’ve either failed to in- 
stall good tune-up equipment—or 
failed to use it. 

For years now the service indus- 
try has been bombarded with the 
information that the shift in ser- 
vice volume would surely be to the 
tune-up direction. Demands for 
higher horsepower without loss of 
fuel economy have inevitably re- 
duced the tolerances in tune work 
until a cat’s whisker in either di- 
rection can throw the job in the 
ashean. And the boys who still 
think they can split a degree in 
the distributor advance curve by 
ear, and sniff out an unbalanced 
fuel-air ratio by schnozzle are 
really getting in trouble these 
days. 

The engineers have split hairs to 
increase volumetric and thermal 
efficiency of the engine to squeeze 
out extra horsepower and extra 
miles from every fluid ounce of 
fuei delivered to the carburetor 
bowl. 

The mechanic who can’t split 
hairs to bring the engine back up 
to its new-car efficiency finds his 
customers asking him why they 
have a heat-indicator reading up 
around the boiling point, less 
power and less mileage. 

He finds the old trick of moving 
the distributor advance one way or 
the other doesn’t affect the com- 
plaints, so he’s stymied. The old 
reliable “ping” he used to tune to 
either comes in at the wrong place, 
too high or too low in the advance 
pattern, or perhaps it won’t come 
in at all. 


He usually throws away several 
hours trying to whip the problem, 
and when unsuccessful tells the 
owner that the lowering of octane 
ratings of fuels on the market 
must have caused the heating and 
under-power. 

Then we catch the job and have 
to give the customer a routine tune- 
up making use of all pertinent in- 
plus a power test on 
the dynamometer. If results are 
not up to standard, we may find 
the carbon formations are causing 
a thermal block between the firing 
chamber and the coolant, which in- 
variably lowers the power of the 
burning fuel and seals the heat 
into the engine components. We 
remove the carbon and up the effi- 
ciency and lower the temp. 

Other times we find an imprope: 
advance curve or other ignition 
trouble or carburetion unbalance 
In any case, what we find can only 
be found by use of instruments in 
anything like a reasonable time. 

The “trend to tune-up” has al- 
ready arrived for our money. Ser- 
vicemen simply can’t postpone 
preparation for it any ionger and 
show a profit and happy customers 

Yrs, 


struments 


Ed. 


De Soto Torque Converter 
(Continued from page 85) 


(5) Mount converter unit to 
crankshaft flange and tighten nuts 
evenly. 

(6) Checking converter hub run- 
out: 

(a) Mount dial indicator on 
adapter plate as shown in Fig. 15. 

(b) Set dial indicator to zero and 
turn converter to obtain a runout 
reading. Runout at converter 
should not exceed .004 in. If run- 
out exceeds .004 in., it is probably 
due to dirt or burrs between the 
crankshaft flange and converter. 

(7) Install new “O” ring gaskets 
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With a 
SUNNEN 
PORTABLE 
'@:7 Oy.) tal 
GRINDER 


AT 
\ 


Grinding crankshafts cgef be a 
eae enon additio our 
usiness. Many owffers report tha 


they have paid for their Sunnen 
— grinder in as little as 
our months. 
The Sunnen Portable Crankshaft 
Grinder takes its alignm 
he motor block... p 
ind of 
a of. And witl’a reputation 
© grinding crankshafts 
accurately and quickly, you'll find 
that business all through your 
shop is better. 


ere’s why owners of the 
Sunnen Portable Crankshaft 
Grinder are so enthusiastic: 


e Portable, grinds rod journals 
right in the car. 

@ Guaranteed accurate—no hit 
and miss. 

e@ Wide range— %" to 7” 
diameters. 

@ Easy to set up. Easy to use. 

Write for complete information 

or ask your Sunnen jobber to 

arrange a demonstration. 


| 





on converter housing connectors and 
install housing assembly to adapter 
plate. Care should be taken to pre- 
vent damage to connector sleeves 
and to see that gaskets are in proper 
position. Mating surfaces of 
adapter plate and housing should be 
free of dirt and burrs. Caution: 
When installing converter housing 
assembly to converter, use extreme 
care so that reaction shaft enters 
the converter hub in alignment to 
prevent breaking of the reaction 
shaft seal ring. Use a slight pres- 
sure when pushing this assembly 


forward on the converter until seal 
ring has entered the hub. Install 
converter housing bolts. 

(8) Installation of clutch hous- 
ing, transmission, clutch linkage, 
etc., may be in reverse procedure of 
removal. 

Engine and Torque-Converter 

Lubrication Recommendations 

Capacity: 

Capacity of combined engine- 
crankcase and torque-converter oil 
system—13 quarts. When oil filter 
element is not changed—12 quarts. 











STANT oi Fitter caps 


The Evrseal mark assures workmanship, metal weight, 


finish excelling any replacement . . 


. equivalent to 


original equipment. Stant engineering contacts enabled 
us to develop this Evrseal Oil Cap equal to its job. 


But dealers say it will not sell itself .. . 


it’s not a 


cafeteria item. That’s why we developed the illus- 
trated Merchandiser . . . containing 19 heavy duty 
caps in seven models for practically all modern cars. 
Dealers say they sell more oil caps when they display 
this Merchandiser, check customers’ cars, explain how 
the aluminum wire fabric element in this EVRSEAL 
keeps dust from hiking engine wear. It’s a welcome 


new profit! 


Dealers tell us that they stand- 
ardize on Stant because (1) it’s 
a complete line of closures for 
radiator, gas tank and oil filler 
pipe, (2) has universal accept- 
ance, (3) original equipment use 
and quality standards, (4) sound 
merchandising, (5) better profit 
and turnover. Write Stant Man- 
ufacturing Company, Conners- 
ville, Indiana for catalog and 
prices, naming your jobber. 


the only complete quality line 





Oil change: 

The oil should be changed twice 
a year or as seasonal temperatures 
require. The entire system should 
be drained at this time and refilled 
with the proper SAE grades of oil 
as follows: 

SAE 30 

SAE 20-W 
SAE 10-W 
SAE 5-W 


Not lower than 32° F. 
As low as 10° F. 
As low as —10° F. 
Below —10° F. 

Draining: 

(1) Remove engine oil pan drain 
plug and drain crankcase. 

(2) Remove’ inspection cover 
plate on bottom of torque-converter 
housing. Rotate engine until the 
converter drain plug is accessible. 
Remove drain plug and allow con- 
verter to drain. 

(3) Replace engine oil pan drain 
plug and converter unit drain plug. 
Reinstall cover plate on 
housing. 

Refilling: 

(1) Add 13 quarts of recom- 
mended seasonal oil through crank- 
case filler pipe. Note: Add approxi- 
mately 12 quarts if filter element is 
not changed. 

(2) Start engine. After running 
for about five minutes at moderate 
engine speed, check for oil leaks. 
During the running period, the 
pressure indicated by oil gauge 
should be higher than 20 lbs. Stop 
engine and check oil level. Add oil 
if necessary to bring level up to 
“Full” mark on oil-level indicator. 


access 





How Loud Is Noisy? 
Law Can’t Tell 


Declaring that nobody can 
tell what is an “unusual or 
excessive noise,’’ District 
Judge Charles O. Betts has 
declared invalid part of the 
muffler law of Texas in a re- 
cent ruling at Austin. 

It is still illegal to drive a 
motor vehicle without a muff- 
ler or with a noise-making 
cutout, but the ruling would 
prevent state police from tak- 
ing action against drivers of 
vehicles with “hot-rod” muff- 
lers, according to Assistant 
Attorney General Calvin Gar- 
wood, Jr. 

Many cities, however, have 
anti-noise ordinances, which 
apparently are not affected by 
Betts’ ruling on the state law. 
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Wy GREAT 
- BEARINGS / 2 


The Moraine engine bearing line is the proved favorite for 
original equipment use . .. and the pre-sold favorite of 
millions of replacement buyers . . . because all Moraine 
bearings are of uniform high quality, made to original 
equipment tolerances. 


In addition to the vast number of cars and trucks on the 
road using original equipment Moraine bearings, there are 
Moraine engine bearings for an additional 20 million cars 
and trucks. That makes a big market for Moraine bearings. 
Think of what your share of that market can be! Stock 
Moraine engine bearings now and get your share of this 
market for a top-quality product. 


Leader of the Moraine original-equip- 


ment line is the exclusive Durex-100 The Beari High C ion D led 


bearing .. . the bearing that is made to 


stand up under the heavy loads and 
stresses of today’s high-speed, high-com- oO 


pression engines. 
Original Equipment on Cadillac, Buick, Oldsmobile, G.M.C., 
Fixible end Other Leading Makes 





The Durex-100 is 8 Ways Better... THE MATRIX MAKES THE DIFFERENCE! 


Ve ED Steel-backed middle layer (or matrix) of porous copper- 
nickel is bonded mechanically and metallurgically with 
. Greater resistance to . Stronger bond. babbitt overlay to give Durex-100 increased embedability 
fatigue. . Greater resistance to and greater resistance to fatigue. 
. Increased load scoring. 
capacity. . Greater resistance tc MORAINE ENGINE BEARINGS 
. Greater conformability. corrosion. 
. Better embedability. . More durability. A GENERAL MOTORS PRODUCT UNITED MOTORS Line 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 


MORAINE PRODUCTS "°°..." %u0"" 
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QUAKER STATE CUSTOMERS always come back. Surveys 
show that 3 out of 5 customers have been using Quaker 
State for 5 years or more. They’re satisfied it’s the best 
oil their money can buy... and satisfied customers are 
steady customers. 


Quaker State Motor Oil is refined through the most 
modern processing equipment, made from 100% pure 
Pennsylvania grade crude oil, and handled with unsur- 
passed technical skill. It not only protects against friction 
and heat under gruelling conditions, but helps prevent 
the formation of sludge, gums, and varnish,. 











Put that green and white Quaker State sign out front 
now, for BIGGER, BETTER BUSINESS! 





QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. © MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 


112 





Gas-Turbine Automobile 
Driven at 150 MPH 


AS car built by the 
Rover Co. attained the speed 
of 151.96 miles an hour for a flying 
mile during recent trials by the 
British firm. 

Three other British firms are 
also building gas-turbine cars. 
After two years of research, Austin 
Co. soon will be ready with a car 
of that type. Rolls-Royce and Arm- 
strong Siddeley are also carrying 
out experiments in the field. There 
are bugs to iron out but concen- 
trated research has resulted in 
progress, the firms reported. 


Use Grease When Installing 
Lockout Switch Plunger 


Ws servicing the rail lockout 
switch on installed overdrive 
units of Plymouths, care must be 
exercised in placing the lockout 
switch plunger in its proper posi- 
tion, according to a recent issue 
of Plymouth Product Information 
News. 

If the plunger is cocked, the 
sides of the hole in the overdrive 
housing may be damaged and the 


COCKED PLUNGER 
BURRS SDE OF 


TO INSTALL PLUNGER 
HERE. COAT WITH GREASE 
AND PUSH INTO PLACE 
WITH DETENT SPRING 


Film of grease assists in holding rail lockout switch 
plunger in correct vertical position 


switch will not operate. In this 
case it will be necessary to true 
up the hole with a file or scraper 

To properly install the plunger, 
cover it with a light film of grease. 
With the aid of a detent spring or 
similar tool, push the plunger up 
into its proper vertical position in 
the overdrive housing. The grease 
will hold it in place. 


Testing Vacuum Diaphragm 
On Willys Distributor 


HE following procedure for a 

distributor vacuum diaphragm 
test has been suggested by Willys- 
Overland Motors, Inc.: 

Vacuum-control-type distributors 
can develop premature failure of 
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contact points and 
cap if the vacuum 
chamber leaks 
This condition de- 
velops as a result 
of gas vapors 
passing through 
the diaphragm in- 
to the distributor 

A procedure for 
checking its dis- 
tributor with in- 
tegral vacuum 
control unit has 
been recommend- 


TO CARBURETOR , RUBBER HOSE OrSTRIBUTOR 4 
a EE 


TIGHT \ 
. RUBBER \ 
STOPPER J 


COUPLING 
yh oLass 
TUBE 


im 


oil aT 
=z \_} I] i 
Ve OR YSEAL 

PIPE PLUG 


COPPER TUBE 
SOLOERED ™ PLacE 








MERIT 


AUER SS 


Established line backed by 42 years of muf- 
fler experience. 


Recognized quality — every part specifically 
designed for the car. 


, Competitively priced. 


Complete line—serves all makes and models. 


_ Continuing development as evidenced by 
new Cushion-Aire Shell. 


Easily installed—perfect fit. 


_ Merchandising program, including decals, 
posters, direct mail, display stands, catalogs, 
price schedules, wall charts, inspection tags, 
envelope stuffers, etc. 


Write, wire or phone for complete details. 


| 


619 SMITH 


STREET * TOLEDO 1, OHIO 








ed by The Electric Auto-Lite Co 
This test is made by disconnecting 
the vacuum line from the distribu- 
tor and connecting a test jar as 
shown in the illustration. 

All connections on the distributor 
side of the test must be tight. 

Run the engine at constant speed 
(approximately 750 r.p.m.). If bub- 
bles show in the water, the vacuum 
unit leaks and the distributor should 
be removed for repair. If only a 
slight bubble shows at intervals of 
about 15 seconds, there is no cause 
for rejection. 


To prevent water from being 
drawn into the vacuum chamber, 
disconnect the vacuum line from the 
distributor before stopping the en- 
gine. 

“Horseless Carriages” 
Vie for Prizes 


NEARLY 100 antique automobiles 
1 were readied to participate 
in the annual “Old Car Festival” 
at Greenfield Village, near Dear- 
born, Mich., Sept. 18. From Ameri- 
can Underslung to Zentmobile, 


# 
MOUNTS? “ 


ANCHOR RUBBER PRODUCTS, INC. 


1725 LONDON ROAD : CLEVELAND 12, OHIO 





they were to compete in beauty, 
cranking and slow-speed contests 
in various age and horsepower 
classifications. 

Led by George Finzel’s old- 
time band, the cars were to pa- 
rade through the village entrance 
and assemble on the green for 
judging. Not only the care and 
accuracy with which the cars 
were restored, but also the au- 
thenticity and fashion of the pas- 
sengers’ costumes, counted in the 
judging. 

A new twist on the current 
“stock car” races was a contest 
among the older vehicles in which 
the award would go to the car 
completing a circuit 
around the green at the slowest 
possible speed without stalling. 

Some of the more unusual cars 
scheduled to participate in the 
festival included a 1908 Brush 
with coil springs, featuring an 
early attempt at individual front- 
wheel suspension; a custom-built 
1915 Cadillac with air-condition- 
ing, a telephone, sleeping accom- 
modations, an electric fan and 
refrigerator; the curved-dash 
Oldsmobile of 1902-3, and a 1910 
Regal Underslung. 


closed 


Why Does U. S. Use 
So Much Rubber? 


gerne the reason the United 
States uses more rubber than all 
the rest of the world put together 
is that Americans also own more 
than three-quarters of the world’s 
automobiles and about half the 
buses and trucks. 

A recent rubber study made by 
the B. F. Goodrich Co. revealed 
that about 85 per cent of the new 
rubber consumed in the United 
States goes into tires, tubes and 
other rubber products used on mo- 
tor vehicles. It pointed out that 
70 per cent of this figure alone 
goes into tires and tubes. 

America consumed 1,214,000 
long tons of new rubber last year, 
the study showed. What’s more, 
the company estimates by 1960 
we'll be using at least 1,600,000 
long tons of new rubber in this 
country. 


To Open Plant in Kentucky 


Plans for opening a plant in 
Frankfcert, Ky., this fall have been 
announced by Southern Mouldings, 
Inc., maker of mouldings for the 
automotive and allied industries. 
The firm has already purchased a 
building. 
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17'S EASY TO SEE... srirrin iames 


OUT-LAST 
ALL OTHERS 


® Griffin engineers concentrate on fleet requirements. They 
build lamps that last—lamps that give sharp, clear warning 
signals under all conditions. 

The 114 clearance-or-marker lamp is typical of Griffin's 
all-out policy to perfect fleet safety lighting. It’s so flat it 
hugs inside the rub-rail, sheltered from bumps or blows. The 
body is one-piece, non-ferrous metal with molded-in con- 
nector socket. The lamp is completely corrosion-proof—it 
can’t rust, even on cattle trucks. This eliminates the biggest 
cause of lamp failure—assures longer, more dependable serv- 
ice under all conditions. 

Here’s another example of advanced Griffin engineering 
—another reason why it pays to standardize on the complete 
line of fleet safety lighting needs. 


THE GRIFFIN LAMP COMPANY + HAMILTON, OHIO 





ne piece with molded-in 
$s eliminated 


r cushions shocks, absorbs v 


2. Mount g gasket ‘ 


3. Lens gasket of thick cork give additional protection from blows and sideswipes, 


4. Heavily cadmium plated spring steel retainer ring holds lens firmly in place 
6. Beacon-type lens provides clear signals from rear, front and side. Available in amber, 
green, crystal or red. 








AUTOMOTIVE SAFETY LIGHTING 
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WorRLb Bé€sTos 


FIRST for steady, 


cr nn 


re IRLO Besros 


a GRID LOCK SETS 


Take Advantage of These Exclusive Your World Bestos 


ACE-HIGH DEALS for Car Dealer 
poe endl ney dp alga Your Brake Lining and 


Get started with World Bestos NOW ... and get abso- 
lutely free one or more of these fine premiums. Only 


World Bestos offers Ace-High Deals! Prescribed Friction Sets . for passenger 
cars, commercials, taxis and trucks. Full molded, highest 
quality lining engineered for each make and model vehicle. 





Grid Lock Sets . . . top quality Wireback molded 
sets for all popular cars, commercials and light and medium 


Easy-Roll COMFORT CREEPER . . . 
trucks. A must for complete brake service. 


~ given with each order for any 25 sets of 
World Bestos Lining. Regular $8.75 Gi-Gr- 
Nite value. Postpaid anywhere in U. S. 
Bonding . . . both Prescribed 
"Gi-Gr-Nite” < Friction and Grid Lock are available 


LITTLE J eee . 

‘ e Ok as undrilled, unchamfered, pack- 

given with each order for : 

any 20 sets of World aged sets to be used with World 
0 k ing. A F 

pear Png Boge Bo Bestos Pyrobond Film. Unexcelled 

Regular $7.65 value ‘ bonding results f 

(tools not included). Post- 9 er eee eee 

paid anywhere in U. S. and trucks. Bonded shoe exchange 

service available from World 


Personalized Bestos’ Atlanta Warehouse. 
ZIPPO LIGHTER . . . 

given with each order of any 

12 sets of World Bestos Brake 

Lining. Engraved with your ex- 

act signature in color. Regular 

$4.60 valve. Postpaid any- 

where in U. S. 


Ask your World Bestos Jobber about these 
deals . . . or write direct to World Bestos 


re yet 
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BRAKE LININGS and BRAKE BLOCKS 
consistent quality 


Every World Bestos Brake Lining is specifically 
designed to meet U. S. Government Bureau 
of Standards Specifications HHL-361-A. 
Its consistently high quality is due to the strict 
production and quality control that is maintained 
in the World Bestos plant .. . the most modern, 
most efficient plant in the brake lining industry. 
That's why you're always sure of getting exactly 
the right fit, the same long wearing qualities, 
the same braking efficiency and customer satisfaction 


: ; TRUCK BLOCKS 
every time you install World Bestos. 


Jobber Can Supply All 
Block Needs... 


Truck Blocks... VY,” thickness and over, in a se- 
lection of compounds for medium, medium high and medium 
low friction . . . and in combinations to meet heavy-duty 
conditions quietly with a minimum of fade and drum wear. 


Truck Group Blocks . . . Undrilled, heavy-duty 
segments in a variety of sizes that will service thousands of 
different truck and bus models back to 1933. High or me- 
dium friction. Dependable performance guaranteed. TRUCK GROUP BLOCKS 


Red and Green Blocks. . . High friction, 
guaranteed No-Fade "J" Combination Block Sets for heavy- 
duty trucks and trailers in extremely severe service; guaran- 
teed Noise-Proof, No-Fade "U" Combination Block Sets for 
Buses. Both combinations effectively eliminate glazing and 
reduce drum heat-checking. 


Bestos Jobber ..« . 


BeéeSTOS *: 


is 
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Oil: MS, MM, ML 


(Continued from page 66) 


conditions. Engine design, especial- 
ly adequate cooling of oil as well 
as of pistons, valve guides, and 
seats, can minimize the effect on 
the oil. 

Service MM: 

Service typical of gasoline and 
other spark ignition engines oper- 
ating under moderate to severe ser- 
vice conditions, but presenting 
problems of deposit or bearing cor- 
control when crankcase oil 


Sanett Says: 


rosion 


temperatures are high. 

This is a more moderate service 
condition than Service MS. Vehicles 
powered by engines which are rela- 
tively insensitive to deposit forma- 
tion when operated at high speeds 
and under heavy loads are included 
in this service, particularly when 
operated with fuels of suitable 
characteristics. It does not include 
extensive operation under the se- 
vere type of low engine tempera- 
ture service such as start-and-stop 
driving or prolonged idling de- 
scribed under Service MS. 


THE LIVES OF SCHOOL CHILDREN 


AND OTHERS DEPEND UPON 


GOOD BRAKES 


Merchandising Brake Service With Modern Barrett 
Equipment Pays Dividends In SAFETY And PROFIT 


The wide-awake shop owner and mechanic 
always SELLS the need for brake service. 
Letting customers discover faulty brakes 
the dangerous way destroys lives, prop- 
erty and their confidence in your shop. 
Merchandized Brake Service in a modern 
shop completely equipped with precision 
Barrett Brake Service Equipment, Tools 
and Supplies earns big profits on brake 
work. Make a habit of checking brakes on 
every car that comes into your shop.... 


THE 
BRAKE DOKTER 


Cures Brake Troubles 


TELL THEM—AND SELL THEM! 


—_— 


BRAKE SHOE —— 
DRUM LATHES 


GRINDERS 


MINIT-BONDERS 


y; 
aff 


SHOE 
BOND-TEST-R'S CONDITIONERS 





| BARRETT EQUIPMENT C 


The World's Finest Brake Service Equipment 
© 21st & Cass Ave. * St. Levis 6, Mo. 
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Service ML: 

Service typical of gasoline and 
other spark ignition engines op- 
erating under light and favorable 
service conditions, the engines hav- 
ing no special lubrication require- 
ments and having no design char- 
acteristics sensitive to deposit for- 
mation. 

This is the least severe service 
condition. This type of service in- 
cludes moderate speed driving most 
of the time, with no severe low or 
high engine temperature operation. 
It also includes operation of ve- 
hicles with engines insensitive to 
sludge, deposit formation or fuel 
characteristics. 

Diesel Engines 

The severity of diesel engine ser- 
vice with respect to wear and de- 
posit formation depends upon a 
combination of several factors. 
First is the power requirement. 
High continuous power output or 
overload at high atmospheric tem- 
peratures or intermittent power 
demands at low temperatures rep- 
resent severe service. By contrast, 
rated load, continuous or intermit- 
tent operation at normal tempera- 
tures can be considered normal 
diesel engine service. 

From the standpoint of design, 
diesel engine speeds are usually 
lower than gasoline engine speeds, 
but higher temperatures within 
the engine and greater bearing 
loads may be expected. The design 
of the engine and its cooling sys- 
tem, also its installation in any 
equipment, all affect service se- 
verity. 

In the diesel engine, 
products of combustion 
wear and deposits on pistons and 
in the crankcase can be formed 
from incomplete combustion of any 
fuel and from some specific fuel 
components such as sulphur. The 
effects of these combustion prod- 
ucts and consequently the severity 
of the service requirements are 
greatly magnified by low-tempera- 
ture operation and are influenced 
in varying degree by engine design 
characteristics. 

Service DG: 

Service typical of diesel engines 
in any operation where there are 
no exceptionally severe require- 
ments for wear or deposit control 
due to fuel Sr to engine design 
characteristics. 

Rated load, continuous output or 
intermittent operation under nor- 
mal temperature conditions can be 
considered as normal service re- 
quirements for car service DG. 


harmful 
causing 
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BOWERS (lsc hiliy freuny neta’ 
..-1O HELP YOU CLINCH EVERY SALE 


Cadmidyne 


ADD WATER ONLY ONCE A YEAR 


Cadmidyne is the amazing battery that needs 
water ONLY ONCE A YEAR under normal car 
use! Guaranteed in writing for 27 months or 
27,000 miles. Exclusive Bowers Ball Mill Oxide 
plus a minimum of 51 power-packed plates pro- 
vide trouble-free service, longer life. No more 
nuisance, no more worry, no more costly adjust- 
ments due to lack of water. PREMIUM Quality 
at an attractive price—with a good profit for you! 


BOWERS 


TOP QUALITY FOR OVER 30 YEARS 


Here's dependable power, high quality known on 
land, on sea and in the air... all around the 
globe! No other battery delivers more honest-to- 
goodness VALUE per dollar than a Bowers Better- 
Built Battery. Every time you install a Bowers 
Battery you win a lasting friend—and you make 
a bigger profit for yourself on every easy sale 
and repeat sale! Get the facts TODAY. 


Stews: 
7 ee ae, 
ip ees 





He OAMER 


hee es 
per 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 








Depending upon individual engine 
design characteristics, most diese! 
engine builders have designated 
maximum fuel sulphur limits for 
this service classification. 

Service DS: 

Service typical of diesel engines 
operating under extremely severe 
conditions or having design charac- 
teristics or using fuel tending to 
produce abnormal wear or deposits. 

The service conditions in this 
classification are the most severe 
encountered in the operation of 
diesel engines. High load opera- 


FOR A BETTER 
“INSIDE JOB’ — 
USE 


PYROIL 


@ You may spend time and money in 
keeping your car polished, gleaming and 
color-bright on the outside. But what 
about the inside—the expensive “heart” 
of your car—the motor? Are you sure 
that’s giving you the best performance at 
the lowest maintenance cost? One way 
to be absolutely sure is to use Pyroil. 
Pyroil won't take any of vour time or 
effort —and costs just a few pennies. 
Pyroil improves lubrication. Pyroil pre- 
vents friction between cylinder surfaces 
and piston rings. Pyroil prevents clog- 
ging, caused by carbon deposits and rust. 
Pyroil cleans your motor, and keeps it 
clean. For a better “inside job,” add 
Pyroil—add miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating oil, 
Aircraft Pyroil A for gasoline. 


[GIVEN ! 





An attractive Pyrol! metal sov- 
J ings bonk—takes coins up to 50¢ 
| MOTORISTS, it's yours for 

he asking—sent postage paid. 








168 Pyroil Bldg. 
La Crosse, Wisconsin 
Canadian Distributors: 


Central Purchasing Agencies, Ltd., 


Toronto, Ontario 


tion at high temperatures, design 
factors or engine installation de- 
tails causing high temperatures 
within the engine, constitute severe 
service, as does intermittent opera- 
tion at low temperatures, since 
both promote wear and deposit for- 
mation. Cooling system design and 
maintenance practices can aggra- 
vate or minimize the severity in 
either case. The use of high sul- 
phur content fuels increases ser- 
vice severity with respect to wear 
and deposits in varying degree, de- 
pending upon design, maintenance 


PYROIL 


DOES A BETTER JOB 


FOR YOU, TOO— 
MR. JOBBER! 


@ As a money maker — as a re- 
peater—and as a good will builder, 
Pyroil is tops! And the added in- 
centive of beautiful gifts that 
Pyroil Company offers salesmen 
in retail outlets, sure has them 


hustling for sales day in and day | 


out. And every bit of extra effort 


they put in increases YOUR prof. | 


its. Why not cash in now? 


DROP US A LINE AND WE'LL | 
HAVE OUR FACTORY REPRE.- | 


SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN- 


DISING AND PROMOTION PRO. | 


GRAM. 





REPRESENTATIVES: 
Svutheast—McDonald & McPherson Co., P.O. Box 452, Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 
Southwest—Hirsig-Frazier Co., 4333 Belmont Ave., Dallas 4, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, Calif. 
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and operating conditions, especial- 
ly low temperatures. Hence, fre- 
quently their use is considered to 
constitute severe service. 


Use of Letter Designations 

When the letter designations are 
used to indicate services for which 
oils may be suitable, it is the intent 
that they be preceded by the words, 
“For Service.” 

To illustrate, an oil suitable for 
moderate service conditions in 
gasoline engines would be referred 
to as “For Service MM.” If oils 
are suitable for more than one ser- 
vice, it is appropriate that these 
oils be referred to with the marks 
associated with such services. For 
example “For Services MS—DG or 
MS—MM,” etc. 


Automotive Courses Increase 
Under Teacher-Student Plan 


| germ: sassy recognition of the im- 
portance of automotive technol- 
ogy in high school and junior 
college curriculums is evidenced by 
the growing number of graduate 
courses conducted during the past 
summer for teachers of automotive 
motor mechanics classes, according 
to P. B. Hopkins, manager of Cen- 
tral Service Division of Chrysler 
Corp. 

Now in its third year, the auto- 
motive teacher-training program 
has increased from one participat- 
ing school in 1950 to nine this 
year, Hopkins said. Automobile 
manufacturers are cooperating with 
state and city boards of education 
by providing technical experts to 
conduct courses at colleges and 
universities and the schools are 
granting credits toward graduate 
degrees to teacher-students. 

Upon completion of the summer 
courses, the teacher-students re- 
turn to their classrooms to instruct 
students throughout the country. 
Nearly 1,000 elementary schools, 
trade schools, high schools and jun- 
ior colleges conducted classes in 
automotive mechanics during the 
1951-52 school year, Hopkins 
pointed out. 


Willys Expands in Brazil 

Plans for the establishment of a 
Willys-Overland assembly plant at 
Sao Paulo, Brazil, for the produc- 


tion of Jeeps, station wagons, 
trucks and Aero Willys passenger 
cars have been announced by Ward 
M. Canaday, president of Willys- 
Overland Motors, Inc. Construction 
on the plant has begun, he said. 





Where in the world, save in America, could this challenge 
become a familiar part of the language? These four simple 
words express our spirit of independence, the dignity of the 
individual, and the self-confidence of free men. Abroad, 
where “5 Year Plans” and “Collective Systems” control the 
individual rigidly, “Who Said I Can't?” would be a quick 
ticket to the salt mines! 


Analyze that big statement in four little words a bit. Think 
of “Who Said I Can’t?” in terms of a man’s relationship 
with his boss . .. his neighbor .. . or, im your own day-to-day 
problems of meeting and overcoming obstacles — han- 
dling your job — accomplishing things. 


b SER: wd 
IN \\ In boom times or bad in this free country, real mechanics 
‘Ao LLRRAR working with good Hand Tools stand up and challenge 
pbieoaa ae: with an emphatic “Who Said I Can’t?” It’s American 
brother, and it’s still very much yours . . . don’t let anyone 
prrery e— geeanen o take that birthright away from you. Let's keep our Ameri- 


your trade. From slim, powerful Sockets and dependable 

Flat Wrenches to the ingenious, time-saving, special Tools can system — and work to make it better. 
for automotive work, you'll find New Britain has every- 

thing you demand in practical utility plus solid quality. 

Ask your Jobber to show you this money-moking Set 

Ne. 6050. 





L 


GREATER STRENGTH ~ BETTER FIT 
THE NEW BRITAIN MACHINE CO. « NEW BRITAIN, CONN 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 








What about Hot-Rodding? 
(Continued from page 62) 


Auto Racing, having been among 
the organizers of the original 
NASCAR group. 

“It’s a good thing for boys to get 
interested in cars,” he said. “It 
teaches them to use their hands and 
their heads, for it takes both to 
work on a hot-rod. 

“Of course, some of the young- 
sters do speed and drive recklessly 
—as do some drivers of ordinary 
cars and some older drivers. But 


am * 


r 


not all of them by any means. With 
the help of responsible businessmen 
and the cooperation of the police, 
hot-rod clubs have been formed in 
many localities to channel hot-rod- 
ding interest into constructive ac- 
tivities and remove any danger and 
inconvenience to other drivers.” 
These clubs use blocked-off sec- 
tions of roads or airstrips for all 
tests of their cars. The tests are 
conducted under close supervision, 
observing all safety practices. Vogt 
believes that many hot-rodders— 
and not just the youngsters—would 


iRROR HEADS 


Use a slide rule or simple addition and you still get over 300 different 
mirror combinations from the basic units of the Miro-Flex Mirror line. 
Complete interchangeability, plus sensible packaging enable the jobber or 
dealer to have immediately available the mirror you need...and with a 


minimum of inventory, too. 


Modern designing and expert workmanshi 


go into every 


Miro-Flex Mirror. Mirror heads are heavily silvered on double 
strength glass, plasticized to prevent discoloration and Perma- 


sealed against moisture. 


Write Today for Complete Information and Prices 
Miro-Flex is the originator of the Genuine Miro-Flare 


MIRO-FLEX CO., INC. 


1824 EAST SECOND STREET . 


WICHITA, KANSAS 


gladly pay a small fee for the use 
of a test strip out of traffic, in cases 
where a fee was necessary to main- 
tain such a strip. 

If a member of a recognized hot- 
rod club receives a ticket for a traf- 
fic violation, he is fined by the club 
as well as by traffic officials. A 
specified number of tickets means 
dismissal from the club. 

Not every hot-rodder would join 
a club and abide by its rules. But 
the difference in hot-rodding activi- 
ties and attitudes in cities with such 
clubs is quite different from those 
without them, Vogt said. 

Usually the men who work with 
these clubs are businessmen who get 
just as much fun as the teen-agers 
in seeing what can be done with a 
car. 

Interest in hot-rodding, which 
has been growing tremendously in 
the past few years, is something for 
an automotive man to keep his eye 
on. 

It can be profitable if he does 
good hot-rod work in his shop. It 
can be good public relations if he 
sponsors constructive, and regu- 
lated, hot-rod activities for young- 
sters. 

And as Vogt and many others will 
tell you, it can be a lot of fun! 


$300 from Balancing 
(Continued from page 68) 


machine and would handle such 
jobs efficiently. From time to time 
I send them other material that the 
automotive suppliers put out. 

I use the telephone only in cases 
where customers have left their 
cars for repair and I have to tell 
them of needed repairs, including 
wheel balancing. 

I expect volume in wheel bal- 
ancing to take a continuous turn 
upward and cannot tell yet at what 
point it will begin to level off for 
our shop. 

As I have said, with cars coming 
in on an average of twice a week 
for gas, I can watch those tires 
more closely than if I had just a 
straight repair shop. 


Union Gets a Rebuff 
At Oklahoma City 


MPLOYEES of Fred Jones Lin- 

4 coln and Mercury dealerships, 
Oklahoma City, Okla., voted out 
the International Association of 
Machinists (AFL) as their bar- 
gaining agent last month. 

The result of the special elec- 
tion was five for and 49 against 
union representation. 
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PACKARD IGNITION CABLE G=) Jiicheca ict 


Long considered the “standard of the ~ IGNITION CABLE 


automotive industry,” Packard high-tension 
cable is original equipment on more cars, 
trucks, buses and tractors than any other 
cable. Packard FOUR-FORTY and Pack- 
ard LAC-KARD ignition cable are designed 
to deliver balanced performance in every 
application. 





PACKARD BATTERY CABLE 


Packard battery cables are used as 
original equipment on more cars, 
trucks, buses and tractors than cables 
of any other make. Packard battery 
cables are full size, full weight... are 
available with LEADALLOY terminals 
or leaded brass terminals. Both types 
are packaged in individual cartons — 
both deliver top performance—both 
have acceptance, everywhere. 





PACKARD LOW-TENSION CABLE 


As with Packard's two other products, Packard low- 
tension cable is used as original equipment on more 
cars, trucks, buses and tractors than cable of any other 
make. Packard's “249 Compound” insulation, by 
every laboratory test and by the test of long, hard 
usage, has exceptional resistance to heat, oil, chemi- 
cals and abrasion. 


7, 


REG US PAT OFF 








Packard Electric Division, G | Motors Corp 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE 
AND AVIATION WIRING 
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Used-Car Tnrnover 
(Continued from page 70) 


on the same lot consistently outsell 
others under almost identical con- 
ditions, we have to admit that 
it’s an art. Often we've seen cus- 
tomers about to leave the lot taken 
over by another man and sold. 
“It’s a hard thing to put your 
finger on and a harder thing to 
teach, but we find we can impart it 
to those with natural talent who 
are willing to really work at it. We 
have the best luck teaching it by 


THIS NEW DISPLAY 





See your jobber and order your 
merchandiser and mats right now. 


demonstration, so some of the 
‘order takers,’ reared in or spoiled 
by the recent sellers’ market, can 
observe the flexibility of approach 
and response by which the pros- 
pect’s mind is led and stimulated. 

“The best men sell a part of 
their own faith and enthusiasm for 
the product and our organization 
with every car. They skillfully 
adapt the customer’s mind to the 
facts of the current market and 
leave him satisfied that he’s get- 
ting the maximum of beauty, value, 
service and security in his deal. A 


MERCHANDISER 


ON 
MONKEY GRIP 
Feather Flex 
AUTO AND 
ALL PURPOSE MATS 


Yes sir, this brand new Monkey 
Grip Display Merchandiser is 
like an extra salesman on the 
floor. It’s an eye appealing dis- 
play that produces more and 
easier sales of Feather Flex auto 
and all purpose rubber mats. 
The sales message is on the 
colorful display card ... the cus- 
tomer reads the message, 
examines the mats and BUYS! 
The display is compact and sets 
up in seconds... ready to do a 
selling job for you. 





Same Ownership and Management as Better M 
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L Grip C 


man who can’t momentarily lift the 
whole transaction out of the rou- 
tine and give the buyer his little 
instant of personal triumph is not 
a salesman. We see it done every 
day and those customers stay sold, 
on us as well as on the cars they 
buy. 

“We're not averse to a few little 
tricks like colored lights, whirling 
umbrellas or geometric arrange- 
ment of cars to create selling at- 
mosphere. But none of these, or 
the orthodox fundamentals, takes 
the place of personalized salesman- 
ship to produce, first, selective trad- 
ing in new-car deals and, second, 
quick sales of properly-priced used 
units to customers whose minds 
have been skillfully conditioned.” 


Alabamians to Witness 
Safety Ceremony 


SPECIAL safety ceremony is 

being planned as a highlight 
of the annual convention of the 
Automobile Dealers Association of 
Alabama at the Buena Vista Hotel, 
Biloxi, Miss., Oct. 26-28. 

W. F. Hufstader, a vice-presi- 
dent of General Motors and chair- 
man of the Inter-Industry Highway 
Safety Committee, will present 
certificates to dealers who have 
furnished, are furnishing or who 
have committed themselves to fur- 
nish during this new year safety 
cars to schools for behind-the- 
wheel driver-training purposes. 


Virginia Membership 
Reaches New High 


fp Automotive Trade Associa- 
tion of Virginia has the largest 
membership in its nine-year his- 
tory with a total of 1,128 members, 
General Manager John E. Raine 
reported last month. This is 91 
per cent of new-car dealers in the 
state, he said. 

Wiliiam T. Robey, Jr., of Buena 
Vista, recently was elected a direc- 
tor of the association to fill the un- 
expired term of Guy O. Farley, 
Staunton. Farley resigned after 
disposing of his interests in Far- 
ley Motors. 


Whiteville Dealers Name Braxton 


Noah Braxton, manager of Brax- 
ton Motor Sales of Whiteville, 
N. C., has been elected president of 
the Columbus County Automobile 
Dealers Association. Other officers 
are A. E. Goldfinch of Tabor City, 
vice-president, and Norman Peal of 
Chadbourn, secretary-treasurer. 
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“No special deals here” 


“Occasionally I may have lost a customer The outstanding customer satisfaction Auto- 
because he was after a special deal on parts, Lite Original Factory Parts afford service men 


but I’ve never lost one because of a faulty is proved by this fact: more than half of 
part. This proves just one thing to me— America’s car makers specify Auto-Lite. Make 
original factory parte are the surest way to the wise choice of original factory parts and 
heop your seputation. Any time a service protect your honest workmanship . . . and 
SUED & CHET a aeneNS. Reh & aONe build your profits and your business. For full 


last long . . . that’s why I’m strong for 
original factory parts.” 
R. J. Schnabel THE ELECTRIC AUTO-LITE COMPANY 


511 Bluff Street, Waterloo, Iowa Toledo 1 Parts & Service Division Ohio 


“TESTED (QUALITV 


NAL 


information, write direct to 








IN THE 


CLUTCH 


YOU CAN 
ALWAYS COUNT ON 


tested é 
sealed ie ° matched 


packaged < y : ‘ ‘ mated 


ASK YOUR JOBBER 
OR 
WRITE FOR DETAILS 


MATCHED CLUTCH SETS 


Accuntle PARTS MEG. CO. isi oses 
1505 Rockwell Avenue 


REPLACEMENT UNIT CO. cieverano 14. onto 


The five Lincoln sales department 
managers in the Southern region of 
the Lincoln-Mercury Division, Ford 
Motor Co., met recently in Atlanta 
for a merchandising program pre- 
sented by Detroit L-M division offi- 
cials. Left to right are W. A. Keller, 
national used car manager of the 
division; W. A. Toms, regional sales 
manager, and G. S. Coats, national 
Lincoln sales department manager. 
Others in the picture were Lincoln 
sales department managers from 
the five districts in the region and 
members of the Atlanta L-M dis- 
trict. 


Chrysler Engineers Develop 
Air-Conditioner for Cars 


AN AUTOMOBILE air-conditioning 
system that is said to give 
adequate cooling and dehumidifica- 
tion even when the car is operating 
in traffic in hot, humid weather 
has been announced by Chrysler 
Corp. Engineering Division. 

The system is said to mix at 
least 25 per cent fresh air from 
the outside with the inside air to 
prevent staleness that would other 
wise occur in a tightly-closed car. 

Pulling outside air into the car 
pressurizes the interior of the car 
very slightly, engineers said, so 
that any leakage of air will be 
from the inside out and not bring 
hot air into the automobile. 

During recent heat waves, ex- 
perimental cars equipped with the 
system maintained air inside the 
car at temperatures in the 70's 
while moving in heavy traffic when 
outside temperatures exceeded 100 
degrees, Chrysler engineers said. 

The system is said to have a 
cooling ability equivalent to melt- 
ing from 1!, to three tons of ice 
per day. 

The unit operates off the engine 
and has a single control on the 
dash. 


Steering Units Total 82,000 


More than 82,000 DeSoto and 
Chrysler cars have been equipped 
with power steering since the unit 
was made available in 1951, Chrys- 
ler Corp. officials have announced. 
Customer preference for the steer- 
ing unit ranges from 12 per cent 
for the six-cylinder Chrysler Wind- 
sor to 94 per cent for the Imperial. 
The system is being used in 20 per 
cent of the Powermaster six-cylin- 
der DeSotos and 55 per cent of the 
Fire Dome V-8 models. 
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world’s fastest-working 
body jack equipment is 
orto-Power 





...and here’s why! 


This is the ONLY COMPLETE line of hydraulic body jack equip- 
m weight’’ class. This GREATER SELECTION 

id attachments means more flexibility mere 

PUSH .. . greater efficiency on a wider range 


of body damage! 


1. 

2 EASIER, FASTER HANDLING—"“‘Bantam”’ has 2 tons of power. 
e 

3. 


It's just the right power and size for 90% of all panel work 

the most compact, lightweight equipment in its class. It gets in 
where bigger jacks can't go. An there's just one bose and 
no pumping to retract the ram, 


FASTER PULL, PUSH or SPREAD because only Blackhawk offers 
quick-switch of rams . . . Bantam gives you a change from a push 
to a spreader to a pull setup — lightning fast! 


If it doesn’t offer you all this 


Equip every body man with a BANTAM... -+-it’s not a “Porto-Power™ 


° e (1) A full range of essential rams! 
for a happier, more profitable shop! ‘\aleas or SULA aie Ba 


. ° . . POWER! 
The money-makers do it this way! They arm each man with a 


“Bantam” 2-ton “Porto-Power” and get much faster out-put C) Easier handling . .. @ single hose 

on 90% of all body work, And, they salvage more body sec- revolvi-g coupler , , . all-direc- 

tions, make better bids on rebuilding work and collect more tional rams 

profit on used cars, You get “Bantam” equipment in low cost, () Interchangeability of rams! 

portable kits or assortments. See your Blackhawk jobber. (C0 Spreaders with built-in rams? 
siete on "sudhewk Mt. “Co. Deve * <a, Mibeeches 1. Winebele C * ae oe eae 


cialized attachments for 


BLACKHAWK =~ 
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Keep Up To Date . 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


101 WRITE FOR on RTIS LITERATURE 
ASSEMBLY C-6—Gives full in- 

formation on Curtis hin Compressors, 

Car Washers and Curtis Auto Lifts. Curtis 

Pneumatic Machinery Division of Curtis Mfg. 

Co., 1938 Kielen Avenue, St. Louis 20, Mo. 


102 TWELVE PAGE BOOKLET IN 

COLOR illustrating two specialized 

materials for ODOR CONTROL in industrial 

housekeeping and plant sanitation work. 

Oakite Products, Inc., 22 Thames St., New 
wm. F. 


York 6, 
104 FACTS ABOUT SPARK PLUGS 
AND ENGINES—To say that spark 
plugs are alike today, and that it doesn’t make 
much difference which you buy is mistaking 
facts. The purpose of this booklet is to give 
you facts—to show you how vitally important 
good spark plugs are to efficient operation. 
Champion Spark Plug Co., 900 Upton St., 
Toledo 1, Ohio. 


105 WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLE- 
TIN. Discusses in detail straivht air and air- 
over-hydraulic air braking systems. Contains 
an explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers compon- 
ent parts as well as field installation kits. 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 
107 HOW PYROL PROTECTS—a pamph- 
let describing in detail the way in 
which Pyrol protects the moving parts of en- 
gines. Pyro] Co., La Crosse, Wis. 


109 AMMCO ENGINE REBUILDING 

AND BRAKE SERVICE TOOLS 
AND EQUIPMENT—Catalogs describing the 
Ammco line of Wet and Dry Honing Machines, 
Brake Shoe Grinders, Brake Shoe Setting 
Gages, Brake Drum Micrometers, Brake Cylin- 
der Hones, Connecting Rod Aligners. Line 
Boring Machines. Ridge Reamers, Portable 
Coolant Units, Tension Indicators, Tappet and 
Rocker Arm Grinders, Small Bore Hones, Cyl- 
inder Hones and Foot Switches. Ammco Tools, 
Ine., 2110 Commonwealth Avenue, North Chi- 
cago, Il. 


110 THE PERFECT CROWN — Earle 

Estes Mfg. Co. is offering a 4 page 
booklet in color illustrating and describing 
how the CROWN original valve pad SI- 
LENCES clicking noise and LUBRICATES 
rocker arms in all valve in head engines. 
Earle Estes Mfg. Co., Union City, Ga. 


111 SELECTION GUIDE OF SPECIAL- 
IZED LUBRICATION TOOLS—Set 
up in chart form covering 19 makes of cars 
and 8 specialized tools. Especially helpful to 
inexperienced operator, meking it practically 
impossible to select the wrong gun or accessory 
for any given operation. Also has chassis 
drawing pointing out every part named. Form 
No. 38-808. Alemite Div., Stewart Warner 
Corp., 1826 Diversey Parkway, Chicago 14, II- 
linois. 
112 CONTOUR SPACER RING—Descrip- 
tive literature and specifications on 
the new Accurate contour spacer ring, castor 
shims and the no-slip wheel weights. Accurate 
Weight Mfr. Co., P. O. Box 1063, Americus, 
Ga. 
116 START & GO—A coiorful brochure 
describing the recent “Start & Go” 
test in which the Hester battery proved its 
amazing durability and recuperative power. 
Also contains data about the research, engi- 
neering, inspections and tests which are used 
in the manufacture of Hester battery for 
every need. Hester Battery Mfg. Co., Nashville, 
‘enn. 
117 SCHWAIGER’S NEW CLAMP LOCK 
NUT will hold like welded on old 
worn-out threads. It has been tested to stand 
50 tons pressure. Can be removed without in- 


128 


jury to threads and used over and over. You 
can get exact adjustment to bearing since no 
key is needed. Tapered thread locks the nut. 
Schwaiger Mfg. Co., P. O. Box 154, Cullman, 
Ala. 


118 IDLER ARM ADJUSTER—Descrip- 

tive literature about the D & V idler 
arm adjuster for center point steering assem- 
bly on 1949-52 Chevrolets. Eliminates Front- 
end noise, excessive wear on steerinz assem- 
bly, road shock and car weave caused by worn 
idler arm, D & V Mfg. Co., 1953 Bessemer 
Road, Birmingham, Ala. 


119 RAMCO SERVICE MANUAL — 5th 

edition. Illustrated. Gives complete 
data on piston ring installation—also hints on 
locating engine trouble—causes of oil loss— 
pitfalls of motor-overhaulinz and how to over- 
come. Ramsey Corp., 3698 Forest Park Blvd., 
St. Louis 8, Mo. 


“ARCWELL” restored crankshafts 
121 are guaranteed: against defective 
workmanship, to be within mfrs. standard spe- 
cifications, properly aligned and balanced, to 
never flake, loosen or part from parent metal. 
Write for 8 page folder giving complete de- 
tails. Standard Crankshaft & Hydraulic Co., 
Inc., 2917 Rozzells Ferry Rd., Charlotte, N. C 


PERMATEX TOON-OYL is a scien- 
123 tifically developed product. It is a 
combination engine-carbon solvent, sludge pre- 
ventative and film pressure-resistant. Its use 
produces smooth engine operation and gives 
protection against the formation of acid 
sludge and film breakdown. Permatex Co., 
1720 Avenue Y, Brooklyn, N. Y 


McCORD RADIATOR-CORE CATA- 
124 LOG—Replacement radiator cores for 
popular ears, troeks and tractors are listed in 
alphabetical order, along with a size chart 
showing dimensions of McCord cores. It also 
lists complete radiators for Ford and Chevro- 
let. McCord Corp., Riopelle at E. Grand Bivd., 
Detroit 11, Michigan. 


REFINISHING SPECIFICATIONS— 
126 The Andrew Brown Co. has made 
available their 30 page booklet on refinishing, 
contains 4 sections, (1) Trouble Shooting— 
showing cause, remedy and prevention of 
many troubles, in chart form, (2) Table of 
Quantities, (3) Methods and Products, (4) 
Mixing and Matching. It is an excellent, 
well planned book with much helpful in- 
formation. Andrew Brown Co., Los Angeles, 
California. 


FREE SHOP AID—“Quick Check 
128 Tips #1” tells how to spot and cor- 
rect trouble in the electrical circuit in minutes. 
Arrow Armatures Co., Box 1428, Spartan- 


burg, S. 

TOOL AND WRENCH KITS—litera- 
129 ture showing complete line of drop 
forged, competitive priced Metcoid kits. No 
guessing—shows each kit as packaved and 
gives size and also useage information. Metal 
Engineering Co., 134 North LaSalle Street, 
Chicago, Tl. 


SUCCESS stories and complete fully 
130 guaranteed Holt Piston Seal. In- 
creases YOUR PROFITS and gives great 
satisfaction to customers who can’t afford a 
ring job. The Treglown Co., Inc., Fanwood, 
N. J. 


131 BURD HANDY HANDBOOK FOR 

MECHANICS—Information on piston 
ring installation: also ‘“‘No Job for a Dub” 
for distribution hy raraves to their customers. 
Burd Piston Ring Co., Rockford. TI. 


132 AUTOMOTIVE SERVICE GUIDE— 
S practical _and factual presentation 
of the use of in ive ser- 
vicing. Contains time study reports showing 
how dealers and shops can increase profits 





for both themselves and their mechanics. 
Auto service guide for Chevrolet and Ford 
now available. Ingersoll Rand Co., Phillips- 
burg, New Jersey. 


SUPPLEMENT NO. 2 FOR CATA- 
133 LOG NO. 500-R. Features more than 
200 Champ-Item automotive replacement parts 
for all makes of cars. A handy service book. 
Champ-Items, Inc., 6190 Maple Ave., St. Louis 


i4, Mo. 

STREAMLINER CATALOGS on 
134 Moog Coil action front end parts, 
coil springs, chassis parts and electrically 
heat-treated springs for cars and trucks. 
Moog Industries, Inc., 6651 Easton Ave., St. 
Louis 14, Mo. 


35 HYDRAULIC BRAKE SERVICE IN- 
1 STRUCTIONS AND MAINTENANCE 
HINTS—Explain fundamental principles of 
hydraulic brakes and their operation. Out- 
lines correct procedure for brake inspection 
and adjustment. Gives cause and remedy for 
common brake troubles. Ask for HU-197. 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Mo. 


136 McCORD MUFFLER CATALOG - 
Contains a complete listing of muf- 
fler, tail and exhaust pipes and merchandising 
suggestions on how to make more money re- 
placing mufflers and pipes. McCord Corp., 
2587 Riopelle at E. Grand Blvd., Detroit 11, 


Mich. 
137 DELCO-REMY ELECTRICAL SER- 
VICE—A 20-page 8%xll-inch book- 
let covering essential steps in servicing the 
electrical system on an automobile. Profusely 
illustrated (84 pictures). A must for the 
automotive electrician. Delco-Remy Service 
Department, Anderson, Ind. 


138 SPARK PLUG SPECIFICATION 

CHART—Covering all types of in- 
stallations, designed to hang on wall, includes 
correct procedure on installing and servicing 
spark plugs. Merchandising Division, Electric 
Auto Lite Co., Toledo, Ohio. 


139 WHAT—WHY—HOW OF TIURBO- 

CHARGER CARBURETION—Review 
of scientific principles: specifications and in- 
stallation instructions. Turbo Charger Sales 
Co., Tyler, Texas. 


14 PRESSURIZED COOLING SYSTEM 

—Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co., Con- 
nersville, Ind. 


141 NEW PISTON RING CATALOG and 
full Power Story on Moog X-Plus 
Piston Rings for motor reconditioning. Moog 
Piston Ring Co., 6151 Easton Ave., St. Louis 


14, Mo. 

142 IGNITION—Catalog on Antomotive 
ivnition parts, wire and cable backed 

by customer satisfaction since 1921. Guaranteed 

by Andrews Mfg. Co., 924 8. Theresa Ave. 

St. Louis 8, Mo. 


143 NATIONAL MACHINE LINE—New, 
fully illustrated pamphlet describing 
function and construction of National Drive 
Shaft Bushing and Seal Assemblies, Universal 
Joint Ball Housing Kit, Transmission Case 
Ball Seat and Coleman Steering Compensator 
for Chev. Cars end Pickups and most GMC 
Pickups. Special Pinion Bearing Assembly 
for most Chev.. Buick, Olds and Pontiac 
Models. National Machine Works, Inc., Okla- 
homa City 9, Oklahoma. 


NEW BLACKHAWKEK PORTO- 

60 POWER CATALOG NO. P-50, AND 

PRICE SCHEDULE — Includes “catalog of 

uses,” covering Porto-Power service in repair- 

ing, rebuilding and _ reconditioning. _ 

Blackhawk Mfg. Co., Catalog Dept., P. O. Box 
618, Milwaukee 1, Wis. 
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catalog on 
Displays, ete. 
Dept. SA5, Minneapolis 18, Minn. 
383 TIME Ts LABOR-AIDING 
IMPACT TOO Price list, com- 
plete details on electric Impactools, sockets & 
jes, and thirt jobs where 
time re- 
Rand 
ee 


7 HIGHWAY SAFETY EQUIPMENT 
—A two color twelve 
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a : alignment under true 





SIOUX TOOLS—lIllustrated and 
@ condensed 18 Catalog 
No. 108-D SIOUX Portable Tools 
for Automotive and Maintenance. Al- 
bertson & Company, Inc., Sioux City, lowa. 
421 HOW TO PREVENT PREMATURE 
BRAKE BLOCK FAILURE--A non- 
14-page describing the 56 
te of maximum brake block life. Con’ 
ahath chook 





page D 
tion of the entire Anthes line. Includes the 
new Anthes Mirrors and Stop Lites. All items 

clearly described and plainly numbered 
carton and shipping weight. 
Kalamazoo punched. Write for supply. 
eeepc Oller Oo, Fort Males, Iowa. 


389 “FACTS OF LIFE-ENGINE LIFE” 
pod ge booklet on common engine 

fouathih . ith Same’ on 
the nen-mechentea! tune-up. /ilustrated 
t. the complete stoi'y on oil 
instructions for 








HOW TO GET FASTER, MORE 
403 prorrraBLe AUTO REFINISH- 


ING—An 8-page with complete de- 
scriptions of Nalco Infra-Red Lamps and 


in your own shop. 

Co., 1089 Tyler Ave., St. Louis, Mo. 

404 NEW HOT SPRAYING METHODS 
peepee - @nishing described 

in booklet “The Hot Issue.” Based on ex- 


haustive research it gives both advantages, dis- 
; pe ee toe ion Geboad 








from these tests. Martin-Senour Company, 
2520 8. Quarry St., Chicago 8, Ill. 


Sead me these FREE Cotologs ond Bulletins .. 
OC | | AR Wb a (Se SG 


{ want details on these New Products . .. 
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Santay Corp., 361 N. Crawford Avenue, Chi- 
cago 24, Ill. 
423 SOUTHERN FARM 

state by state digest of Southern 
Farm statistics. Important figures designed to 


sales among farm trade. 
Agriculturist, Nash- 


427 “FACTS ILLUSTRATED,” now be- 
ing distributed by the Dura-Bond 
Engine Parts Company, clearly portrays in 
text and pictr the diff b the 
so-called “all around” camshaft and 
its counterparts, the split and interloci: types. 
Covered in this free booklet are such items as 
the diff in precision, chode <a maw 
fact pari and other subjects. 
Dura-Bond Engine Parts Co., 726 Loma Verde 
Avenue, Palo Alto, California. 
GAS-0-LATOR—Is described in color- 
ful 4-page catalogue. An emergency 
fuel unit and engine troubie-shooter. Controls 
flow of top lubricants during motor tune-up 
also rebuil 
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List Items You Want. 
Tear Out and Mail 
Attached Card 
Now!l 


Please be sure to fill in your Firm’s 
Name and your position on the Cou- 
pon. This service cannet be extended 
to you unless this information is 
furnished. 





Eu” 


AND 


500—Scale Remover 


The Sola Auto cell, a catalytic cell 
that is said to remove scale and re- 
duce rust in cooling systems of ve- 
hicles, has been announced by Hales- 
Mullaly Co., Sola Division, 3110 N. 
Walker St., Oklahoma City, Okla. 

The action of the unit removes 
existing scale and reduces existing 





INSTALL HERE 
—-_” 


CS 











rust by a gradual dispersion process 
that reduces these elements to the 
consistency of mud, the manufacturer 
said. The scale is not flaked off in 
large segments, a company announce- 
ment stated. The cell measures 2 3/16” 
long and 5%” in diameter. It is merely 
placed in the radiator. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


501—Rubber Lubricant 


Rub-Er-Slide, a lubricant especially 
compounded for use in mounting tires, 
is now being marketed by Bishman 
Manufacturing Co., Osseo, Minn. 

The compound is brushed on the 
bead, tube and tire so the tire will 
slip into place easily. It is said to 
dry quickly so the tire will not creep 
and tube will not crease or pinch. 
Available in quart, gallon end 5-gallon 
containers, the lubricant is said to be 
harmless to rubber and non-staining. 

Want more information? lU'’se con- 

pon on page 130 and you'll get it! 


502—Tappet Tool 


A tappet adjusting tool, designed 
especially for work on Buick, Nash, 
Chevrolet and 1952 Ford six-cylinder 
cars, has been introduced by Zim 
Manufacturing Co., 3047 W. Carroll 
Ave., Chicago 12, III. 

The adjusting screw is never hidden 
from sight, the manufacturer said, 
and no other tool is needed, except a 
feeler gauge. The driver is supported 
by a swivel arm that swings from 


CATALOG S$ 


one opening to the other. The wrench 
remains on the lock nut, so one hand 
is free to use the feeler gauge and 


BOOST YOUR 
PROFITS 
WITH THE 


the other to turn the screwdriver, 
the manufacturer said. Wrench has 
12-point openings for engaging the 
lock nut, 5/16” on one end and 9/16” 
on the other. 

Want more information? Use co 


pon on page 130 and you'll get iat 


CFT 


“UNDER-CAR"’ 

REPAIR JOBS 

TO THE BEST 
WORKING HEIGHT 


NEW_HoMEsTEAD 


HOISTER 


(By the Makers of Hypressure Jenny) 


Cramped or fatiguing working 
positions decrease mechanics’ out- 
put by as much as 50%. With the 
new, automatically safety-locked, 
air-operated HOMESTEAD 
HOISTER, a car or truck can be 
quickly raised and securely held at 
the most convenient working height 
for practically any front or rear, 
“low-down” or under-chassis job. 
Repair work is speeded . . . man- 
hours saved... profits increased. 

A demonstration will prove it. 


WRITE TODAY FOR COMPLETE 


INFORMATION AND NAME OF 
YOUR NEAREST JOBBER 


P. O. BOX 99 
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503—Baking Panel Greensburg, Ind. 


Using ceramic-type infra-red heat 
Model 17 baking panel, said to be generators, the unit has seven hori- 
tall enough for the biggest trucks zontal rows instead of the six rows 
and trailers, has been added to the used on Model 16 for passenger cars. 
line of Dry Clime Lamp Corp., The two top rows of generators are 
adjustable to any angle from 90° to 
vertical. Each row of generators 1s 
controlled by a separate switch. The 
init is mounted on free-wheeling 

casters. 
Want more information? Use cou 
pon on page 130 and you'll get it 


504—Hydraulie Puller 


A more efficient hydraulic pump 
and a 50-ton portable Power-Twin 
ram have been added to the line of 


THE ORIGINAL 
MAGNETIC 
Level-Reading Gauge 


Though imitated by other gauges now on 
the market, the original J. H. Bender 
magnetic Camber & Caster Gauge has never 
been equalled since its introduction te the 
automotive field in 1947. 
Accurate, fast, and easy to use, it attaches to 
end of machined surface by powerful permanent 
magnet. Nothing to get out of order—you get 
positive accuracy. Each gauge is individually cali- 
brated and tested. Can be used on any make rack. 
Save time and make more profit on every $ 50 
Vhe Bender gauge ts used in Wheel alignment job with a Bender mag- 62. 
pcr arena oe netic Camber & Caster Gauge. Price only 
15-Day Trial. Ask your Jobber for a Demonstration or 
write to us direct for information on our 15-day Trial 
Offer. 


Main Plant Southern Plant 
5430 Tweedy Bivd. 2315 26th St. Nort 
South Gate, Calif. Birmingham, Alo. 


Owatonna Too! Co., 306 Cedar St., 
Owatonna, Minn. 

A gauge, calibrated for 50 tons and 
under to provide exact pressure when 
installing bearings, is also available. 
The pulling unit incorporates a center 
hole to provide fast adjustment to the 
work and permit the use of standard 
OTC attachments and pullers. The 
50-ton ram is a heavier companion to 
the 17%-ton and 30-ton rams re- 
cently announced. All operate off the 
same pump. 

Want more information? Use cou 

pon on page 130 and you'll get it! 


505—Carburetor Unit 


The Turbo-Charger, a metal ball 
that is installed in the manifold 
throat and activated by the velocity 
of the fuel and air mixture to give 
more power and smoother operation, 
has been announced by Turbo-Charger 
Sales Co., Tyler, Texas. 

Held in a fixed position without 
mechanical bearings, the unit has the 


~ LEG 
BOTTOM OF CABURETOR > 


rw 
=< JET 
BUTTERFLY 





TOP OF INTAKE MANIFOLD 


effect of a revolving channel, accord 
ing to a company announcement, and 
“cracks” the fuel molecules admitted 
with the air stream coming through 
the carburetor. This action is said to 
give a more perfect gaseous mixture 
of air and gasoline, resulting in better 
combustion, which gives better per 
formance and longer engine life. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 
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PROFIT TIP 


MAKE OLD CAR INTERIORS 
LOOK AND SMELL LIKE NEW with 
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ADVANCE 999 UPHOLSTERY 
MAT MAGIC 


ADVANCE 500 






































UPHOLSTERY CLEANER 


ne 


Dissecting 








] Whether you're selling used cars or wash jobs, here’s the way to 

make your cars look and smell like new on the inside! These two 
new Advance Century products, developed from intensive scientific 
YOU GET A MONEY-BACK research, will give your servicing a plus that will make regular cus- 


f “drop-ins.” 
GUARANTEE ON EVERY pps: ca Rigre stage 
ADVANCE 999 MAT MAGIC is a liquid neutral dressing that actu- 
ADVANCE CENTURY PRODUCT ally restores new car lustre and bdeauty to inside rubber parts. It’s 


easy to use and economical for cciored floor mats, kickpads, and other 
rubber parts. 


. 761 Car Foam ADVANCE 500 UPHOLSTERY CLEANER deodorizes as it floats 
- the dirt, grease, grime and stains from upholstery and gives it new 
. 664 Rubber Wax look sparkle and beauty. 


. 777 White Tire Paint And both of these wonderful products have “new car odor” which 
gives a brand new fragrance to old car interiors. 


. 555 White Sidewall Cleaner 

Order them from your jobber today. If he doesn’t have them yet 
. 444 Dual Cleaner end us a postcard with his name. And remember both Advance Mat 
\gic and Upholstery Cleaner, like all other Advance Century prod- 
. 353 Insect Remover 8, are sold on a money back guarantee. You can’t lose, so order 
today! 


. 666 Neutral Wax 


ane ADVANCE CENTURY MFG. CO. 


P. O. Box 781 Greenville 1, South Carolina 
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506—Reliner-Grinder 


A reliner-grinder for 8” to 16” steel 
brake shoes has been added to the line 
of Barrett Equipment Co., 21st & Cass 
Ave., St. Louis 6, Mo. 

The machine derivets, drills, coun- 
tersinks, rivets, radius grinds and 
chamfers. Shoe clamp on the radius 
grinding unit handles all shoes in 


range with no change of adapters, 
according to the manufacturer, and 
high-speed grinder prefits eight shoes 
to predetermined drum size in about 
4 minutes. The unit grinds standard 
size, oversize or undersize for crown 
effect. 

Want more information? Use cou- 

pon on page 120 and you'll get it! 


$07—Fuse Guide 


An automotive fuse guide in con 
venient form has been issued by 
Littelfuse, Inc., 1865 Miner St., Des 
Plaines, Ill. Requiring no code, it 
contains actual-size drawings of 11 
fuse sizes with which the blown fuse 
can be matched for quick selection of 
proper replacement. It covers pas- 
senger cars beginning with 1940 and 
includes 1952 models. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


508—Bead Expander 


A tool for expanding the beads on 
tubeless tires, said to be adjustable 
for all sizes, has been added to the 
line of Bishman Manufacturing Co., 
Osseo, Minn. 

In use, the expander compresses 
the crown of the tire with a double 
action that reportedly expands beads 
evenly. It can be used with the wheel 
on or off the car. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


F a 
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509—Filter Package 


An oil-filter package for Chevrolet 
passenger cars that reportedly can be 
installed in 12 to 15 minutes has been 
announced by Fram Corp., Provi- 
dence 16, R. I. 

The filter needs only one fitting to 
install, according to the manufac- 
turer, and there is no interferenc 
from moving parts. It has manifold 
mounting and no adjusting straps are 
necessary. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


510—Safety Lock 


A lock that attaches to the rain 
gutter and keeps car door shut while 
car is parked or in motion has been 
announced by The Sleetex Co., Inc., 
104 Fourth Ave., New York 16, N. Y. 

Attached without drilling, the 
Twistlok, as it is called, can be un- 


7 


& 





af? ) 
locked only from the outside. It pre 
vents children’ from opening doors 
while car is parked or in motion. The 
lock is available in sets of four or in 
pairs for coupes. 
Want more information? Use cou 
pon on page 130 and you'll get it! 


OPEN 
POSITION 





511—Interior Mirror 


An interior mirror for 1952 Ford 
and Mercury cars, said to provide 
undistorted rear vision, has been in 
troduced by Joma Manufacturing Co., 
Inc., New York 72, N. Y. 

Call the Nu Look, it features two 
piece construction for quick installa- 


tion. Bracket mounts independently 
of the mirror. Mirror head can be 
replaced without removing bracket. 
Head measures 10” long by 2%” wide. 
It is available in clear or non-glare 
glass, convex or flat. 

Want more information? Use cou- 

pon on page 130 and yow’il get it: 


512—Spring Bender 


A machine for bending individual 
leaves of automotive springs, operated 
by air pressure, is now being mar- 
keted by Miklic Spring Bending Ma- 
chine, 2017 2nd Ave., South, Birming- 
ham, Ala. 

To operate, the link chain is ad- 
justed to the proper curve, a red-hot 
leaf is placed in the machine and the 


machine is closed by moving a lever 
on the air valve. Then the leaf is sub- 
merged in a tank of tempering oil. 
The frame is raised for removal of 
spring after tempering. Illustration 
shows standard equipment with valve, 
oiler and strainer. Another model 
that includes an automatic timer is 
also available. Oil tank measures 8 
long, 4° wide and 3’ high. 
Want more information? Use cou- 


pon on page 130 and you'll get it! 
513—Jack Catalog 


A condensed catalog on its line of 
Ausco hydraulic and _ mechanical 
jacks, illustrating 27 models, has been 
issued by Auto Specialties Manufac- 
turing Co., 647 Graves St., St. Joseph, 
Mich. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


514—Milling Machine 


Model 85 cylinder-head milling ma- 
chine, said to allow faster and more 
accurate stock removal, is now being 
produced by Storm-Vulcan, Inc., 2225 
3urbank St., Dallas, Texas. 

The machine gives positive control 
of stock removed, generates no heat 
and creates no dust, according to a 
company announcement. The work 
table has a 90° pie shape, so the ma- 
chine can be placed in a corner in the 
shop. The set-up and milling time is 
less than ten minutes for removal of 
a controlled .060 or stock with toler- 
ance of less than .001. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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NEW CARS NEW LONGER... 
USED CARS IN US IN USE LONGER /.. 


Ea Profit-minded dealers and repair shops 
3 know the best advice they can give a 
customer is to suggest Marvel in the 

crankcase and gas tank. 


“14 keeps . 
\ 


Whether he has a néw car or used car. 

ifs advice a driver can hear in the 
hum of his motor... fee/ in the smooth, 
powerful thrust of his car. 


For Marvel really registers — in the 
increased mileage a man gets out 
- of his car per gallon .. . in the 
Ae pervice charges he shells 


FOR MORE PROFITS — 
PUSH MARVEL MYSTERY Ol 
AND THE MARVEL INVERSE O/LER 


Marvel in the crankcase leys o strong, heat-resistant film of oil on 
all moving ports . . . eliminates hydraulic valve datter . . . provides 
ting seal . . . deans, cools and protects bearings and vital upper 
cylinder regions. The car runs for many more engine miles per dollar. 
Install o Marvel Inverse Oiler for direct lubrication to the heart of 
the engine. Feeds in direct proportion to horsepower curve through 
inverse ratio to manifold vocuum. No other oiler works on this prin- 
ciple! Fully adjustable. Eosy to install. Fully guaranteed. 


Your jobber can supply you, or write: 


roar open net Co., INC, 
¥ e v4 W. 69th St., Mew York 23, WN. ¥. 
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515—Steel Muffler 


Ar all-steel muffler, said to produce 
lessened engine back-pressure and to 
have a deep tone without objection 
able roar, is now being marketed by 
Maremor:t Automotive Products, Inc., 


reportedly permits exhaust gases to 
flow freely and also breaks up sound 
to prevent roar. It is said to cut en- 
gine back pressure as much as 17 
per cent. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


1600 S. Ashland Ave., Chicago 8, Il. a 
A straight-through type, the muffler “ ' id 
has a surrounding “tone well” that 916—Crankshaft Grinder 
Model 15A heavy-duty crankshaft 
grinder, handling larger sizes up to 
60” long, has been added to the line 
of Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas 19, Texas. 
The grinder has an 18” swing and 
s equipped with a 20” grinding wheel 
and heavy-duty spindle. It has 
double-action synchronized table tra- 


verse for faster positioning of work 
and dual cross slide heads for faster 
centering and quick change-over from 
mains to throws. 
Want more information? Use cou 
pon on page 130 and you'll get it! 


517—Filter Cartridges 


Additions to its line of replacement 
cartridges for oil filters have been 
announced by Fram Corp., Providence 
16, R. I. 

y include: C-231 PL to replace 
Purolator P-40, C-233 to replace 
MoPar 1121694 on late 1952 DeSoto 
V-8, C-199 to replace Walker RC-30, 
C-198 to replace Mack 236-GB-220, 
C-166 to replace Oliver K-5507 and 
C-165 to replace Oliver M-5507. 


Want more information? Use cou 
pon on page 130 and you'll get it! 
g not an oil additive—Holt’s Net 


Piston Seal forms a pliable, oil- 
impregnated seal that takes up 
wear between piston and cylinder 
wall for upwards of 8,000 to 
10,000 miles! 


YES BHolt’s Piston Seal opens 


the door for real sales in plugs, 
tune-ups! 

We always strongly recommend 
that “Nothing is as good as an 
engine overhaul or a new engine” 
—but Holt’s Piston Seal does give 
great satisfaction, does make prof- 
its for you from customers who 
can’t afford a ring job but want to 
keep rolling! Also sell it as a wear- 
preventive for any car with more 
than 15,000 miles on it. 

NO CAR IS OLD ENOUGH _ 


518—Spring Chart 


4 wall chart on coil-spring check 
ups, designed to help servicemen ex 
plain to customers why coil springs 
Another smash hit by the need replacing, has been issued by 

no r : 
makers of Holt’s Piston Seal. 


* QUIET! < ZL 
* FAST! 48S 
¢ AIR-TIGHT! Ne 
° PERMANENT! 


for MUFFLER repairs 

and installations 
Speed the installation of mufflers and assure 
permanently tight joints with this quick-apply- 
ing compound! Dispensed directly from the con- 
tainer - requires no mixing! Flows around 
openings, locks in place like a key! Adheres 
solidly even to rusted metal from which loose 
scale has been brushed! No other product even 
remotely compares with HOLT’S “GUN-GUM.’ 
Retails at $1.69 in a container which services 
several mufflers, tail pipes, exhaust pipes, etc. 


Let os chet be woah or emgged inte 


ee a | 








Moog Industries, Inc., 6655 Easton 
Ave., St. Louis 14, Mo. It is fully 
illustrated with easy-to-read diagrams 
and informative notes. 

Want more information? Use cou 


pon on page 30 and you'll get it! 





519—Pre-Paint Cleaner 


iq’ 
IC A system of cleaning automotive 
PO Th bodies that are to be painted, said to 
PL LA ond 50 other remove film left by silicone polishes 


oe ay a | fomous . 

WP al and wax, has been announced by 

OO SC TENC E MirecHANICs ee Curran Corp., South Canal St., Law- 
rence, Mass. 

As the first step, Gunk is applied 
to the entire car. After all sanding 
and touch-up cleaning have been com- 
pleted, the car body is rinsed with a 
water hose, flushing off wax and sili- 
cone deposits that have been held in 
suspension by the emulsifying action 
of the Gunk, according to a company 
announcement. After drying, the car 
is ready to paint. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


as advertised in 





Holt products are made in England by one of the world’s 
largest makers of automotive repair compounds — tested 
and proven in the laboratory, and on the road in millions of 
cars, for more than 16 years. 


THE TREGLOWN CO., INC. 


Fanwood, New Jersey 
In Canada: Treglown, Ltd., 1366 Greene Ave. Montreal 6 
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Now! FOR A BETTER THAN EVER RIDE 


See what the new adjustable 


BOOSTER 


Will do for old or new cars 


ADJUSTS EACH COIL SPRING 
TO THE CORRECT HEIGHT = [ow 


NET fob Davenport, lo. 
STABILIZES FRONT END FOR m 
EASIER, SAFER STEERING e new Bee Line booster corrects sagged coil springs on old or 


new cars. The booster will add more spring control and better 


ADDS BOOSTER SPRING eg end stability over all roads for a safer, better ride. No more 
half measures with spacers which do not correct but compress an 
ACTION FOR ROUGH ROADS already sagged spring. Whether the car is ten days or ten years 
old the booster with adjustments on both sides to raise each side 
ELIMINATES SUDDEN to the required height will correct sagged springs. The booster will 
DAMAGING JOLTS not fit on some models of Chevrolet, Nash, Studebaker and Hudson. 


YOU EARN GREATER PROFIT WITH BeeLine EQUIPMENT 





The Magnetic Camber-Caster 
The four-section Advanced Aligner, with I5' frame press. Also available from one Kingpin Gouge. Secured solidly 
section front end machine to 8-section frame straightener with 25° airlift frame press to wheel by magnets. Fits under 
fender skirts 


Wheel, Hub and Broke Drum 
straightener, complete with tools 
in one unit 





ii f PLEASE MAIL COMPLETE INFORMATION 
aN ' _ «| OF THE FOLLOWING ITEMS CHECKED 
Wheel centering and Toe-in Gauge. Accurate reading on both ends of Coil Spring Booster Wheel & Hub Straightener 
gouge. Meld by spring tension Frame Straightening Wheel Balancer 

Front End Machines Toe-In Gauge 

Magnetic Wheel Gauge Knee-Action Corrector 


NAME 





ADDRESS 
CITY 


























Knee-Action corrector reverses the forces that have caused Caster or Camber 
misalignment. Save hours of time and increase profit with this handy tool, 
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520—Soldering Set 


An improved soldering and heating 
outfit for automotive body and fender 
repair has been announced by Linde 
Air Products Co., Division of Union 
—— and Carbon C orp., 30 E. 42nd 

New York 17, N. Y. 

“The outfit contains all necessary 
apparatus for soldering, heating and 
light brazing on cars and trucks, ac- 
cording to the manufacturer. Heating 
elements include four open-flame torch 
systems and a pointed copper solder- 
ing iron. Head sizes vary from one 
for light soldering, such as wire con- 
nections, to a heavy stem for loosening 
rusted nuts and bolts or heating and 
straightening bent frames. Soldering 


many «48S Nassts. 


iron handles light work in locations 

where open flame is not practical. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 





7: 












































is fastened by.” - 


As the world’s largest manufacturers of automotive 
fasteners, Lamson & Sessions have played an important 
part in the design and development of the sleek 
highway beauties of today. Lamson bolts, nuts and 
screws have kept steady pace with the ever-changing 
requirements of the automotive industry for 


“original equipment” 


fasteners. 


These same fine fasteners are available 
to automotive repair shops through their jobbers. 
For maintenance or replacement work .. . 
on “classy chassis” or trucks... it pays to 
play safe and specify Lamson & Sessions fasteners. 


Thee LAMSON & SESSIONS ©. 
1971 West 85th Street * Cleveland, Ohio 





Seasons 


WORLD'S LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 


Plants at Cleveland and Kent, Ohio - 


Chicago + Birmingham 


521—Muffler Seal 


A sealer to speed the installation of 
mufflers and assure tight joints has 
been introduced by Treglown Co., Inc., 
Fanwood, 

Holt’s Gun Gum, as it is called, also 
seals breaks in mufflers, tail-pipes 
and exhaust pipes, the manufacturer 
stated. Dispensed directly from the 
container, it reportedly adheres even 
to rusted metal from which loose scale 
has been brushed. It is not intended 
for general metal repairs, the manu- 
facturer said, but formulated to give 
long lasting service when used on 
sheet iron. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


522—Body Sealers 


The Red-I-Brand line of seven ad- 
hesives and sealers for automotive 
use has been introduced by The Car- 
borundum Co., Niagara Falls, N. Y 

The products include weatherstrip 
adhesive, trim cement, caulking putty, 
glass sealer, autobody deadener, body 
solder and a solvent for the body 
solder. The weatherstrip adhesive can 
be used in installing and repairing 
weatherstrip, trunk linings, felt pads 
and in repairing upholstery and for 
replacing header cloths and_ side 
panels. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


523—Service Control 


A service organizer for shops, fea- 
turing two clock dials to indicate at 
a glance the 
amount of 
work in the 
shop and the 
progress of 
jobs, has been 
announced by 
The Kleer- 
Flo Co., 250 
W. 57th St, 
a York 19, 

i - 


Nhe controls 
are installed 
in groups by 
the service 
manager’s 
| desk, with one 
| for each me- 
"j chanic. Large 
dial is set for 
the time of 
day when the mechanic’s work will 
be completed and small dial is set for 
the estimated completion of current 
job. Job assignments are inserted in 
six compartments. The unit is of steel, 
finished in baked enamel. 
Want more information? Use con- 
pon on page 130 and yow il get it! 








524—Hose Clamps 


A line of worm-gear hose clamps, 
featuring thrée sizes said to fit stand- 
ard radiator and heater hose, has been 
introduced by Balkamp, Inc., Indian- 
apolis 7, Ind. The clamps can be 
tightened with screwdriver, wrench 
or pliers. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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_ SIGN OF 


GOOD 
UALITY 


When you service Plymouth, Dodge, De Soto and 
Chrysler cars and Dodge “Job-Rated” trucks with 
MoPar parts and accessories, folks just seem to know 
that you specialize in quality merchandise and 
quality service .. . that you operate a quality shop. 


For one thing, these genuine Chrysler Corporation 
parts and accessories are made to the same high stand- 
ards as original parts. They’re tops in quality. They’re 
easy to install. They help restore new-car and new- 
truck pep, power, performance—and economy. 


All this means that you keep your customers happy. 
They keep coming back to you for service. They tell 


their friends . . . help bring you extra business. 


One of the best ways to let people know that you 
recommend and install genuine Chrysler Corporation 
parts and accessories is to display the MoPar sign 

. . the sign of good quality. Find out today how 
you can obtain a MoPar sign. Just write to Chrysler 
Corporation— Parts Division, Advertising Depart- 
ment, Detroit 31, Michigan. 


CHRYSLER CORPORATION— PARTS DIVISION, DETROIT, MICHIGAN 


reape maae 
CHRYSLER CORPORAT! 


ON ENGINEERED 


PART 


&R 
CORPopaTioN- PA 


AS ! 


a 











525—Fan-Belt Dressing 


A fan-belt dressing that is said to 
eliminate belt squeal has been an- 
nounced by A. W. Chesterton Co., 6 
Ashland St., Everett 49, Mass. Spra 
grip, as it is called, is packaged in 
a pressurized can. It is said to be re 
sistant to water and oil and not to 
glaze on belt or pulley. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


526—Welder-Charger 


A combination AC are welder and 
vattery charger, re-connectable for 
110- or 220-volt operation, has been 
announced by Mid-States Welding 


wa 


Now you can enjoy all the odet ae 2 


of factory branch service right in, your) 
back yard ...speddy delivery? easier factory 
contact; better local service. The new Vaco 
Factory Branch at 1325 McKinney Ave., 
Dallas 2; Texas is one more Vaco step in 
the right direction to increase 
your screw driver sales. 


NEW, Modern, Versatile 
VARI-BOARD DISPLAY 


Another sales-building aid to step up 
your driver sales is the unique VACO 
VARI-BOARD .. . today’s outstanding 
point-of-sale screw driver merchandiser. 
Not only is this display beautiful, service- 
able and durable... every item is a pre- 
tested fast seller! The blue, red and 
yellow display catches the eye... each 
driver is numbered and priced on shelf 
front for quick, easy purchase. Your 
choice of two basic display sizes with 
or without legs for wall, counter or 
window use. 


For FREE Vari-Board and Catalog Information: 
Complete information regarding the VACO VARI- 
BOARD ... or 32-page, illustrated catalog covering 
every item in complete Vaco line of more than 250 
styles and sizes...sent on request! 


Manufacturing Co., 6025 S. Ashland 
Ave., Chicago 36, Ill. 

The unit handles rods from 1/16” 
to 3/16” and is also available without 
battery-charging circuit. It is port- 
able and is said to have an amperage 
range that will meet repair-shop re- 
quirements. 

Want more information? Use cou 

pon on page 130 and you'll get it! 


527—Cooling-System Cleaner 


\ cleaner for cooling systems that 
is said to remove muck, sludge and 
rust and to require no neutralizing 
has been announced by Mac’s Super 
Gloss Co., 6040 N. Figueroa St., Los 
Angeles 42, Calif. 

The compound is said to clean the 
ystem thoroughly and to contain a 
passivizing ingredient that retards 
formation of rust and _ corrosion. 
After using the cleaner for the pre 
scribed time, the operator drains the 
cooling system, flushes it with clear 
water and then refills with it. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


528—Convertible Cover 


A vinyl plastic cover for convert 
ibles, featuring an elastic bottom that 
reportedly makes one size fit all cur 
rent models, has been placed on the 
market by States Development & 
Manufacturing Co., 11 W. Cullerton 
St., Chicago 16, Ill 

The cover quickly fastens into place 
at three points: on wiper posts, on 
door handles and on snaps in the rear, 
according to a company announce- 
ment. It may also be used to protect 
the fabric top of convertibles when the 
top is up. 

Want more information? Use cou 
pon on page 130 and you'll get it! 


? 


529—Gapping Tool 


A tool for setting gaps in spark 
plugs, including six gauges that are 
said to fit standard single-gap and 
double-gap plugs, has been added to 
the line of Blue Crown Spark Plug 
Co., 1800 Winnemac Ave., Chicago 
40, Il. 

To operate, the plug is placed in 
the gapping tool, electrode end up. 
The proper gauge for the gap size 
desired is inserted between the center 
electrode and the ground electrode. A 
tap of the hand on the tool handle 
drives the blunt-tipped device down 
ipon the electrode, setting the gap. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 





Make more sales by having on hand the right Delco-Remy 


switches for a wider variety of automotive applications. 


Delco-Remy makes millions of switches for original equip- 
ment (ignition, lighting, accessory, glove compartment and 
dimmer switches, to mention only a few varieties). Millions 
more—equal in every respect to those made for original equip- 


ment—are made for the replacement market. 


You'll make more friends . .. sell in greater volume . . . when 


you stock a wider variety of Delco-Remy switches. 


UNLIMITED! 





DELCO-REMY 


A GENERAL MOTORS PRODUCT BY ip)» ve moron A UNITED MOTORS LINE 
DISTRIBUTED BY WHOLESALERS EVERYWHERE eC@Qe= elm my 
DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 





PIONEER MANUFACTURERS OF AUTOMOTIVE ELECTRICAL EQUIPMENT 
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530—Tractor Lamp 

A tractor lamp that can be con- 
verted with the flip of a switch to a 
red tail lamp has becn announced by 
Do-Ray Lamp Co., Inc., 1458 S. Mich- 
igan Ave., Chicago 5, IIl. 
The conversion feature makes night 
use of highways safer for both farm 
tractors and road tractors detached 
from trailers, the manufacturer 
stated. A reflector is built into the 
head of the lamp to convert it to a 
red tail lamp. A 32-candlepower bulb 
is used for floodlight purposes and a 
14%4-candlepower bulb is used for tail 
lamp. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


T.V HEAVY 
DUTY THIN 


“STANDARD 


Snug! Heavy Duty Truck Weights 
are especially designed to give 


@ EASIER APPLICATION 
@ BETTER FIT 
@ BETTER BALANCE 


The exclusive Dove Tailed Steel Spring 
Clip holds weight firmly to rim with a Bull 
Dog grip . . . the beveled edges prevent 
clip from gouging tire. 

When you buy Snug! you can be sure of 
getting the finest Wheel Balancing 
Weights on the market . . . designed 
right and made right to give better bal- 
once and better fit. The name Snugi 
(Registered Trade Mark) on every weight 
is your guarantee of complete satisfac- 


tion. 
iD- 


531—Car Washer 


A car washer that features “wrist 
action” movement of the pressure 
head and wash pad to clean body sur- 
faces quickly and thoroughly has been 
announced by Le-Rad Corp., 1508 
North Mill, Jackson, Miss. 

Designed for standard hose connec- 
tion, the washer has a rubber bumper 
around the pressure head to prevent 
damage to car surface. Water flowing 
through the head is said to constantly 
clean the wash pad, which is replace- 
able. Handle and head are of alumi- 
num for longer life. A cut-off valve 
and a double hose connector that per- 
mits two washers to be attached to 
one water outlet are available. 


R& S REGULAR 
TRUCK 


Fits about 80% 
of all Truck Rims 


tor PASSENGER CA 


Write for illus- 
trated catalog 
sheets of Snugi 
Wheel Balancing 
Weights for Pas- 
senger Cars, 

ond Busses. . . o 
mame of your neorest 
Jobber. 





Special Thin K & L Flange Weight for Passenger Cors 


Regular K & L Weight for Passenger Cars 


I Attractive, Colorful Wall Poster for 
FREE! Hanging over Balancing Machine. Ask 
Your Jobber or write us direct. 





Want more information? Use cou 
pon on page 130 and you'll get it! 


532—Oil-Fi ller | ri cape 


A display of Evrseal oil-filler 
featuring 19 caps of seven different 
models said to service most cars now 


caps, 


announced by 
Conners- 


on the road, has been 
The Stant Manfacturing Co., 
ville, Ind. 

The merchandiser, which is suitable 
for counter or window use, highlights 
the heavy-duty construction of the 
caps, which are reportedly designed 
to meet original-equipment standards. 

Want more information? l’se cou 

pon on page 130 and you'’li get it! 


533—Radiator ‘Ton k 


cleaning tank for 
especially de- 


A hot-chemical 
radiators, said to be 
signed for the small or average-size 
operator, has been a 1 by In- 
8 Manufacturing Co., 1108 Jackson 

, Omaha 8, Neb. 

Called Model J-1, the unit will per- 
mit cleaning of four to six average- 
size radiators at one time, the manu- 
facturer said. It features an immer- 
sion-type burner for even, economical 
heat. The cleaner has a 12-gauge steel 
tank encased in 1” insulaticn and an 
outer tank of steel. 

Want more information? Use cou- 

pon on page ! 


l3rand you'll get it! 
534—Enamel Reducer 


A synthetic enamel reducer and 
accelerator, said to reduce orange peel 
and the stippling effects of overspray, 
has been introduced by The Arco Co., 
7301 Bessemer Ave., Cleveland 27, 
Ohio. 

Super Adflo, as it is called, is char- 
acterized by slower initial dry than 
conventional reducers, according to a 
company announcement. This _ pro- 
longs the flow of synthetic enamels 
and gives the finish coat time to settle 
before the volatile elements of the 
reducer can evaporate. Flying “spray 
dust” melts in more readily because 
of the slower initial dry. The reducer 
is suitable for both air-dried and 
baked finishes. the manufacturer said. 

Although slower at first, the over- 
all drying time of the finish is ac- 
tually less, the manufacturer said, 
reducing danger to the film from dust 
and producing a harder and glossier 
finish. The compound is available in 
quart, gallon and five-gallon cans, as 
well as in larger drums. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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AMAZING SINGLE-FLUSH CLEANSER 
ay THAT NEEDS NO NEUTRALIZER WASHOUT! 


MACS eOOLING SYSTEM 
CLEANSER 


MORE EFFECTIVE! Cleans thoroughly 


—dissolves rust, scale, greasy sludge, 
mineral deposits and all other types 
of cooling system ‘‘stoppage"’! 


FASTER ACTING! Not on.acid... not 


an alkali—so you save up to one-half 
of usual service time because there is 
no need for neutralizer washout! 


SAPS TO USE! Mac's Cooling System 


Cleanser contains a remarkable passiv- 
izing ingredient that actually makes 
metal resist corrosion! 100% harmless 
to radiator hose, car paint, rubber, 
upholstery, wood, clothing or skin! 
Safe and ideal for use in mechanical 
flushing equipment! 


MAC's is the finest 
cooling system cleanser made— 


preside™ 


MAC’S SUPER GLOSS CO. 


CLEANSER 


in one ope 


Mm 
t,, 
es p 
“8. Sludge . Scale 


Here's the product that will make your profits soar! Mac's Cooling 
System Cleanser — developed after extensive laboratory research 
and testing —is an amazing single-flush cleanser that cleans out 
ALL types of clogging material from the radiator and cooling 
system. The new, safely-neutral formula contains a passivizing 


ingredient that actually makes metal resist corrosion ! 


You'll make more service sales with Mac's Cooling System 
Cleanser because it cleans better, is much safer to use! You'll 
save more profits because service time is cut almost in half 


: : : , 
since there's no need for neutralizer washout ! -— y 
wary 


After using Mac's Cooling System Cleanser make 
extra profits by selling Mac's No. 13 as a companion 


product! Mac's No. 13 inhibits radiator rusting — bt 





keeps water crystal clear for over a year! 


Insure your profits by always having Mac's Cooling System 
Cleanser in stock — order today from your jobber. 


LOS ANGELES 42, CALIFORNIA 
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535—Exhaust Hose 


A synthetic-rubber hose for carry- 
ing off exhaust fumes during repai: 
work, said to snap back into shape 
automatically after being run over by 
car wheels, has been introduced by 
Continental Rubber Works, 2003 Lib- 
erty St., Erie, Pa. 

The hose is resistant to oil, gaso 
line, grease and exhaust heat, accord 
ing to a company announcement, and 
will not mar or scratch car finishes 
when used in overhead systems. 

A neoprene funnel that fits ove: 
tailpipes of current models is available 
also. The enlarged end is shoved 
over the deflector and the small end 
fits over the exhaust hose. 


Pocket 


Want more information? Use cou- 
, 


pon on page 130 and you’li get it! 


x Extra 
Profits! 





WAREHOUSES 
Warehouse Service Co 
Houston 3, Texas 
Parts Warehouse Co 
Dallas, Texas 
M. L. Bud Cohn Warehouse 
Los Angeles, Calif 
1. M. Auto Supply Co 
Chicago, Illinois 


Looking for an extra source 
of profits? Play it smart 
“hop-on"” to a fast moving line 
of automotive chemicals - 

WARCO preferred the world over 


WARCO Quality products have given 
outstanding performance to car, truck and 
bus owners for over 15 years. 


Put the WARCO line of accepted auto 
motive chemicals to work for you. Whether 
it’s finding a leak in the radiator and 
Stopping it—or sealing cracks in cylinder 
heads you can be sure WARCO'S prod 
ucts will deliver top notch performance 
every time. 


HYDRAULIC 
BRAKE 





Sole Manufacturers of WARCO Grade “A” Products 
Ask your Jobber about the complete Warco Line, or write us 


for our catalog. 


WARWICK LABORATORIES CO. 


334-42 CLEVELAND STREET, BROOKLYN 8, N. Y. 


536—Car Battery 


An oversize automotive battery of 
the “industrial type,” said to have a 
life expectancy of five years or more 
in normal car use, has been announced 
by Gould- National Batteries, Inc., 
E1201 First National Bank Bldg., St. 
Paul 1, Minn. 

The battery can be used in most 
makes with special hold-down clamps 
that are provided, the manufacturer 
said. Because of its larger capacity, 
the water in the battery needs to be 
checked only every 5,000 miles, ac- 
cording to a company announcement. 
It is said to have 70 per cent more 
starting power at zero rated capacity. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


537—Pipe Hanger 


A tailpipe hanger, featuring a 
spring clamp that reportedly holds a 
single pipe firmly 
and yet is easy to 
disengage, has been 
introduced by The 
AP Parts Corp.., 
Toledo a Ohio. 
One or a series 
of the hangers car 
be hung on nails ir 
the wall for con 
venient and com- 
pact storage of 
tailpipes by job 
bers and dealers 
The PR3 hanger, 
as it is identified, 
makes a neat dis 
play of various 
, shapes and lengths, 
the manufacturer said. When sides of 
the clamp are pressed, it loosens so 
the pipe can be removed easily. 
Want more information? Use cou 
pon on page 130 and you'll get it! 


538—Hose Clamp 


A redesigned “Snaplock” worn 
drive hose clamp, produced in stain- 
less steel for added strength and cor- 
rosion resistance, has been announced 
by Ideal Corp., 435 Liberty Ave., 
Brooklyn 7, N. Y. 

The clamp has an extra-wide band 
for more effective sealing and is 
capped with an inter-locked housing 
for the locking swivel screw. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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HUDSON HORNETS SET ALL-TIME 
STOCK CAR RECORD! 


33 VICTORIES IN 37 STARTS! 
Hudson dealers have the greatest performance record in history to help them sell! 


Tim Flock, Bud Shuman and Herb 
Thomas, driving Hudsons, made clean 
sweep of Detroit's 250-mile Anniversary 
Race, finishing first, second and third! 
What a powerful “closer” for Hudson 
salesmen! 


Dick Rathman leads the field across the finish line in a Hudson Hornet 
at Langhorne, Pa. More and more, people are looking to stock car 
races for impartial proof of automobile superiority. These grueling 
contests (some as long as 500 miles) compare all makes for power, 
stamina and safety. Hudson has won 33 victories in 37 starts. In 
these races, no other make of car has won more than twice! 


a es “a 
r) ; 
* At the 100-mile Stock Car 
=. Classic at Darlington, S. C 
Hudsons won both first and an 
second places. Almost a mil 
lion people have witnessed 





Hudson's unmatched record is helping 
° to build sales and profits for Hudson 
Hudson's great victories 

r , j dealers. People are coming to realize 
sees ere Save see that the very qualities that make 
ibout them in their news Hudson a winner on the race track 
papers. What wonderful pre are the same qualities they want in 
selling for Hudson dealers! their own cars! 


A few choice dealer franchises ore still available. For full 
and confidential information on the Hudson franchise and 
advance details on the new, low-priced wonder cor, send 
in this coupon today! 


C. A. J. Hadley, Sales Manager 

Hudson Motor Car Company 

Detroit 14, Michigan 
HUDSON’S NEW LOW-PRICE WONDER CAR P ‘ rae 

Send me complete information on the Hudson dealer franchise ond advance 

details on the new wonder co mderstand that all such information is to 

2 . be confidentia 
In all the world, no other car like this . . . a low-price car that 
patonns like the fabulous Hudson Hornet...a "step-down" 
desi compact car that clings to the cond tighter, rides ADDRESS 
emocther and is safer than anything except another Hudson CITY & STATE 
. seats six passengers comfortably . .. has the quality fea- BUSINESS 

tures and conveniences of cars costing thousands more! 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 


NAME 





a te ee ee ce ee ee eee ee ee ee 


— 
te 
vi 











GOT AGOOD 


gry IDEA? Ley 7 
will be paid for every 2 eo 
time - saver or shop a e 
short - cut accepted : 
for publication in this section. . a 


A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use,can be considered. 
Send them to: Southern Auto- AAT in use—J. W. Danser, Route No. 
motive Journal, 806 Peachtree \ 2, Box 1055, Winter Haven, Florida. 
Street, N. E., Atlanta 5, Ga. caus 

When Installing Ford 

Valve Spring Locks 


and moved out of contact when not 











Cutting Off Dome Light x OcKS on Ford valve springs can 
7 be installed easily by this 
When Door Is Open : 
method: 
H™ is a simple little gadget I Stand the head of the valve flat 
install on cars when the cus- down on a work bench. Put the 
guide and spring on, pull the spring 
to one side and start the lock in 
place. Press firmly with the palm 
of the hand. If the lock does not 
go all the way into place, pick up the 
valve and tap lightly on work bench. 
Hugh K. Williams, 570 Boulevard 
Place, N. E., Atlanta, Georgia. 


tomer complains of having the dome 
and panel light stay on when park- 
ing with the door open. 

Cut a piece of old chrome molding 
1', in. long and % in. wide. Drill 
a ‘ys in. hole in one end and fasten 
to top screw in door switch. It can 
be moved over switch while parking 











MORE THAN 200 CHAMP-ITEMS 
TIME SAVERS — MONEY MAKERS FOR YOU 


CRANKCASE DRAIN PLUGS for 


For hard to lick service prob- THOSE STRIPPED THREAD JOBS 


lems—quick repairs that keep 

customers ha —look in your mark and patent number. 
PPY y 4 Champ-Items No. 949 is 

Champ-Items No. 500-R Cata- the only original patented 


Z self-threading drain plug 

log. Up-to-date supplement of += with four (4) tapered cut- 
? : $= y ting edges that cut a clean 

new items for this catalog sent thread. For all cars and 
: trucks with %” to %” plugs. 


List 30¢, 40¢ & 50¢ each. 


U.S. Pat. No. 2,257,441 


Don't accept any, without 
the Champ-Items trade 


on request. 


¢ 
JL . 
CHAMP-ITEMS 
\ % 2 ] 


be, ’ 
es wZ 
MEN.” 4 


CHAMP-ITEMS INC. ORDER FROM YOUR JOBBER 


Vy 
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Smackers 


is the new price 
for a published 


Time Saver. 











Raising Automobile 
To Set Toe-in 


ECAUSE of the small clearance 

between some cars and the 
floor, I have had to jack up the car 
to get under and change the tie- 
rod assembly length when setting 
the toe-in. I made a jack like the 
one illustrated that raises the car 


SIDE VIEW 
Ye" PLATE 232" WIDE 242" HIGH 


~\-f— SMALL WEB BRACE (2) 
°¢— ADJUSTING HOLES V2"D/A 


12" APART 





CLEARANCE > V/LW 
FROM FLOOR TO RIG END VIEW 
EXTENSION TUBE 
“ SMALL ENOUGH TO 
GO INS/DE 3” PIPE Yo" 
= a5 ©” T PIN 


pt) 3” PIPE \Va" SPACER |’ 
| PIPE 





5 AXLE 
= 














38" aS 
4° D/A. TIRES (HARD TIRES) 








about 3” and permits operator to 
get under and change toe. 

At points A and B use 4%” pipe 
as spacer from one side to the other. 

Because of its ease of operation, 
a front-end man can raise a car 
with little time and effort.—Elvis 
E. Jones, Bear Service Station, 
Rock Island, Illinois. 


Aligning Front End 
On 1946-48 Nash 


| peg aligning the front-end on 
the Nash 1946-48 “600,” you 
may sometimes find negative cam- 
ber without enough adjusting 
shims to remove to correct it, or 
even no adjusting shims left. Due 
to the construction of the front- 
end, many bending tools cannot be 
used. In such cases, camber can be 
increased by the use of flat washers 
between the spindle and support at 
the top side. 

Remove the hub and brake drum. 
Remove the two top bolts that hold 
the spindle to the spindle support 


and loosen the two bottom ones 
The spindle can be pried outward 
at the top and flat washers inserted 
between the spindle and support in 
such a position that the two top 
bolts will go through the holes in 
the flat washers when bolts are re- 
installed. 

An ordinary 7/16” washer to 
each top bolt will increase camber 
one to 114 degrees. If too much 
camber is obtained, it is a simple 
matter to add regular adjusting 
shims to bring it back to specifica- 
tions —Victor L. McGee, L. E. 


Dick Motor Mayfield, 


Kentucky. 


Company, 


Holding Accelerator Link 
In Place in Ford V-8 


ie is a tip on keeping the 
accelerator link in place on 
the Ford V-8 carburetor: 

Bend the upper end of the link 
slightly. This will apply tension 
on the lower end and it can’t jump 
out of place as it is sometimes in- 
clined to do.—Howard Caviness, 
Eudora, Kansas. 


BNEW “RED-HOT” ITEM 
A FAST SELLER ALREADY 


WI; 


«A 


COLEMAn compensaTé 


\\\ 


ai 


* Road Sway in High Winds Less Noticeable. 

* Excess Wear Prevented on King Pins — Tie Rod 
Ends and Other Parts of the Steering Line. 

© Uses Original ‘Steering Third Arm’ te Moke the 


Repow. 
* Ne Special Tools or Machine Work Needed to 
Complete the instaliation. 


For complete information on the 


Coleman Compensater, call, write, or wire 


SR 
XN» 


i. y 
ae 
LODUC | 


F 
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Eliminating Touch-Ups 
On Drip Mouldings 


— is the way I cut down on 
touch-up jobs on the top of drip 
mouldings where the paint may be 
rubbed off during compounding or 
machine polishing cars: 

Run a strip of masking tape on 
the drip moulding and tuck it over 
the moulding to take the wear. The 
same strip of tape can be pulled off 
and used on the other side.—Fred 
J.Wacaster, 318 Henderson Avenue, 
Hot Springs, Arkansas. 


Cleaning Breather Hole 
In Paint Spray Gun 


” ABOUT two minutes I made a 
little gadget that saves a lot of 
walking and looking for something 
to clean out the breather hole in a 
paint spray gun. 

I cut off a piece of 3/32 in. weld- 
ing rod 8 in. long. Using pliers, 
bend about 1% in. off center and all 
the way together. Then bend the 
short end out slightly and carry it 
in your shirt pocket like your pencil. 

Raymond Calvert, Red’s Auto 


eN!-and Necessary! 


No. 19 (160°) 


No. 319 (170°) 


No. 119 (180°) 


3 temperature settings for 51-92 Fords! 





For proper fit and top perform- 
ance, 1951-52 Fords require a 
special thermostat, different 
from any previous stat. And for 
service on these popular cars and 
trucks, only Thomson offers you 
a stat in ¢hree temperature set- 
tings... No. 19 for summer use, 
No. 319 for use with alcohol, 
No. 119 for use with permanent 


anti-freeze. For Fords—for cars 


Used as original 
equipment by major 
car manufacturers 


and trucks of all makes, models 
and sizes—the thermostat name 
to remember is THOMSON— 
the most complete line of quality 
stats available . . . anywhere! 


STANDARD-THOMSON CORPORATION 
DAYTON 2, OHIO 


lhonmson 


Lhermostats 


Body Shop, Mount Washington, 


Kentucky. 


When Cleaning Paint 
Off Power Sander 

‘OME people get the paint off a 
> grinding disc by whipping it 
with a heavy welding rod that has 
been bent double. This works fine 
on a disc sander but when using a 
Vibro sander (electric or air) with 
No. 60, 80, 180, 240 or finer paper, 
the rod will tear it. 

A flat piece of metal or about a 
foot of a good yardstick or a stir- 
ring paddle to whip it will really 
save a lot of paper and time in 
changing it. Raymond Calvert, 
Red's Auto Body Shop, Mount 
Washington, Kentucky. 


Installing Fender Panel 
On 1949.52 Chevrolet 


W: SAVE about four hours on in- 
stalling a 1949-52 Chevrolet 
rear-fender panel by using the fol- 
lowing method: 

To install a new panel on the 
four-door model, don’t cut out the 
old one. Straighten until the new 
one will slip over the old one. Tap 
across top edge. If puller jack is 
handy, pull up snug. Weld all spots 
necessary and lead weld. 

The fender panel will not buck or 
craw] while welding and will hold its 
shape, saving a lot of working of 
new metal. — Raymond Calvert, 
Red's Auto Body Mount 
Washington, Kentucky. 


Shop, 


When Removing Outer Rear 
Axle Grease Seals 
T° REMOVE outer rear axle grease 
seals on many models quickly 
and easily, lay spline end of axle 
or inner side of seal in housing, 
and with slight bump or pry it is 
out. 

The axle weight and _ solidity 
quickly upset the seal.—C. Kerna- 
ghan, 2324 Harris, Independence, 
Mo. 


Lubricating Speedometer 

Without Removing It 

te LUBRICATE a speedometer head 
that is noisy but not completely 

frozen, try this method and you 

won’t have to remove the speedom- 

eter from the car: 

Fill a small, baby-bottle nipple 
with oil and slip it over the end of 
the speedometer shaft. Squeeze 
gently. —V. F. McCarter, service 
manager, Good Motor Company, 
Rock Hill, South Carolina. 
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Either way...his work is easier 
with MANZEL TRANS-LIFT 


THE NEW “LOWBOY” TRANS-LIFT JR. THE “HIGHBOY” TRANS-LIFT 


In the limited working area when cars are Permits one man operation in single post, 
mounted on axle stands, Trans-Lift Jr., makes twin post, or pit-type installations. Sturdy, 
removal and replacement a simple, one man wide spread tripod with ball bearing caster 
job. Features include: rotary adjustment, four wheels. Raises to over 6 feet. Two-speed foot 
ball bearing caster wheels, easy action hydraulic control for lowering. Rotary adjustment sim- 
pump with handle that swivels in all directions. plifies aligning bolts, splines and drive shafts. 





Both TRANS-LIFTS have... 


EXCLUSIVE ROTARY ADJUSTMENT . . .Saves time by rotating the transmission around 
the center line or bolt circle, aligning it quickly in one operation. 


USABLE ON ALL AUTOMATIC TRANSMISSIONS ... Adapters available for Fordomatic, 
Merco-matic, Hydra-matic, Ultramatic, Dynaflow, Powerglide, and Studebaker. 
LONGITUDINAL POSITIONING... Complete control by hand crank adjustment 


for removal and replacement. 


STURDY LIFTING MECHANISM...Fast-acting pump lifts heaviest loads on both 


up and down stroke. 


SAFETY CHAIN FOR USE WITH ADAPTERS...Chain with tension screw adjustment 


holds transmission securely during removal and replacement. 
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Write for Free Brochure 


gH 


A COMPLETE LINE OF 
SERVICE EQUIPMENT FOR 
AUTOMOTIVE DEALERS 


310 BABCOCK ST., BUFFALO 10, N. Y. 
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Jobber News ness has been mighty good in June, 
(Continued from page 79) July and August. With tobacco 
markets’ opening and good prices 
decline of .008 4% per cent, or less for tobacco, we will really hit the 
than one per cent. It has picked ball the balance of this year.” 
up for August and we hope 1952 One Missouri wholesaler reported 
will show fair gain over 1951.” a decrease of 13 per cent and then 
Equipment sales volume was asserted: “This is due to the fact 
“just about the same” the first that competitors have taken three 
seven months of this year, reported salesmen at a higher rate of com- 
G. K. Linkous, owner of Link’s. mission. They have been replaced 
Danville, Va. “We had it pretty by non-producers.” His biggest 
rough the first part of the vear due problem today, he said, is “not 
to Dan River Mills, Inc., being on sales but salesmen. If I could just 
very short time. However, busi- find men with horse sense I might 


es et 
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A Sensational Success 
in Its First Season... 





NOW IN A HANDSOME, 
SERVICEABLE, 
CLEAR PLASTIC.BAG , 


G10 X10 COST 


YES, dealers coast - to - coast 
sold great quantities last Fall and 
Winter of the Las-stik Shoo-Fog 
Cloth—the wonder cloth that pre- 
vents fog, mist, steam from form- 
ing on windshields and windows. 
Men bought it to keep in the car, 
ready for instant use. Women 
bought it to use on windows and 

One dozen cloths, mirrors in the home. The perform- 

each now packed ina hand : 
some, serviceable plastic ance is perfect. Just rub the Shoo- 
bag, are attached six on Fog Cloth over a slightly mois- 
each side of this attrac- tened glass surface, and moisture 
tive display card that - “e can't form for TWO to TWENTY- 
Sieempenty F anenes FOUR HOURS (depending on the 


of counter space. | 





Priced to sell at temperature). 


only 39c, cus- 


son aie 1 = ORDER WOW- 
=E’ FROM your 


\—— 0BsER 


GOOD BUSINESS FOR YOU, TOO, IN THESE FAST-SELLING KAS-STIK PRODUCTS 


usstiK <A — slusstix <= 5 use 


“Even-Heat” | my LAS'STIK / cg] Wan Treated CLEANING PADS |= 
VULCANIZING | Sx, TUBE REPAIR Meroe POLISHING FOR WHITE SIDE | 
patcHes | KITS , 


THE LAS-STIK MANUFACTURING CO., HAMILTON, OHIO, U.S.A. 


DISTRICT REPRESENTATIVES: Southwest—Lynn & Hemphill, 
301 North Market St., DALLAS 2; Southeast — Wesley O. 
Aaron, 843 Memorial Drive, $.£., ATLANTA; Kansas & Missouri 
—E. G. Craft, 804 W. 48th St., KANSAS CITY 2. | 


| ported recently. 
* 


make salesmen of them.” 

The “down” reports were topped 
by a Kansan’s 50 per cent drop 
from the same period of last year. 

A North Carolinian whose equip- 
ment and tool sales volume is off 
40 per cent said his biggest prob- 
lem was “volume.” He asked: 
“Where is it in this era of ‘Truman 
prosperity ?’” 


Hazen Goodson Succumbs 
At Dallas, Texas 


— Goodson, owner of Good- 
son Manufacturing Co., 
Dallas, Texas, and a member of 
Automotive Booster Club B-4, died 
recently of a heart attack. 

P. E. “Mike” Brading, long as- 
sociated with Goodson in the busi- 
ness, has been retained as general 
manager by Mrs. Louise Goodson, 
the widow and sole owner of the 
firm. There will be no changes in 
management or policy, Brading 


| said. 


| B-6 Meets at Henry Clark’s 


More than 40 members of Auto- 
motive Booster Club B-6 gathered 
August 30 at the estate of Henry 
S. Clark in Atlanta. Plans were an- 
nounced for the annual jobber- 
Booster dinner, to be held Friday, 
November 28, at the American Le- 
gion hut on Piedmont Avenue, 
where the 1951 affair was staged. 
Jack Henry is B-6’s president. 


| > . ‘ 
| Tung-Sol Names Hazeltine 


George W. Keown, general sales 
manager of Tung-Sol Electric, Inc., 
Newark, N. J., has appointed Ed- 
ward G. Hazeltine sales manager 
of Tung-Sol TBA lamp sales. 
Hazeltine was formerly assistant 
merchandise manager of Atlas 
Supply Co. 


Gatke Names Millard 


A. J. Millard, 3818 West 25th 
Ave., Denver, Colo., has been ap- 
pointed representative for Gatke 
brake lining in New Mexico. 

“We have added Fairbanks- 
Morse pumps and Yardley plastic 
pipe to our lines,” G. K. Linkous, 
owner of Link’s, Danville, Va., re- 


+ * 


Miss Betty Andrews, cashier at 


| Grindle Sales Co., Inc., Harlingen, 


Texas, was named Miss Capitol of 
1952 at a beauty contest spon- 
sored by the Harlingen Lions Club. 
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and #a@pe INSTALLATION KNOW-HOW 


You can’t beat a Fel-Pro Gasket for use on today’s high 
compression engines. And when you install Fel-Pro 
Gaskets using the Installation Know-How “Tips” in 
the FREE Fel-Pro GASKETING MANUAL, it adds up to 
a “Job-Tested Team” that makes a praise-winning job 
every time. 


For many years Fel-Pro Engineers have kept pace with 
the latest developments in gaskets for modern auto- 
motive engines by working closely with production 
engineers in the leading car factories. To overcome the 
ever increasing demands of greater heat and pressure 
in high compression gasoline and diesel engines, 


Little Drip says: 


Fel-Pro has produced gaskets unequalled for rugged 
strength, durability and sealing qualities. 


No doubt about it— you've got a real “Job-Tested Team’ 
when you install Fel-Pro Gaskets and use the Instal- 
lation Know-How contained in the FREE Fel-Pro 
Gasketing Manual. 


It's easy to select the right Fel-Pro Gasket 
—in a minute. Each of the sturdy cartons is labeled for 
quick identification with a list of complete contents or 
individual numbers. 


FELT PRODUCTS MFG. CO., 1548 Carroll Ave., Chicago 7, Ill. 
FAS! SERVICE ASSURED By Worenouses Near Tou . . . Parts Warehouse Co., 
2715-19 Moin St. Dallas, Texos—Automotive Warehousing & Distributors, 
inc., 734 W. Peachtree St., Atianta, Georgia. 


“High Compression or not... no gasket is better than the installation... 
no installation is better than the gasket... Do the job right—Use Fel-Pro!!" 
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“Get It from Jobber” 
To Sparkle ASIS 


_ It from Your Jobber” will 
be used as the decorative 
theme for the 1952 Automotive 
Service Industries Show, to be heid 
December 10-13 at the Municipal 
Auditorium at Atlantic City, N. J. 
Don H. Teetor, vice-president of 
Perfect Circle Corp. and chairman 
of the ASIS Joint Operating Com- 
mittee, announced this selection. 
The Automotive Advertisers 
Council will have an official booth 


“a ¢ ye i 
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SPECIFICATIONS 
90° pie shaped table 62'/2 
wide at the extreme limits. 
70” high. Milling Cutter 
172" diameter. Weight 
approximately 1,900 Ibs. 


at or near the main entrance with 
a complete staff to assist jobbers 
and manufacturers in the promo- 
tion of the “Get It from Your 


Jobber” and “Care Will Save Your 
Car” programs. 

More than 1,400 jobbers and 200 
manufacturers have enrolled in this 
program. 


STORM-VULCAN 
CYLINDER HEAD 
MILLING 
MACHINE 





AKE MONEY 


Here's a machine that meets your demands 
for fast .. . economical .. . and highest 
quality cylinder head re-surfacing. It's a 
machine that makes more profits for you. 
There's no costly guesswork. The operator 
simply sets the micrometer dial to the 
desired amount of stock removal and the 
machine does the work accurately. With this 
machine there is no danger of head distor- 
tion due to heat, because no heat is gen- 
erated. The new Storm-Vulcan Model 85 
Head Milling Machine gives you the safest 
method of head stock removal. Send today 
for complete details about this sensational 
new head milling machine. 


ATTENTION SERVICEMEN 
Ask your jobber for 
Cylinder Head Resurfacing 
on this sensational new 
machine. 





CHECK THESE FEATURES 


NO DUST—NO WORK SLOWDOWN 


POSITIVE CONTROL OF 
STOCK REMOVAL 


NO HEAT — NO DISTORTION 
LOW COST — HIGH PROFITS 























Wagenfehr of San Antonio 
Killed in Gulf Storm 


G. WAGENFEHR of San Antonio, 

e Texas, was killed recently 
after a boat in which he and others 
were fishing off Port Aransas was 
smashed by a Gulf storm and 
washed ashore. 

Wagenfehr was owner of Service 
Parts Co. of San Antonio. He had 
gone on a fishing expedition with 
four other men in a boat owned by 
Gaines Hicks of Port Aransas. The 
four other members of the party 
rode the wreckage to shore safely. 


Watkins Opens Building 


Watkins Automotive Supply, of 
which T. C. Watkins is manager 
and buyer, recently occupied a new 
building. The new home is equipped 
with air-conditioning and “adorned 
with a lobby resembling that of a 
bank,” reported H. Gordon Payne, 
manufacturers’ representative of 
Dallas, Texas. 


Lubbock Branch Opens 


A branch of Midcap Bearing 
Service has been opened in Lub- 
bock, Texas, with Jimmy Midcap 
as president. Ray Trumbull will be 
inside man and Pete Edgar will be 
outside man. Both formerly were 
with Capitol Bearing Service of 
San Antonio. 


Asbestos Promotes Bradley 


James E. “Jim” Bradley, former- 
ly Amco replacement sales man- 
ager, has been named vice-president 
in charge of automotive sales of 
Asbestos Manufacturing Co., Hunt- 
ington, Ind. 

G. K. Linkous, owner of Link’s, 
Danville, Va., recently spent two 
weeks in Mexico City, flying down 
by way of Atlanta, New Orleans 
and Houston. “We flew back by 
way of Havana, Miami and Wash- 
ington, D. C., attending the Rotary 
International convention, which 
was my tenth international con- 
vention and my 37th Rotary con- 
vention,” Linkous reported. 

* * - 

“The entire sales force spent 
the July 4 weekend in the New 
Mexico mountains,” President 
Fred D. Pinkston of Ferguson 
Auto Supply Co., Inc., Lubbock, 
Texas, reported. “It was plenty 
cold. There was good fishing and 
lots of fun together.” 
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SEE WHAT | MEAN? 
4 THAT'S WHY | WANTED YOU =| KNOW WHAT THE TROUBLE 
If y our TO TRY THESE BRAKES. IS, TOO! YOU'RE CARRYING TOO 
MUCH LOAD FOR YOUR 
POWER BRAKE CAPACITY. 


Customers’ Trucks Ip 


Won't Stop 
Fast Enough 











| . 
When a customer tells you that his brakes won’t stop It Ny Time to 
his truck fast enough, tell him his worries are over. 
Ten to one he’s hauling heavier loads than he figured MATCH mits BRA iq | te 
on when he bought the truck. That means he needs : 
a bigger power brake and master cylinder because to the LOAD with 
those on the truck don’t contain enough fluid to pro- 
vide for lining wear and drum expansion. 
Show him how the installation of a Bendix* Load- Cnajx 
Rated Hydrovac* Power Brake will step-up his 
power brakes to match his loads. 
The cost is low because the range of Hydrovac re =| 
models is wide enough to let you pick the right 
power brake for his job and installation is a snap! 


Boost your profits and customer goodwill by Load- 


Rating. Write for the full story. Cans. ©. 6. 902. GF. Ypadl Rel 


Bendix SOUTH BEND rower | BRAKE! 


PRODUCTS DIVISION INDIANA 


Export Sales: Bendix International Division, 72 Fifth 
Avenue, N. Y. 11, N. Y. « Canadien Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, Canada Aviation conpokation 


ONLY THE BENDIX FRANCHISE GIVES YOU ALL THESE ADVANTAGES! 


PARTS Cisanen 
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Exhibit Space Already Taken 
For Atlantic City ASI Show 


XHIBITION space for the 1952 
Automotive Service Industries 
Show in Atlantic City December 
10-13 has been completely sold out, 
Don H. Teetor, chairman of the 
Joint Operating Committee in 
charge of the show, announced last 
month. 
Teetor said there will be more 


than 18,000 in attendance, includ- 
ing foreign representatives. 

The exhibition is the world’s 
largest booth show. More than 500 
leading United States manufac- 
turers of automotive replacement 
parts, tools, equipment, acces- 
sories and other automotive sup- 
pliers have scheduled displays in 


VALUABLE 
INFORMATION 
ON BEARINGS, 
THEIR CARE & 
REPLACEMENT 


— 


Bearing Manual brimming over 


will find this new Automotive 
You 


with good, practical information. It contains a 
diagnosis of bearing difficulties and failures, 
and a section on correction of these troubles. 
It is written to guide you in the correct method 
of removing, installing and maintaining auto- 
motive bearings. This Johnson Manual is for 
the use of practical mechanics who service 
automotive engines and for students in auto- 


motive trade schools. 


A copy will be sent FREE if requested on your 
business letterhead; also to students and in- 
structors who write on trade school stationery. 


JOHNSON BRONZE COMPANY, 
565 South Mill St., New Castle, Pennsylvania. 


JOHNSO 
Sleeve: 


EARINGS 


upe 


the Atlantic City auditorium. 

Exhibit space will cover the en- 
tire main floor area and the lower 
jevel. The registration desk, man- 
ager’s office, credentials committee 
room and offices for each of the 
three sponsoring associations also 
will be housed in the building. 

The ASI Show is jointly spon- 
sored by National Standard Parts 
Association, Motor and Equipment 
Wholesalers Association and Motor 
and Equipment Manufacturers As- 
sociation. The exhibition is de- 
signed to promote “manufacturer- 
through-wholesaler-to-retailer” ac- 
tivity, and as such is conducted by 
a joint operating committee, made 
up of four members from each of 
the three associations. 

Prior to the opening of the 
show, conventions will be held by 
the Motor and Equipment Whole- 
salers Association, December 7-9, 
and the National Standard Parts 
Association December 8-9. 

Facilities for this year’s four- 
day exhibition are designed to en- 
courage greater liaison between ex- 
hibitors and visiting wholesalers. 
Physical layout of the auditorium 
permits easy access to all booths on 
all floors, with a minimum of un- 
necessary walking. The exhibition 
building itself is within walking 
distance of most of Atlantic City’s 
principal hotels. 

Members of the JOC are: Chair- 
man, Don H. Teetor, Perfect Circle 
Corp., Hagerstown, Ind.;_ vice- 
chairman, F. G. Stewart, Standard 
Automotive Supply, Washington; 
C. P. Brewster, K-D Manufac- 
turing Co., Lancaster, Pa.; B. G. 
Close, King Quality Products, St. 
Louis; E. A. Henderson, Hender- 
son Bros., Sacramento, Calif.; W. 
M. Hudgins, Koochook Co., St. 
Louis; C. O. Kleinsmith, National 
Carbon Co., New York; J. M. Mce- 
Clure, Minneapolis Iron Store Co., 
Minneapolis; F. K. Meyer, Jos. F. 
Meyer Co., Houston; C. S. Rogers, 
P & D Manufacturing Co., Inc., 
Long Island City, N. Y.; R. L. 
Smith, Pyrene Manufacturing Co., 
Newark, and A. L. Treitman, 
American Motor Specialties Co., 
Newark. 

As in the past, A. B. Coffman, 
Chicago, is managing the show. 


Look for some plain unvarnished 
fish-catching lies to be heard 
around Asheville, N. C., because 
O. L. “Pete” Garner, secretary- 
treasurer of Hayes & Hopson, 
Inc., of that city took off on vaca- 
tion at Myrtle Beach, S. C., last 
month. 
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THESE 2 NEW 


SEALED BEAM Gewuiltios 


are the hottest money makers 
in the emergency light field! 


Att 2 & f @ 6.4 


P@RTAcH HT 
puts the “‘SEE’ in emergency! 


As necessary as a spare tire, this handy portable unit gives 
instant, powerful illumination whenever and wherever needed. 
Ideal utility light for motorists, truckers and fleet operators— 
throws light up to 500 feet. Flexible 10 or 25-foot cord reaches 
inside or outside of car. Comfortable hand grip doubles as 
adjustable rest, directs light at any angle, leaves hands free. 
Plugs into Cigar Lighter. Extra “convenience” socket furnished 
for vehicles without Lighter. Complete with hanging bracket. 


FLASH-A-S/ENRE 


portable RED FLASHER emergency light 


Its extra protection prevents tragic accidents in street or 
highway emergencies. Wide 5-inch red lens flashes warn- 
ing. Extra long, 25-foot cord swings around trailer-trucks, 
permits ample safety-zone placement. Same hand-grip fea- 
tures as PORTA-LITE. Bracket permits hanging in trunk 
or under dash of car, in tool compartment or cab of truck. 
Complete with “convenience” socket. 


ORDER FROM YOUR JOBBER TODAY! 


2909 INDIANA AVENUE e¢ CHICAGO 16 
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“Care” Meeting at New Orleans 
May Have Attendance of 5.000 


| gprnacinaenate-ere are being made to 
accommodate a crowd of 4,000 
to 5,000 automotive servicemen 
from the New Orleans, La., area at 
a big “Care Will Save Your Car” 
trade meeting to be held at the 
Municipal Auditorium Oct. 21. 
The date of the meeting was an- 
nounced recently by Stanley J. 


Here's Why 


Massett of Universal Parts Co., 
president of the Associated Auto- 
motive Wholesalers of New Or- 
leans. 

In addition to an evening of fun, 
entertainment and_ refreshments, 
the new “Care” production of the 
Automotive Advertisers Council, 
“An Automotive Bedtime Story,” 


COLUMBUS 
is the Best Shock Absorber 


POINT No. 4 OF A SERIES 


The pressure chamber of the Columbus 
Shock Absorber is mounted from the car 
FRAME, where the fluid and working 
parts receive the gentlest motion. 


The old method —used in conventional 
shocks— mounts the pressure chamber to the 
wheel suspension. Like vigorously shaking 


a partially filled bottle of liquid, 


this type mounting causes extreme aeration, 
resulting in loss of shock absorption. 


Also, Columbus is the on/y shock 


absorber having a Cavitation Chamber at 


the top of the pressure tube, to 


capture the air and forever separate it 


from the oil. 


NOW is the time to line up with COLUMBUS, 


GUARANTEED 
1 YEAR 
OR 15,000 


“The Best Shock Absorber in the World.” Backed 


by extensive national advertising. 


‘OLUMBUS 


Wi Mae SHOCK ABSORBER 


UCENSED BY Of CARBON 


MANUFACTURED BY HECKETHORN MFG. & SUPPLY CO., LITTLETON, COLORADO 
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will be presented at the session. 

The “Care Will Save Your Car” 
story now has been told to more 
than 40,000 automotive servicemen 
in Washington, D. C., Oklahoma 
City, St. Louis, Mobile, Ala., 
Springfield, Mo., Peoria, Indianap- 
olis, Cincinnati, Salt Lake City and 
Cleveland, according to the Auto- 
motive Advertisers Council. 
Engine Rebuilders to Meet 
At Cincinnati in 1953 
gears to a central location 

in 1953, the Automotive En- 
gine Rebuilders Association will 
hold its annual convention at the 
Netherlands Plaza Hotel in Cincin- 
nati, Ohio, May 4-7. 

Arrangements for conference- 
booth space and advance registra- 
tion will be handled through the 
association headquarters at 419 
North Capitol Ave., Indianapolis 
4, Ind. Forms for registration will 
be mailed after the first of the 
year. 

“As several very successful con- 
ventions in Cincinnati have been 
recorded in the annals of the asso- 
ciation, there is every reason to 
believe this meeting will be well- 
attended,” said Robert G. Patter- 
son, executive vice-president. 
Aaron and McHugh 
Take on Stant 
Pye emve of Wesley O. Aaron 

Co., Atlanta, Ga., and Henry 
McHugh of H. G. Kitchin & Son, 
Inc., Richmond, Ind., as representa- 
tives has been announced by Harold 
E. Hassler, sales manager, jobbing 
division of Stant Manufacturing 
Co., Inec., maker of automotive 
closure products. 

Aaron will cover Tennessee, Mis- 
sissippi, Alabama, Georgia and 
Florida for the Evrseal line and 
McHugh will cover Kentucky. 


Lochridge Leaves Agency 


John Lochridge of Dallas, Texas, 
has withdrawn from the agency 
field and will devote his full time 
to the functions of sales manager 
for the R. M. Fryer Co., Houston. 
He is a member of B-4. 


“We are expanding our business 
by putting in a complete machine- 
shop service,” Dolores Steele, book- 
keeper at Central Motor Supply, 
Brownsville, Texas, reported last 
month. “B. Frank Gillard, former- 
ly of Shreveport, La., will be shop 
manager.” 





LIFE-TIME BATTERY CORPORATION 
OF AMERICA 


NEW BRAUNFELS, TEXAS 


ls ready, willing and able 
to serve you, Mr. Battery Dealer 


ine pan 


GUARANTEED FOR THE 
LIFE OF YOUR CAR 


The original cost is Low 
Dealer profit is High 


All replacements are Free 


SpanDbfe is the Registered Trade Mark of Life-Time Battery Corporation of America, New Braunfels, Texas 
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Seven Firms at Mobile 
Plan Trade Rally 


——— firms at Mobile, Ala., have 
initiated plans for another 
mammoth rally of their customers 
such as has been held on two pre- 
vious occasions. 

“Get It from Your Jobber” and 
“Care Will Save Your Car’ will be 
stressed again, while entertainment 
will be topflight, as was true pre- 
viously. The sponsors already in 
agreement to back this program 
are Allied Auto Parts, Betbeze 


ONLY THE 
WESTINGHOUSE 


tt Y 33 
GIVES YOU 
THESE N.O.’s TO 


REPAIR BILLS 


1. LOW OIL LEVEL PROTECTION 


2. THERMAL OVERLOAD PRO- 
TECTION 


3. STARTING UNLOADER Inter- 
locked with Controlled Pressure 
Lubrication. 

In addition, the “Y” also offers 
all the usual modern features . . . 
two stage compression .. . air 
cooled design . . . pressure lubri- 
cation ... They’re available with 
displacements from 6.2 to 68 
cfm. Motor capacities from 114 


to 15 hp. 


INDUSTRIAL 
PRODUCTS 
DI'VISION 


Spring Service, Davis Motor Sup- 
ply, Griffin Motor Supply, Mobile 
Electric Garage, Motor Parts & 
Supply Co. and Prichard Auto 
Parts. 


Alemite Names Singer 


Arthur H. Singer, formerly with 
Stewart-Warner Corp., has been 
appointed president of the Alemite 
Co. of the Southwest, with head- 
quarters at 601 Montana St., El 
Paso, Texas. He succeeds the late 
John M. Carson. 





ACCESSORIES FOR THE WORK 
PRESSURE 
REDUCING VALVES 
Durable, dependable 
... supplied in varying F * 
capacities and for 
pressures ranging from 5 to 250 Ibs. 
AFTERCOOLERS 


Remove moisture . . . — 


deliver dry air to machines. The Westing- 
house Type “W" Aftercooler is furnished in 
and four-way, key 


a full range of sizes. 
type cocks. Available | 


in sizes ranging from 4" to 2”. 


WATER-COOLED 


“SAVAIR"® COCKS 
Two-way, three-way, 











ESTINGHOUSE 


WILMERDING, PENNA 


VA 


Factory Branch: EMERYVILLE, CALIF. Distributors throughout the United States . . Consult your 
assified Directory. Distributed in Canada by: Canadian Westinghouse Co., Lid., Hamilton, Ontario. 


| 


Winn-Dotson Auto Parts, Sulphur 
Springs, Fla., opened last month in 
this building, which contains 8,000 
square feet of floor space. Partners 
are Bob Winn, formerly in the ser- 
vice-station supply business in the 
vicinity of Sulphur Springs, and 
Hilda Dotson, former purchasing 
agent and general manager of 
Rawls Genuine Parts, Inc., Tampa. 





Keesee Leaves Dallas 


James R. Keesee, formerly assis- 
tant zone manager of United Mo- 
tors Service at Dallas, Texas, has 
been appointed manager of the San 
Francisco zone. A native of Atlan- 
ta, Keesee joined the division there 
in 1936 and in 1941 became a dis- 
trict manager. After three years’ 
military service, he returned to 
that position and remained there 
until his Dallas appointment in 
1951. 


Boyd Heads Gyro Sales 


Earl Boyd has been appointed 
general sales director for Gyro 
Skid-Control Co., Inc., Beverly Hills, 
Calif. He has been in the automo- 
tive field for many years, working 
for a time with Hastings Manufac- 
turing Co., Ray Day Piston Corp. 
and Waverly Oil Works Co. 

Howard Autley, formerly coun- 
terman for Auto Spring & Supply 
Co., Wichita Falls, Texas, now is 
working an outside territory. 
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Soundmasrer HITS 


we 





H SEf R FIT pairs. That's why each Soundmaster Muffler 


For every engine, there is an established, is engineered for correct back pressure on 
correct back pressure limit. Excessive back each specific make and model—never above 
pressure above that level steals power, the accepted limit—for all the power the car 


wastes gas, leads to sludging and engine re- can deliver! 


MECHANICAL FIT DE KOVEN MANUFACTURING COMPANY ~ RACINE, WIS. 


Length, size and shape of 
shell . . . size and location of 
inlet and outlet . . . all are 
engineered specifically for a 
particular car. Result: Sound- 

. master mechanical fit spells 
Fast Installation Time—more 
profit on every job. 


ACOUSTICAL FIT 
Soundmaster Mufflers are j VAL OL oo od ee FIT 


engineered to control not 

only total exhaust noise on a al / 
given car, but also the alll : A -* S 
individual, irritating sounds as WAYS ° 
which occur at different 


speeds and loads. Result: 
“full-range” noise control! 


SOUTHERN AUTOMOTIVE JOt 








Smith and Stewart Will Speak 
At Chicago Convention of ETI 


H D. SMITH of Barrett Equip- 
e ment Co. and L. M. Stewart, 
dealer 
will be two of the fea- 
tured speakers at the meeting of 
Equipment and Tool Institute, to 
16-17 at the Sheraton 


Chrysler-Plymouth 
Louis, Mo., 


be held Oct. 
Hotel, Chicago. 
Speaking on 


“Progressive Im- 


provement,” Smith, who is chair- 
man of the executive committee of 
of St. ETI, will highlight some of the 
things members are doing to im- 
prove the servicing of all types of 
vehicles, Stewart’s address will also 
pertain to automotive servicing. 
Other speakers include: Jack 
Mehan, general manager of Dis- 





AMERICAN BOSCH 
DUAL ELECTRIC WINDSHIELD WIPER 


of engine vacuum and regardless of 
speed, load, or acceleration on up-grades, this power- 
ful, direct electric drive Dual Wiper always functions 


pana ELECTRIC DRIVE, $ ED, 
TWO SPEED OPERATION OF DUAL ARMS. 

TAI =o . 

AUTOMA 

curout P1 raorecrs wiree ‘moToR 

AGAINST OVER 


TWIN ARCS OF SAFETY VISION FOR 
TRUCKS, TRACTORS. ARMS dea ty 7 
LONG. BLADES UP TO 14”. Lge 
TORQUE PER aoe. WIPING ANGLE UP 
TO 116°. FOR 6 OR 12 VOLT SYSTEMS. 


Independent 


at constant, synchronized speed. No stalling, no 
stuttering of the wiper blades to cloud good, safe 
vision of the road ahead, even in the roughest weather. 


Ask about Dual Model WWB, a complete packaged 
unit, designed for swift, easy installation under cowl. 
Model WWA, for vehicles requiring single Wipers, 


also available for header mounting. These simplified | 
sales-active conversion units are of rugged, heavy-duty | 
American Bosch construction which guarantees years | 
of trouble-free service. Already in wide use as original | 


truck equipment, these Wipers are today’s positive 


answer to good vision in bad weather and a real | 


opportunity for you to sell greater safety at a profit. 
Write now for application data on the many pas- 
senger cars and trucks you can service. American 
Bosch Corporation, Springfield 7, Mass. 





Top, Mr. Smith 
Bottom, Mr. Stewart 


tributors Institute; J. W. Alex- 
ander, general service manager of 
Kaiser-Frazer Corp., and W. V. 
“Bill” Dyke of Blackhawk Manu- 
facturing Co. 

C. L. Leslie, service manager of 
the truck division of International 
Harvester Co., will be the moder- 
ator for a “Brickbats and Bou- 
quets” session, at which vehicle 
manufacturers and builders of 
equipment and tools will have an 
opportunity to discuss anonymous- 
ly the industry practices of both 
groups. 

A number of forums on indus- 
try problems will be held during 
the convention. Subjects for the 
forums include: automotive trade 
shows; increasing selling effective- 
ness; re-vitalizing time-payment 
selling; correlated product clinics; 
locating, interviewing and select- 
ing salesmen; product service and 
instruction, the warranty period 
and after; obsolescence policies and 
returned goods, and factory sales 
meetings. 

The executive committee will 
meet Oct. 15, the day befcre the 
general membership meeting. Two 
committeemen will be elected dur- 
ing the meeting. 

L. F. Woolman is executive man- 
ager of the ETI. 
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YOU GET THIS 


$455 CASCO 
POP-OUT UNIT 


2 Wo. L31C VIS-O-LITE ILLUMINATED ‘tie: One 

= EP perenne ss 
\ ~ -YOUR TOTAL SELLING PRICE - _°17.65 

: <i YOUR TOTAL COST.._ ONLY °10.73 


No. L33C 


No. L22C 5 

















CASCO’S TERRIFIC NEW 


lighter sales 
up te 500% 


Sete. a 


MERCHANDISER 


THIS FREE pispLay... 


puts you in the Lighter Business in the 
right way . .. Keeps you there Profitably 
with Automatic Sales, yet doesn’t cost 
you a cent! 


ORDER Deal L-520 From YOUR 
DISTRIBUTOR TODAY! 


DEPENDABLE PRODUCTS OVER A QUARTER CENTURY 


Southeast Repr.: LAWRENCE M. HIRSIG & CO. Southwest Repr.: HIRSIG-FRAZER COMPANY 
American National Bank Bidg., jacksonville 7, Fla, 4333 Belmont Ave., Dallas 4, Texas 
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Has Selling Changed Since “22? 
Or Does This Advice Apply Now ? 


HAT personal contact will do 

more to build a new business or 
rehabilitate an old one is the theory 
which Wallace DuPre of Spartan- 
burg, S. C., puts into practice. 

DuPre goes forth daily to call 
upon the trade. He averages 500 
miles a week, makes the rounds of 
50 garages every two weeks and as 


a result of the personal touch is pil- 
ing up business. 

In his office DuPre has a large 
map of Spartanburg County, made 
by a Spartanburg man. On this 
map the location of every garage 
is marked. He knows the proprie- 
tors, understands how to approach 
each according to his nature. But 





ee by the House of Mirrors 


L ov? 


DURA-BOND 
We round cambhaft- 


(1) The only true round ...there’s 
no split or interlock. (2) Perfect 
tolerance. (3) Uniform wall 
thickness. (4) Easiest to insert. 
(5) Undersizes available... to 
eliminate align boring. 

SEND FOR ‘‘FACTS ALLUSTRATED"’ 


of hig 
profits and superior 
catalog (the only complete line for gas and 
iesel will pany “Facts 


Illustrated”. Act today. 








DURA-BOND ENGINE PARTS COMPANY 
125 Loma Verde Avenue, Palo Alto, California 


PLEASE SEND ME “FACTS ILLUSTRATED,” AND YOUR COMPLETE CATALOG 


NAME FIRM NAME 





ADDRESS | city STATE 





4 
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From 30 Years Ago 


A veteran, well-known job- 
ber appeared in print in SAJ 
in the September, 1922, issue. 
The accompanying article was 
condensed from that issue. 

What Wallace D. DuPre, 
head of the firm by that name 
in Spartanburg, S. C., said 
then may be of considerable 
interest to the older-timers as 
well as to the newcomers. He 
was one of the latter when his 
interesting views were ez- 
pressed. 











best of all, he knows their business 
and has a good idea what they want 
two minutes after he alights and 
gives their stock the once-over. 

DuPre sized up the situation this 
way: 

“The task of cultivating such a 
field is too important for me to 
leave it to someone else. I go out 
every day and will continue to do so 
until satisfied the tide has set my 
way. 

“You can load them down with 
circular letters and they will go 
ahead and order from the other fel- 
low. But when you park your car 
at their door and show them you 
have the goods, you get their 
orders. 

“The personal visit is never in 
vain, though you may turn away 
without an order in hand. I went 
to Gaffney yesterday and called on 
a garage man. I drove back to 
Spartanburg without his order 
This morning he called up over the 
telephone and placed an order which 
more than paid the expense of the 
42-mile trip. 

“Next to the personal visit, I 
have found most helpful the distri- 
bution of an advertising card to list 
important telephone numbers. 

“Don’t unload on a fellow because 
you can. 

“Try the personal touch. It’s 
too important to leave to another 
fellow if you are young in business 
as I am, unless you are satisfied the 
other fellow can present the case 
more effectively and you can keep 
shop to better advantage. 

“Whether you go yourself or en- 
trust this all-important mission to 
another, be sure of two things: 
That your goods are right, and 
don’t unload on the little fellows out 
yonder, whose orders are the side 
on which your bread is buttered.” 
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WHAT GOES ON! 





: putea START he 


) | s\LVIUM 


ew grid alloy , 
O an corresion (cause 

by overchare! “ a 
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pattery lite 


EXIDE, gives you more to sell—a bigger battery value 
for your customers’ dollars. Exide supplies the program 
and the promotion that make sales climb. Exide pro- 
vides the know-how to help you build a sound, profitable 
battery business. 


A COMPLETE LINE with wide price range—ULTRA 
START... HYCAP...SURE-START ...STARTEX. 


135,179,740 Exide National Advertising messages in 
1952... will help you do a real selling job right in 
your own area. 


ULTRA START... 
New leader of the famous 
EXIDE SURE-START PROGRAM with time-saving Exide line 


tools and equipment. 
SELLING AIDS that assure quick, profitable battery sales. 
ATTENTION-WINNING DISPLAY MATERIAL 


ACT TODAY.. Switch to 


frude 
THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 


Exide Batteries of Canada, Limited, Toronto 


WHEN IT’S AN EXIDE... YOU START 











Johns-Manville to Develop 
African Asbestos Mine 


erates two asbestos mines in 
Canada, has announced plans for 
the development of a third mine in 
Africa. 

The asbestos properties are situ- 
ated at Mashaba in the Victoria 
District of Southern Rhodesia. 
James Robert Ewing, who had been 
with another firm in Southern Rho- 
desia, will be mine manager. 

“The project is part of our long- 


pipe VILLE Corp., which op- 


299 49% *9" 


Cysidiaidia a a alaiale alain aia VE 


range program to maintain ade- 
quate supplies of asbestos for many 
years to come,” said A. R. Fisher, 
president of Johns-Manville. 
Barrett Wins Promotion 

At Rinshed-Mason 


oo R. Barrett has been 
elevated to vice-president and 
of the Detroit 
plant of the Rinshed-Mason Co., 
President Frederick G. Weed an- 
nounced. Barrett, 34, was recently 
named vice-president in charge 


general manager 


55 COG 
y © 
é 


INSTALL THE PUMP THAT’S 
UNCONDITIONALLY 


GUARANTEED | 





MASTER 





, x> - 
HONE S. 


TeOuclve 


WATER 
PUMPS 


CHECK YOUR ADVANTAGES! 


MERCHANDISING HELPS—Sales- 
stimulating Counter Displays .. . 
Decals . . . Posters . . . Seasonal 
Campaigns . . . Other Sales Aids. 





COMPLETE LINE — 72 different 
Pumps service 98% of all cars 
manufactured in the past 20 
years! 


> W EXACT DUPLICATES of Original 


Lifetime-Lubricated Bearings 
Vacuum-Tested Parformance 


WRITE FOR 


Equipment — no substitutions of 
bushing types for bearing types. 


EASY TO STOCK — individually 
packaged in sturdy sealed car- 
tons, clearly labeled for easy 
identification. 


Patented Long-Life Seals 


Unconditionally Guaranteed 


CATALOG TODAY! 


CHEFFORD MASTER MANUFACTURING CO., INC. 


FAIRFIELD, 


164 


ILLINOIS 


of sales for the company. 

Lyle E. Frohberg succeeded Bar- 
rett as general sales manager and 
William L. Vyn was moved up to 
sales manager of the industrial fin- 
ishes division. 

Joseph R. Mason, formerly as- 
sistant automotive refinishing sales 
manager, has been advanced to vice- 
president and manager of the auto- 
motive refinishing division. 

The automotive refinishing divi- 
sion has been reorganized as a 
separate division of the company, 
with complete responsibility for 
all warehousing, distribution and 
sales of refinishing materials, Weed 
reported. 

George F. Diedrich will be as- 
sistant manager of the refinishing 
division and George Moule has been 
named manager of the shipping and 
warehousing section for enamels, 
lacquers and the other finishing 
products made by the company. 





R. H. “Ron” Wetherington (top), 
who for many years operated his 
own jobbing business in New Jer- 
sey and who is well known in the 
Southeast, has been advanced from 
district manager of the Philadelphia 
territory of Toledo Steel Products 
Co. to sales manager of the Eastern 
division. W. D. Morgan (lower 
photo), formerly at Los Angeles, 
has been named district manager at 
Richmond, Va., succeeding D. 
Callender, who has succeeded to 
Wetherington’s old territory. 
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BRAKE LINING 


For the man who wants the best 





t -ma® 


Ay ar? 


POwtp “LD 


MERCOM ATIC 
L Itramatic 


“vy, 


POWERFUL BRAKES 


Cyro mM: Ultramabe 
OWER that stays. ‘HIGH for added 
SAFETY and real STOPPING COM- 
FORT. Specially adapted for cars with 


automatic transmissions. 


Dd naflou 
Ultramatic FORDOMATIC 4 


To make stopping a pleasure you can 
recommend A-T .42 with assurance. 
There’s nothing like it.  29y-, idle 


Hydra-matic 





“RCOMATIC 


PATENTED GROOVES 
Cleans —Eliminates GRIT and 


Foreign Matter. Keeps surfaces 
clean for reduced wear and 
uniform braking. 


Cooks —Circulates air against 


drum surfaces. Brakes keep 
cooler, stop smoother, wear 
longer. 


Drics—throws out water 
when brakes are wet— restores 
brake effectiveness. 


ask your GATKE Jobber or write 


ASBESTOS BRAKE LINING FOR EVERY PURPOSE 


Rionugneionns of (i aeeetos rat 


‘0-34.11 3- 


ED FABRI BEARINGS SERVING ALI NI 
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ALL SHAPES ANI 


ASBESTOS TEX 





This truck, especially constructed to 
earry batteries and battery advertis- 
ing material, was recently put on 
the road by Carter Auto Supply Co., 
Dallas, Texas. Johnnie King, left, is 
the route man and has been selling 
batteries for 30 years. John M. Car- 
ter, at right, conceived the idea to 
put this unusual vehicle on the road. 





Parks Leaves Genuine Parts; 
Parris Is Promoted 


tance Parks, who has been gen- 
eral manager of local sales for 
Genuine Parts Co., Atlanta, has 
bought the interest of Dick Wil- 
liams of Allendale, S. C., in Aiken 
Auto Parts Co., Aiken, S. C. 
President Robert L. Turner of 
Genuine Parts announced that Hol- 
ton Parris of Motor Parts & Gear 
Co., Charlotte, N. C., had succeeded 
Perks. It was Parris who succeeded 
Parks eight years ago when the 
latter was moved to Atlanta. Parks, 
‘whose partner at Aiken will be his 
i son, C. H. “Buddy” Parks, had been 
with Genuine 24 years. His son 
and Williams had owned Aiken 


“ teens 
He’s mad! He paid f Sato Part 
t rts s ti " 
e - Me paid tor more ee ee 


\) ” Hill, f ly of the NAPA oper- 
than “parts and labor” ti, Serene nae 
ceeded Parris at Charlotte. 


He’s mad because he’s hurt...in the pocketbook. He has just paid a 
repair bill without getting what he paid for... improved performance and Bannister Heads Sales 
increased horsepower. Instead of becoming a costly “come-back” he could For National Fibres 


have been a satisfied customer. | JouN G. Bannister has been ap- 

The Clayton Chassis Dynamometer is showing hundreds of dealers J pointed sales manager of Na- 
and service shops the way to new, easy and increased service profits by tional Automotive fibres, Inc., and 
insuring customer satisfaction. The dynamometer not only finds trouble will be in charge of all automotive 
more quickly, more accurately, to eliminate guesswork... sales activities for the company, 


but it allows final adjustments and inspection to be made it has been announced by Robert 
| J. Stack, president. 


with the car operating “on the road.” With the Clayton | : Benaister joined the company in 
Dynamometer in use there can be no service come-backs; | = | 1938 at the Oakland, Calif., plant 
no dissatisfied customers. — | and in 1942 he was named Oak- 

Sell horsepower. ..improved horsepower, | land division manager. Early this 
weighed and guaranteed...and parts and year he was made a vice-president 
labor sales will take care of themselves. and moved to the company’s head- 
Mail the coupon and get the full story as qors fe Euiees. 
it applies to your service operation. : | Thaw Chatetene MeQates 

~ | Succumbs at Aurora 


D* WALTER G. McGuire, chair- 
man of the executive committee 
of Independent Pneumatic Tool Co., 
died last month in Aurora, IIl., from 
a heart ailment. 

McGuire was elected to the board 
in 1932 and was named chairman 
of the firm’s executive committee 
in 1948. 








Re oe 
ee” SAI-9 


= ELAYTON MFG. CO. 

BOX 550, EL MONTE, CALIF. 
Send us the complete story on 
modern automotive service for profit 





COUPON FOR 
THE FULL STORY 


| 








- 
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STAINLESS STEEL 


AEROLIEK : 


WHEEL COVERS 





* @lyon, inc. 


THEY’RE NEW ¢ THEY’RE SPECTACULAR + THEY’RE FUNCTIONAL 


AgERODISKS are a substantial profit 
item for any garage, service station or 


Here is the newest and smartest 
wheel accessory on the market. 


ORDER from your oil or tire job- 
ber, or write us for the name of 
your nearest Lyon distributor. 


YOu'LL MAKE 
EXTRA PROFITS WITH 


AERODISKS 


Striking appearance when the car is 
standing and sparkling beauty when 
the wheels are in motion. 


1795 


QUALITY PRODUCT « 


LIST PRICE 
SET OF FOUR 
eee ty my ef 


Stainless steel construction 
makes AFRODISKS light in 


strong and permanently 
beautiful. 


EASY TO SELL 


AERODISKS can be easily 
displayed on any 15” tire 
weight, exceptionally and can be demonstrated 
on the customer's own car 
in a few seconds. 


accessory dealer. These covers take 
little room to stock, are easy to dis- 
play, and the inventory cost is low. 
Agrovisks have been acclaimed by 
jobbers and dealers alike as a top- 
flight addition to any accessory 
program. 


FULL PROFIT 


One type and size results in 
rapid turnover. The low 
price permits AERODISKS 
to be sold at list for maxi- 
mum profits. 


LYON INCORPORATED 


13881 W. CHICAGO BOULEVARD ¢ DETROIT 28, MICHIGAN 
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Efficient Garage Building 


(Continued from page 63) 


enough space on each side wall to 
back a row of cars and still leave 
plenty of maneuvering space down 
the center. 

“The walls are 13-inch brick ve- 
neer, with stone coping, and an un- 
usual amount of window space. The 
increased use of glass has solved 
the lighting problem that’s so com- 
mon in garages. It makes work 
easier and faster and eliminates 
eye strain. 


“With the front of my building 
25 feet off the street, I have ample 
off-the-street parking space. In ad- 
dition, I have a large lot in the 
rear of the building for storing 
wrecked cars and also use a side 
lot as a used-car lot, which I oper- 
ate in connection with wreck re- 
building.” 

With three wreckers giving 24- 
hour service, Simmons’ Auto Works 
gets its share of business. The com- 
pany has been operating 28 years 
and is well known to car owners 
and the trade in the area. 





See your jobber or write us for details 


qmmcO 


Record Parts Sales Are Seen 
For Remainder of 1952 


EPLACEMENT - PARTS volume 

should continue at record lev- 
els in 1952, in line with civilian and 
military demand, according to an 
industry survey released August 28 
by Standard & Poor’s Corp., New 
York. 

Suppliers of passenger-car parts 
will show a decline in normal busi- 
ness. After a 20 per cent drop 
from the 1950 peak to 5,337,729 
units in 1951, output of 4,150,000 
units appears the 1952 expectation, 
the survey indicated. 

Truck-parts suppliers are some- 
what better situated. Production 
of civilian units wiil be off but 
larger military takings and empha- 
sis on larger, higher-priced models 
should offset this to some degree, 
the report said. 

Narrower margins will be 
eral, in line with price controls on 
civilian business, profits limitations 
on defense work and production 
losses during the steel strike. 

Earnings variations will be wide, 
the survey indicated. Higher prof- 
its are assured for companies where 
defense work has sharply inflated 
sales. Declines will be marked 
where military work fails to offset 
cutbacks in normal lines. In many 
instances, fairly well maintained 
profits are likely. 

Demand for products of some re- 
placement-parts manufacturers fell 
short of earlier expectations during 
the first half of the year. This was 
attributed mainly to previous dealer 
and consumer over-stocking during 
the war-scare buying sprees. How- 
ever, the inventory situation has 
improved and_ replacement - parts 
volume is expected to continue at 
near-peak levels. 


gen- 


Hudson “Twin” Carburetor 


Reaches 10,000 Mark 


Mo than 10,000 Hudson cars 
have been equipped with the 
Twin H-Power carburetion system 
since the unit was introduced as 
optional equipment. 

More than 50 per cent of Hudson 
Hornets and nearly 30 per cent of 
Wasps are now being equipped with 
the unit, according to N. K. Van- 
Derzee, vice-president in charge of 
sales. Projected production plans 
probably will increase the percent- 
ages of cars equipped with the mul- 
tiple-carburetion unit in the future, 
VanDerzee also stated. 
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America’s No. I Car Heaters 


MODEL 300: Biggest-value fresh-air hot water heater 
Fits Chevrolet and Pontiac cars 1949-52, Ford cars 1950-51 
and (with installation kit F-52) new 1952 cars 


Finest year-’round comfort system—in 
winter a heater, in summer a cool air cir- 
culator. A marvel of compact efficiency! 
Easy to install—average time only an 
hour and a half. Big heat capacity with 
4,000 square inches of radiating surface 
Extra powerful windshield defrosting from 
separate impeller-type blower—with 


greatest force on driver’s side. Power- 
driven foot warmer. Installs to car’s fresh 
air duct and becomes a recirculating heater 
when fresh air is shut off. Amazingly com- 
pact—only 5” deep. Leaves plenty of clear- 
ance above and below. Finger-tip controls 
on dash. All in ONE carton — heater, 
blower, defroster, controls. 


ARVIN INDUSTRIES, INC. — Columbus, Indiana 


See your ARVIN distributor °¢ 


NATIONAL ADVERTISING pre-sells your customers 


- 


Best Known Name in C 
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MAMA 


LIST PRICE 
ONLY 


43" 


Complete in 
ONE package 
Liberal Dealer Discount! 


— re 


— 


or Heaters 
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News Briefs 
(Continued from page 75) 


and used-car volume. Fixed ex- 
pense in dollars spent, however, 
dropped 6.9 per cent, bringing total 
expense down 2.3 per cent. 

The cut in fixed expense repre- 
sented a victory for economy- 
minded dealers, NADA pointed 
out, since this was the first real 
break in what had been a steady 
upward climb since the continuing 
surveys were begun by the associa- 
tion early in 1949. 


BIGGER PROFITS tor YOU! 


Here’s that extra incentive to make 
your salesmen. . . and your dealers 

. . step out and sell Warner Radi- 
ator Products as never before! 

Take a look at this sensational 
offer— your customers will receive, 
directly from you, with our compli- 
ments, one complete set of this fa- 
mous EKCO kitchenware with 
every three dozen cans of Warner 
Radiator Products that they buy — 
in any combination—from now un- 
til September 30th! 





® Hang-up style, triple dipped enameled wood 


. RED with WHITE stripe. 
¢ * Sparkling finish—heavily nickel plated. 


handles . . 


® Sturdy, sanitary construction throughout. 








Write today for compiete information and 


promotional material to 


Used-car profits tobogganed in 
the second quarter, as they did in 
the same period a year ago. Per 
unit gross, which had averaged $47 
in the first three months, dropped 
to $10. 

The ratio of used-car sales to 
new-car sales remained at 1.7 to 
ene, somewhat higher than the 1.5 
ratie of a year ago. 


Elkins Named for Alamance 


Tom Elkins, Elkins-Terrell Mo- 
tors, Inc., Burlington, has become 


PREMIUM PRIZES tor your customers! 


A complete 8-piece EKCO kitchenware 
set for every three dozen cans—in any 
combination! 


HERE’S THE SET THAT'LL 
SEND SALES SOARING! 
This sparkling EKCO "1400" eight-piece 

gift set. Useful, beautiful! 


Small Turner 
Icing Spatula 
24” Tea Strainer 
7-Piece Wall Rack 


Basting Spoon 
Mixing Spoon 
Cake Turner 
2-Tine Fork 


WARNER -PATTERSON COMPANY, 920 S. Michigan Ave., Chicago 5, Illinois 


Warner-Patterson Company of Canada, Limited, 191 Queen Street East, Toronto 


| 
| 
| 


president of the Alamance County 
(N. C.) New Car Dealers Associa- 
tion. Rudy Teague, Time Payment 
Department, Security Bank, is sec- 
retary-treasurer. 


Oldsmobile Uses Camera 
To Investigate Valves 


AS ULTRA-HIGH-SPEED motion-pic- 
ture camera and a wire sound 
recorder have been used by Olds- 
mobile Division to improve the per- 
formance in the Rocket engine. 

The camera has been operated at 
speeds as high as 15,000 frames a 
second to record the operation of 
valves and valve lifters, according 
to H. N. Metzel, chief engineer of 
the division. 

The sound recorder has been 
used to determine which type cam- 
shaft has the lowest noise level and 
would make the quietest-running 
engine. 

Aside from trained judgment and 
visual observation of the valve per- 
formance, there was no concrete 
way to determine if the valves were 
operating up to the standards de- 
sired. But application of the high- 
speed camera made it possible to 
compare the actual valve mechan- 
ism of the engine with a theoretical 
standard. 

By using a special film viewer, 
Oldsmobile engineers could plot the 
performance curve of the actual 
valve in the engine and compare it 
with the theoretical curve of per- 
fect valve performance. The engi- 
neers then could correct deficiencies 
in the valve motion, valve lifter and 
camshaft performance. 

The wire sound recorder was 
used to compare the noise levels of 
eight sample camshafts. The wire 
recordings were then played to a 
jury of five engineers in various se- 
quences and those voted the most 
noisy were eliminated. Through a 
process of elimination, the quietest 
camshaft was arrived at. Further 
tests were made to determine power 
and torque. 


Walker A. Bloodworth 
Dies at Florence 


oo A. Bloodworth, 55, a 
past president of the North 
Carolina Automobile Dealers Asso- 
ciation, died last month at Florence, 
S. C., where he made his home. 

He was associated with The 
Studebaker Corp. for a number of 
years and was a Ford dealer at 
Greensboro, N. C., from 1934 until 
1947. 
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GRIZZLY’S NEW 


SILVERTIP 


o as ; - F “9. 

Now, when you service vehicles in harder-than-average service, you 
have a brake lining engineered especially for them--SILVERTIP! A 
rigid-type, heavy duty material, this new Grizzly lining is impervious to 
water . . . won’t swell or pull off its strong wire grid . . . and maintains 
a constant, uniform coefficient of friction. And so much greater is its 
stamina, so much more effective its dissipation of heat, that SILVER- 
TIP delivers a full 259% more mileage between relines! For severe, high 
mileage, “multi-stop” service, install SILVERTIP! Grizzly Manufactur- 
ing Company, Paulding, Ohio. 


(k: 
BEAR IN MIND @ée ASK FOR 


GRIZZLY 


BRAKE LINING 
Grizzly Syncro-Set™, Silvertip® and Saftibond 
Brake Linings + Precision Buill Heavy Duty SILVERTIP is also available with Grizzly's 
Broke Blocks + Grizzly Hydraulic Broke Fivid. foctory-applied bonding agent for Softibond-ing 
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His Portable Dictating System 
Solved Repair-Order Problems 


A METHOD of solving repair-order 
problems in his shop has been 
put into effect by Clyde H. Martin, 
vice-president of Martin Motor Co. 
(Chrysler - Plymouth), Springfield, 
Mo. 

The system helps speed the writ- 
ing of repair orders during rush 
hours, increases the accuracy and 


completeness of repair orders and 
eliminates the loss of revenue 
when an occasional repair order is 
lost, Martin said. 

The idea occurred to Martin 
after he visited a demonstration of 
a new dictating system which fea- 
tures a single recording machine to 
cut records of material dictated at 


FOR A SWEET RUNNING MOTOR 
POINTS MUST BE 


This construction for all three 


Ignition Systems: 


FREE FLOATING 


SPRING 


pe ed 


€CHLIN EXTRAS 


AT NO EXTRA COST TO 


YOU 


CONTACTS 
COILS CONDENSERS 
& OTHER AUTOMOTIVE 

ELECTRICAL PARTS 


ECHLIN MANUFACTURING COMPANY) - EAST ST., NEW HAVEN 5, CONN. 
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scattered locations over portable 
telephone-type equipment. Although 
the company making the equipment 
had originally designed it primar- 
ily for letter writing in offices, 
Martin thought it could be adapt- 
ed to his uses and with the help 
of the manufacturer’s engineers 
worked out his system. 

“The installation was as fol- 
lows,” Martin said in a recent issue 
of Chrysler Tonic. “A _ portable 
telephone is carried on the belt of 
our write-up men. Plug-in sockets 
are spaced around our shop so 
there will always be a handy loca- 
tion for them to plug in. In our 
shop office is the recording equip- 
ment which records repair orders 
on a small plastic disc. There is 
also play-back equipment located in 
the same office. 

“Immediately after a repair or- 
der is recorded, a girl takes the 
record and places it in the play- 
back equipment and writes up the 
repair ticket. 

“Within less than three minutes, 
the shop ticket is on the windshield 
of the car to be repaired and the 
service men are already taking care 
of the next customer. 

Dise Holds 30 Orders 

“Each disc will hold about 30 re- 
pair orders, 15 to a side. After use, 
they can be returned to the factory 
for reprocessing at about five cents 
each. 

“If a repair ticket is lost, we can 
check the master sheet and find the 
name of the customer, then go back 
to the records and play back the 
repair order and make a duplicate 
ticket. 

“When our write-up men quote 
prices on repairs, they are required 
to include those quotations on the 
repair ticket. 

“It may be that this equipment 
has made our repair tickets more 
accurate, but at any rate we have 
not had a single customer com- 
plaint of an inaccurate repair or- 
der since this equipment has been 
installed. 

“My service manager is most 
enthusiastic. It has greatly in- 
creased the shop men’s efficiency 
and gives them more time properly 
to wait upon and sell the customer. 
In larger repair shops employing 
three or more write-up men, I hon- 
estly feel this equipment could re- 
place one man.” 

While costs for installing the 
equipment will vary with the dif- 
ferent buildings and _ different 
needs, Martin said that his instal- 
lation ran under $1,500. 





Can You Meet 
All 
Battery 
Competition? 


Sell Southland ! 


For Bigger Volume, Turnover and Profits 


uA: THE MOST DEPENDABLE 
(p UA _ BATTERY SERVICE 


IN THE INDUSTRY! 


Sell the Southland battery line and KNOW that 
you are meeting ALL competition and that you 
are giving your customers factory-fresh, fully 
charged batteries. You're sure of this because your 
Southland Representative delivers your batteries to 
your door regularly...you buy only what you 
need for complete turnover until the next delivery. 
Southland Service means business ... it's that some- 
thing EXTRA you get when you join the fastest 
growing sales organization in the industry. 


36 CONVENIENTLY LOCATED WAREHOUSES IN 
THE SOUTHWEST AND MID-SOUTH 


oreeree Southland 


2040 Amelia Street, 


Dallas, Texas. 6 A T T ‘3 R } — Ss 
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Baltimore Dealers Plan 
°53 Automobile Show 


HE automobile dealers of the 

metropolitan area of Baltimore. 
Md., will hold an automobile show 
at the Fifth Regiment Armory 
Jan. 25-Feb. 1, according to pres- 
ent plans. 

“Most dealers believe that a show 
will help business next year,” said 
J. C. Darrell, manager of the 
Automobile Trade Association of 
Maryland. “We have checked other 
cities in which shows have been 


held recently and have learned that 
in each instance the shows have 
been most successful.” 


First-Half Registrations 
Are Lowest Since 1948 


HE automotive industry regis- 

tered 2,139,875 new passenger 
cars during the first six months of 
1952, R. L. Polk & Co., Detroit, 
statisticians for the automotive in- 
dustry, reported last month. 

The total compares with 2,808,- 
586 new passenger cars registered 





"Try this machine in your shop for 30 days using 


my merchandising plan. . 


. if it doesn’t grind 


as fast and accurately as we say and if you don’t 
make money, return it and I’1l refund your money 


and pay the freight both ways." . 


Pate fates 


aaa 
OVER 2000 MACHINES SOLD ON THIS BAS! 


> PETERSON SURFACE GRINDER 
> @ Engine rebuilders have re- 
ground more than 50,000 heads 
with no bearing trouble or time 
lost for adjustment because 
of Peterson’s .. . 
EXCLUSIVE, PATENTED 


“VIBRA MOTIVE” 
MOTOR MOUNTING 


It eliminates chatter and protects 
motor bearings. The whole unit is 
d when grinding heavy blocks. 
LARGE INDUSTRIAL FACTORIES 
say accuracy is much better with the 
Peterson Surface Grinder than large 
milling machines formerly used. There 
is no di ion due to cl i 
Use lerger Model 72 (72" table top 
for work on industrial engines and 
extra heavy castings 








WITH AN UNTRAINED 
OPERATOR YOU CAN 


MAKE $18.00 = 
AN HOUR! 


...grinding heads to .001 accuracy in 

10 minutes or less and blocks in 2 or ; 
3 minutes. Grind flat flywheels, pres- 
sure plates, manifolds, carburetors, 
and pump bases and small castings by 5—— 
circulating them around the grinding %& 
wheel, half on the 

table and half on the 

stone, thus obtain- 

ing high accuracy [,~ 

similar to lapping 

ona surface plate. 


15 YEARS OF STEADY IMPROVEMENT MAKE 
THIS GRINDER ONE TO BE COPIED...BUT 


<= NOT EQUALLED! 


CADREAAS 


= 
3 
4 


For Complete Information 


Write, Wire, or Phone TODAY 
yada ee od 


PETERSON WELDING LABS., INC. 





M., E. Coyle, retired executive vice- 
president and director of General 
Motors, has been given the annual 
Cardinal Newman Award. The 
award is given each year by the 
Newman Club Federation of 520 
clubs of Catholic students in secu- 
lar colleges and universities. 





in the first half of 1951 and 2,829,- 
937 new cars in 1950. It was the 
lowest first six months for the in- 
dustry since 1948, when 1,669,528 
new cars were registered, the firm 
reported. 

The second quarter ended with 
a total of 1,220,160 new cars regis- 
tered, as compared with 919,715 
new cars registered in the first 
three months of the year. The in- 
dustry has been plagued with 
strikes and production interrup- 
tions, as well as restrictions of 
various types. The creditable show- 
ing for the last two months was 
due, it is believed, not only to sea- 
sonal trends but concentrated buy- 
ing in view of the tightening sup- 
ply situation due to the steel strike, 
Polk said. 

There were 398,932 new trucks 
registered in the first half of 1952, 
as compared with 515,975 units in 
1951. 


Willys Appoints Price 
As Export President 


| gerne Price, Jr., executive 
vice-president of Kaiser- 
Frazer Export Corp., has been 
elected president and director of 
Willys-Overland Export Corp. He 
succeeds Marcel F. DeMuller, who 
was killed in the crash of an air- 
liner in Brazil in April. 

A native of Nashvi:le, Tenn., 
Price has been in foreign commerce 
and related fields for nearly 20 
years and had been a vice-president 
of Kaiser-Frazer Corp. since it was 
established in 1945. 
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Racing News 





AAA Title Race Opens Up 


With Troy Ruttman sidelined for 
the season as a result of an acci- 
dent at Cedar Rapids last month, 
the chase for the AAA national 
driving title became a wide-open 
affair, officials of the association 
said. 

Ruttman had been leading since 
his “500” victory at Indianapolis in 
May. He heid a 340-point advan- 
tage over Chicago’s Jim Rathmann 
at the time of the accident. At that 
time Duane Carter was third in 
point standings and Sam Hanks 
was fourth. 

Ruttman’s injuries will, for the 
13th straight vear, prevent the In- 
dianapolis winner from becoming 
national champion. Wilbur Shaw in 
1939 was the last to turn the trick. 

J. C. Agajanian, owner of the 
“98 Special” car that Ruttman had 
been driving, could hold the key to 
the title, some racing fans felt. 
Ruttman was not injured in this 
car and if Agajanian picks a suc- 
cessor to drive in the remaining 
championship events, that driver 
could take the crown, according to 
some predictions. 


Curbing Highway Speedsters 


Reckless driving on the high- 
ways by members of the National 
Association for Stock Car Auto 
Racing will be considered a viola- 
tion of racing rules and punish- 
ment will be meted out accordingly, 
E. L. “Cannonball” Baker, national 
commissioner, has notified Bill 
France, NASCAR president. 

In recent months some racing 
drivers, the majority of whom are 
not affiliated with NASCAR, have 
been convicted of highway traffic 
violations, Baker said, and NAS- 
CAR wants to cooperate in every 
way with the National Safety 
Council in making the highways 
safer. 

“NASCAR offers almost any 
speed-minded person a chance to 
go as fast as possible in races con- 
ducted under close supervision with 
every possible safety regulation 
carefully enforced,” Baker said. 
“There is no excuse for speeding 
on the highways and if NASCAR 
members are convicted of such 
highway violations, it will be tanta- 








BALANCE 


os needed / 


PERFECT > 


WHEEL WEIGHTS 


@“U" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


D 


5) PERFECT 


wd ey s04Ww M 


SOUTHERN AUTOMOTIVE JOURNAL for SEPTEMBER, 1952 


The Wheel Weight 
that lives up to its name 


@“c” TYPE 

The ‘''C’ type 
weight (new style) 
in six sizes will 
give most suiisfac- 
tory results on pas- 
senger cars with 
“Kor L" type rims. 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 195! model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


5c 
EQUIPMENT cope. aise 
& xOKOM N Bor ta? 


Manufacturers of Wheel — for Trucks and Passenger Cars 


RET PSS P ES eee 








mount to a fine, suspension and loss 
of championship points.” 


Pacing at Pike’s Peak 


A Studebaker V-8 Commander 
Starliner was selected as the pace 
car for the 30th Pike’s Peak Hill 
Climb Sept. 1. Starting at Colo- 
rado Springs, the car was to lead 
20 racers up the steep, curving 
course. Lloyd Faddis, president 
and general manager of the Pike’s 
Peak Auto Hill Climb Association, 
was to be at the wheel. He is pic- 


cheap bra 
are expe 


nsiv 


Consider your repu 

the safety of your 
money on cheap bral 
a chance when you Bf 
Come-backs are cost 
difference in your ne 
EIS BRAKE FLUIDS me 
SAE specifications. El 
perfectly under any ch 
and they mix with all 


SUPER “40” (moderate) s rece 


for all light-duty passe! 
(See ‘DON’T’ Below) 
SUPER “50” (heavy du 
is recommended for all 
Buses, Tractors and Taxi 
EIS AUTOMOTIVE CORP. 
Middletown, Conn. 


“ECONOMIZE” 


WITH 


NOW AVAILABLE... 
New Merchandisers 


New Valves 
New Kits 


Ask your Jobber or 


Write us Direct 


tured beside the official car. 

Starting at an altitude of 9,402 
feet above sea level, the 12-mile 
course has a vertical rise of 4,708 
feet before reaching the summit. 
The race was inaugurated in 1916 
and has been run annually except 
for three years during World 
War I and four years during 
World War II. 

In addition to cash prizes, the 
winner receives the Penrose trophy. 
rhe race is under the sanction of 
AAA. 


Leading the Short Track 


A four-way race for the national 
title in the Short Track Division 
shaped up last month in the 
NASCAR point standings in that 
late-model division. Neil Cole of 
Oakland, Calif., held the lead at 
that time and following him in 
order of point standings were Lee 
Petty of Randleman, N. C., Jim 
Reed of Tarrytown, N. Y., and 
Roscoe “Pappy” Hough of Pater- 
son, N. J. Less than 150 points 
separated the four at that time. 


Olds Adds Pinion Sets 


Oldsmobile has released three 
sets of ring gear and pinion sets 
for use in all 1951 and 1952 Olds- 
mobile “88” models, according to 
NASCAR headquarters at Daytona 
Beach, Fla. The sets were made 
available to the general public last 
month. 


Hudsons Roll Up Points 


Graded on a basis of their 
showing for the first ten places in 
22 late-model Grand National 
races, Hudson cars have run up a 
total of 499 points in competition 
so far this year. 

In second place are Oldsmo- 
biles with a total of 255 points, 
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followed by Plymouths with 224 
points. Fords hold fourth place in 
this point parade with 106, ac- 
cording to figures announced last 
month by the National Associa- 
tion for Stock Car Auto Racing. 

Thirteen other makes got in the 
point show. Points were awarded 
on the basis of ten for first place, 
nine for second, eight for third 
and so on down to one point for 
tenth place. 


Spriegel Will Address 
Texas Convention 


D* WILLIAM R. Spriegel, dean of 
the College of Business Admin- 
istration of the University of 
Texas, will be one of the speakers 
at the convention of the Texas Au- 
tomotive Dealers Association, to be 
held at the Hotel Cortez, El Paso, 
Oct. 5-7. 

“Dealers of Texas know him as 
an old automobile man turned col- 
lege dean,” commented W. A. “Cap” 
Williamson, vice-president and 
manager of the association. “They 
liked his first talk to a TADA con- 


i 
vention so well they demanded a | Spot the Trouble-Fix It 
eee 


repeat performance.” 


saa the Quick BOWES Way! 


Oil-Classification Book 
Published by the API Everything’s right there—no time or space wasted. In this 


A BOOKLET on the new service compact, handy Complete Tire Repair Department you have the 


classifications and designations : 
for lubricating is tie oo. pre- Air Powered Check-N-Spect to locate the trouble... and... 
pared by the Division of Market- the Bowes Dough Boy Gun for nail holes and minor casing 


; ics Io = 2 ° . 
ing of the Asnesienn Tetvetoum ie repairs . . . the Bowes Lectroseal for larger casing breaks. 


stitute. (See article in detail on ; 7 : 
page 65.) The bottom shelf takes the Chemical Tube Repair Cabinet 
Orders may be placed with the and your tools. The spacious drawer holds a large supply of 
Division of Marketing, 1625 K St., ; 2 A 
N. W., Washington 6, D. C. Sam- Pen Tirepair Sections. You turn out better and faster 
ple copies are free and prices for | ‘ tire repairs this way ... and profit by it! 
bulk orders range from $1 for 14, This Complete De 
postpaid, to $47 for 1,000, FOB i; 1s Complete Depart- 
Baltimore. ; 





ment will equip you to 
meet and cash in on the 


Tetraethyl-Lead Expert |= present demand for tire- 


Retires from Du Pont . . 
saving service... and 


_ L. Stecher, who has been 1p a D ; . 
connected with tetraethyl-lead | prove there’s real mosty 58 
production and sales since 1923, : Bowes Tire Service. Ask your 


yhen the first such anti-knock com- . oi tial oh 
petite ie Soggeth ewe sorter Bowes “Seal Fast” Distributor, 


pounds for gasoline were marketed, 
has retired as assistant director of or write direct to the factory. 


sales of Du Pont’s Petroleum Chem- : 

icals Division. Show your customers you ore ready for 
Stecher is credited with ironing speedy service. Let them see your Complete Tire Re- 

out many early production difficul- poir Department. ft pulls business . . . and profits! 

ties in the manufacture of tetra- 


ethyl lead. At that time he was us ” 
chief supervisor of those operations BOWES SEAL FAST CORPORATIO N 
for Du Pont. INDIANAPOLIS 7, INDIANA 
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State-Federal Gasoline Taxes 
Headed for Record in 1933 


‘TATE and federal gasoline tax 

collections will shatter all rec- 
ords this year, the American 
Petroleum Industries Committee 
predicted, estimating that 1952 
combined receipts will exceed 
$2,750,000,000. 

This prediction is based on the 
committee’s semi-annual survey 


which showed that state motor- 
fuel tax receipts from January 1 
through June 30, 1952, totaled 
$918,681,000, a ten per cent in- 
crease over state gasoline tax col- 
lections during the same period 
last year. 

Assuming that motor fuel use 
continues at its present pace, the 











Always outstanding in performance and 
quality, KEM Condensers are now built better 


than ever. Study the cut-away drawing. See how 


permanently KEM New Look Condensers are 


sealed against condensation, fumes, dielectric 


WRITE FOR 
Membership Certificate that's 
proof to motorists you're inter- 


losshow they're engineered to be best-sellers. eseed in keeping their cars 


A Few 


KEM LIFE EXTENSION REPLACEMENTS: 


@ Fuel Pump and Parts... 
@ Prefitted Ignition Parts... 
@ Lifetime Micro-Bronze Filters 


@&) film. 


CABLE: KEMBALES. FAIRLAWNNEWJERSEY 


rolling. 


Kem Tune-Up Digest that 
outlines up-to-date tune-up 
procedure, (1941-51 specs). 
Only 25c for Digest and 
Certificate. 


ATTEND 

Free Demonstration Clinics. 
Held in key cities of U.S.A. 
— featuring full color sound 


MANUFACTURING CO. « FAIR LAWN, N.J, 


APIC estimated that state gaso- 
line tax collections will reach 
$1,984,000,000 by year’s end, as 
compared with $1,803,802,000 col- 
lected in 1951. 

Gains in tax receipts were re- 
ported by 44 states and the Dis- 
trict of Columbia. The APIC pre- 
dicted that 1952 state gasoline tax 
collections will run about 87 per 
cent ahead of 1946 totals. 

The federal gasoline tax of two 
cents per gallon will also yield a 
record high of $804,223,000 this 
year, according to the APIC. Col- 
lections in 1951 amounted to $607,- 
756,000, almost one-third less than 
the anticipated 1952 total. 

The committee pointed out that 
the jump in revenue is due in part 
to the November 1, 1951, hike in 
the federal gasoline tax rate, from 
1.5 to two cents per gallon. 

The APIC explained that the 
record-breaking 1952 tax total of 
$2,788,223,000 is arrived at by add- 
ing the $1,984,000,000 in antici- 
pated state gasoline tax receipts 
and the $804,223,000 the federal 
gasoline tax is expected to produce. 

Collections of motor fuel taxes 
for the first half of 1951 and 1952 
follow: 

1951 1952 
Ala $ 18,008,000 $ 19,737,000 
Ariz 5,781,000 6,608,000 
Ark 12.294,000 —-13,110,000(a) 
Calif 69,131,000 72,580,000(a) 
Colo. 10,357,000 11,113,000 
Conn 9,787,000 10,400,000(a) 
Del 2,272,000 2,442,000 
3,948,000 4,116,000 
31,085,000 34,838,000 
27,737,000 26,579,000(b) 
4,721,000 4,805,000 
29,692,000 41 ,233,000(c) 
21,549,000 23,194,000 
13,917,000 15,032,000 
12,772,000 14,151,000 
18,143,000 19,940,000 
23,479,000 25,386,000 
5,576,000 5,842,000 
12,621,000 13,880,000 
14,194,000 18,450,000(ac) 
24,640,000 36,643,000(c) 
15,761,000 17,615,000 
14,298,000 15,682,000 
10,577,000 11,290,000 
5,046,000 4,946,000 
9,410,000 10,075,000 
1,594,000 1,802,000 
2,414,000 3,329,000) 
17,441,000 18,828,000 
7,487,000 7,113,000(b) 
46,547,000 51,228,000 
32,652,000 35,070,000(a) 
2,422,000(c) 
43,930,000(a) 
20,565,000 
13,145,000 
56,825,000 
3,356,000 
18,052,000 
2,717,000(c) 
25,117,000 


41,789,000 
19,012,000 
12,732,000 
53,705,000 
3,149,000 
16,193,000 
2,775,000 
22,915,000 
47,918,000 53,425,000 
3,973,000 5,140.000(aXc) 
2,105,000 2,209,000 
23,880,000 25,821,000 
19,782,000 20,641,000 
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plained in the close-UP 


our Buick dealer. Get all your Buick parts 


ED ACCESSORIES 


Upper’ oll ring **°" 
piece. with scropine 
for jean wipe 


cK 
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These four men have been assigned 
by Ford Division to new field posi- 
ae a tions. They are } to mae Jj. W. 
ff ° Cooper, assistant district sales man- 
f Just like a '\ ager at Kansas City, to district sales 
{ manager at New Orleans; C. I. Ken- 

MECHA N/C '§ ney, district sales manager at New 
Orleans, to district sales manager at 

Dallas; J. J. Walsh, regional truck 

RIGHT HAND sales manager at Kansas City, to 
assistant district sales manager at 

Dallas, and A. Y. Edwards, assistant 

district sales manager at Dallas, to 


assistant district sales manager at 
Kansas City. 


W. Va. 8,921,000 9,270,000(a) 
Wis. 15,333,000 16,102,000 
Wyo 2,287,000 2,887,000(c) 


100 , eye a : - 
Total $833,623,000 $918,681,000 


$272,229,000  $377,648,000(c) 


HUOT deluxe TOOL CHEST a | are 


Lots of drawers . . . plenty of usable tool space “_ Bk. oa decrease July 1, 1951, in Georgia and 
on drawers are lined for the protection of your 4 , 4 (c) Rate in 1951: Il.—l¢ Aug. 1; 
precision gauges and tools. Will even take care Mass.—1.3¢ Oct. 1; Mich.—1.5¢ June 1; N.H.—1l¢ 
of a husky '4” Portable Hand Drill—in extra May 1; N. D.—I¢ Mar. 10; 8. D.—1¢ July 1 
heavy drawers built to stand rough use. All hard- Utah—I¢ July 1; Wyo.—l¢ May 18; Federal—- 
ware is plated for long life. Two tone blue and 19¢ Nov. 1 

gray oil-resistant Hammerlin Enamel... just 18%x26“x12” 

wipe it off to keep it clean. If you plan to move 11 STURDY DRAWERS : . 

the chest around, it fits nicely on top of a Huot %OTS OF USABLE TOOL SPACE Charlotte Dealers Elect 


Porta-Cab. Ask your jobber—or send us his name VOUS TRAY ENCLUSED Matthews as President 


when writing for literature. 
K M. MATTHEWS, Mecklenburg 
e Motors, Inc. (Lincoln-Mer- 
No. 250 PORTA-CAB cury), has been elected president 


The Porta-Cab is a portable tool cabinet with a built-in chest, com- of the Charlotte (N. C.) Automo- 


bining all the desirable features of a large tool chest and cabinet in P er ’ 
one sturdy mobile unit. Model 100, above, can mount on top. bile Dealers Association. C. E. 


HUOT is pronounced “‘HEW-OT" Williams, Lee A. Folger, Inc., is 
vice-president and W. S. McCall, 
Warehouse Distributors Charlotte Hudson Co., is secretary- 


TOOL WAREHOUSE PERRY GILLILAND & CO.. .St. Lowvis, Mo. treasurer. 
H. H. KERR TOOL CO Tulsa, Okla. Atlanta, Ga. Directors include Frank Gath- 


HUOT=... Ask Your Jobber, or Send Coupon ings, Arthur Harris, John Wolfe, 


7 Sam Atkinson, Jr., and Frank 
{ 
587 N. WHEELER AVE. © ST. PAUL W4, MINN. 
| 
| 
I 
| 
I 
| 
i 











Woods. 


Please send bulletin on Tool Chests and Cabinets Lee Appoints Heideman 

S. J. Heideman has been ap- 
pointed to the new position of 
special representative of the vice- 
president in charge of sales of Lee 
Tire & Rubber Co. of N. Y. 


NAME 
ADDRESS 
NAME AND ADDRESS OF FAVORITE JOBBER 


‘ee 
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— 


It All Started with a visit from a salesman 
who seemed awfully sure of himself. This 
young fellow from Alemite had a presenta- 
tion showing how “Friction Fighting” brings 
more business—BIG BUSINESS—for car dealers. 
Still-I wanted proof, facts, figures. We 
agreed to let my organization decide. We set 
up a meeting to see his movie with the proof 
of results he wanted me to see. 


sis case 1S typical f 


One more example of how dealers all over 

the country are “cashing-in” on the Alemite “Magnet Plan.” 

Making their Service and Parts Department pay as much as 84% of their 
overhead with Alemite “Magnet Plan” features. Want the 

facts? Call your Alemite distributor. Or mail this coupon now! 


113, at the NADA Convention in New York. 


ANDREWS 
LUBRICATIO! 





Service up 207:2-Suee! Friction smoothed the way 


F 


it Was More Than a Movie — it was a real 
education my men cheered from the start 
It got right down to brass tacks on one of 
our biggest problems — building steady cus- 
tomers. We saw how frequent, proper lubri- 
cation kept new car owners coming back 
Saw how the Alemite “Magnet Plan” built 
total service using lubrication as the “bait.” 
And we were in business from that moment! 


MOTOR SALES ——— 
N DEPARTMENT | fe 


& - 








The Record Speaks for Itself! Customer 
return is up 23%. Total service volume is up 
20% — proof the plan brings profits far be- 
yond just lubrication and oil changes. Sure, 
“friction” smoothed the way, and Alemite 
helps keep business booming with an adver- 
tising “bonus”— ads every two weeks in Post 
and Collier’s. See why that Alemite sales- 
man seemed so sure of himself? 


MAIL THIS COUPON—NO OBLIGATION 


Judge for yourself how the Alemite “Magnet Plan” can help you cover 
your fixed overhead — improve your trading positien. 

Alemite, Dept. M-92,1826 Diversey Pkwy., Chicago 14, Illinois 

C] Send us complete information on the “Magnet Plan” 


We would like to arrange a showing of your Hollywood movie 


Make a Note: Be sure to visit our Stewart-Warner booth, No. 111, 112, A PRODUCT OF CT] “it’s The Come-BACK That Counts!” 


ALEMITE ia 














Who Really Invented the Car? 
Here Is Another Claim-13865 


( F COURSE the Russians invented 


the automobile shortly after 


Columbus sailed for the Indies. 
Everybody knows that. But even 
stranger than a Pravda patent is 
the fact that the man who may 
have invented the automobile called 
it “a waste of time and money.” 
Seigfreid Marcus, a German-born 


Austrian, drove his car on April 
9, 1865—the same day Lee sur- 
rendered to Grant. Henry Ford 
brought great changes to the indus- 
try, but Marcus was the originator, 
Ken W. Purdy points out in the 


September issue of the Catholic 


Digest. 
Marcus first worked on an idea 


Cf i 
e * stick 


* Profits gow 


MANLEY done VALVES 
VALVE SPRINGS and GUIDES 


” sell valve jobs to 
your neighbors and 
friends. They want satis- 
faction. You want profits. 
Be assured of both. In- 
stall Manley Airchrome 
Valves, Valve Springs and 
Guides. Manley Valve 
Corporation, Philadel- 
phia 30, Penna. District 
Sales Representatives: 
J. S. Connell Co., Dallas, 
Texas; Lawrence M. Hir- 
sig & Co., Jacksonville, 


Florida. 


Tires run a “fever,” too. And like 
humans, a high temperature is a 
danger sign. During tests at B. F. 
Goodrich, each tire is periodically 
stopped and a specialist takes its 
temperature by plunging a sensitive 
needle into the tread. Tire “doc- 
tors” expect passenger-car tire fail- 
ures at about 300°. Tire tempera- 
tures under normal driving condi- 
tions range from 225° to 240°. 





for artificial light. He thought that 
a mixture of gasoline and air, ig- 
nited by a stream of electrical 
sparks, would produce a _ brilliant 
light superior to gas. Fortunately, 
he conducted his experiment our of 
doors, because he got only a violent 
explosion. He abandoned his idea 
in disgust. 

Later it struck him that if he 
could explode such a mixture in a 
closed cylinder fitted with a piston, 
he would get a useful source of 
power. His first “automobile” ran 
the next year. His chassis was from 
a wheelbarrow, for Marcus could 
not afford a carriage to use for his 
experiment. 

The engine was a two-stroke unit 
geared directly to the wheels. It 
could be started only by jacking up 
the rear of the barrow and spinning 
a wheel. There were no brakes. But 
it started on demand and ran on its 
own power. There seemed, how- 
ever, small promise in an engine 
that used gasoline, which cost $2.50 
a gallon at the time Marcus built 
the car. 

In 1898, the Austrian Auto Club 
put on an exhibit of Austrian cars. 
including Marcus’s 1875 model 
Marcus was not impressed with the 
show. He shook his gray head. “A 
waste of time and money,” he said 
He died not long afterward. 
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michigan -Jrom 
bearings are RIGHT 
because... 


y’ They’re MADE RIGHT 


\ 


’ They’re PRICED RIGHT 
V’ They’re ADVERTISED RIGHT 








DETROIT ALUMINUM & BRASS CORPORATION 


| Detroit 11, Michigan 





Southern States Top the List 
In °52 Motor-Vehiecle Increase 


LL states will show increase in 
d motor-vehicle registrations for 
1952, with seven states—six of 
them Southern—recording gains of 
more than five per cent, according 
to estimates by the Bureau of Pub- 
lic Roads, U. S. Department of 
Commerce. These seven are: Ala- 
bama, Arizona, Florida, Georgia 


Maryland, South Carolina and Vir- 
ginia. 

A record total of 53,363,000 vehi- 
cles is expected to be registered in 
the United States by the end of 
the year. 

The rate of increase in registra- 
tion of automobiles, trucks and 
buses, however, is expected to show 


an appreciable decline for the sec- 
ond consecutive year, compared 
with other post-war years. The 
rate of increase from 1951 to 1952 
is expected to be 2.79 per cent, 
compared with a 5.6 per cent in- 
crease from 1950 to 1951 and pre- 
vious post-war annual gains of 
from eight to ten per cent. 
Automobile registrations are ex- 
pected to total 43,894,000, an in- 
crease of 2.84 per cent over the 
42,682,591 registered last year. 
Truck and bus registrations will 
have a slightly smaller increase of 
2.57 per cent, to a_ total of 


9,469,000. 

California probably will be the 
first state to have more than 5,000,- 
Quality G-H "SAFETY PARTS” 000 registrations and New York 


Time Tested... Road Proven is expected to pass the 4,000,000 
. mark. Texas, Pennyslvania and 


Ohio are expected to have more 
than 3,000,000. 

Based on preliminary estimates 
for this year, comparative 1951-52 





figures are: 

Per Cent 
Change 
1952-1951 


Registered Registered 
State 1951 1952 

FRONT END SUSPENSION PARTS— Als “ei 836 wate : 

TIE ROD ENDS — KING BOLT SETS Ariz. 203,833 326,000 10 

Ark... 499,642 913,000 2 
COIL SPRINGS , Calif. 926,5 5, 134,000 
Colo. 599.615 625,000 
Conn. - 1642 792,000 
117,000 
163,000 
,019,000 
288,000 
2,854,000 
,547,000 
,103,000 
911,000 
852,000 
751,000 


Photo 3 ¢ 





Mr. H. E. Colvin 
1,096,065 
969,167 
281,372 
2,789,546 
,513,025 
,100,191 
893,932 
820,339 


Proof of the quality of any automotive part is found in its ability 
to perform well over a period of time. The superiority of G-H 
"Safety Parts" has been proved on the road over and over again 
by satisfied customers throughout the country. They wear longer, ae 
because they're made of the finest materials by expert craftsmen Maine 280,141 284 
to assure a perfect fit every time. ov 4 aan 
Mr. H. E. Colvin of the A and B Spring Company, Oklahoma City, ym —— 2,500,000 
a G-H distributor, writes: Miss. 
"Expert wheel alignment operators ask for G-H Front 
End Parts to back up their reputations.” 
Like many other G-H men, Mr. Colvin knows the importance of . a aa 
stocking and using only top quality parts. Prove it for yourself— 
ask the G-H man, or write 


Wh wm me 


t 
Soro e 





PEt 8S om 


4,002,000 

1,174,000 

292.000 

3,008,000 

892,000 

702,000 

3,189,198 3,292,000 
261,024 262,000 
648,207 687,000 
298,412 303,000 
905,208 928,000 
3,157,009 3,252,000 
264,711 271,000 
123,988 126,000 
984,276 1,035,000 

| 969,783 992.000 
d 490,211 499,000 

246,136 1.255.000 


METAL PRODUCTS, INC. S/n 


DERBY, CONNECTICUT 191,316 194,000 


CUvoetwo 


“IP wre 


HERSHEY 4 153,000 


4 
51,913,965 53,363,000 28 





(More News Briefs on page 188) 
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; An Outstanding Line of 
PASSENGER CARS 


UTILITY VEHICLES 
. for a Wide Range of Fields 


to 
alae 


Broad Market Coverage - 
YEAR-ROUND BUSINESS 


Jor WALL) DEALERS 


—A REAL OPPORTUNITY FOR MEN WHO QUALIFY 
The Willys line gives a dealer more than broad 
market coverage—he has year round coverage as 
well. When passenger-car sales have their usual 
seasonal slumps, the widely-useful Willys utility 
vehicles take up the slack. For example, Willys 4- 
Wheel-Drive vehicles sell best when the weather is 
worst. With a line so diversified—and exclusive in 
many fields—the Willys Franchise offers an excep- 
tional opportunity for a qualified, ambitious deal- 
er. The number of open points are limited—get 


complete details now. 


General Sales Manager 
Willys-Overland Motors, Inc. 
Toledo 1, Ohio 


Without obligation, please have a representative call and 


give me full information about the Willys Franchise. 





Name___ 





Address 


City & State 


a ————— 
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...and this is it— 


HEN moisture collects inside a headlamp and deteri- 

orates the reflector, it cuts light output. Unless your 
headlamps are All-Glass, you may be able actually to see 
traces of moisture inside. 

But there’s one way to be sure your headlamps are not 
growing dim. Replace them with G-E All-Glass headlamps. 
Because they’re All-Glass, all one big bulb, there’s no way 
for water to get in. 

Tests show that General Electric sealed-beam headlamps 
average 99% as much light after years 
of service as when new. 


REMEMBER: To make extra dollars this 
Fall, check all the lamps on cars left for 
changeover service. It’s easy, takes only 
a few minutes . . . and pays off in profit- 
able sales of G-E tail lamps, dash and 
dome lamps as well as headlamps. Sur- 
veys show 1 car out of 3 needs at least 
one lamp replaced. 





All-Glass sealed-beam headlamps 
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beam headlamps 


do not grow dim 


You can put your confidence in— 


GENERAL @@ ELECTRIC 
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More News Briefs 
(Continued from page 184) 





Wartchow of K-F Opens 
Houston Dealership 


Dp". Wartchow, formerly man- 
ager of the Midwest division 
of Kaiser-Frazer Corp., including 
Texas, has become general man- 
ager of Dean Wartchow K-F Co., 
situated at 2310 South Main, 
Houston, Texas. 


Recently he had been central di- 
visional sales manager for Kaiser- 
Frazer. Before joining that firm, 
he was with General Motors in the 
sales and finance departments. 


Studebaker Names Churchill 
To Direct Engineering 


ne E. Churchill, director of 
research for The Studebaker 
Corp., has been appointed chief 
engineer to succeed the late Stan- 
wood W. Sparrow, vice-president 
in charge of engineering. 


E-Z START 
NEOPRENE IGNITION CABLE SETS 


with the new 


MOULDED-ON TERMINAL BOOT 


e Keeps the Spark Plug Dry! 
e Stops Flash-over “Shorting”! 


e Always a fast start with “E-Z Start”! 


E-Z START SETS 


Improve the efficiency of all engines in 
wet and damp weather! Instant Starting 


Faster Pick-up 


Better Mileage—Easier 


on Battery. 


ORDER FROM YOUR JOBBER 


ST. LOUIS, MO. 


Churchill joined the firm in 1926 
as a laboratory engineer. His spe- 
cial interest has been transmis- 
sions. axles, steering and ride con- 
trol of passenger cars. 

M. P. deBlumenthal, who has 
been with the corporation 17 years, 
has succeeded Churchill as chief 
research engineer. 





A. J. Sawyer, formerly manager 
of the Portland, Ore., branch of 
Cheyrolet Motor Division, has been 
named zone manager at Jackson- 
ville, Fla. With Chevrolet 18 years, 
he succeeds G. E. Thompson, who 
resigned to open Gordon Thompson 
Chevrolet, Inc.. in Jacksonville's 
south side. 





230 MPH Speed Recorded 
At Bonneville Trials 


Hill, 


99 


Y EORGE 30, and William 

I Davis, both of Burbank, 
Calif., were awarded the Maremont 
trophy for engineering after Hill 
set an unofficial world’s speed rec- 
ord of 230.16 miles an hour dur- 
ing the Bonneville National Speed 
Trials late last month. The record 
was set in a hot-rod the two men 
built in a back-yard garage. 

Because of lack of sanction by the 
American Automobile Association, 
the record was unofficial though 
timed with a device said by the 
U.S. Bureau of Standards to be ac- 
curate to .0001 mile an hour. 
Savannahians Elect Tarratus 

Robert W. Tarratus, Tarratus 
Oldsmobile Co., has been elected 
president of the Savannah (Ga.) 
Automobile Dealers Association. 
Jim Barnett is vice-president and 
Fay Yost is secretary-treasurer. 
Directors include: J. C. Lewis, Jr., 
Henry Eskedor, Raymond Kuhr and 
H. L. Bowyer. 
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DEALER SAYS “COMMERCIAL 
CREDIT STICKS BY ME 100%!"’- 
Mr. Frank Hardin, President of 
Hardin Motor Co., Inc., West Palm 
Beach, Fila., reports: “lve been 
using COMMERCIAL CREpIT PLAN 


for 28 years and they have always 


taken good care of my needs, ) , 
: wr iw 
particularly during the war years. Sir 
= 
" De Soro ~ PLYMOUTH 


This plan is the means of selling 


our cars . . otherwise people daasbuctl 


would not be financially able to er a 
ET PLAN 
buy. I especially like the whole- ms 


sale plan.” 


=~ 


YEAR AFTER YEAR 
Commercial Credit financing is 


complete, competent, dependable 


CAR REPAIR PLAN BRINGS PROFIT: 
ABLE BUSINESS—This plan, available to 


his complete financing package : 
: F eF ag franchised Commercial Crepir dealers offy, 
helps offset decreased factory deliveries #by 


iain. 
CREDIT /PLAN | 


WRITE, WIRE OR PHONE your nearest 
COMMERCIAL CREDIT office for details on 


bringing in bigger repair jobs and mor@ of 
BIne ae | 


COMMERCIAL CREDIT CORPORATION ie. © slowing the customer to pay aver 
r ealer- hit [eom 


ar c - A . a period ol many months pr 
A subsidiary of Commercial Credit Company, Baltimore . . . Capital and Surplus CommerciaL Crepir’s Car Insurance, for Mur 


over $125,000,000...offices in principal cities of the United States and Canada. policy is to recommend for repair work fhe 
dealer from whom the car was purchas@d. 


COMPLETE COMMERCIAL CREDIT PACKAGE HELPS DEALERS 
Mr. James A. Foley, President of Waldo Garage, Inc., Brookline, 
Mass., says he particularly likes CommerciaL Crepit’s efficient 
service, attention to the individual borrower and fast execution 
of notes. “I also find that most business houses favor the 


CommerciaL Crepit PLAN. It was a very happy connection for me.” 








Whelchel Will Address 
Used-Car Dealers 


_ P. “Doc” Whelchel, execu 
tive vice-president of the Ten- 
nessee Automotive Association, will 
be one of the speakers at the an- 
nual convention of the National 
Used Car Dealers Association, to 
be held in Cleveland, Ohio, Oct. 
16-18. 

He will be one of the featured 
speakers at the convention of the 
South Dakota Automobile Dealers 
Association, to be held at Sioux 


Falls late in September. 

Whelchel, formerly with Ford in 
the Atlanta office, has his office in 
Nashville. 


Atlantians Hear Milstead 


Norman Milstead, regional engi- 
neer of Hastings Manufacturing 
Co., was on the program for the 
September 9 meeting of the Fleet 
Superintendents Association of At- 
lanta, Ga., according to B. F. Wil- 
liams, who is secretary-treasurer of 
the association. 


BY A LEADING INDEPENDENT LABORATORY 


Acme Valve Cores were found to be 


equal to or better than other leading 


brands tested after severe 
Spring Fatigue, Pressure 
and Vacuum Tests. 

Send for complete 
Catalog No. 1003. _ 


ye eee Te 


ACME TIRE GAUGES 


Rated among Top Two by 
leading testing organiza- 


ACME VALVE CAPS 
Precision-machined from 
solid brass. They're heav- 


jer, sturdier, more air- tion. (Shown 
tight, and No. 515) 


Acme Long Valve 
Core — No. 150 


Acme Short Valve 
Core — No. 151 


ACME RUBBER VALVES 
“‘Tempered'’ for extra 
toughness. Vulcanizing 
No. 525 gum bose insures secure 
bond, 





VALVE 


CORES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





Who Is a Salesman? 
Here’s an Answer 


The following definition of 
a salesman is posted in the 
Baker Hotel, Woodward, 
Okla., according to Lewis Q. 
Brown, regional manager for 
Chrysler Division at Kansas 
City: 

“He who works 
hands is a Laborer. 

“He who works with his 
head is a 


with his 


hands and his 
Craftsman. 

“He who works with his 
hands and his head and his 
heart is an Artist. 

“He who works with his 
hands and his head and his 
heart and his feet is a Sales- 
man.” 











671.565 Vehicles Built 
By Chrysler in 1952 


RODUCTION of Plymouth, Dodge, 

DeSoto and Chrysler passenger 
cars gnd Dodge trucks, including 
military and other government 
trucks, totaled 671,565 units for the 
first eight months of 1952. This 
compares with 1,027,866 units built 
by the corporation in the first eight 
months of 1951. 

During August, the company pro- 
duced 52,006 vehicles, compared 
with 122,191 in August of last year. 

The eight-month total for this 
vear includes 280,456 Plymouths, 
152,314 Dodges, 59,104 DeSotos and 
77,587 Chryslers. The firm pro- 
duced 102,104 trucks in the eight- 
month period, including military 
trucks and civilian trucks for vari- 
ous government agencies. 

Passenger-car production at 
Chrysler during August was less 
than half of production during 
August, 1951, partially as a result 
of the steel strike. 


Federal Appoints Pugh 
For Atlanta Region 


N JUDSON Pugh, Jr., has been 
. 


appointed regional manager 
for Federal Motor Truck Co. with 
headquarters at Atlanta, Ga. His 
territory includes Alabama, 
Georgia, Florida and Mississippi. 
Pugh was a factory representa- 
tive for Ford Motor Co. for 14 
years and is well known in the 
Southeast. 
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to a nice 
profit, too 


Pai 
= 
\\ That's the new, sensationally fast and inexpensive 
motor tune-up that’s taking the motoring world by storm this 
Spring. It’s called 
4\ the new , -THW 
| combination tune-up for 


@ MORE MILES PER GALLON 
e MORE POWER FROM ENGINES 
@ MORE YEARS OF SERVICE FROM CARS 


* Pour a can of Sludg-Master into the crankcase. Sludg-Master 
dissolves all motor varnish, gum and carbon sludge; frees all 
valve mechanisms; removes all sticky substances 

from rings and ring grooves, thus improving 

compression. Sludg-Master also adds to the oil 

the 5% high detergent so important in late model cars. 


* Give the carburetor a Carb Master clean- 

ing without dismantling. (The only mechanical 
work required is the disconnection of the air 
cleaner for access to the Venturi tube, and 

the disconnection of the fuel intake line for 
access to the float chamber.) Carb Master 
completely dissolves all gums and sludge in the 


NATIONALLY : (e carburetor — leaves it new-metal clean. 


After a Carb Master treatment, any car is 


ADVERTISED certain to give more miles. 


Put your own price on this service. 
NO FUSS ; Car owners are ready for it, because 
the Master Method really gives peak 
NO MUSS performance. See your jobber at 
once about our powerful newspaper 


JUST POUR ro mats and mailing pieces. 


PRODUCTS WOR, 


Chem 


Mf 


WHILE you Ride 


‘Cal Company 
q Chemists 


a 56 CREIGHTON ST. CAMBRIDGE, MASS. 
fie SULENT PARTNERS OF MOTOR EFFICIENCY 








Cnet to Pret 
[HiRSIG 
mk Se 
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Plastic Die Is Used to Shape 
Steel Panels for Dodge Trucks 


DIE made of plastic material, 
rather than the customary 
high-alloy steel, is being used by 
Chrysler Corp. in actual factory 
production to shape major steel 
panels for Dodge trucks. 
A standard 100-ton press with a 
draw die made of plastic instead of 
steel has turned out several hun- 


dred steel cowl panels for trucks, 
according to H. L. Weckler, vice- 
president and general manager of 
Chrysler Corp. 

Plastic comprising the experi- 
mental production die weighs less 
than 1,500 pounds, Weckler said, 
compared with 6,000 pounds of 
steel required for the customary 


Why professionals choose 
this gun for refinishing 


Every year, more and more refinishers 
choose the Model 18 over other guns in 
the line and over other makes...and for 
very good reasons. 

Binks Model 18 uses air more effi 
ciently...its pressure drop is less than 
half that of other guns...provides finer 
atomization of the paint. Model 18 can 
take it...the forged gun body stands 
up under shop handling. And, most im- 


ask your 


portant of all, the Model 18 assures pro- 
fessional finishes because it's the finest 
gun we've made in our entire 25 years 
of supplying leading auto makers with 
spray painting equipment 

Take a look at this professional 
favorite on your next trip to your job- 
ber. Compare it with others and see the 
great difference for yourself. 


for full information about Model 18 
or write us for Binks Catalog 101. It 
describes the Model 18 and other Binks 


onal refinishing 





q t for prof 
Address: Binks Manufacturing Company, 


3136-40 Carroll Ave.. Chicago 12, lilinois 


Tre 





EVERYTHING 


REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES + SEE YOUR CLASSIFIED 


192 


GUNS © SPRAY BOOTHS + COMPRESSORS * EXTRACTORS & ACCESSORIES 


DIRECTORY 


die for such uses in this industry. 

The plastic used in casting the 
dies is a thermosetting liquid phe- 
nolic material which has been used 
by the aircraft industry to stamp 
some aluminum and stainless-steel 
parts. 

Because of the high impact re- 
sistance required of a die in form- 
ing steel, it was necessary to place 
the plastic die in a boxing fabri- 
cated of boiler plate. 

Besides an indicated saving in 
initial die cost, use of plastic dies 
promises an even more important 
economy in time for certain pro- 
duction operations, Weckler said. 
The test die was produced in less 
than three weeks, compared with 
14 to 16 weeks normally required 
to make a comparable steel die. No 
machining of the die was required 
after it was formed. 

One half of the plastic die was 
formed by pouring cold liquid plas- 
tic into a plaster mold of the truck 
cowl side panel. After being coated 
with wax to simulate the thickness 
of the finished steel piece, this same 
mold was used to cast the second 
half of the die. 

Because the plastic material gen- 
erates its own heat, hardening of 
the die was accomplished through 
its own chemical reaction. Curing 
of the die required less than 24 
hours’ exposure to heat from infra- 
red lamps. 


GM’s August Production 
Totals 124,173 Units 


(=. Motors produced 103,- 
077 passenger cars and 21,096 
trucks in its United States plants 
during August, compared with 175,- 
535 passenger cars and 42,956 
trucks during August, 1951. 

In the first eight months of this 
year, GM made 1,107,523 passenger 
cars, compared with 1,638,803 cars 
in the same period last year. For 
the first eight months of 1952, 
trucks and coaches totaled 261,335, 
compared with 413,594 produced in 
the first eight months of 1951. 

Total production in GM plants in 
the United States was 1,368,858 
vehicles for the first eight months 
of this year. 


Ethyl Names Naylor 


Promotion of C. Fred Naylor to 
the new position of manager of 
personnel development in the sales 
department of Ethy!] Corp. has been 
announced by Malcolm P. Murdock, 
general sales manager. 
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E / Putting Our Cars on the Table ‘jter a GM car has been tested jor 25,000 miles 
it s completely disassembled. Parts are leid out on long tables and GM engineer, 

snapect prece by prece t find which parts need further impr tement —a pr ‘ 

that goes on continuously to find ways to make CM curs better and better 


What happens 
at our proving grounds? 


un General Motors engineers look upon proving grounds as 
places where they can duplicate the typical conditions a 
vehicle will meet in actual service — and, by round-the-clock 

»peration, get quicker answers than you can get otherwise 
GM built the world’s first automobile proving ground at Milford ; 

Stopping 45 Tons on3 60% Mill. rokes « more pe erful. dure 
é 29 99 : : akes a more powerful. dury 
Michigan—and cars have traveled a total of 122,228 000 test miles Ue brake thon we'd ever built to do the ibe net nen 
there in the past 28 years ny did @ is still ¢ military secret. lt also takes special 

. "g. special applications of GM's que converter trans 
missions, and other engines ving features to get tenks and 


We have another in Arizona, where our eng 
trucks to stand up under combat conditions 


4 


ineers can duplicate 
desert conditions, Our third is for military vehicles— which we 
believe should be pretested with all the care devoted to develop- 
ing things we build for the general public. The three together 
total 4,787 acres of proving ground 


All of which is one « xample of the engines ring thoroughness which 


enables us to say the key to a GM car is your key to 


_— 


A a greater value 
Riding the Altitude Range. Our Arizona proving grownd. plus 


— ote desest and mountain highways, gives GM engineers @ chance 


CHEVROLET. PONTIAC. OLOSMOBILE- BUICK. CADILLAC to check engine Performance from 140 feet to 10,000 feet 
BODY BY FisHeR . GMC TRUCK &@ CoacHn hove sea level ~ and thus better all kinds of things — from 
; oline systems to carburetors 


Heo e ArLOR © O% eve e © the ABC Network, cos Leu 


Bi telling hat ypens At Ou oving ( ounds,” this lates 
y ll J v 1 Hap} A Uj I roving < . d ; - f t 
ey campatgn advertisement gives furthe 7 j actuais yport 
“K > ‘ | 

to your General Motors sales argument 


7 © } Kh . ha 
: . 
For it highlig tsthet oroughness of GM engineering u uf J 
; : : ; vres and facts about a subject of prime 


And this supplies additional 


group of interesting prctr 
| M car is the key to greater value. 


] > car buyer. 
interest to the car ] : 
Ppangestcoy iagpct = lvertisements, this will appear 
‘Key’ ¢ ign advertise 8, ‘ 
ik GM “Key” campaign ¢ sagen 
rey pe ve national magazines usually in co 
in th ( 
often in two-page spreads. 
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Car Turbines May Come. 
Sawyer Tells ASME 


_ trucking industry is moving 
away from large gasoline-burn- 
ing plants for safety reasons and it 
is possible that with the use of the 
gas turbine even automobiles may 
get away from an explosive fuel, R. 
Tom Sawyer, manager of the re- 
search department, American Loco- 
motive Co., told the fall meeting of 
the American Society of Mechanical 
Engineers in Chicago. 

“The gas turbine will play a tre- 
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mendous future role in the power 
field,” Sawyer said. “We know 
about what a jeep engine looks like 
and it is hard for us to think that 
an engine about that size could 
power a 30-ton truck.” He was re- 
ferring to a Boeing turbine first 
used to operate a heavy-duty truck 
in 1950. 

Fuel flexibility is the subject of 
the most important development 
currently underway, Sawyer said. 
Splendid records have been made .in 
this country with plants which burn 
natural gas and high-grade distil- 
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Harold W. Walker has been ap- 
pointed manager of the Ford Atlanta 
Parts Depot in East Point, Ga. He 
formerly was manager of the Pitt-- 
burgh, Pa., depot. Walker succeed- 
Urban B. Miller, who will manage 
the new Chicago depot when it i- 
completed. The Atlanta depot serves 
dealers in Georgia, Florida, North 
and South Carolina, Alabama and 
Tennessee. 





late fuels. Diesel oil is satisfac- 
tory but more expensive. Problems 
begin with less expensive fuels con- 
taining solid residues, he told the 
group. 

Many plants have had trouble 
with vanadium and other impurities 
in the oil. The burning of heavy 
oil, once considered a simple prob- 
lem compared with that of burning 
coal, has resulted in difficulties be- 
cause of deposits and corrosion at 
high temperatures. The immediate 
solution is to find a suitable addi- 
tive to reduce the deposits in this 
case. 

In addition to experiments with 
oil-burning turbines, tests are be- 
ing carried out by organizations in 
the United States, Canada and 
England on the use of various types 
of coal for gas-turbine fuel, Sawyer 
said. He predicted that more than 
one method of doing this would be 
perfected in the next few years, ac- 
cording to what he said were pres- 
ent indications. 


Daytona Beach Dealers 
Elect J. O. Bradford 


J O. BRADFORD, Bradford Motors 
e (Dodge-Plymouth), has been 
elected president of the Daytona 
Beach (Fla.) Automobile Dealers 
Association. 

M. C. Riley of Riley Motors, Inc. 
(Packard), is vice-president and W. 
Lewandowski of Heintzelman Mo- 
tors, Inc. (Ford), is secretary of 
the association. 
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QUALITY-BUILT 
FEATURES INSURE 
LONG LIFE 
TOP PERFORMANCE 


MIRROR-FINISHED 
PISTON ROD 
ossures positive wiping action 
MULTI-LIP SEAL 
seals in fluid, seals out dirt 
SEALED FOR LIFE 
oll parts permonently sealed 
ROD GUIDE AND BEARING 
insure positive, quiet action 
CYLINDER 
precision finished bore insures 
proper fit 
RESERVOIR TUBE 
engineered for correct fluid 
stability 
PISTON 
precision made for trouble- 
free operation 
“DUPLEX” VALVE DESIGN 
assures uniform ride 
SPECIAL FLUID 
Delco-developed for all cli- 
mates, all conditions 
MOUNTING RINGS 
AND BAYONETS 
scientifically welded for maxie 
mum strength, durability; 


GIVE YOU p- AT 


ADVANTAGES 


ENGINEERING DEVELOPMENT 

Today, as in the past, Delco is the recognized leader in shock 
absorber development and engineering. This is proved by the 
fact that Delco holds many basic patents in shock absorber design 
and continues to pioneer new improvements in “ride control.” 


MANUFACTURING FACILITIES 


Delco’s complete manufacturing facilities—unmatched in the 
industry and exclusive with Delco—insure greater accuracy, 
higher quality and more uniformity. Many precision operations — 


which Delco alone performs—insure better performance and 
longer shock absorber life. 


MARKET COVERAGE 


More than half the cars on the road today are equipped with 
Delco shock absorbers—more Delcos are in use than any other 
make. This tremendous pre-sold market is your key to easier 
sales—at more profit! 


APPROVED PRODUCT 


Leading automotive engineers specify Delco shock absorbers 
for more new cars than any other make. They know that Delcos 
fulfill all requirements for smooth, efficient and dependable 
operation—with assured long !ife. 


A COMPLETE LINE 


- Delco makes the right type of shock absorber for every car! No 
> matter what your customer needs, you have it with Delco. That 


EASIEST a = is why more than 80,000,000 Delco shock absorbers are in use 


> 
\ | today . . . why Delco’s complete line is your easiest road to 
TO STOCK Ct satisfied customers and quick profits! 
/ DELCO SHOCK ABSORBERS 


LAGI /, { | A GENERAL MOTORS PRODUCT ep UNITED MOTORS LINE 
70 SELL DISTRIBUTED BY WHOLESALERS EVERYWHERE 


DELCO PRODUCTS pivision 


GENERAL MOTORS CORPORATION . DAYTON, OHIO 
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Cabarrus County Dealers 
Sponsor Safety Film 


yar film to be made on the 
f local level is to be sponsored 
by the Cabarrus County (N. C.) 
automobile dealers. 

The film will be shown at the 
local theaters. It is designed to ac- 
quaint drivers with the cause and 
effect of the death and injury toll 
on streets and highways. It will 
also show them how they can coop- 
erate in reducing traffic accidents, 
the Cabarrus dealers said. 


Kansas Dealers to Hear 
Bayne and Sax Lloyd 


rw E. Bayne, sales manager 
of Lincoln-Mercury Division, 
and J. Saxton Lloyd of Daytona 
Beach, Fla., president of the Na- 
tional Automobile Dealers Associa- 
tion, will be two of the speakers at 
the annual convention of the 
Kansas Motor Car Dealers Associa- 
tion, to be held Sept. 25-26 at Hotel 
Broadview, Wichita, Kan. 

L. W. “Red” Pierson, assistant 
sales manager, Motor Truck Divi- 


For 

every car 
and truck 
you service 


Be Sure Thirty years of manufacturing “Know how” 


of 
real quality 


puts Niehoff quality and dependability out in 
front. You can buy no better. 


Be Sure Unique merchandising system gives you parts 


of repeat 
business 


Be Sure 


of advertis- 
ing support 


Steady customers 


to service all popular makes and models of 
cars and trucks at small investment. Builds 
high profit 


Niehoff consumer advertising features your 
service to motorists everywhere. 


C.&.NIEHOFF & CO. 


4925 LAWRENCE AVE. ° 
BRANCHES 


CHICAGO 30, ILLINOIS 


Boston 34, Mass., 254 Brighton Ave. « Los Angeles 15, Cal., 1330 W. Olympic Bivd. 


New York 19, N. Y., 250 W. 54th St 


CE NIEHOFF «co. 


SOU Anniversary Year 


Ask your jobber's salesman 
for details or write to factory 


Top, Mr. Bayne 
Bottom, Mr. Lloyd 


sion, International Harvester Co., 
will also address the convention. 
There will be no speaker at the 
annual] banquet, Secretary-Manager 
Roscoe Hambric reported, but in- 
stead a program by professional en- 
tertainers has been planned. 


Installment Credit Stays 
Below Prewar Level 


yes ong sale credit is still 
recovering from the sharp cur- 
tailment caused by World War II 
and has not yet reached the 1939- 
1941 levels in relation to national 
income, according to a survey by 
the American Finance Conference. 

Pointing out that the amount of 
credit as a percentage of total con- 
sumer income after taxes is the 
true measure of installment credit 
volume that can be safely extended, 
AFC cited figures based on reports 
of the Federal Reserve Board show- 
ing that even though there has 
been a slight increase since the lift- 
ing of credit controls, the total 
amount of installment sale credit 
owed by purchasers today is still 
below the rate of normal prewar 
use. 

In 1939, AFC showed, install- 
ment sale credit outstanding 
amounted to 3.98 per cent of dis- 
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posable income. In 1940 this per- | q|Jy - 

centage moved up to 4.56, but de- Vi d it ta 

clined to 4.1 per cent in 1941. Dur- | e oun 

ing the war years when there was 

little merchandise to buy on in- teamwork 

to win!" 
n! 


stallments, the level fell sharply. 

By 1950 it had returned to 3.9 per 

cent, but declined later, and by 

Sept. 30, 1951, was only 3.3 per 

cent. On June 30, 1952, the percent- ++. Says Herb 
age again stood at 3.9, still below 
the level for any one of the three 
years immediately preceding World 
War II. 

“The amount of installment sale 
credit outstanding in 1939-41 rep- 
resents a normal volume needed to 
sustain a healthy national econ- 
omy,” the AFC report said. “The 
lower ratios since then are the re- 
sult of abnormal and depressed 
production conditions of wartime 
plus unnecessary and arbitary con- 
trols that dammed up the healthy 
flow of installment credit that en- 
ables all segments of our popula- 
tion to share the nation’s produc- 
tion of dursble goods,” the s\ate- 


A true story 
Reading time: | minute. 


“As a pitcher for our 
high school and later for City 
College,” Herb emphasizes, 
“I learned even a poor pitcher 
with good support can be 
better than the best pitcher 
with no support.” 


W hen Herb sold shoes to 
pay his way through school, 
he soon found teamwork paid 

off at the store just as it did on the diamond . .. a good 

location, leaders to stimulate traffic, 

the right styles and values, good 

advertising helped him sell. 
When he was only twenty- 
three his record for winning 


ment set forth. 

“Tt can be expected that the per- 
centage of installment sale credit 
outstanding will level off at the 
1940-41 ratios after the economy 
has had sufficient time to recover 
from the obstructions of Regula- 
tion W.” 


Tubeless Tires Now 
Take to the Air 


4 prongs tires for aircraft have 
been develoned and are under- 
going final tests at its plant in 
Akron, Ohio, B. F. Goodrich Co. 
has announced. Jet aircraft will 
be the first to use the tires, com- 
panv officials said. 

Basic construction principles are 
similar to those used in the punc- 
ture-sealine passenger-car_ tires 
produced by Goodrich. A laver of 
snecial American-made rubber in- 
side the tire seals in the air, re- 
placing the inner tube, and snecial 
ridges molded on the outer sides of 
the tire seal against loss of air 
around the rim of the wheel. 

Jet tires must withstand landing 
sneeds which run as high as 250 
miles an hour. 


Eudy Elected at Hendersonville 


H. A. Eudy has been elected 
president of the Hendersonville 
(N. C.) Automohile Dealers Asso- 
ciation. Tom D. Hunter was named 
vice-president and L. A. Blair sec- 
retary-treasurer. 


friends and selling shoes was so 
impressive a De Soto-dealer custo- 
mer gave him a chance to sell cars, 


“That was in '35 and the new 
car business was slow,” Herb re- 
calls in something of an understate- 
ment. “I don’t think there is a 
sales approach I didn’t try. My 
family and friends were helping 
as ‘bird dogs.’ I kept the telephone 


lines humming.” 


His terrific drive brought results. As top salesman, he 
was put in charge of sales. Later, made partner. Then came 
the chance to take over the whole business. His enthusiasm 


and proved ability won financial 
support for the undertaking. No 
big league manager ever selected 
his team more carefully or trained 
them more thoroughly .. . in sales, 
in the office, in the shop and on 
the lube racks. Every member of 
his team had one objective—to 
give the attention, service and value 
that would assure future sales. 

**You can’t let down,” he 
says. “Last year’s enthusiasm won't 
win this year’s pennant. But this is 
a wonderful business for anyone 
who will keep an all-star team 
pulling together.” 


A booklet of true stories about enterprising men like Herb is yours 
for the asking. Write Chrysler Corporation, Highland Park 3, Mich 





Dealers in Chrysler Corporation products are selected 


for their integrity, their merchandising | skill 


and their capacity to serve the ever-growing prefer- 
ence for the cars and trucks that exclusively offer the 
superior values of Chrysler Engineering Leadership. 





Chrysler Corporation 
PLYMOUTH © DODGE « DESOTO @ CHRYSLER © DODGE “‘Job-Rated 
Fine Cars of Great Value 
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Floridians Schedule Events 
For October Convention 


gee for entertainment features 
at the convention of the Florida 
Automobile Dealers Association, to 
be held Oct. 19-21 at the Sans Souci 
Hotel, Miami Beach, are well un- 
der way and several outstanding 
speakers in the automotive indus- 
try have been invited to partici- 
pate in the program, General Man- 
ager Walter C. Mallory reported. 

Among the speakers who have 
been asked to address the dealers 
are: J. Saxton Lloyd, Daytona 
Beach, Fla., president of National 
Automobile Dealers Association; J. 
Eustace Wolfington, Philadelphia, 
former chairman of the NADA 
public relations committee; Ray 
Chamberlain, convention manager 
of NADA; M. R. “Bud” Darling- 
ton, managing director of the In- 
ter-Industry Highway Safety Com- 
mittee; Dr. W. H. Alexander, Okla- 
homa City, and Dan McCarty, 
Democratic nominee for governor 
of Florida. 

Swimming, golf and fishing will 
highlight the sports activities. A 
get-acquainted party, buffet dinner 


























“Here's a littl trick vou should see, fellows. Her fan belt broke out at 
the beach and. . .” 


and banquet at which “Miss Auto- 
mobile of 1952” will be crowned are 
other entertainment features. A 





no bru shing Metaiciene is made under an exclusive 


Bendix formula. There are many copies, 


no scra p i n g but there is no substitute. When you order, 


no heating 


Bendix* Metaiclene. 


be sure to specify and get the original 


*Re S. PAT. OFF. 


Just Dip 'em in Dirty — Pull 'em out Clean 
BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, INDIANA 


aviation compoRation 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


luncheon, fashion show and other 
activities are planned for ladies 
attending the meeting. 


API Film Highlights 


Gasoline Progress 


| een showing how two gallons 
f of modern gasoline will do the 
work which required three gallons 
in 1925 has been prepared by the 
American Petroleum Institute for 
the automotive trade and the gen- 
eral public. 

The 14-minute film features Dr. 
Roy K. Marshall, who uses simple 
laboratory devices and working 
models to illustrate the progress in 
the use of gasoline. 

Available in black - and - white 
only, prints may be obtained from 
the Oil Industry Information Com- 
mittee, 50 West 50th St., New York 
20, N. Y., at $25 for 16 mm and 
$60 for 35 mm. 


Goodyear Honors Wilson 


Nearly 1,000 members of the 
sales department of The Goodyear 
Tire & Rubber Co. joined in a cere- 
mony honoring R. S. Wilson, vice- 
president in charge of sales, on the 
completion of 40 years with the 
firm. Wilson joined Goodyear as a 
clerk in 1912. Two years later he 
was made head of the service de- 
partment and in 1928 he was ap- 
pointed sales manager. 
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North Carolina Dealers 
Work for Record Vote 


7 ORKING through its public re- 
lations committee, the North 
Carolina Automobile Dealers Asso- 
ciation is giving full cooperation to 
the national effort to get out a 
record vote on Nov. 4. Local dealer 
groups will furnish transportation 
to and from the polls on election 
day, according to Clyde H. Harriss 
of Salisbury, chairman of the pub- 
lic relations committee of the asso- 
tiation. 

The slogan for the drive is “Call 
the Dealer of Your Choice for 
Transportation to the Polls.” The 
service is non-partisan, Harriss 
pointed out. 

The NCADA is making available 
to dealers a booklet titled “The 
Voter’s Guide.” This pocket-size 
dictionary of political definitions 
and terms covers such subjects as 
forms of government, voting infor- 
mation, facts and figures, Congress 
and the United Nations. It includes 
a tally sheet for recording the elec- 
toral votes for candidates on elec- 
tion day. 

In addition to Harriss, the public 
relations committee of NCADA in- 
cludes: D. M. MeMillan of Red 
Springs, Horace G. IIderton of 
High Point, Arthur P. Harris of 
Charlotte, H. E. Stephenson of 
Durham and Troy Smith of Liberty. 


Commercial Credit Tells 
History of Financing 


A STUDY of consumer credit financ- 
ing, including historical data 
on the financing of automobiles and 
other consumer durables, has been 
prepared by Dr. Clyde William 
Phelps of the University of South- 
ern California under the sponsor- 
ship of Commercial Credit Corp. 

Copies may be obtained from 
E. C. Wareheim, president, Com- 
mercial Credit Co., 14 Light St., 
Baltimore 2, Md. 


Aluminum Output Rises 


Primary aluminum production in 
the United States reached 156,725,- 
591 pounds during July, exceeding 
June output by nearly 2,000,000 
pounds, according to The Alumi- 
num Association. This was a gain 
of approximately 11,000,000 pounds 
or about eight per cent over the 
same month last year. Figures in- 
clude aluminum sheet, fcil and dif- 
ferent types of aluminum castings. 


| 





Goodrich Advances Stevens 


Elmer A. Stevens has been named 
treasurer of The B. F. Goodrich Co. 
He joined the firm in 1928 and was 
first assigned to the rubber proc 
In 1930 he entered 
division 


essing division. 
the purchasing 
came the director of purchases ir 
1947. 


and be 


Littelfuse Opens Plant 


Littelfuse, Inc., manufacturer of 
automotive fuses since 1927, has 


moved into its new plant at 1865 
Miner St., Des Plaines, Ill. The one- 
story brick building houses the lab- 
oratory as well as the manufactur- 
ing operations. 


Desmond Named for Diesels 


Edwin A. Desmond has _ been 
named head of a new section of the 
Technical Service Division of Ethy] 
The section will deal with 
diesel engines, diesel fuels and 
diesel-fuel additives, in the labora- 
tory and the field. 


Corp 


TUTHILL< 


has specialized in the manufacture —_/ 


of top quality 


a” 


SPRINGS 


There's more than steel and 70 years of EXPERIENCE in Tuthill Springs. 
There's more than QUALITY . . . the finest alloy steel obtainable, heat treated 
for greater strength and longer life. There’s also PROFIT in fast turnover for 


d 





@ product that is constantly in 


priced right. And now there's even more . 


Ah Yo of) 
because it's dep 


. . MOLYBDENUM DISULPHIDE (MoS), 


dable ond 


the newest Tuthill extra that keeps springs from squeaking and galling. 
What's more, Tuthill Springs are “Moly Disul” treated at no extra cost! 





Ask your Jobber for 
@ FREE copy of our 
letest Cor Applica- 
tien Wall Chart 


Warehouse Stocks (& 


Available in Atiente, Georgie “Se 
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[ 
Crankshafts ora 


Rebuilt cant 
... Better Than New 


Our “"ARCWELL" process will rebuild any worn crank- 
shaft, from motor bike to diesels, to manufacturer's 
standard specifications . . . but with a harder journal 
surface than when new. The new metal actually becomes 
part of the shaft and is guaranteed never fo flake, loosen, 
or part from the parent metal. All shafts are chemically 
and shot cleaned, treated with rust preventive, and sub- 
stantially boxed. 


Quick Service 

The average order is shipped within four days after re- 
ceipt. Rush orders handled in 24 hours. 

An "ARCWELL" job will last longer and give better 
service. Write for the name of your nearest "ARCWELL" 
jobber. 


Standard Crankshaft & Hydraulic Co., Inc. 
2917 Rozells Ferry Rd., Charlotte, N. C. Phone: 6-2374—5-3469 


*Trade Name 








Hotel WASHINGTON 


Excellent accommodations are yours at Hotel Washington. 
Air conditioned throughout, comfortable furnishings, marvelous 
food and courteous service ... all combined to make your stay in 
Washington, D. C., most enjoyable. Hotel Washington combines 
international sophistication with hospitable informality to 
make you feel “at home” at the Washington. 


AFFILIATED NATIONAL HOTELS 


ALABAMA TEXAS 


HOTEL MONT tuo 


DISTRICT OF COLUMBIA 
LOUISIANA 
MOTEL WADE HAMPTON 
NEBRASKA 
NEW MEXICO 


SOUTH CAROLINA 





Robert C. “Bob” Somerville’s elec- 
tion as a vice-president and member 
of the board of directors of the 
Plymouth Motor Corp. was an- 
nounced early this month by John 
P. Mansfield, president of Plym- 
outh. Somerville will continue to 
carry on the duties of general sales 
manager, a position he has held 
since June 16, 1947. 
a 
Tommie O’ Neil Gets 
Boost at Ford 


\" POINTMENT of Thomas J 
O’Neil as director of the prod- 
uct sales and dealer organization 
planning office of Ford Motor Co.’s 
sales and advertising staff was an- 
nounced Sept. 5 by Walker A. Wil- 
liams, vice-president in charge of 
sales and advertising. 

Formerly manager of the Ford 
Division car sales department, 
O’Neil will assist in developing 
company sales policies, plans, fore- 
casts and objectives and in evaluat 
ing sales results. 

He is currently serving as con- 
sultant to the Motor Vehicle Divi- 
sion of the National Production 
Authority in Washington. 

O’Neil joined Ford in the ser- 
vice parts department in 1915 at 
Memphis, Tenn. He advanced 
through the sales organization and 
was appointed assistant district 
sales manager in Dallas, and later 
to district sales manager at Colum- 
bus, Ohio, Cleveland, Jacksonville, 
Fla., Indianapolis and at Kansas 
City. In 1950 he was promoted to 
national new-car sales manager of 
the Ford Division. 


Mississippians Rank High 


A grand total of 562 members of 
the Mississippi Automobile Deal- 
ers Association are enrolled in the 
National Automobile Dealers As- 
sociation. Only Utah, with 100 
per cent, has a higher rating than 
Mississippi. 
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Fruehauf Booklet Shows 
Need for Highways 


N ILLUSTRATED booklet on high- 
way problems and what can be 
done about them has been prepared 
by Fruenauf Trailer Co. tor those 
within the automotive industry and 
the general public. 

Pointing out that “any 
even a well-cared-tor rural dirt 
road, is modern if it satistactorily 
carries the number and type ol 
vehicies for which it was built,” the 
28-page book emphasizes the need 
for studying the present and future 
use of a road before work is begun. 
Photographs and brief descriptions 
outline steps in road construction. 


road, 


Some of the factors in road de 
terloration, such as heat, cold, rain 
and tlood, are pictured. Photo- 
graphs also illustrate the impor 
tance of quick repair to prevent 
serious damage to weakened pave- 
ment. 

About 83 per cent of road travel 
outside cities is borne by 19 per 
cent of the road mileage, the study 
pointed out. Passenger cars ac- 
count for 80.5 per cent of total 
miles traveled during an average 
year, compared with 19.5 per cent 
for trucks, truck-combinations and 
buses, it was stated. 

Statistics are given to show the 
place of motor transportation in 
the economy of the United States. 
For example, more than 25,000 com- 
munities depend solely on motor 
transport, the booklet pointed out. 

Copies may be obtained from 
Public Relations Division, Frue- 
hauf Trailer Co., Detroit 32, Mich. 


North Carolina School 
Trains Key Mechanics 
fone Gaston Technical Institute, 

Gastonia, N. C., is offering a 
special training program for key 
shop and mechanical personnel un- 
der the sponsorship of the School 
of Engineering of North Carolina 
State College. 

The advanced course is divided 
into three terms. Topics to be 
studied include fuel systems, igni- 
tion systems, internal-combustion 
engines, machine-shop practice, 
electric welding, cooling and lubri- 
cation 

Cost of the 
which is comparable to apprentice- 
ships but more thorough and on a 
more advanced level, is about $375 
for the year. This includes all tui- 


special training, 


tion and fees but does not include 
room and board. Registration for 
the first term is Sept. 22-2 

Admission requirements are a 
diploma from an approved high 
school or its equivalent. In addi- 
tion to the various mechanical 
courses, the curriculum includes 
several courses in advanced mathe- 
matics. 

Additional information and ap- 
plication blanks may be obtained 
from Director, Gaston Technica! 
Institute, 510 Airline Ave., Gas 
tonia, N. C. 


Attala Joins “Vote” Plan 


The Attala County Automobile 
Dealers Association was the first 
dealer group in Mississippi to get 
behind the “Get Out the Vote” 
campaign by offering free rides to 
the polls, Lemon Sugg, 
manager of the Mississippi Auto- 
mobile Dealers Association, report- 
ed. The plan was highly successful 


Ge orge 


during an election in that area on 
\ugust 26, according to Charlie 
Hawkins, who is vice-president of 


the Attala association 


GYRO SKID-CONTROL 
exerts tant 


counter th 


to stop skids 


GYRO SKID-CONTROL 
domps vibrot 


chatter and 


GYRO SKID-CONTROL 
avtomat y acts 


to comper 

















——— 


GYRO SKID-CONTROL is the incredible all- 
weather safety device that harnesses the 
forces of inertia and momentum to control 


TESTED — 
PROVEN — 
ENDORSED 


by sofety experts 


skidding, correct uneven traction, elimi- 


nate chatter and vibration. 


GYRO SKID-CONTROL is instant-acting, au- 
tomatic; it operates effectively on any car, 
on any highway surface, at any speed. 


JOBBERS: Phone or wire 


95 
your order foday. $39 LIST 


ond private owners 
> 
NOTICE! 
Gyro Skid-Controls are 
mode and sold only 
by Gyro Skid-Control 
Company, inc. Unav- 
thorized use of the 
nome, sale or manu- 
facture it prohibited 


GYRO SKID-CONTROL COMPANY, INC. 


9238 WEST OLYMPIC BLVD., BEVERLY HILLS, CALIFORNIA 
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GET CYUALITY. 
Demand 


WUNLTON 





\ 
Easy to Read 
_ Controlled 
Accurracy 


j 


NOW | 


Available 





wr 


a 
Pencil Gage \. 
eccwrale 


Recommended especially for checking 
the new Extra Low Pressure tires. 


ASK YOUR JOBBER 
MILTON MANUFACTURING CO., INC. 


2015 WEST GRAND AVE. 
CHICAGO 12, ILL. 





Crawford Succeeds Ward 
At Pontiae Sales Helm 
Crawlords appoint- 


i a ARD kh. 
ment as yeneral man 


Pontiac Motor Vivision, 
announced 
slanayel 


sales 
ager OL Line 
pepl. 3, 


General 


eueclive Was 
liils Month by 
uw. MM. Critentield of Pontiac. 
Crawtord succeeded L. W. Ward, 
alter 15 witn 
private 
ine new sales Manager Nas veen 
Motors 1930, 


served in all 


Wwno revred years 


ronliac to entel business 
since 


levels of re- 


witn General 


naviny 
sponsibility covering 


distribution and well as 


sales, as 


stau and sales research assign- 
ments 

Pontiac he 
sales Man 
Division 


1905, in 


rior to coming to 
general 
Chevrolet Motor 
He was July 17, 
Atchison, Kan., and graduated trom 
University, majoring in 
economics at that school. 


Was assistant 
auger ol 
born 


Kansas 


Prior to joining General Motors 
he was an accountant with the 
Arthur Anderson Co. of Kansas 
City, Kan., and later was comptrol- 
ler and treasurer of 
Smith Engineering Co. of Kansas 
City. 


assistant 


Dodge Assigns Dunlap 
To Houston Office 


a L. Dunlap has _ been 
named city manager for the 
Dodge Division of Chrysle1 Corp. 
in Houston, Texas, General Sales 
Manager E. C. Dock announced 
this month. 

Dunlap has district man- 
ager in the Dallas region for the 
past three years. He is a 1940 
vraduate of the University of Okla- 


been 


| homa. 


Dock also announced the appoint- 
ment of Bernard V. Kirk as Kansas 
City regional business manager. 
district manage! 
in the Kansas City 
joining the company in late 


Kirk has been 
since 


1950 


reyion 


Hayden Elected at Corpus Christi 


Frank Hayden of Frank Hayden 
Motors ( Dodge-Plymouth 
elected president of the Franchised 
New Car Dealers of Corpus Christi 
to succeed H. C. Gillespie, Jr. Tom 
Goad of Goad Motor Co. (Cadil- 
lac) is vice-president and Roy E 
Kaiser-Frazer) is secretary- 

A new director, 

Studebaker ilso 
John J. Pichins 
insel for the gri 


has been 


Box 
treasurer 
Newman 


Jack 
Was 
named is gen- 


] ) 
eral Ce 


automobile 





WHITE 
WALL 


TIRE CLEANER 


1Q-WID-SNO is 1 

hite that cleans white wa tire 
bris 

no ticky 

rv IN T aut 

bole hroug your ber 

TWIN-T LABORATORIES 
Manufacturers 

GREENVILLE, S. C 
SOUTHERN REPRESENTATIVE 


LAWRENCE M. HIRSIG & CO. 


JACKSONVILLE 7, FLORIDA 


ZUNZ 











N\UEAKZ 





Ask your dealer for 
The New, The Different, 
ZUNZ Stops Leak. Use it 
as a preventative, as well 
as to Stop Leaks. Cannot 
harm any cooling system. 


At all leading service 
stations and automobile 
agencies. Take no substi- 
tute; insist on ZUNZ Stops 
Leak. Jos. F. Zunz, 455 
Paul Brown Bldg., St. Louis 
1, Mo. 


The thrifty car owner 
insures his anti-freeze with 
Zunz Stops Leak. 
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Employee Relations May Decide 
How Your Business Shapes Up 
By TURNER A. SUMMERS* 


Chairman, Summers-Herrmann, Inc., 
(Ford) Louisville, Ky. 


— subject of employee relations 
is an important one for automo- 
bile dealers, just as it is for all 
businessmen. 

Whether we like it or not, and 
whether we know it or not, the suc- 
cess of any business depends in a 
great measure upon the employees 
and how they are handled 

Recently a firm that specializes in 
personnel management made ar 
analysis of an unsuccessful busi- 
ness. The report of their study con- 


Mr. Summers 


tained this statement: “We dis- 
covered that too much emphasis 
was being placed on the mechanics 
of business and not enough em- 
phasis on the human element.” 
This problem of human relation- 
ships is one for which there is no 
fixed formula. It is always chang- 
ing. New concepts and new tech- 
niques are being developed all the 
time due to such forces as union 
legislation, 


pressure, experience 


and research 


*Excerpts from an address 
by this former treasurer of Na- 
tional Automobile De alers Asso- 
ciation prepared for delivery at 
the convention of the Kentucky 
1vtomobile Dealers Association, 
held Sept. 14-16 at Cumberland 
Falls State Park near Corbin. 


Many authorities in the field say 
advances in productive machinery 
have been greater than advances in 
the science of human 
However, it is undoubtedly a fact 
that management today is waking 


relations 


to the importance of the prob- 

m and is taking steps to correct 
the situation 

One thing many employers still 

lo not realize is what men really 


from their jobs A lot of em- 


ant 


ployers seem to think that all em- 
ployees want is “more money” and 
“shorter hours.” 

But it is true that 
every impartial study of “what em- 


practically 


ployees want from their jobs” has 
brought out the fact that there are 
many things desired besides high 


TRIPLE YOUR VOLUME! . 


——— 
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e Prevents Ring Scratches 


e Stops Finger Smudges 
e Stops Scuff Marks 


SUPER POLISH MIRROR FINISH 


No other manufacturer anywhere has 
been able to match our super brilliant 
mirror finish. These new Door Handle 
Guard Pilates are designed and manu 
factured by GROBOSK! INDUSTRIES 
creators of the world famout Style King 
Door Visors where accuracy and 
supreme quality are a ‘‘must.” 


HEAVY GAUGE STAINLESS STEEL 


Each mode! is styled to perfectly motch 
the car manufacturer's body trim. De 
signed and manufactured to look like 
they belong on the car. Made of rich 
thick, highly polished, gleaming stain 
less steel. Stock these beautiful Master 
pieces they will ring up easy 
effortiess sales for you every hour of 
the day 


FOR POPULAR, LATE MODEL CARS 


No. 101—1952 FORD, MERCURY & LINCOLN 

No. 102—1950-51 FORD, MERCURY & LINCOLN 

No. 103—FITS GENERAL MOTORS CARS with 
Push Button Handle 

No. 104—1949.52 PLYMOUTH, DODGE, DF 
SOTO & CHRYSLER 


A fast selling big profit item for you 
Write or wire your order Now 











nid 
VALE 


\ 


Prereee 
¥ 
\ 


The NEW 
CLAMP-LOCK NUT 


Made in U. S. A. Patent Pending in 
Patented in Mexico U. S. A. and Canade 


@ More Gripping Power! 

@ No Key Needed! 

@ Every Nut Tested and Guaranteed to be 
@ good workable nut. 


The Clamp Lock Nut is far superior to 
any ordinary nut. 

Tapered threads grip the spindle like 
WELDED. 

No rethreading is necessary on old 
worn threads. 

Nuts made for autos, trucks, tractors, 
and all purposes. 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
into protruding wheel 


Ask your Jobber, Dealer, 
or write to 


SCHWAIGER 
MANUFACTURING COMPANY 
P. ©. BOX 154, CULLMAN, ALABAMA 
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wages and short hours. Many 
studies have shown that employees 
consider “those other things” even 
more important than wages and 
hours. 

For example, one typical survey 
along this line showed the things 
employees desire in their job to be, 
in this order: 

1. Steady work or security in the 
job. 

2. Comfortable working condi- 
tions. 

3. Good working companions 

4. Good boss. 

5. Opportunity for advancement 

6. Good pay. 

Good hours. 

8. Recognition for good work 

In other words, according to 
these surveys, pay is not the su- 
preme motive of workers. 

Today’s wise employer takes full 
notice of the science of human rela- 
tionships. He gives a lot of con- 
sideration to how his supervisors 
handle his empioyees. That should 
be true whether a business is a 
small one with five or six employees 
or a large business with employ- 
ment totaling in the hundreds of 
workers. 


Gives Personnel Hints 


Back in 1947, our national asso- 
ciation launched a special member- 
ship service known as the “NADA 
Employer-Employee Relations Re- 
leases.” Since that time hundreds 
of helpful hints on personnel mat- 
ters have come to you in this ser- 
vice. 

Material issued by this commit- 
tee-—-on which I am serving as a 
member this year reminds you 
constantly that if personnel is 
right, then, a thousand to one, your 
business is right, because if you 
have good employee relations you 
are almost sure to have good cus- 
tomer relations. . 

We shouldn’t have to be told that 
employees make or break our busi- 
ness. But in the rush of doing 
business, we are apt to forget that, 
to our customers, our employees are 
the company. 

If our business is progressive, 
expanding, a force in the business 
community, it is largely due to our 
personnel. The secret of success in 
all business lies in its personnel be- 
cause personnel is the heart of 
every business. 

Let’s stop being neglige ‘nt in do- 
ing the things that are important 
in keeping employees in a frame of 
mind that will encourage them to do 
their best—for themselves and for 


us. 


Romantic City. 
ype none 


™ JUNG 


OF NEW ORLEANS 


For pleasure, business or conventions 

. . New Orleans is the most intrigu 
ing city to visit. Old World charm 
and frivolous gaiety combined. In 
the midst of New Orleans activity, 
the new JUNG HOTEL Its the favorite 
ef visitors. Modern throughout, com- 
pletely air conditioned, luxuriously 
furnished and appointed, selective 
radio and television system, ice water 
and servidors . . . the JUNG is the 
latest in modern hotel living. 


For your evening entertainment . 
dining and dancing in the magnificent 
Cotillion Room to nationally famous 
orchestras and sparkling floor shows 

. . food features are New Orleans 
specialties and authentic French 
cuisine. 


A beautiful new Coffee Shop and 
Cocktail Lounge are additional at- 
tractions for your enjoyment. A 
wealth of pleasures is yours... at 
the JUNG 
AFFILIATED 
NATIONAL HOTELS 
ALABAMA 
MOTEL ADMIRAL SEMMES Mobile 
MOTEL THOMAS JEFFERSON Birminghow 
DISTRICT OF COLUMBIA 
HOTEL WASHINGTON Washington 
INDIANA 
MOTEL CLAYPOOL ad aropote 
LOUISIANA 
JUNG HOTEL 
MOTEL DESOTO 
NEBRASKA 
HOTEL PAXTON 
NEW MEXICO 
HOTEL CLOVIS 
SOUTH CARQLINA 
HOTEL WADE HAMPTON 
TEXAS 
MOTEL STEPHEN F. AUSTIN 
HOTEL EDSON 
HOTEL BROWNWOOD 
MOTEL BAKER 


MOTEL JEAN LAFITTE 
CORONADO 


HOTEL MENGER 
ANGELES COURTS 
VIRGINIA 
HOTEL MOUNTAIN LAKE. Mevaten 
MOTEL MONTICELLO Nero 


AFFILIATED NATIONAL HOTELS 
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Majority of States 
Permit 60 MPH 


| premyentneygonng speeds of 60 miles 
or more an hour are now per- 
missible for daytime driving in 
more than half the states, a nation- 
wide survey by the National High- se 
way Users Conference disclosed. 
Recognition of the time-saving P ME FOR A 
advantages of adequate roads is re- . 
flected by the higher speeds per- DEMONSTRATION 
mitted on certain roads meeting 
modern engineering standards in Kak 
eight of the states. For example, ; 
controlled-access highways in ill. TULSA INC. 
nois may be zoned up to 15 miles . ‘ata ne ile 
an hour faster than other state 
roads. In Maryland, higher speeds 
are allowed on dual-lane highways 
During the peak of the vacation 
season when millions were on the 
road, a suggestion to highway users 
was made by Arthur C. Butler, di- Because a number of people never seem to find time to stop by a dealer- 
et : ship and take the company up on an invitation to test-drive a car, Tulsa 
rector, National Highway Users Nash. Inc.. Tulsa, Okla., is using this Rambler station wagon to make 
Conference: “No matter what speed demonstrations easy. With the easy-to-read sign, “Stop Me for a Demon 
is legally permitted, a really good stration.” mounted on the rear door, the car is driven around Tulsa 
driver adjusts his speed to road con- streets. Interested folks with a few minutes to spare get an on-the- 
ve : spot demonstration without wasting any time and without inconvenience. 
ditions so that no emergency will 
catch him in a position where his 
vehicle’s velocity is out of control down the road or street is no 
“On the other hand, drivers discourteous to other drivers but 
should remember that ‘slow-poking’ actually can be dangerous,” he said ” more miles an hour in daytime 


t only The survey showed that 16 states 
permit passenger-car speeds of 60 


MOTIVE EQUIPMENT 
MANUFACTURERS, INC. 


5253 W. Roosevelt Rd., Chicago, Ul. 


Pilot offers you a quality line of 
hydraulic brake cylinders, parts, 
repair kits and universal joints. 
Write for complete catalog. 


























| told you we should get 
PILOT REPLACEMENT BRAKE PARTS! 
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Steam-clean transmissions 
in less than 5 minutes 


HESE “before” and “after” 

pictures speak for themselves! 
Before, note the heavy deposits 
clinging to the transmission. After, 
see how thoroughly every trace of 
oil and grease has been removed. 
These unretouched photographs 
of Oakite cleaning-in-action show 
how effective Oakite Steam-Deter- 
gent Cleaning is. And how fast! 
This transmission was cleaned and 
rinsed in less than 5 minutes. 


s 
BEFORE 


The Oakite Solution-Lifting Steam 
Gun, shown above, fuses heat, 
pressure, powerful detergent ac- 
tion—hits dirt three ways at once. 
Use it to clean motors, chassis, 
floors, grease pits; use it before 
undercoating, too It can’t be beat 
for cleaning large equipment, 
hard-to-reach areas. Saves time, 
effo.t, money. 


FREE Booklet 4401 gives details of this and 
other time- and money-saving Oakite cleaning 
methods. Ask your nearby Oakite Technical Ser- 
vice Representative. Or write Oakite Products, 
Inc., 26D Rector St., New York 6, N. Y. No 


obligation either way. 


qyaitt© INDUSTRiag Can, 
set 





MORE JOBS...MORE PROFIT! 
Dry with NALCO Witz Portable Units 











ere’s what NA 

@ Entire fender jobs of synthetic enamel dried, ready for polishing © Putty 
glaze dried © Color coats dried hard for polishing @ Drying time and 
space cut to a fraction 


NALCO units also available in pairs, groups, strips, banks and for tunnels 


Write for your free copy of ‘'Factory Methods in Your Shop."’ 


NORTH AMERICAN 
Electric Lamp 


1074 TYLER ST ST. LOUIS 5, MO 











No. 8-29 No. B-55 No.B-88 No.B-4! 














6-29 Distributor Head Brush 
Quickly cleans and dresses 
distributor head sockets 

5 Muck Brush, Metal Handles. 
Excellent for cleaning small 
parts 
Utility’ Wire Brushes 
Ideal for cleaning battery 
terminals and removing 
solder, chips, filings, ete. 

B-41 Parts Cleaning Brush. Pig 
Bristles set in Rubber. Does 
not collapse in water, oil or 
gasoline No metal no 
sparks 

B-2 Rotary Wire Brush for use 
with electric dril's. 











Valve Guide Brushes Inter- 
changeable and economical. Five 
sizes handle 90 of passenger 
cars and light trucks 
Overall length 11 
1 Heavy Duty Wire Wheel 
Brush 
2—"Spiral Twist Wire Wheel 
Brush Sections 


See your jobber or write us 


1 2 
RINCK-McILWAINE, INC. 16 Hudson Street, New York, N.Y. 
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except. where otherwise posted. 
Tweive states have no specific maxi- 
mum or “prima facie” speed limits 
for daytime travel but require care- 
ful, reasonable and prudent driving. 

Seven states limit passenger cars 
to 55 miles an hour both day and 
night, except where otherwise 
posted. In four states the maxi- 
mum limit is 45 miles an 
hour, or under. Thirteen states re- 
quire lower maximum speed limits 
at night. 

In a substantial majority of the 
states truck speed limits are below 
those for passenger cars. In a few 
states this restriction also applies 


speed 


to buses. 





CORRECTION 


Ist we advertised 

being 

iipped with radio-heater, nylon seat 
and 5 like-new Firestone 


rolet for $165 as 


me equipment 
th car, when showr the tires 
e black, the vers old and torn, 
ales person could not find the 
the hood could not be raised an 
v d not operate We regre 
rors and pledge they will not 


120 IRVING PARK 


ce of the Better Busi- 
ness Bureau, this “correction” was 
run in a recent issue of a Chics 
newspaper to clarify a few detai 
of a previous ad. 





Four Out of Five 
Vacation by Car 


Mo than 80 per cent of all the 
4 vacation trips taken in 1951 
were by automobile, according to 
the third nationwide vacation travel 
survey recently completed by the 
Research Department of The Curtis 
Publishing Co. 

Transportation 
vacationers represented an impor- 
tant and profitable market for auto- 
mobile accessory dealers and gaso- 
line and oil distributors. 

The importance of this market is 
demonstrated by the fact that vaca- 
tioners spent estimated $806,300,- 
000 for automobile transportation, 
includes expenditures for 
gasoline, oil, batteries, tires and 
other accessories and repairs, while 
on vacation trips in 1951. 

To obtain data on the vacation 
travel market of the United States, 
the company utilized a nationwide 
panel of 4,000 families who re- 
ported to a national research or- 


expenditures by 


which 


ganization each month for a period 
of one year on vacation trips taken 
by any member or members of the 
panel families. 

The panel families were selected 
by statistical techniques to provide 
a cross-section of all United States 
families. For the purpose of this 
survey a vacation trip was defined 
pleasure trip of three or 
more duration away 
home by any member or 
members of the family 

Of the total panel families, 51.3 
per cent took a vacation trip dur- 


as any 
days from 


group of 


the vear; 50.8 per cent took 


if 
only one trip and 20.5 per cent took 
1 more trips The average 
iration for all trips was just un- 
days rhe 


vo ol 
l 
der two weeks—-10.8 
average number of trips per family 
was 1.7 and the average number otf 
persons on each trip was 2.5 

Projection of the survey 
to a national basis indicates that 
based on 41,000,000 families in the 
United States, 21,033,000 families 
took 35,756,000 vacation trips 


The average distance traveled per 


results 


round trip by car was 1,015 miles 


THE ORIGINAL 


IDLER ARM ADJUSTER 


FOR CENTER POINT STEERING ASSEMBLY 


CHEVROLET PASSENGER CARS AND SEDAN DELIVERY 
1949 to 1952 


Outlasts life of 
last longer 


Makes cor 


Ming 
tes Frons Eng N 
ise 


car 


A POSITIVE ADJUSTER 


The adjuster is a complete repair 
unit, consisting of three parts, 
already assembled and ready to 
go on the idler arm just as it 
comes from package. No loose 
parts such as shims, springs, nuts 


or screws. No drilling or welding, 
nothing to remove from car or 
change in any way. Just tap it 
on lower part of idler arm assem- 
bly, adjust bolt and lock jam nut 
and the job is done. 


D & V Manufacturing Co. 
1953 BESSEMER ROAD e BIRMINGHAM, ALABAMA 
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in 65 yore of research and engineering achievements 


'Dirmnoe ’ Robert Bosch GmbH has contributed essentially tothe growth 
N E W E S i HO TE L IN MIA MI ! of the automotive industry. aes Aye vast manufacturing 
' N fi program of Robert Bosch GmbH, Stuttgart, Germany, 
y | comprises the following products: 

| BOSCH BOSCH 

ignition units, spark plugs, gene Diese! fuel injection equipment, 
rotors, storters cir pressure brokes 


BOSCH BOSCH 
baiteries, headlamps, horns, blia- lubricating pumps, electric tools, 
kers, car heaters condensers, etc. 


e : : (=) 


ROBERT BOSCH GMBH 


Export Division 


il 
BI CAYNE STUTTGART, GERMANY 
WE HOTEL 


psec FACTS! 


Miami's newest hotel, overlooking Bis 
cayne Bay, offers every luxury imaginable. 
Smart cocktail lounge and dining room 1. Over 300 advertisers are placing their announcement before 
— individually controlled air condition- the jobbers, dealers, garages and service stations of the nineteen 
ing . . . circulating ice water a radio Southern and Southwestern states. 

in every room. Convenient location for 2. The 29,000 copies of this issue reach over 5,500 towns and 
both business and pleasure—write now for cities in the South. This means a very thorough coverage of the 
information or reservations, small town trade as well as that of the larger cities. 

3. This is very important to advertisers, jobbers and distributors 


because over 71% of the cars in the South are owned and operated 
. in and around towns of 25,000 population or less 


| FLORIDA 
\mmmmma’tOROA il South ern Automotive Journal 
ATLANTA, GEORGIA 
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Cars worth $350,000 lined up in 
the pits before the Darlington “500” 
on Labor Day. Fonty Flock took 
about $9,500 of the $25,750 prize 
money, including $6,000 for plac- 
ing first and $10 a lap paid to the 
driver of any car holding first place 
for one or more laps during the 
race. Other photos are on page 67. 


Court May Put the Squeeze 
On “Lemon” Complaint 


( ‘AN a car owner legally paint the 
A word “lemon” on the side of his 
car? 

Last month Cpl. Frank Farkas 
was convicted in district court at 
Washington, D. C., for violating a 
local ordinance that prohibits any 
sign casting “scornful derision or 
ridicule on any make of car.” 

Farkas said he painted the word 
“lemon” and some pictures of the 
fruit on the sides of his 1949 Ford 
after he paid out $600 in repairs in 
three months. When he appeared 
for sentencing after his conviction 
in August, he was awarded a new 
trial in September. 

His attorney argued that the rule 
igainst disparaging automobile 
manufacturers is an illegal use of 
police power since it is designed to 
protect manufacturers rather than 
achieve a police purpose. 

The Washington Post described 
the regulation as “silly,” saying 
that the automotive industry ought 
to be content to rely on the law of 
libel, instead of wanting their 
brand names singled out for fav- 
ored treatment. 

“It’s still an American right, we 
think, to call a spade a spade, and 
a lemon a lemon,” the newspaper 
commented editorially. “After all, 
Cpl. Farkas did not call it a ‘Ford 
lemon,’ and it is a demonstrable 
fact that Ford Motor Co. has made 
many millions of cars that are not 
lemons.” 
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place your order 
with your 
MOBO jobber today! 











COMPLETE 
RADIATOR LINE 
FOR FALL-WINTER 
SERVICING 


HIGH QUALITY — LOW COST 


JOHN T. STANLEY CO., INC. 


642 West 30th Street, New York 1, N. Y. 


MOBO MAKES DEPENDABLE PRODUCTS 





MOPSY 


I WANT A SPARK PLUG WIRE SET FOR TAKES CONSTANT ,, 


A ‘30 FORD CHASSIS WITH AN OLDS 4 





’Z9 RADIATOR, A HUP ‘29 VIBRATION \4 


DIFFERENTIAL: :- o 
” 
4hew-Seal’_ 


HOSE CLAMPS 





aa 


Aero-Seals never shake loose! Curved saddle holds tight, 
prevents biting or twisting hose at clamping point. Hardened 
steel worm-drive screw locks in position, yet removes easily 
Stainless steel bands resist corrosion. Longer take-ups mean 
smaller inventory. And Aero-Seal gives you a higher profit 
on each easy sale. Compare Aero-Seals with ordinary clamps 
at your jobber’s today. Or write us for further information 


The Largest Selling Quality Hose Clamp in the World 


BREEZE CORPORATIONS, INC. ——— 





41 South Sixth St., Newark 7, N. J. 


Use of stainiess steel subject to government regulations 




















Now ... +444 Vellumoid Gaskets 


These gaskets — cut from the new +444 Vellumoid — com- 
bine the compressibility of cork with the toughness of stand- 
ard Vellumoid. They are ideal for oil pan and rear axle 
housing applications. Cork shrinkage is eliminated. 


Southeastern Representatives 
Lawrence M. Hirsig Co., Jacksonville 2, Florida 








‘when you think of | 


OIL FILLER CAP : || ["stik-on” inside-windshield 
ASSORTMENT SSS ‘sun visors... 


@ Manufacturers of 
Original Equipment 


@ Oil Cap Specialists 
To the Automotive Trade 





Asst. No. 820 contains 25 C 
Filler Replacement Caps f 
popular cars 

easy to handie 


h cao - % ~~ | 
similar to original equipment » i 
Cops also available in Bulk Reusable box is made of heavy durable ‘ 1 t ¥z n 
eet catalog sheet upon re board with beautiful simulated leather ® 
ques veri 14 : 
oe enema, See tf be F 218" 8° FIRST IN SALES IN THE SOUTH! 
FIRST IN MOTORING SAFETY! 


BERKSON PRODUCTS, INC. "STATE APPROVED . . . NATIONALLY ADVERTISED! 


2014 N. MAJOR AVE., fol Tle VcloMeL) made of 30 gauge HEAVYWEIGHT “Plyotron.” 
FILTERZONE AUTO VISION CO., 641 Lexington Ave.. Brooklyn 21. N. Y. 
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Oil-Equipment Jobbers 
To Meet Oct. 5-8 


hoe than 300 oil-equipment men 
4 are expected to attend the an- 
nual meeting of the National Asso- 
ciation of Oil Equipment Jobbers at 
The Neil House, Columbus, Ohio, 
Oct. 5-8, according to Howard Up- 
ton, executive secretary. 

Speakers will include H. B 
sharer, U. S. Rubber Co.; Hugh 
Allan, president of Rotary Lift Co.; 
Dr. James L. Brakefield, public-re- 
lations director, Liberty Mutual 
Life Insurance Co., Birmingham, 
Ala.; Joseph Butler, president, 
Butler Oil Co., and Ernest Robert 
Rosse, Philadelphia humorist. 

J. M. Newberry of Memphis, 
Tenn., retiring president, will also 
speak. 

Organized a year and a half ago, 
the association now has 122 mem- 
ber companies, including 67 job- 
bers Manufacturers are classified 
as associate members. 

All oil-equipment men, whether 
members of the association or not, 
are invited to attend the conven- 
tion, Upton 
forms may be obtained from asso 
ciation headquarters at 1402 Hunt 
Building, Tulsa, Okla. 


said. Registration 


Automobile Dealers Provide 
6.000 Cars for Training 


Me than 6,000 cars, valued at 
1 $12,000,000, were provided to 
high schools by new-car dealers for 
driver training during the last 
vear, the  Inter-Industry 
Highway Safety Committee has an- 
This was an increase of 


school 


nounced 
300 cars over the previous year’s 
total 

“This contribution has 
facilitated the rapid growth of 
high-school driver education and is 
tangible evidence of the construc- 
tive support being giveu to highway 
safety programs by public-spirited 
vutomobile dealers,” said W. F. 
Hufstader, chairman of the com- 
mittee and a vice-president of Gen- 
eral Motors. 

“Authorities that high- 
school driver education offers one 


greatly 


agree 


of the maior hones for greater traf- 
fic safety,” said Hufstader. “De- 
velopment of skill and proper at- 
titudes in youngsters when they 
first take the wheel is imperative if 
we are to have a nation of com- 
petent drivers and reduce the ap- 
palling toll of accidents involving 
those in the 15- to 24-year age 
rroup. 


“Last vear, one out of five per- 


sons killed on the 
this age group. In addition to the 
7,800 killed, 560,000 were injured, 


hignway Was in 


according to National Safety Coun 
cil figures. State studies indicate 
that driver education cuts the acci- 
dent rate of trained drivers in half 
and reduces fatalities even more.” 

Hufstader also announced that 
the committee, in cooperation with 
the National 
Association, has created a highway 


utomobile Dealers 


safety award for presentation t 
dealers who provide cars to high 
schools for behind-the-wheel train 


ing. First awards will be made this 
fall at dealer conventions and civi 


meetings throughout the country 


Do Cars Weigh More? 
From 1930 to 1950 the average 
weight of automobiles produced by 
15 manufacturers increased from 
3,500 to 3,750 pounds, according t« 
General Motors Research Labora 
tories. Large cars were reduced in 
weight by about 1,000 pounds dur 
ing that period, while small cars 
were increased by 500 pounds 








Safety 


Sells 
Service . 


This presentation will prove t 


which can be done for the sake 


industry's profit 


on brakes, general vision 


defroster, lights, ete 


tures on both 


806 Peachtree St., N. E. 





om - 
Surveys Reveal Safety Programs 
Increase Southern 


rmous market potenti il opened ip 


rOMOTINVI 


lo bring home to readers the en 
by safety checks, SOUTHERN Al 

vote the entire feature section of the 
wholesalers dealers garages and 
ger service station operators the 


exist needing only to be reached for, to be taken 


Editors of SOUTHERN AUTOMOTIVE 
ip from many sources the factual material to point 


he customer's safety and for the 


The November issue will feature special articles, profusely illustrated 

(including body glass. windshield wipers 
steering (embracing also shocks 
alignment, tires and wheel-balancing), the 
battery) as well as other spec ial points to be inspecte 1 and 
mended for servicing where it is needed 
carry photos either on “How-to-Do-It.” “How-to-Sell-It” or some pic 
These pictures will accompany text material relating 
in simple dollars-and-cents terms how Southern an 1 Southwestern 


readers have profited by promoting Satety 


If your subscription has expired or is about to expire 
. . write out a check NOW —+tead 8S. A. J. regularly 
..- for PROFIT! One vear $1.00—Three years $2.00 


Soutnern Automotive Journal 


Service Sales 


JOURNAL will de 


November issue to the subjec 


' 


golde n sales opportunities that 


rounding 


JOURNAL are 
ip the things 


springs 
ignition system (and 


recom 


Kach general subject will 


Atlanta, Georgia 
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T'S JUST as important to use a 

packing for an intake valve as 
——- it is to use steel type expander 
——— rings on a piston. Although neither 
ENGINEERED is a part of original equipment 
— they both play a vital part in pre 
venting excessive oil consumption 
Save oil for your customers— 
and at the same time make a neat 

extra profit—by installing Perfect Valve Packings on every valve 

and ring job. The graphite seal that is built into these packings 

makes it impossible for oil to pass through a worn intake valve guide 


No Tools 


Necessary PACKING 


f Perfect Valve Packings were developed 
CATION through years of laboratory and road 
testing. They are the largest selling valve 


A TYPE and SIZE for EVERY APPLI 


ste your jo8 


06 ki th ket, endorsed b 
FOR CATAL packing on the market, endorsed by 
per OR WRITE = thousands of enthusiastic users. 


Southern Rep: Max Yaras 


NER ; | : a 291! Central Ave 
TuR KOKOMO, INDIANA, ¥.5.0. > Tampa, Fla. 


Ask your jobber or write us 


iig:vatve DO NOT ACCEPT A SUBSTITUTE 


There is a “Perfect” PERFECT PARTS, INC. 


Packing for every 
cor, from an Austin 55 Amsterdam Avenue, New York 23, N. Y. 


to a Mack. 








Universal 


Hood 
Controls 


tor practically all makes of cars. Quality products with 
exclusive engineering features and trouble-free service 
Easy to install. Easy to sell. Contact your local jobber 
or write for full information 

Also Mfrs. of Revolutionary Aldo Conversion Kits 


Superior Screw & Mfg. Co., Inc. 


1227 W. Henderson Chicago, Ill. 








First thing to do in Detroit is check 
in at Hotel Tuller! You'll enjoy 
every minute. Newly modernized. 
Beautifully decorated. Within 
walking distance of all downtown 
stores, theatres and business activ- 
ities... yet, you enjoy the ever- 
green atmosphere of Grand Circus 
Park .. . The Tuller Coffee Shop or 


paw ns lie aaa PERFECTION 
COCKTAIL 800 ROOMS ‘3 | PARTS 


LOUNGE WITH BATH FROM are 


ONE OF . 
DET RO iT $ — Certified to excel A 
Genero! Manager | - 


0 E T A || PERFECTION GEAR CO. 
HARVEY, ILLINOIS 
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Kansas Dealers to Check Cars 
Under Safety-Inspection Plan 


fJ.HE Kansas Motor Car Dealers 

Association is cooperating with 
the Kansas State Highway Patrol 
n a program to provide safety in- 
spections for motor vehicles in the 
state. 

Under the proposed program, all 
new cars and trucks and all used 
vehicles will be given a safety in- 
spection by dealers before they are 





LABOR COST 
TOO HIGH? 


We can save you from one 
to three hours labor time on 


clean, polish 


each car you 
or WAX. 


For new or used cars. 


USE 
CRYSTAL 


get that show room shine with 
LESS LABOR TIME. 
List $1.25 pt. 


Glass. the fonish 


@ CLEANS and POLISHES 
IN ONE OPERATION 


@ PRESERVES ina 
WEATHER PROPS FINISH 


FASY TO APPLY 


SATISFACTION 
GUARANTEED 


WO OTHER CLEAmER 
and 40 OTWER WAX SEEDED 


Get this sure-tire around the clock profit maker 
from your jobber today. Or write 
D. G. Keys, Sales Mgr., CRYSTAL LABORA- 
TORIES, Box K-2185, Orlando, Florida 
A few exclusive Distributor Franchises are still open 











sold and a sticker will be placed on 
the windshield 

Dealers would offe 
safety inspections to vehicle own- 
ers, the only charges being for cor- 
rection of defects which the owner 
would authorize the dealer to make. 
When the car had been put in safe 
condition for driving, an inspection 
sticker would be attached. 

The program would be publicized 
in newspapers, radio, television and 
other advertising media, as well as 
by personal contact of dealers with 


also free 


their customers and direct-mail con- 
tact. 

In time, it is hoped that 90 per 
cent of the cars driven in Kansas 
will have a Kansas Highway Patrol 
sticker, according to Col. Hugh F 
Edwards, superintendent 

R. T. “Dick” Hereford, Hereford 
Motor Sales, Inc., Emporia, Kan., 
who is chairman of the KMCDA 
Inter-Industry Highway Safety 
Committee, has worked with the 
state patrol in developing an effec- 
tive program and presenting it to 
dealers 

The would include 
brakes, exhaust system, horn, glass, 
rear-view mirror, lights, steering, 
windshield wipers, tires and miscel- 
laneous defects 


iInspecvion 


Britain Leads World 
In Car Exports 


| per exports more automobiles 
and commercial vehicles than 
any other country in the world, in- 
cluding the United States, accord- 
ing to the Society of Motor Manu- 
facturers and Traders. 

In a recent month more than 
6,000 of the 32,145 cars exported by 
Britain went to the North Ameri- 
can market. Of these, 3,000 were 
shipped to the United States 


South Carolina Buys 
Dodge Bus Chassis 


URCHASE of 300 Dodge school- 
bus chassis by South Carolina 
has been announced by William S. 
Woolsey, director of truck sales, 
Dodge Division, Chrysler Corp. 
The school-bus chassis are of 16,- 
000 pounds gross vehicle weight ca- 
pacity and have a 192-inch wheel- 
base to permit the mounting of 
bodies of 48-passenger capacity. 
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Ordinary 
Mufflers 


DOUGLASS* 
“rs Volume Sales 
. tO ing reasing 
I pularity Quality 
oOpular Prices 


line 


IMA 
CoO UEPIATE 


r}- 
SERVIC) ENT 


Muffler Mfg. Co. offer the 
most complete line of Mufflers Dual 
Sets Headers Balanced Exhaust Sys- 
tem and Muffler accessories in its field 
Douglass Mufflers ave noted for their ex- 
ceptional Quality and Sales Appeal 

A strong tested National Advertising and 
promotional campaign backs the efforts 
of all Douglass Jobbers Distributors 
and Dealers 


WRITE TODAY for complete detailed Douglass 
1952 Jobber Distributor Plan. High discounts 
Fast service. 


Douglass Muffler Mfg. Co. 
1916 W. Valley Blvd., Dept. AN-9 
Alhambra, Calif 


Douglass 

















NO MORE CARBON SCRAPING 


U. S. PAT. 32318842* 
GUNK DUNK BENCH Carburetor and 


New — Improved — 
dome Cleoning En Mer chew = Move Potent” 


aworo or | GUNK HYDRO—SEAL 


CAUTION *\. Faster Terrific penetration new 
If it doesn't bear improved odor 
the Genuine GUNK 2. Quickly digests and removes carbon gum 
trademark, it may paint, lead, makes possible accurate 
be a partly di! poo visual inspection and fitting of delicate 
imitation metering mechanisms, jets orifices, and 
will not give you “ne diese! nozzles without etching 
Safety and Advan- Lasts more than one year due to 
tages of Genuine water blanket 
GUNK and should Works hot or cold Rinses wet or dry 
be flatly refused Patented Double Barrel Performance 
Guaranteed 
SOLD BY BETTER JOBBERS EVERYWHERE 
Write for Name of Nearest Stocking Jobber 
— Flatly Refuse Substitute imitations — 


DIATE DELIVERN 


A 
4 GALLON OR 
TANK CAR 





























-first in popularity 


HoTet 


: LARIDO 


Your trip to St. Louis is 
not complete without see- 
ing Frankie “The Unpre- 
dictable"—in her 4th year 
in the beautiful 


CLARIDGE LOUNGE. 


Whether you visit St. Louis, for 
business or pleasure—you'll enjoy 
the happy hospitality of the 
Claridge. 300 attractive guest 
rooms, all with combination tub 
and shower . . Delicious food . . 
Cheerful service. 


AMPLE PARKING SPACE 


Attention, Service Men! The 
Claridge, favorite of the 
Armed Forces, extends a spe- 
cial welcome to you! 


MODERATE $475 RATES 


from 
ERNIE SIMONS, MGR. 


Louis 


What's going on at 
The Claridge ?!? 
Write Rey Gillespie 
for your copy of 
CLARIDGE CHATTER 


LOCUST AT EIGHTEENTH 


LOWEST PRICE 


QUALITY Valve Refacer 


ott, ay 
ABBE J X 
¢ a 


/ \ 





Gf it's made by Lee 
v's a “Knock-Out” 


MODEL K 403 


SEE YOUR 
AUTHORIZED 
K. O. LEE 
DISTRIBUTOR 
OR WRITE 
R 
co MAPLETE 
LITERATURE 


K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
WET VALVE REFACERS - VALVE SEAT G s STUD WRENCHES 
VALVE SEAT INSERTS - RESEATER SETS ELECTR DRILLS + SANDERS 
ROD ALIGNERS POLISHERS HAND GRINDER SET REAMER OR vES 








NO SLIP—NO FLEX 


The best in ge ring de sign, 
est materiz ) of a 
facturing knov I 
to give you. > AC ( ri R ATE 
weight 
LESS = 
INVENTORY After a few jars and scrapes against 
curbs ordinary wheel weights flex 
and slip on the rim not with 
ACCURATE. Accurate weights are 
specially designed to eliminate this 
by a special setting of the clip 
Get the facts about the ACCURATE 
line which also *lude castor 


SOLD ONLY shims, flat spacer ri and the neu 
contour spacer rings for coil spring 
THRU JOBBERS macarngei . 


> action 


ACCURATE WEIGHT MANUFACTURING COMPANY 


P. O. Box 1063 AMERICUS, GA. 




















HOT WATER 
CAR HEATERS 


a ii, ‘Abad 
. 9E-GLAZIN 


BURD PISTON RING COMPANY 
Division of THE GABRIEL COMPANY . | told (ie) jem lea loin) 
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Employee Monthly “Newspaper” 
Makes a Big Hit at Ungar Buick 


\ FOUR-PAGE house organ, pub- 
i lished by and for employees of 
Ungar Buick Co., Miami, Fla., has 
been making a big hit with all mem- 
bers of the firm 

Except for paying the bills, the 
management has practically noth- 
ing to do with it. While encourag- 
ing the publication in every Way, 


DONT WORRY, POP. WERE 
SAFE WITH SOUTHERN 
————— FIBER BLOCK | 


RICTION MATERIALS CO. CHARLOTTE, W.C. 





Stands Alone 
—Has no Equal 


The original liquid metallic preparation for 
repairing cracked engine blocks, cylinders and 
valve ports 


MILLER MANUFACTURING CO. 


Dept. 5A Camden 5, N. J. 











officials leave all gathering of news 
items and details of production to 
the employees themselves M. S 
“Buddy” Altmavyer, Jr., is editor-in 
chief. 

Each month 150 
printed and distributed, the cost of 


copies are 


each copy being about 50 cents 
“Officials of Ungar Buick Co. con 
sider it most worth-while and in- 
tend to continue with it as long as 
their employees show the interest 
of not only getting it out but re- 
ceiving it so enthusiastically,” com 
mented F. S. Edelen, general man- 


ager. 


The publication contains news of 


company activities and what indi- 
vidual employees are doing. Per- 
sonality sketches are another fea- 
ture. Each issue contains illustra 


tions also 


Ordnance Gives Dodge 
Civilian Truck Order 
He Ordnance Department of the 
Army has placed orders for 
3.439 regular Dodge commercial 
trucks with a value of approxi- 
mately $4,750,000, it has been an- 
nounced by L. J. Purdy, vice-presi- 
dent and general manayer—trucks, 
Dodge Division, Chrysler Corp 
These trucks will be used bv the 
Army, the Navy and the Air Force 
The trucks include half-ton and 
two-ton models, and the four-wheel- 
drive Power-Wagon Purdy said 
that the Power-Wagon has uses in 
off-the-road onerations and over un- 
improved roads where many other 
trucks are restricted in their op- 
Power-Wagon is 
front-mounted 


erations. The 
available with a 
power winch and also a power take- 
off at the tail shaft to operate dif- 
ferent tvpes of machinery and 
auxiliary equipment. 

The new order for civilian trucks 
is in addition to the more than 
$223,000,000 of orders for Dodge 
military vehicles received since the 
outbreak of the Korean war 
GM Piles Up Serap 

To aid the defense program, Gen- 
eral Motors, its suppliers and deal- 
ers in the last six months of 1951 
collected 93,509,027 pounds of non- 
production scrap metal, the weight 
equivalent of about 1,870 light- 
weight tanks 
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y- CHA, 


i 
° 


= 
FG, 
Tae 


U. 8. AND FOREIGN PATENTS 


A NEW STANDARD 
OF CARBURETION 
With a MONEY BACK Guarantee 


Makes ANY Car or Truck 
A BETTER Cor or Truck 


BIG ADVANTAGES OF 
TURBO-CHARGER 
CARBURETION 


Easier Starting 
Increased Power 
Better Performance 
Faster Acceleration 
Prevents Carbon 
Cooler Motor 
Longer Motor Life 


SELL 
TURBO-CHARGERS 


* Offer the motorist the 
greatest aid since the inven- 
tion of the gasoline engine 
Make a Good Profit 
Keep your Mechanics Busy 
Help Mechanics Earn More 
Increase your Parts & Ser- 
vice business 


* Get NEW Customers 





35,000 mi Factory Uncondi- 
tional Guarantee. Sold only 
through leading Dealers and 
Garages. Your Customers will 
do the selling for you. Thou- 
sands of Enthusiastic users 


If you are interested in mak- 
ing more money, Phone, Wire, 
or Write. 


TURBO-CHARGER SALES CO. 
TYLER, TEXAS 
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Four great features! (1 

to operate 2 

at 1008 pressure 3 

has far-reaching 
¥ hammerloid gray 


Makers 


C 7 
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protects 
hole required 


Semi-flush 


amber lenses 


SIGNAL BEFORE YOU TURN 


New Sparton Directional Signal Lamps 


to meet every requirement 


Approved in all states requiring approval. 
California approval pending 


(Model 6105) 


Red or 


(Model 651) 


llow-stud, pedestal mount 
Only one 
Red or am- 


mount amber 


Flush 


wiring lenses 


lenses 


(Model 650) 


hollow-stud mount 
One bulb! Light 
amber lenses 


(Model 664) — 
Only 2 
weight 


wie 
Red and 


mount. Red 


model 


All 


lamps available in 


above 


dividually, or in 
complete sets with 
Sparton self-can 
celling positive ac- 
tion signal switch 


SPARTON AIR HORN 


Model 271C with chrome-ploted trumpets 


tv 


needs only 10-1008 pressure 
consumes only 6 cubic feet per minute 
does not affect air brakes; 
tone. Also available: Model 270 
with control valve 


of Quality Automotive Equipment 


Represented by: 


HARVEY -MERRITHEW, LTD 
Dalles, Texas 
Terr: Ark, La, Okla, Tex. 
JOHN T. JOLLY SALES CO. 
Meridian, Miss 
Terr: Ala, Miss, Tenn. 
“ANDY” ANDERSON 
Solisbury, N. C 
Terr: WLC, S.C, southern Va. 
WARREN KATZ AND ASSOC. 
Atlanta, Ga 
Terr: Fla, Ga. 


§ Ld lt Vt 
La 


cKSON 
MICHIGAN 


since 190 


~ 


' 
0 








You can 
depend on the 
lines in this 


folder... 


“Sse and on the men who carry it! 


They are Automotive lines that give you finest 
quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry— prepared to render a complete 


automotive sales service in the South. 
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Tough but or so Gentle because Steel-Vent’s two wall-contacting steel 


sections have rounded edges which provide hairline con- 


tact and reduce drag to a minimum, 


Gentle because the Stee|-Vent spacer has extra wide 
' vents that let oil flow through freely for extra evlinder 
wall lubrication. 


Gentle because Steel-Vent’s flexible. low-tension 


TOUGH ON OIL-PUMPING inner spring works only against the steel seetions— 
GENTLE ON CYLINDER WALLS holds them on the eylinder wall with soft pressure. 


Result: maximum life, minimum wear. 








framing (dsome jn Peary (tly “wares 











| van HASTINGS a 


/ See the September 20 issue of The Saturday Evening Post—and see one 
of the most powerful advertisements ever run for piston rings! Here's two 
page, two-color evidence that Hastings sets the pace in advertising and 
merchandising support Here's a new highlight in a consistent campaign 
to help you sell Hastings Piston Rings 


HASTINGS MANUFACTURING CO. HASTINGS, MICH., HASTINGS LTD. TORONTO 


Piston Rings * Spark Plugs « Oil Filters « Casite * Drout 


STEEL-VENT PISTON RINGS 
Chume faced 
FOR HEAVY-DUTY SERVICE 












Quick Seating 


... that overcomes cylinder wall glaze, too! 


ALL 4 MAJOR WALL CONTACTS 
‘are of SAFE, QUICK SEATING 
specially processed CAST-IRON 





Ramco’s Double-Life Principle ‘usures guick seating that is 


kind to cylinder walls and ACTUALLY CURBS WEAR 


QUICK SEATING is one important Ramco Cast-Iron-Rings are specially 
reason why reports of 40,000 miles processed to improve seating action 
and up are commonplace with Ramco and overcome glaze, too. 

10-Up Rings. It is a fact that quick 
seating 1S essential to long ring life. 
Also important is the removal of 


This quick safe seating action is one 
of many reasons why Ramco 10-Up 
Rings actually curb wear in worn and 


be ylinder wall glaze, one of the biggest 
: & BE tapered cylinders. See your Ramco 


A ‘nomen ames | ; Jobber forall the advantages of Ramco 

/ Progrem Helps You to Ramco 10-Up Rings provide this All Purpose 10-Up Rings. Ramsey 
Help America Fight quick seating and glaze removing Corporation, St. Louis, Missouri 

/ Premature Engine Weer action through the exclusive Ramco 

Double-Life Principle. This principle 


enemies of ring life. 


j 


Use the Ramco RE-POWERING , 
makes possible the use of only gentle 


Program to show customers 7] all purpote 
thet oil pumping is a warning cast-iron for the major bearing Sure RAMCO RINGS 


sign which, if unheeded, will faces during the seating period. ad 
result in Premature Engine Wear. : . 
Sign up for the RE-POWERING 
Station Sign. Get the help of walls than cast-iron. In addition 
this netionally advertised - 
program to sel more piston rings, 
Carburetion, Ignition, and Cooling services. 
See your Ramco Jobber Today. 


Nothing can be kinder to cylinder 


"Nationally Advertised in 





